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35th Year—No. 3761 


By John K. Teahen Jr. 
Associate Editor 
H more than a million new 
cars in stock on the threshold 
of the cleanup, buildout bonuses 
are destined to play a major role 
in the dealer profit picture for the 
next few months. Most dealers 
aren’t too happy about the situa- 
tion. 

In a cross-country check by 
Automotive News, 8 percent 
of the dealers queried found 
fault with the bonus systems em- 
ployed by their factories in past 
years. The programs were la- 
belled “unfair” by 72 percent of 
the respondents. 

The complaints covered the 
amount of the bonus (“too low”) 
and the length of the bonus period 
(“too short”). Several dealers in- 
sisted that demonstrators and com- 
pany cars.should be included in the 
programs. 

* * * 
BU the chief criticism was the 
quota system on which most 
buildout bonuses are based. Deal- 


61 Debuts Due 
To Start Late 
In September 


SOO of 1961 models 
in dealer showrooms will be 
crowded into the three-week period 
preceding the opening of the 43rd 
National Automobile Show in De- 
troit Oct. 15, according to a check 
jast week by Automotive News. 


Spokesmen for all factories 
said definite dates have not. yet 
been set, but indicated the prod- 
ucts would begin appearing the 
last week in September and con- 
tinue through Oct. 15. 

The first 1960 models did not 
make their debut until the first 
week in October last year, but be- 
cause of the early show dates many 
makers are forced to. bring out 
their '61 lines a little earlier this 
year. 





oe 6-2 
HE factories also indicated 
considtrable uncertainty about 
plans for dealer announcement 
meetings. Those which said dates 
have been set reported they were 
not ready to reveal them, and 
others said plans still were up in 
the air. But they are expected to 
begin in mid-August and run 
through most of September, 
American Motors and the 

Ford Division have announced 
dates for press previews. 

The AMC meeting will be held 
Aug. 16-18 at the proving grounds 
in Wisconsin. The press will see 
the new Ford line in Flora, IIl., the 
week of Sept. 12. 
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85 Percent Unhappy with System ... 


Dealers Blast Buildout Bo 





ers termed the quotas “unrealistic,” 
“{nequitable” and “ridiculous.” 

Quota complaints are not new. 
For dealers have contend- 
ed that the factory-assigned 
quotag favor the inept merchan- 
diser at the expense of his more 
efficient competitor. 

One explained it this way: “The 
dealer who does a poor job early in 
the year gets a low quota for the 
cleanup period. He gets into the 
bonus class early, and then he 
louses up the market by selling at 
cost or below cost.” 

To solve this problem, several 
dealers suggested that the cleanup 
bonus be paid on every unit in 
stock or on order as of a specific 
date selected by the factory. 

cm + * 
HE buildout bonus situation is 
expected to be among the topics 
discussed by directors of the Na- 
tional Automobile Dealers Assn. 
when they meet in Detroit June 
8-10. 

The association’s Industry Rela- 
tions Committee already has passed 
a resolution recommending that 
NADA work for bonus reforms, 

It’s a hot topic at the state 
level, too. NADA officials who 
have travelled the convention 
circuit report that dealers 
throughout the country are 
anxious for changes. 

Last fall, directors of the New 
York State Automobile Dealers 
Assn, approved a strongly worded 
resolution on bonuses. 

The resolution called the present 
system “discriminatory, disruptive 
to the market and detrimental to 
our business and profits.” 

* * 


es question was raised at last 
February’s meeting of the Gen- 
eral Motors President’s Dealer 
Advisory Council. 

Some dealers felt the current 
setup was not equitable and that 
the dealer discount should be in- 
creased one or 2 percent during 
the final months of the model year, 
instead of resorting to bonuses 
based upon over-quota sales. GM 
officials seemed to prefer the pres- 
ent system. 

Corvair and Chrysler currently 
have buildout bonuses in effect— 
programs that will continue until 
the end-of the model year. 

Studebaker, Mercury and Plym- 
outh payouts will expire June 30, but 
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these makes are likely to extend 
and sweeten the programs, Most 
other manufacturerg are expected 
to join them. 

Last year, 10 lines: offered build- 
out bonuses with maximum pay- 
ments ranging from $100 to $250 
per car. The 10 were: Chevrolet, 
Oldsmobile, Buick, “Pontiac, Mer- 
cury, Edsel, Plymouth, Dodge, De- 
Soto and Chrysler. 

* +. * 

F THE best features of each fac- 

tory’s bonus system could be 
combined, the resulting program 
probably would be acceptable to 
most dealers. : 

But that’s a long-range hope. 
Dealers don't expect any such 
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utopian situation to accompany the 
1960 cleanup. 

Most dealers contacted by AvurTo- 
MOTIVE News offered. solutions as 
well as complaints about the bonus 
system. 

A Georgia Buick dealer called 
the quota setup inequitable and 
suggested: “Establish a fair basis 
of bonus allocation, and don’t 
penalize the dealer who has had 
a fair volume in months prior to 
the start of the bonus plan.” 

In New Jersey, a Ford dealer 
said dealers sell at little or no 
profit to reach the bonus class, 

“The dealer bears the brunt of 
the buildout,” he said, “because he 

(Continued on Page 42, Col, 1) 
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ew-car registrations for three 
ths, plus 17 states for April: 


y Make fon 
1— 411,521 Chev. 353,157— 1 
2— 361,271 Ford 342,783— 2 
3— 110,324 Plym. 80,002— 5 
4— 98,550 Rambler 75,568— 6 
5— 96,506 Pontiac 90,522— 4 
6— 86,660 Olds, 92,673— 3 
7— 84,362 Dodge 30,248—11 
8— 65,893 Buick 68,667— 7 
9— 41,969 Mercury 37,120— 9 

10— 39,273 Cadillac 38,460— 8 
ll— 29,185 Stude. 32,579—10 
12— 20,168 Chrysler 12 
13— 17,947 DeSoto 10,347—13 

14— %,224 Comet ........ 
15— 6,890 Lincoln 8,019—14 
16— 4,541 Imperial 4,458—15 

143,292 Misc. 147,149 

Total All Makes 
1,615,576 1,425,400 


Further details on Pagé 32. 








Output Dips, Compacts’ Share Cut 


By Martin L, Whitmyer 
Staff Writer 

¢* in overtime scheduling due 

to the Memorial. Day hiatus, 
combined with sizable declines in 
production at Chrysler Corp. and 
General Motors and a weeklong 
shutdown of assembly operations 
at Studebaker, dropped car output 
in the United States to an. estimat- 
ed 143,427 units last week. 

That compared with a _ two- 
month high of 154,964 assemblies 
a week earlier, and 117,539 cars 
turned out during the same holi- 
day week a year ago. 

With Lark down the entire week, 
Corvair on three-day operations at 
Willow Run and Rambler on five 
days. at Kenosha, compact output 
declined from a record 42,821 cars 
a week earlier to an estimated 
37,530 assemblies last week. 

Valiant with 7,576 assemblies. and 
Comet with 5,516 cars both estab- 
lished alltime highs the previous 
week, Dodge and Thunderbird also 
established new highg the previous 
week. 

Compact output was good for 
26.2. percent of total industry output 
last week, compared with 27.6 per- 
cent gained on ‘its record achieve- 
ment the previous week. 

* 7” * 
ESPITE the cutbacks, the in- 
dustry is expected to close out 
May with an estimated 614,800 as- 
semblies—a 5.3 percent boost over 


’ 
' 





New officers of the Washington Auto Dealers Assn, were intfoduced at a banquet 
which climaxed the association's three-day annual convention in Longview. from left 
ore Harold Pingrey (Ford), Selah, third vice-president; Claytow D. Kauffman (Buick), 
Spokane, first vice-president; Jalmer Halls (Ford), Kirkland, pr@sident; Y. |. Whitney 
(Oldsmobile), Montesano, secretary-treasurer, and Warren Simm@ns (Chevrolet), Olym- 


pia, second vice-president. : 


the 583,700 units built in April and 


1959 wasn’t produced until the sec- 


a 12.3 percent hike over the 547,397 | ond week of July. 


cars turned out during May, 1959. 

May’s assemblies also will bring 
1960 model run output to an esti- 
mated 4,733,854 cars—a 11.8. per- 
cent boost from the 4,234,900 cars 
of the 1959 vintage turned out 
through the end of May last year. 
It. also will bring current-model 
output to 85 percent of the 5,566,- 
527 cars turned out during the 
. entire-1959 model run. 

Continuing at its current pace, 
the industry will build its five mil- 
lionth car of the 1960 model run 
June 14, The comparable car of 





Commercial-car output for May 
is estimated at 115,600 units—a 2.5 
percent boost from the 112,863 units 
turned out in April, and a 2.7 per- 
cent hike from the 112,577 trucks 
turned out during May last year. 

* + + 
vu only compact car makers 
working Saturday last week 
were Falcon and Comet at Lorain, 
O., and Falcon at Metuchen, N, J.; 
San Jose, Calif., and. Kansas City. 

The result was that. Falcon 

turned out an estimated 11,290 


(Continued on Page 45, Col, 3) 


Used Cars Continue to Pile Up 
‘As Wholesale Turns Soft 


By Robert M. Lienert 


Associate Editor 


|B hagas cars, despite a mild upturn 
in sales, continue as one of the 
thorniest problems faced by deal- 
ers across ‘the country. 

Although dealers are well into. 
the season usually considered the 
best for selling used cars, last 
week they were asking .them- 
selves: “What can we do to get 
rid of them?” 

A big Midwest operator perhaps 
has the answer: “You grab your 
best hold, regardless of profit, and 

try to sell them.” 
on * * 
HE WAS echoing the sentiment 
of the many dealers who say 
that wholesaling—either off the lot 
or through auctions—offers no way 
out for the dealer afloat in a sea 
of used cars. 

This, they say, is because the 
only pieces that recover their 
cost at wholesale are the same 
ones that can be retailed, 

The late-model units—actually, 
anything that sells for more than 
$500—are just as sticky at whole- 

sale ag they are on the lots. 

Neverthéless, many dealers are 
attempting to go the wholesale 
route and most who do so are ab- 
sorbing losses in the process. 

on * 7 


Win whopping consignments at 
most auctions, buyers have be- 
come particularly selective. 

Symptomatic of. the fact that 
no one has yet found a real cure 
for used-car ills are wholesale 
figures, which show declining 
prices and ever-growing auction 
consignments. 

Average auction prices are on 


the verge of slipping below $1,000 
and the nation’s bigger auctions 
each week come closer to a 1,000- 
car consignment. 
. *~ * 
EALERS are beginning to 
realize that the only person 
who is going to take used cars off 
his hands is the retail. buyer. 
And the customer is being 
courted as never before. Even 
some of the big television shows 
(Continued on Page 4, Col. 1) 


Two Cooke Deals 
Shut in Louisville 


By A. W, Williams 
Staff Correspondent 
[_CUBviLLe. — The auto empire, 
which Thurston Cooke began 
building here in 1931, was in trouble 
last week. 

Cooke’s two dealerships closed 
their doors and a. host of subsidi- 
ary companies were not doing 
business, There were big news- 
paper headlines telling of the col- 
lapse and saying that Cooke's 
debts might total $8 million. 

The background of the case was 
cloudy, and local newspaper ac- 
counts were confusing. The case 
was termed the biggest automotive 
collapse in Kentucky history. 

* + * 


yas much of the story was 
known: Cooke owned a Ford 
dealership as well as a Mercury 
deal, both of which bore his name. 
He had wide business interests. 
Some were automotive—a leasing 
(Continued on Page 43, Col, 1) 








71% Million Units 


Registered in U.S.| 


Gain of 4.3 Percent 
Is Greatest Since °55 


WASHINGTON, — Motor-vehicle 
registrations in the United States 
during 1959 totalled 71,502,394, state 
agencies have reported to the Bu- 
reau of Public Roads, Federal 
Highway Administrator Bertram D. 

noted that this was a gain 
of three million vehicles over the 
1958 registrations. The 4.3 percent 
rate of increase reversed the de- 
clining rate of gain of the past few 
years. 

The 1959 total included 59,566,721 
cars, 265,114 buses and 11,670,559 
trucks. Increases over comparable 
figures for 1958 were 4.3 percent 
for cars and 4.2 percent for trucks. 

A similar comparison for buses is 
not made since the bus data re- 
ported are, for the first time, esti- 
mates of the numbers in operation 
rather than registration counts. 
Many commercial buses are regis- 
tered simultaneously in several 
states. 

California had the highest total 
registration in 1959, with 7.4 mil- 
lion vehicles, Second was New 
York, with five million, 

Texas and Pennsylvania had over 
four million vehicles registered; 
Illinois, Michigan and Ohio each 
had more than three million; New 
Jersey and Florida had more than 
two million. 

Eighteen other states each had 
over one million registrations. The 
nine leading states combined had 
51 percent of the national total. 

Smallest registrations were in 
states of small area or sparse pop- 


ulation: Delaware, Nevada, Ver-| 7 
mont and Wyoming each had less|" 


than 200,000 vehicles. The District 
of Columbia also had less than 200,- 


Data for the two newest States 
of the Union are included in the 
annual motor-vehicle registration 
tabulation for the first time, 

Recent annual increases in total 
registrations, which reached a peak 
in 1955 when the automotive indus- 
try attained a record sales volume, 
have been as follows: 

1954, 4.1 percent; 1955, 7.2 per- 
cent; 1956, 3.9 percent; 1957, 3.0 
percent; 1958, 1.7 percent; 1959, 4.3 
percent. 

Auto and truck registrations by 
states in 1959 follow: 











274,216 

29,316 

112,390 

344,793 

241,117 

272,450 

235,240 

223,492 

74,146 

140,615 

186,106 

267,297 

180,943 

322,016 

117,450 

168,264 

37,267 

New Hamp. 1 45,407 

New Jersey .. 2,030,166 269,196 

New Mexico 7 115,857 

New York ...... 4,493,817 498,093 
N. 1,313,982 $1 

N. Dakota 227,964 110,315 

| Ga 3,487,380 436,699 

oma ...... 283,419 

hides oetes 104,765 169,712 

Pennsylvania 3,604,021 564,400 

Rhode Island... 294,295 36,941 

8S. Carolina 726,903 153,949 

8. Dakota ...... 252,665 95,122 

Tennessee ...... 1,032,023 226,713 

Texae ............... 3,444,436 893,826 

BION ci cschsncions 317,668 83,021 

Vermont ......... 120,077 28,800 

Virginia ........ 1,163,586 217,026 

Washington .. 1,077,348 245,813 

W. Virginia .. 470,748 116,400 

Wisconsin ...... 1,284,879 257,471 

Wyoming ...... 134,028 62,694 

Dist, of Col... 180,087 19,601 

TOTAL. ....... 50,566,721 11,670,559 
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Fiat Unveils Station Wagon— 


The Giardiniera 500, a four-passenger station wagon, has been introduced by Fiat. | said, 


The Italian-built wagon is powered by a two-cylinder, four-siroke engine in the rear. 
The air-cooled engine was placed at a 90-degree angle in order to get it ‘‘under- 
floor.” All engine accessories have been arranged to decrease the height of the 
power plant. The wagon also features independent suspension. The Giardiniera will 
be introduced in the United States this fall. 


Valiant Becomes a Plymouth 
In 1961 Marketing Plans 


predicted Plymouth sales would hit 
nearly a half million. 

The compacts have stimulated 
sales of the standard models great- 
ly and they will continue to be the 
biggest volume cars, he continued. 

“The addition of the compacts 
in this field has actually expand- 
ed the low-priced field to the 
point where it could account for 
four of every five cars sold by 
1961,” Chesebrough said. 

He added that his study also 
showed that: 

1. Sales by Plymouth-Valiant 
dealers are up 78 percent over a 
comparable period last year. 

2. Plymouth, now in third place 
in ’60 sales, will strengthen its po- 
sition this year and in 1961, 

3. The Valiant is accounting for 
“plus” business, with only 15 per- 
cent of those sold bringing a 
Plymouth tradein. 

Chesebrough said Valiant con- 
quest sales “have been exception- 
ally good.” 

In 43.2 percent of sales, tradeins 
have been cars made by other man- 
ufacturers than Chrysler Corp., he 
said. There were no trades in 31.4 
percent of sales and in only 25.4 
percent were Chrysler products 
turned in, he added. 

Chesebrough described as “an 
unmistakeable trend” toward cars 
in the Plymouth price range, an 
increase in standard-model sales 
from 63.2 percent of the 59 mar- 
ket to a current 70.1 percent. 

He said nearly 18 percent of all 
cars traded for Plymouths during 
the first quarter of the year were 
medium cars. 

Total Plymouth and Valiant sales 
this year are up 20 percent, he said. 


By John E. Walsh 
Staff Writer 

DETROIT .—The 1961 Valiant will 
officially become a member of the 
Plymouth “family” and will carry 
a Plymouth nameplate, Harry E. 
Chesebrough, Ply mou t h-DeSoto- 
Valiant gener- 
al manager, an- 
nounced last 
week, 

Since govern- 
ment and statisti- 
cal agencies have 
counted Val- 
iant registrations 
in Plymouth sales 
from the start, 
a he said, “the next 

re logical step in 
H. E. Chesebrough = marketing this 
car is to make the 1961 Valiant of- 
ficially a Plymouth-Valiant.” 


Chesebrough spoke at a news 
conference Thursday. 

He said all Plymouth dealers 
would be handling Valiant effective 
with ’61 models. 

He said his observations had con- 
vinced him that sales this year 
could reach the “optimistic esti- 
mates” made by the industry, and 


GM Sales Chief 
Hufstader, 65, 


Retires June 30 


DETROIT.—After more than 12 
years as head of the General Mo- 
tors distribution staff, William F. 
Hufstader will retire June 30. 

Hufstader, a GM vice-president 
who served as general sales 
manager of Buick 
from October, 
1933 to November, 
1948, will be 65 on 
June 25, He took 
his present post 
when Harlow H. 
Curtice was ad- 
vanced from the 















































general manager- ame LES 
ship of Buick, Last Week Last Year 
In announcing || Auto Production ............... 154,964 106.0 115.9 
% his retirement|| Truck Production .............. 28,182 112.3 103.3 
W.F. Hufstader Friday, GM call-|| Auto istrations—Year to date.. 1,615,576 oe 113.3 
ed him “one of the automobile|/ Truck Registrations—Year to date. 226,733 pag 106.0 
industry’s great salesmen.” Steel Production—Tons ......... 2,031,000 96.6 76.8 
“There probably are few men in || Lumber Production—Board feet... 255,848,000 101.4 97.5 
the automobile industry today who || Pa rd Production—Tons.... 325,053 104.5 101.7 
are personally acquainted with as/|| $ Coal Output—tons ........ 8,200,000 99.0 98.3 
many retail auto dealers in all|| Oil Refinery Output—Borrels ..... 48,287,000 104.4 102.3 
parts of the country as Mr. Huf-|| Electric O ilowatt hours.... 13,468,000,000 100.9 104.2 
stader,” the corporation said. Barometer ht Cer Loadings 365,498 99.4 91.9 
While Hufstader was distribution || Department Store Sales Index .. 134 85.9 97.8 
vice-president, GM led the industry Stock Market Price Index....... 398.1 101.1 92.9 
in the dealer reforms of 1956, A|| U.S. Government Spending 
relocation program of dealers in —Fiscal year to NN awtiveeonveas $81,590,610,000 eee 100.0 
old neighborhoods also has taken|| Commercial and Industrial Loans $31,053,000,000 100.1 hie ¥e 
place under his supervision. Savings mee Peat ha bene wea ae $30,516,000,000 100.1 100.2 
Used-Car Prices-—Average........ $1,013 98.3 95.4 
Hufstader joined GM as Buick Geciegen Paliares 313 103.0 120.8 
used-car manager in 1929. He began ae tee Cactenesi . : 
his auto career in 1922 with Dort, |] stock; May 25 May I8 1960 Range Stocks May 25 May /8 1960 Range 
later serving with Durant, Graham 
and Dodge. AMC....... 24%, 24% 29%4-22% Dn diep sea 41% 44Yy 50%-41% 
A report last week that Cadillac Chrysler... 45%, 46 71%-42% Meck...... 39% 39 52%-36Y, 
General Manager James M. Roche || Ford....... 66%, 68% 92%-64% ith sesen ss 9% 10% 24%- 9% 
would succeed Hufstader as distri-|] G@M........ 44%, 45% 55% -43 White...... 494%, 48 67%-45 


bution vice-president wag neither 
confirmed nor denied by GM. 





Business Barometer 


Automotive News Economic Index — 


100.9 Percent of Last Week 
100.1 Percent of Like Week Last Year 


(May 30, 1960) 


1960 
Plans 4 More Compacts... 





GM Finds Inventories 


WILMINGTON, Del.—General 
Motors executives expressed satis- 
faction with the level of dealers’ 
stocks of new cars, reported a 
“spring upturn” in sales and an- 
nounced the company would intro- 
duce four more compact lines next 
fall. 

These were the highlights of 
comments at the GM annual 
meeting of stockholders here. 
Chairman Frederic G. Donner 

“In terms of days’ supply, 
GM dealers’ stocks are actually 
somewhat under those of a year 
ago. Used-car stocks, though some- 
what above last year’s level, are 
about normal in relation to volume 
and the sale of used cars is in line 
with new-car deliveries.” 

He said indications point to “con- 
tinued strong demand” for new 
cars in the remainder of the 1960 
model year. In reference to stocks 
of 1960s, he explained they are not 
excessive when the increased num- 
ber of body styles and models is 
considered. 

While Donner at one time said 
sales of domestic new cars this 
year would reach 6% million, he 








F. G. Donner 4. F. Gordon 
trimmed the estimate to 6% million 
in his annual meeting comments. 

Both Donner and President 
John F, Gordon noted the rise of 
the compact car and changes in 
the auto market, Gordon said the 
standard-sized car is likely to 


Peugeot Schedules 404 
For U. S. Bow in 1961 


NEW YORK.—Peugeot officials 
said last week that the French 
car manufacturer’s new 404 sedan 
will be introduced in the United 
States at the International Auto 
Show here next April. It will go 
on sale simultaneously at the 526 
Peugeot dealerships. 

The Farina-styled sedan has 
been unveiled in Paris at a price 
of $200 more than Peugeot’s 403 
four-door sedan. Both the 403 
sedan and station wagon will 
continue to be marketed in the 
U. S. after the 404 goes on sale, 
officials said, Limited production 
is delaying the 404’s introduction 
outside France, it was said. 
























































Are in Line with Sales 


“remain the mainstay of our 
business.” 

Gordon also said average daily 
sales of all cars in April topped the 
first-quarter selling pace, which 
“indicates that we are experiencing 
a spring upturn in business again 
this year.”, 

Donner disclosed that Buick, 
Oldsmobile and Pontiac will add 
compact series to their lines this 
fall. They will be the Buick Special, 
Oldsmobile F-85 and Pontiac 
Tempest. 


GM officials added little to the 
announcement of the fact that the 
cars would be introduced. 


Each of the compacts will be a 
series of the parent line and the 
compact in each line will be 
available to all dealers handling 
the parent line. This policy will 
hold in the case of dealers with 


(Continued on Page 4, Col. 4) 


60 U.S. Exports 
Head for 450,000 


Ist-Quarter Shipments 
Up 39 Pct. Over ’59 


By John K. Teahen Jr. 
Associate Editor 


DETROIT.—Car and truck ex- 
ports by American makers are 
heading for the 450,000 mark this 
year, according to figures compiled 
by the Automobile Manufacturers 
Assn. Last year’s exports totalled 
311,321 units, 


First-quarter figures released 
by AMA showed that domestic 
factories sent 114,738 vehicles to 
foreign markets this year, an in- 
crease of 39 percent over the 
82,481 shipped out in the like 
period of 1959, 


This year’s exports consisted of 
46,214 cars and 68,454 trucks, com- 
pared with 33,439 cars and 48,938 
trucks in 1959. Car exports rose 
38.2 percent, and truck shipments 
climbed 39.9 percent. 

Bus exports were down, but these 
units are negligible in the overall 
totals. American plants exported 
70 buses in the first quarter of 
1960, compared with 104 last year. 

Most of the rise in this year’s 
export total has resulted from ship- 
ments to markets other than 
Canada, First-quarter exports to 
Canada rose 5 percent this year, 
climbing from 8,123 to 8,530 units. 

Shipments to countries other 
than Canada zoomed from 174,358 
in the first quarter of 1959 to 
106,208 this year, a gain of 42.8 
percent, 

The “non-Canada” exports con- 
sisted of 38,883 cars, 67,277 trucks 
and 48 buses this year. Last year’s 
first-quarter breakdown showed 
26,854 cars and 45,704 trucks. 

The strong first-quarter ship- 
ments indicate that upwards of 
400,000 vehicles may be sent to na- 
tions other than Canada this year. 
The full-year total was 281,445 in 
1959 and 282,127 in 1958. 

Elsewhere on the export scene, 
General Motors and Ford Motor 
Co. plan no changes in their over- 
seas sales policies despite com- 
plaints of a “squeezeout” from in- 
dependent export firms. 

The independents say they have 
been hurt by GM-Ford practices 
of selling only to their own over- 
seas distribution organizations 
and by the auto makers’ refusal 
to sign waivers which would per- 
mit them to collect excise tax 
refunds on vehicles which they 
buy for sale in other lands, 

Spokesmen for Ford and GM 
said their export policies have been 
in effect for several years. They 
said service and warranty consider- 
ations are among their reasons for 
preferring to sell only through 
their own overseas distributors and 
dealers. 
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More Mechanics, 
Title Law Eyed 
At N. H. Conclave 


MANCHESTER, N. H.—Edward 
Sweeney, newly elected president 
of the New Hampshire Automobile 
Dealers Assn., will press for a 
scholarship program in connection 
with this state’s technical insti- 
tutes. 

Sweeney said that his program is 
aimed at alleviating the shortage 
of mechanics in New Hampshire. 
He noted that this program is a 
continuing effort on the part of the 
association to improve both the 
quality and quantity of well-train- 
ed mechanics. 

More than 80 attending the open- 
ing business meeting of the 
NHADA convention heard George 
Abood, a Portsmouth Dodge dealer, 





Dealer Reserve Act 


Signed by President 


WASHINGTON, — The Dealer 
Reserve Income Adjustment Act 
has been signed by President 
Eisenhower. It gives dealers two 
alternative methods of computing 
and paying the tax due on dealer 
reserve income which has not 
been reported previously. 

First, it provides that such 
amounts can be treated as re- 
quired changes in accounting 
methods, The second alternative 
permits payment of the tax due 
(plus interest) in 10 equal install- 
ments, generally beginning in 
1961. 





bring out the need to establish a | A}/ 


title law as a protection against 
conversion cases and stolen cars. 

With that, the membership rec- 
ommended that the directors be in- 
structed to study the case and de- 
termine if a title law is definitely 
needed and if so, to take proper 
measures. 


Attorney John Carleton address- ||} 


ed the group on union activities. 
Other officers elected at the meet- 
ing include Walter B. McGregor, 


Manchester, New Hampshire Fi- t 


nance Corp., treasurer; Maurice J. 
Grant, Manchester, NADA director, 
and Leo Appel, Anchor Buick, 
Portsmouth, vice-president. 

Directors include Earl Benson, 
Lester Emerson, Francis Hebert, 
Andre Sirois, Arthur Dobles and 
Ken Smith. 


Fribley to Leave 
NADA Board 
At End of Year 


NORWICH, N. Y.—Carl E, Frib- 
ley announced last week that he 
will not be a candidate for reelec- 
tion as the New York State repre- 
sentative on the 
board of directors 
of the National 
Automobile Deal- 
ers Assn, 

A Pontiac - Ca- 
dillac - GMC deal- 
er here, Fribley 
has been New 
York NADA di- 
rector since 1948. 
His current three- 
year term expires 





- ©. E. Fribley at the NADA 
convention in San Francisco next 
January. 


Fribley is a former NADA presi- 
dent. He headed the national as- 
sociation in 1956, the year the 
“good-faith” law was passed. He 
was president of the New York 
State Automobile Dealers Assn. 
from 1945 to 1947 and received its 
“Dealer of the Year’ award in 
1958. 

In a letter to Automotive News, 
Fribley emphasized that he is not 
retiring as a dealer, “It is definitely 
my intention to remain active in 
this business as long as the good 
Lord lets me,” he said. 

He added, “I am more confident 
of the future of the retail automo- 
bile dealer today than at any time 
in the past 35 years of my experi- 
ence in our industry.” 
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Idaho's New Officers— 


Costley’s Distribution Idea... 





More Dealer Options? 


NASSAU, Bahamas.—In a blunt) Ga., Costley looked into the crystal 
appraisal of the next 10 years for} ball in an address before the an- 
new-car dealers, Alton M. Costley/ nual convention here of the Geor- 


forecast that factories would “of 
necessity” improve their methods 
of car distribution, 

Costley also predicted a “wheel- 
base race” among the compacts, re- 
sulting in a decline in the penetra- 
tion of smaller cars in three or 
four years after their current boom 
dissipates itself. 

A Chevrolet dealer in East Point, 


gia Automobile Dealers Assn. 

“Maldistribution,” he declared, 
“is undoubtedly a contributor to 
the tremendous inventory now 
carried by dealers, But even with 
this tremendous number of units 
on hand, dealers find themselves 
unable to deliver many of their 
orders from this inventory.” 

The speaker declared that car 
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These new officers of the Idaho Automobile Dealers Assn. were elected at the 26th annual convention in Boise. Front row, 
from left, are C. Ed Flandro, Pocatello, National Automobile Dealers Assn. director; B. A. Wackerli, Idaho Falls, director; Fred 
Lillge, Boise, president; Floyd Freeland, Coeur d'Alene, director; James Murray, Emmett, director, and William |. Spaeth, Jerome, 
director. Back row: Leon Weeks, Boise, secretary; Richard Fahrenwald, Moscow, director; John Parker, Sandpoint, director; Paul 
Hill, Pocatello, director; Charles C. Adams jr., Lewiston, vice-president; W. L. Johnson, Orofino, director; Burke Hudelson, Nampa, 
director, and Richard Sanger, Ketchum, director. Other new directors not shown include Wayne Knudtsen, Coeur d'Alene; Robert 
Svingen, Kellogg; Joe Wagner, Grangeville; Robert Carleson, Twin Falls; Ludwig Haight, Burley; Marlin Blayden, St. Anthony, and 
Clark Kessler, Blackfoot. (See Story, Page 42.) 


New York Salesmen Win Pensions 


By Francis J. Gawronski 
Staff Writer 
E Teamsters Union has nego- 
tiated what it claims is the first 
pension program “in the entire 
country” for automobile salesmen. 

John T. Burke, president, Team- 

sters Local 868, has 

announced that an 

agreement has been 

reached with the 

Intercounty Auto- 

mobile Dealers 
Assn., a group of seven dealers in 
New York, for the incorporation of 
a pension program in the current 
contract, 

“At the present time, the pro- 
gram provides for an employer 
contribution of $7.50 per month, per 
employe,” according to Burke. 

“The Martin E. Segal Co., in- 
surance consultants, will prepare 
the actuarial data and all pertinent 
information relative to the terms of 
the pension program will have to 
be deferred until such time as they 
complete their report,” Burke said. 

“It is my personal opinion that, 
within five years, it should be of 
considerable size, sufficient then 
to pay retiring salesmen enough 
to augment their Social] Security 
benefits and provide for them a 
reasonably decent living,” he 
said. 

Dealerships covered by the new 
agreement include Acey Oldsmobile, 
Kellogg Pontiac and Chelsea Pon- 
tiac, all of Manhattan; Crest Olds- 
mobile, Tremont Chevrolet, Kendor 
Oldsmobile and Lipsit Motors 
(Chrysler-Plymouth), all of the 
Bronx. 

The agreement also calls for a 
freeze of contract status for the 
term of the present agreement, 
about two years. 

Burke said the pension program 
will, within a year, include other 
dealers “with whom we have con- 
tracts and which are terminating 
during 1960 and early 1961.” 

“We are especially proud of this 
because it represents, to our 
knowledge, the first time in the en- 
tire country that an industrywide 
program was developed for auto- 
mobile salesmen,” he said. 

“It is a step in the right direc- 
tion and a pattern for the fu- 








ture,” Burke said, “It will, in my 
opinion, stabilize employment 
and attract to our industry good 
salesmen who turn away now to 
more lucrative fields.” 


Burke said his union represents 
“approximately 78 dealers” in New 
York, 

“If our expectations are realized, 
as our contracts expire and as the 
tempo of our organizational drive 
steps up, we should have in the 
neighborhood of 1,000 salesmen cov- 
ered by this pension within a year,” 


Burke said. 
* ok * 


.Association Warns Dealers 


MANwae, the Brooklyn and 
Long Island Auto Dealers 
Assn, has warned its members that 
“there has been considerable ac- 
tivity in our area, by the unions, to 
sign up sales personnel. This pro- 
gram, although general in scope, 
has been centered on the Chevrolet 
dealers.” 

The association, in its bulletin, 
charged that a letter had been 
“sent out by the union stating 
that the salesmen at Curry Chev- 
rolet had signed and the union 
was just awaiting an election be- 
fore beginning bargaining ses- 
sions with the company.” 


The association bulletin pointed 


Williams to Talk 
At N. M. Meeting 


ALBUQUERQUE, — Birkett L. 
Williams, National Automobile 
Dealers Assn, president, will be 
among the speakers at the annual 
convention of the New Mexico Au- 
tomotive Dealers Assn. here June 
13-14. 

Other speakers include Warren 
King, Life magazine automobile 
marketing manager; Walter C. 
Lunsford, Auto Industries Highway 
Safety Committee; R. Earl O’Keefe, 
president, Southwestern Invest- 
ment Co., and Gov, John Bur- 
roughs. 

Service and its relation to a suc- 
cessful dealership will be discussed 
by C. P Williams at the afternoon 
session June 13. 





out that the election was held and 
“the salesmen voted against the 
union.” 

“Once again, we advise you not 
to become panicky when you are 
visited by union representatives,” 
the association told its members. 
“If you have not done so up to 
now, you had best get yourself 
lined up with effective labor repre- 
sentation if you want to keep your 
business free of union activity.” 

* * * 


Minneapolis Dealers Sign 


N OTHER dealer-labor news, 

members of Teamsters Loca] 974 
have voted to accept a three-year 
contract with the Minneapolis Au- 
tomobile Dealers Assn, The pact 
covers about 1,500 mechanics and 
other garage workers. 

The contract calls for wage in- 
creases of 37 cents per hour for 
journeymen over the three-year 

(Continued on Page 43, Col, 4) 


distribution could be facilitated if 
dealers installed more options in 
their own shops. He suggested that 
assembly plants carry a 10-day 
supply of components to expedite 
customer deliveries, 

“I realize that this will bring 
protest from some,” he continued, 
“as to the required space and cost 
of such an assembly plant inven- 
tory. Even so, has anybody figured 
out what it costs the dealers to 
carry over a million cars in their 
stocks and then have to swap 50 
percent of these before deliveries 
are made? 

“I would hazard a guess that the 
accumulated total (of all inventory 
costs) would approximate the en- 
tire net profit, after taxes, of all 
the dealers in America. Surely here 
is one place that our factory can 
be of help.” 

Costley made these other predic- 
tions: 

1, State and federal intervention 





Finlay Vacations 
Editorial Director Robert M. 
Finlay is on vacation. His col- 
umn, Dealer Forum, will resume 
in June, 





in both misleading advertising and 
time sales. 

2. Less percentage of national 
service and parts sales for deal- 
ers. 

3. Fewer, but larger and better- 
equipped, dealers. 

4. A “more realistic accounting 
system being used by dealers with 
more automation and better cost 
information.” 

5. Continuing improvement in 
factory-dealer relations. 

6. More auto auctions, channel- 
ing “more and more cars to the 
consumer.” 

7. More brands of cars than of 
cigarets. 

8. A levelling-off of the import 
market to 400,000 units a year— 
“200,000 to snob buyers and 200,000 
to price buyers.” 

9. Rising expenses and falling 
profits for dealers. 

10. More rear engines and trans- 
axles taking the hump out of the 
floorboards; some front-wheel 
drives, and fewer options. 

Costley also went on record as 
being unopposed to the truth-in- 
lending bill now pending in Con- 


gress. 

“When, business refuses to clean 
its own house,” he said, “it must 
expect the public, through its rep- 
resentatives, to clean house for 
them. 

“I am afraid that this proposed 
legislation is being brought upon 
ug because of some dealers having 
refused to do the things they ought 
to have done ,.. 

“It is high time that the dealers 
who conduct their business on a 
plane worthy of the confidence of 

(Continued on Page 46, Col, 1) 


On the House... 





Wemhoff 


Surprise! Running contrary to many dealer re- 
ports, members of Chicago-area Ford dealers as- 
sociation report a net profit of $78 per new vehicle 
sold in April, compared with $54 for the first quar- 
ter and $67 for January. Used-car gross profit in 
April amounted to $91 per vehicle, compared to $85 
in January ... The mechanic shortage is so great 
in Wisconsin that drastic measures are being stud- 
ied by state association . . 
Little Rock Ford dealer, will be honored June 4 
by U. of Arkansas ag a distinguished alumnus... 


Classic of Simplicity: When Peter Studebaker 
joined his brothers in operation of the Stude- 


. Raymond Rebsamen, 


baker company in 1868, he signed this short contract with Clem 


Studebaker, company president: 


“TJ, Peter Studebaker, agree to 


sell all the wagons my brother Clem can make. I, Clem, agree to 
make all he can sell” ... Ernie Peterson has retired as auto editor 


of Portland (Ore.) Journal... 


F. D. (Bud) Mitchell (Waco Chrysler) has become the first second- 
generation president of the Texas dealer association; his father, the 
late Joe Mitchell, was TADA president in 1935-36 ... Frank Held, 
who founded his Chevrolet dealership 47 years ago in Kenyon, Minn., 
has just celebrated his 99th birthday; still active in business .. . 
George Spinks, Olds dealer in Bristol, Va., is writing a book on his 


first 50 years in auto business. 





—Pertre Wemuorr, Editor, 
Automotive News 
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As Wholesale Turns Soft... 


‘Used Cars Continue to Pile Up 


(Continued from Page 1) 


Exceptions include only convert- 


are slipping in used-car pitches | !>!¢s and station wagons. 
commercials. 


the new-car 

Dealers are breaking special pro- 
motions and deals. The old second- 
car-for-a-dollar sale and daily or 
hourly price cuts have been ex- 
humed in some parts of the coun- 
try. 

In some areas, the used-car 
buyer gets free gas, free appliances 
and other lagniappe. 

In field reports, dealers indicate 
that retail has picked up ever so 
slightly, but that much greater im- 
provement is needed, and needed in 
a hurry. 

At retail, dealers say, Ford, Chev- 
rolet and Rambler are still moving 
in all price ranges. Other makes, 
if priced above $500, grow moss. 


Pare by big consign- 
ments and persnickety bidders, 
average prices at wholesale auc- 
tions last week skidded $18 to the 
year’s lowpoint of $1,013. A year 
ago, the average auction price was 
$1,062. 

The loss from last year’s val- 


rent auctions are weighted by a 
greater proportion of high-ticket 
jieces. 


P 

Last week’s $18 loss was the sixth 
largest weekly setback of the year 
on Automotive News’ index. And for 
the second time in three weeks, 
every model index participated in 
the decline. No weekly index for 


Meeting Slated June 14... 
16 Join Cadillac Council 


DETROIT.—Election of members 
to the 1960 Cadillac Distributor- 
Dealer Council has been announced 
by Fredric H. Murray, Cadillac 
general sales manager. 

This is the fifth council elected 
from the 16 voting districts to rep- 
resent distributors and dealers in 


Miami Junkers 
Go Up in Smoke 
In Safety Move 


MIAMI.—One-hundred cars con- 
demned as unsafe by the Greater 
Miami Automobile Dealers Assn. 
were burned in a civic ceremony 
and the “remains” sold at auction 
to scrap dealers. 

The burning followed a parade 
of the junkers down the city’s main 
streets to the site of the ceremony, 
where a giant crane lifted each car 
into place on the huge bonfire. 

The junking was part of the as- 
sociation’s 35th anniversary cele- 
bration, the major attraction of 
which is a 19-day CAR-nival sales 
promotion which closes tomorrow 
(May 31). 

Burton S..Kahn, GMADA presi- 
dent, said the event was filmed by 
the Police Education Bureau, which 
will distribute the film to schools 
and civic associations as part of its 
safety program. 

Proceeds of the scrap auction 
were turned over to the Variety 
Children’s Hospital, he said. 


* * * 








Part of Sales Promotion— 


The Miami Automobile Dealers Assn. 
burned and scrapped 100 tradeins ruled 
“unsafe” and condemned by the associa- 
tion. A parade, led by a double-decker 
london bus and a dixieland band, pre- 
ceded the scrapping. Following the burn- 
ing, the metal was auctioned off to junk 
dealers and the proceeds went to the 
Variety's Children's Hospital. The event 
was staged as part of the association's 







discussions with Cadillac manage- 
ment on subjects of mutual inter- 
est, Murray said. 

The new members, who will hold 
their first meeting in Detroit June 
14-16, are: 

Duncan D. Chaplin jr., Chaplin 
Motor Co., Portland, Me.; Fred- 
erick J. Balmer, Balmer Cadillac 
Corp., Brooklyn; Foster T. Fenton, 
Chesapeake Cadillac Co., Balti- 
more; J. Saxton Lloyd, Daytona 
Motor Co., Daytona Beach, Fla., 
and David J. Towell, Dave Towell, 
Inc., Akron. 

Donald B. Cole, Columbus Motor 
Car Co., Columbus, O.; H. Richard 
Coffey, Coffey Cadillac, Inc., Ann 
Arbor, Mich.; Arthur R. Lindburg, 
Lindburg Cadillac Co., St. Louis; 
Louis E. Siegel, Metropolitan Cadil- 
lac, Inc., Milwaukee: Gerald N. 
Waddell, Waddell Cadillac-Oldsmo- 
bile, Inc., Salina, Kans., and Wil- 
liam D. DeSanders, Lone Star 
Cadillac Co., Dallas, 

Joseph W. Buchanan, Buchanan 
Oldsmobile-Cadillac, Hayward, 
Calif.; Charles H. Betts, Betts Cad- 
illac, Inc., Des Moines; William M. 
Ryan, Ryan Cadillac Co., Seattle; 
Dean Coulter, Coulter Cadillac, 
Inc., Phoenix; Albert F. Madison 
jr., Madison Cadillac Co., Little 
Rock. 


Frisco RR Plans 
Extra Polici 


To Fight Vandals 


ST. LOUIS.—The Frisco Railroad 
took steps to combat any further 
acid dumping on its new car piggy- 
back shipments by a double-bar- 
reled protection system. 

In addition to special agents rid- 
ing in the locomotive cabs, there 
also will be security personne] in 
radio-equipped automobiles on the 
U. S. Highway which parallels the 
right-of-way at many points. 

The special agents in the cabs 
will be in radio contact with the 
guards in the automobiles. The 
railroad took this precaution in 
the wake of two sulphuric acid 
spilling incidents. 

The first one damaged 29 cars on 
April 7 and the second on May 13 
caused about $100,000 damage to 
150 vehicles, mostly Chrysler and 
some Ford products, bound for the 
Southwest. 


Chrysler and Imperial 


Added by Freed Motor 


SALT LAKE CITY.—Charles C. 
Freed, president, Freed Motor Co. 
(Plymouth-D eSoto-Valiant), has 
acquired a Chrysler-Imperial fran- 
chise. 

Freed also announced a capital 
improvement and expansion pro- 
gram for his firm and a wholly 
owned subsidiary, Intermountain 
Parts Co. He said MoPar will put 
up a new building on Third E. St. 
to connect with the Freed Motor 
properties. It will be a salesroom 
and warehouse for all Chrysler 


MADA-Gras CARnival Sales Spectacular.' Corp. parts, Freed said. 


1960, save these two, has shown 
a price setback for each model. 
Auction buyers continued to take 
two-thirds of the units offered de- 
spite the fact that consignments 
last week were up nearly 18 per- 
cent over the previous week. 


Support Grows 
As Safety Check 
Moves Along 


DETROIT. — Favorable response 
to voluntary auto and truck inspec- 
tions hag been reported in hun- 
dreds of communities participating 
in the National Vehicle Safety- 
Check held annually in May and 
June in states which do not have 
compulsory examinations. 

The project is sponsored by the 
Auto Industries Highway Safety 
Committee and Look magazine, 
with the cooperation of the Assn. 
of State & Provincial Safety Co- 
ordinators. 

Community inspections have re- 
ceived considerable support from 
civic groups, dealer associations 
and automotive manufacturers. 

In Portland, Ore., free inspec- 
tions were sponsored by the Junior 
Chamber of Commerce in conjunc- 
tion with the Portland Traffic 
Safety Commission and the Port- 
land Automotive Trades Assn. 

Owners of vehicles which failed 
to pass the checkup were told what 
corrections were needed to make 
the vehicle safe for operation. 

At least 50 Minnesota communi- 
ties were expected to take part in 
the project during May. Last year 
37 communities, one county and 
three military bases participated. 

A month-long campaign was 
sponsored in Moses Lake, Wash., 
by the Lions Club, service stations 
and dealers. 


In St. Louis and the suburb of 
Brentwood, a four-day, free-inspec- 
tion program was conducted by the 
Greater St. Louis Automotive Assn., 
the Safety Council and the Team- 
sters and Machinists unions. 

George J. Cutler, Plymouth-De- 
Soto-Valiant service director, said 
2,076 Plymouth dealers, the great- 
est number in the project’s history, 
are supporting this year’s cam- 
paign. 

In South Carolina, which has a 
compulsory-inspection program, 
the State Highway Patrol said 
faulty lights were found on 5,707 
of the 19,170 vehicles inspected dur- 
ing April. 


NIADA Slates 
Florida Parley 


WASHINGTON. — The 14th an- 
nual convention of the National 
Independent Automobile Dealers 
Assn, is scheduled for Jan. 15-19, 
at the Eden Roc Hotel, Miami 
Beach, according to Robert Mc- 
Kinsey, NIADA executive vice- 
president, 

McKinsey said the decision was 
made by the association’s steering 
committee, which met in Washing- 
ton this month. 

Also discussed was NIADA’s leg- 
islative program, which consists 
largely of opposition to the terri- 
tory security bill and the Douglas 
truth-in-lending measure. 


Late Report... 








Ford Dealers Elect Council Delegates— 


Recently elected Western regional delegates to the National Ford Dealer Council for 
1960 are shown looking over an agenda in which they will participate at Dearborn the 
week of June 13. Counter clockwise are Ivor de Kirby, Pearson Ford, San Diego, re- 
gional chairman; Ed Keller, Keller Ford, Martinez, Calif., vice-chairman; Vincent Men- 
nella, Southgate Ford, Seattle, 1959 regional chairman, and Walter J. Cooper, Ford 
Western regional sales manager. At the meeting with top Ford Motor Co. officials, the 
three Ford dealers will be representing some 640 Ford dealers from the Western region. 


GM Finds Car Inventories 
Are in Line with Sales 


(Continued from Page 2) 


more than one GM franchise; a 
Pontiac-Oldsmobile dealer, for 
instance, will sell both the Temp- 
est and the F-85, 

The fourth new compact will be 
the Invader, a strictly Canadian 
compact that will be produced by 
GM of*Canada. 

It was also announced that 
Chevrolet’s Corvair line would be 
expanded, but there was no official 
word on just what changes are 
planned. There have been reports 
that a station wagon and truck 
would be added to the line, with 
some talk of adding a convertible. 

The B-O-P compacts will be pro- 
duced at the home plants of each 
division and at the B-O-P assembly 
plant in Southgate, Calif. In the 
case of the Buick Special, a sep- 
arate assembly line is being set up 
at the home plant in Flint to han- 
dle the compact. It has been re- 
ported that the line is equipped to 
handle a car of unitized construc- 
tion. 


The Pontiac compact will offer 
an independent rear suspension 
while the Buick and Oldsmobile 
entries will reportedly share an 
aluminum engine. The engines of 
all three will be in the front. 

The B-O-P divisions stressed 
that the new cars will offer space 
for six passengers. Buick and Olds- 
mobile said all series offered in 1960 
would be continued in the 1961 line. 

The selection of the name Special 
for the Buick entry stirred inter- 
est. The division used the term to 
designate its lowest-priced series 
from 1934 until 1958 and then 
changed the names of all series. 
For the last two years, the bottom 
series has been called LeSabre. 
Donner said the new lines will 
“represent a significant advance 
over anything our competitors have 
offered in the smaller-car field.” 

The annual meeting was a 
quiet one, One stockholder dis- 
cussed at some length the safety 
factor in the proper positioning 
of the space for the fingers on 
the steering wheel and how im- 
portant Ben Hogan feels the 


Used-Car Market 


The overall average price of used cars sold at wholesale auction 


last week declined $18 to $1,013, 


index. 


according to Automotive News’ 


For the second time in three weeks every model indexed suffered 
a loss. No other weekly index in 1960 has shown a price setback 
for every model, The $18 loss has been exceeded on only five other 


compilations this year. 


Declines amounted to $5 on ’56s and ’53s, $10 on ’57s and ’55s, $14 
on 54s, $25 on 59s, $31 on ’58s and $46 on ’60s. Record lows were 
established for ’59s, ’56s, ’55s, 54s and ’53s. 

At a group of representative auctions last week, the sales ratio 
was 66.8 percent, compared with 66.6 percent the previous week. 
Average consignments were up 17.65 percent, 


Auction reports begin on Page 26. 





ae grip with the fingers is in 
golf. 

Another stockholder got up to 
thank Donner “for the safe-driving 
and golf lessons I got today.” 

This year’s annual meeting was 
the first at which duPont stock- 
holders, rather than the manage- 
ment, voted duPont’s 63-million- 
share holding in GM. As a part of 
the ll-year antitrust case arising 
out of the holding, a Federal Dis- 
trict Court ruled that duPont 
holders should vote the stock, al- 
though the company could keep the 
shares. 

Last week, the Supreme Court 
agreed to hear a Government ap- 
peal in the case during the term 
beginning in October. 

The Government contends that 
duPont should be forced to divest 
itself of the GM stock and that 
continued ownership of the stock 
by duPont violates antitrust laws. 


Ford Deal Offers 
Plan to Unfreeze 


Home Equities 


SPOKANE.—A plan under which 
qualified owners of homes or com- 
mercial property can “cash in” 
their frozen equities at simple in- 
terest has been announced by 
Stoddard-Wendle Motor Co, (Ford). 

The program, called Uniplan, 
provides money which the property 
owner may want for merchandise, 
cars, boats, furniture or other 
items, “without increasing the cost 
of house payments,” said Gene 
Hays, spokesman for the firm. 

Uniplan was announced in a full- 
page ad in the Spokane Spokes- 
man-Review, which included an 
application blank that the prospect 
could mail to the firm. 

Asked by Automotive News to 
discuss details, Hays said: 

“Due to the competitive nature 
of our business, we prefer not to 
release any particulars at this 
time, The response was overwhelm- 
ing and it will take several months 
to process the applications.” 

He said the plan is backed “by 
one of the Pacific Northwest’s larg- 
est and most reputable financial 
institutions,” and involves no gim- 
micks, free-gift inducements or 
“balloon” payments. 


Judgment Upheld 
Against Dealer 


OLYMPIA, Wash.—The State Su- 
preme Court has upheld a $600 
judgment against Wockner Pon- 
tiac, Seattle, in favor of a buyer 
who said he was delivered a used 
car instead of a new model which 
he had ordered. 

The company had contended that 
the buyer, Edmund Prim, waived 
the new-car warranty and thus was 
not entitled to a new car. 





**,..service in every phase of 
our business” 


says A. J. ORBACH, Dodge-Plymouth 
dealer, Plainfield, N. J. 



















““We joined up with Chrysler in 1924, the same year the 
corporation was organized. We took on COMMERCIAL 
Crepit that year, too. It’s been a profitable combina- 
tion. We have done millions of dollars worth of business 
with CommerciaAL Crepit, and never had a single 
squabble over money. There is never any haggling over 
credit risks, either. Yet we have had only two new car 
repossessions in our history—and we average 500 new 
cars and 800 used units per year. COMMERCIAL CREDIT 
personnel and the features of CommerciAL Crepit PLAN 
are very important in helping sell a car . . . and in keep- 
ing customer good will. We get finance service in every 
phase of our business, including our leasing program.” 






Commercial Credit dealers 
are successful dealers 







Write or call the nearest CommerciaAL Crepir CoRPORATION 
office for complete information on the benefits of COMMERCIAL 
Crepit Pian. Why not do it, today? 








A service offered through subsidiaries of the 
Commercial Credit Company, Baltimore . . . Capital 
and Surplus over $240,000,000 .. . offices in principal 
cities of the United States and Canada. 
















COMPACT CARS NOW 30% OF T(< 


- Rambler Lead 
Exploding Marke 
vantages Dealers 


RAMBLER SETS NEW SALES RECORDS FOR 31 CONSECUTIVE | | 


What’s even more important, Rambler is 3rd in the entire industry in car sales , 





€ per dealer. Rambler offers prime opportunities for volume-minded dealers. 


RAMBLER FIRST IN COMPACT SALES PER DEALER! 


Rambler dealers sell more compacts per dealer than any other retail group in the 





industry... from 1% to 6 times as many per dealer. 





RAMBLER DEALER PROFITS ARE WAY ABOVE THE INDUSTRY AVERAGE! 


Because Rambler is a “‘most-wanted”’ car, Rambler dealers enjoy profitable opera- 
a tions. If you are profit-minded, investigate the Rambler dealer franchise. 


RAMBLER DEALERS SELL COMPACT CARS EXCLUSIVELY! 


What’s more, Rambler dealers offer all three types of compact cars ...3 wheel- 
® bases .. . 33 models, including 17 station wagons... 4 engines, 6’s and V-8’s. No 
other dealer group blankets the compact car field like Rambler dealers. 


WE HAVE THE PRODUCT FOR THE EXPLODING 


COMPACT CAR MARKET...YOU HAVE THE OPPORTUNITY! |” 


Rambler Franchises Also Available in Canada and Important Export Markets. In Canada Write to: American Motors (Canada) Ltd., 2951 Danforth Ave., Toronto 





TOTAL INDUSTRY PRODUCTION! 


ds This 
et With The 





Want Most... 


RAMBLERS ON THE ROAD FAR OUTNUMBER ALL OTHER COMPACTS 
COMBINED! Because Rambler enjoys top owner loyalty, Rambler dealers have a 
huge bank of immediate owner prospects and service customers. 


RAMBLER DEALERS SELL TOP QUALITY, TOP ECONOMY—TODAY’S 
BIGGEST SALES APPEALS! Rambler is the acknowledged economy leader 
with lowest first cost, lowest operating cost, top resale value and tops in miles per 
gallon. A Rambler American Custom was the winner of the Compact Car Class in 
the 1960 Mobilgas Economy Run and achieved most miles per gallon of all cars entered. 


Director of Dealer Development 
American Motors Sales Corporation 
Detroit 32, Michigan 


Dear Sir: Will you please provide me with more complete information 
about the Rambler franchise. | understand that | am under no obligation 
and my inquiry will be held in the strictest confidence. 
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32,800 by 1965? 
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Moore Expects Decline 
In Dealership Total 


By William Carroll 
West Coast Editor 

LOS ANGELES.—“National Au- 
tomobile Dealers Assn. research 
leads us to believe the number of 
automobile dealers in the United 
States will decrease by 3,000 in the 
next five years,’ James C. Moore, 
NADA executive vice-president, 
told dealers here. 

Moore spoke at the annual 
joint convention of the Motor 
Car Dealers Assn. of Southern 
California and the Los Angeles 
Motor Car Dealers Assn. 

“We believe car production and 
sales will climb while dealers will 
become larger, more stable—but 
fewer,” Moore said. “By 1965 we 
estimate there will be 32,800 dealers 
selling an average of 213 units per 
year.” 

Moore said there are men in De- 
troit who believe the franchised- 
dealer system will survive and that 
quality dealers are important. 

“But in the field we do not nec- 
essarily have such men,” he said. 
“Dealers are often told by fieldmen 
to obtain ‘volume at any cost.’ 
There is too little emphasis on 
quality dealers. 

“We want car makers to esti- 
mate the sales potential of every 
area and put in that area only 
the number of dealers who can 
operate at a profit,” Moore con- 
tinued, “Then we want the manu- 
facturer to make only the num- 
ber of cars that can be sold, 

“We are going to insist that man- 
ufacturers have a ‘quality dealer’ 
program even if some of our mem- 
bers have to go out of business,” 
Moore said. 

At a press conference prior to 
the dealer meeting, Moore said he 
believed that some import makes 

* * a 
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Southland Guest— 


James C. Moore, left, executive vice- 
president, National Automobile Dealers 
Assn., is greeted by Ray D. Wilson, NADA 
director for Southern California and direc- 
tor of the Motor Car Dealers of Southern 
California and the Los Angeles Motor Car 
Dealers Assn. Moore was the featured 
speaker of the association's joint annval 
meeting. 


Ex-Dealer, Son 
Convicted of Fraud 
In Bankruptcy 


CHICAGO, — A former auto 
dealer here and his son have been 
found guilty of concealing assets 
in a bankruptcy proceeding, 

Max Tauber and his son, Rich- 
ard, will be sentenced on June 17. 
The maximum penalty is 10 years 
in prison and a $10,000 fine, 

The elder Tauber formerly head- 
ed Tauber on Broadway, Inc., 6035 
Broadway. The pair was accused of 
concealing $35,100 in cars and cash 
during a 1958 bankruptcy proceed- 
ing. 

A federal grand jury here looked 
into what was termed a _ bank- 
ruptcy scheme which cost creditors 
“countless millions of dollars.” 

Assistant United States Attorney 
Donald S. Manion said auto dealers 
and other businessmen who were 
on the edge of bankruptcy would 
acquire and sell large inventories, 
conceal the proceeds and then 
enter bankruptcy. 

United States Attorney Robert 
Tieken said the scheme worked be- 
cause the bankruptcy court failed 
to enforce a court rule calling for 
immediate confiscation of all books 
and records of bankrupt firms. 





made serious mistakes in not es- 
tablishing a dealer group that was 
“well financed, well stocked with 
parts and staffed by well trained 
service mechanics.” 

“Our industry took the position 
that competition would take care 
of itself,” Moore said. “As the num- 
ber of domestic compacts increase, 
tha import market will suffer a 
terrific shakedown. 

“In fact, it’s already starting, 
with discounting and dealers 
going out of business,” Moore 
added. “We expect the number of 
import dealers to decrease rapid- 
ly this year.” 

Frank French (Studebaker), 
LAMCDA president, Floyd Brown 
(Rambler), MCDASC president, an- 
nounced that both organizations, 
were “as the first order of business” 
establishing committees to study 
the possibility of Sunday closing in 
Southern California. 

Final convention business was 
the announcement of new directors 
for each group, 

LAMCDA directors include Wil- 
son H. Albertson (Oldsmobile), Mel 
Alsbury sr. (Chrysler-Plymouth- 
Valiant), A. E. England (Pontiac), 
Frank French (Studebaker), Phil 
Hall (Buick), Irvin Kaiser (Olds- 
mobile), Corson W. Ide (Ford), 
Clarence R. Walker (Rambler), and 
Ray D. Wilson (Chevrolet). Wilson 
also is NADA regional vice-presi- 
dent. 

MCDASC directors are William 
Symes (Cadillac), Alhambra-Pas- 
adena; Owen Keown (Chevrolet), 
Bay District; Joe Phillips (Plym- 
outh), Burbank-Glendale; Jack 
Taylor (Oldsmobile), Huntington 
Park; Bill Bryant (Dodge), Long 
Beach; Jim Cross (Oldsmobile), 
San Fernando Valley; Richard 
Iverson (Buick), San Pedro- 
Wilmington; Don Clark (Buick- 
Oldsmobile), Whittier-P omona; 
David J. Bricker (Lincoln-Mer- 
Cury), Dough Doan (Ford), and 
Ray D. Wilson (Chevrolet), for 
Los Angeles City. 

J. D. Morris (Studebaker-Mer- 
cedes), Kern County; C. D. Cone 
(Chevrolet), Orange County; Elmer 


‘Critchlow (Chrysler-P ly mouth), 


Riverside County; Brown (Ram- 
bler), San Bernardino County; 
Marvin K. Brown (Cadillac), San 
Diego County; Robert Johnson 
(Ford), San Luis Obispo County; 
Shelton B. Washburn (Chevrolet), 
Santa Barbara County, and James 
Bradford (Chevrolet), Ventura 
County. 


MEMbED 
MANIONAL SAFETY Counc 


Safety Council Cites Utah Dealers— 


Sixty Utah dealers were awarded special certificates of appreciation by the Utah Safety Council at its recent annual meeting. 
The awards recognized dealer support of the state's high school driver-education program through the loan of cars for instruc- 
tions. From left are Laury Miller, Ed Stromberg, Robert Bird, Finley Wilkinson, Burton Fisher, Harold Holley, Calvin Bosse jr., 
Charles C. Freed, Neuman Petty, Eugene Harvig, Seth H. Blair, C. Wood, Almon Butterfield, Ealis J. Strong and Stanley Bradshaw. 
Holley is president of the Utah Automobile Dealers Assn., and Freed is president of the Utah Safety Council and chairman of the 
Auto Industries Highway Safety Committee. The AIHSC cosponsors the awards program with the National Automobile Dealers 


Assn. and local organizations. 
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‘Cutthroat’ Bids on Sales 
Deplored at Utah Meeting 


By W. F. Smiley 
Staff Correspondent 

SALT LAKE CITY.—“Cutthroat” 
bidding for government sales and 
in buying used cars is an import- 
ant factor in declining dealer prof- 
its, according to P, E. Ashton, for- 
mer president of the Utah Automo- 
bile Dealers Assn. 

He was one of the panel speakers 
at the seventh annual midyear 
business meeting of UADA mem- 
bers here. 

Commenting on the first quar- 
ter of 1960, Ashton noted that 
“General Motors reported the 
best first quarter it ever had, 
while dealers generally agree it 
was their worst three months in 
years. 

“It’s because we are cutting our 
own throats in competitive bidding, 
both to sell new cars to govern- 
ment agencies and to buy used 
cars,” he said. 

“Selling to the state we generally 
figure to bid $10 to $50 over the 
cost,” Ashton continued, “That 
means we're only losing $375 on 
every car sold to the state. 

“It’s about the same on bidding 
for county or city business,” he 
added. “I know one man who bid 
$10 over his cost of the car and 
then discovered there weren’t 
enough in the area to fill the order. 

“It cost him $20 a car to bring 
some in from another part of the 
state to complete the order, You 


Ceramic-Coated Exhausts 


Due on All 61 


DETROIT.—A new ceramic-coat- 
ed exhaust system said to be virtu- 
ally impervious to corrosion will 
be introduced with all ’61 Ram- 
blers, American Motors announces. 


“Development of the new system 
is a major engineering advance 
that should largely eliminate the 
need for exhaust system replace- 
ment in normal car life,” said E. W. 
Bernitt, vice-president of automo- 
tive operations. 

The ceramic exhaust system was 
developed jointly over a three-year 
period by American Motors, Walk- 
er Mfg. Co., Racine, Wis., and Bet- 
tinger Corp., Milford, Mass. 


Both the muffler and tailpipe 
are coated with the ceramic 
through a process conceived or- 
iginally for military jet engines 
by Bettinger. 

“Although the process is more 


W. Va. Dealers 


Slate Convention 


CHARLESTON, W. Va. — The 
27th annual convention of the 
Automobile Dealers Assn. of West 
Virginia has been scheduled for 
Aug. 14-16 at the Greenbrier Hotel, 
White Sulphur Springs. 

Convention chairman is Harold 
A. Hupp, Hupp-Wharton* Cadillac- 
Oldsmobile, Parkersburg. 





Ramblers 


expensive, the development is in 
line with our basic policy of greater 
product durability, quality and 
serviceability,” Bernitt said. 

Bernitt said the ceramic is ap- 
plied by dipping mufflers and tail- 
pipes so that both outer and inner 
surfaces are coated, The coating 
then is fused to the metal in a 
continuous furnace at a tempera- 
ture of 1,500 degrees Fahrenheit. 

To allow proper flow and coating 
of the liquid ceramic on the muf- 
fler’s inner baffles and tubes, AM 
and Walker engineers have worked 
together to develop this special 
muffler design, Walker has sup- 
plied mufflers to American Motors 
and its predecessor companies for 
25 years, and.the auto firm was 
Walker’s first original-equipment 
customer. 

After the ceramic process is 
completed, a layer of asbestos in- 
sulation and the outer cover are 
applied to the muffler. The zinc- 
coated cover is also corrosion re- 
sistant. 


In Los Angeles, - meanwhile, 


President George Romney said, “I}_ 


don’t expect to see complete extinc- 
tion of large cars (by compacts).” 

“Some people still want to im- 
press their friends or drive a larger 
or heavier car,” he said. But he 
added: 

“Compact cars could hit 50 per- 
cent of total registrations in the 

(Continued on Page 42, Col, 1) 


figure out what he made on the 
deal.” 

Turning to used cars, Ashton de- 
plored the inability of dealers to 
come up with realistic appraisals. 

He told.about 19 Chevrolet deal- 
ers he said were called to the GM 
training center and shown six ve- 
hicles. He said they were told to 
consider them in perfect condition, 
and to appraise them at retail re- 
sale. 

“The 19 squirrels who were try- 
ing to run automobile businesses 
made appraisals that had an aver- 
age variance of $700 on each of five 
cars and $200 on a truck,” said 
Ashton. 

Other speakers included Harry E. 
Chesebrough, Plymouth-DeSoto- 


Used-Car Dealer 
Fights Florida’s 
Sunday-Close Law 


CLEARWATER, Fla—A S&t. 
Petersburg used-car dealer has 
challenged Florida’s law banning 
the sale of cars on Sundays and 
holidays. 

In a law suit filed in Pinellas 
County Circuit Court here, Dealer 
Sam Hicks named Sheriff Don 
Genung as defendant in the attack 
on the law which became effective 
June 15, 1959, 

Kenneth Montgomery, Hick’s 
lawyer, said a deputy sheriff had 
warned Hicks that he would be ar- 
rested if his business continued to 
operate on Sundays and holidays. 

The law, said Montgomery, is 
arbitrary, discriminatory and un- 
constitutional. To force Hicks to 
close on certain days would amount 
to confiscation of his private prop- 
erty, according to the attorney. 

Montgomery described the law as 
vague in references to legal holi- 
days, making it difficult to deter- 
mine which holidays are legal and 
which are not, 


Williams Honored 
By Alma Mater 


ARKADELPHIA, Ark. — Birkett 
L. Williams, National Automobile 
Dealers Assn, president, has been 
awarded an honorary doctor of 
laws degree by 
Ouachita College. 
He graduated 
from the college 
in 1910, 

In conferring 
the degree, Dr. 
Ralph A, Phelps, 
president, com- 
mended Williams 
“for your out- 
standing record 
of public services 

Dr. B. Williams = |. your eminent 
success in your chosen business.” 
He is a Cleveland Ford dealer. 

Williams entered the auto busi- 
ness in 1915. He is a former presi- 
dent of the Ohio Automobile Deal- 
ers Association and the ‘Cleveland 
Automotive Trade Association, 








* * + 
Valiant general manager; Mayor J. 
Bracken Lee, and UADA President 
Harold Holley. 

Chesebrough paid tribute to 
Charles C. Freed, former Nation- 
al Automobile Dealers Assn, pres- 
ident and a regional winner of a 
Benjamin Franklin Quality Deal- 
er Award, at a testimonial lunch- 
eon for Freed. 

“Most people believe the motor 
industry is centered in Detroit, but 
they are wrong,” said Chesebrough. 
“It is centered in the Chick Freeds 
of America—the dealers whose in- 
tegrity and devotion make it a 
great industry.” 


May Auto Sales 


Continue to Rise, 


Makers Report 


DETROIT.—Auto sales continued 
to swing upward in the second 10- 
day period of May, several manu- 
facturers reported last week. De- 
tails of their reports follow: 


Rambler 


Rambler sales totalled 14,470 in 
the second 10 days of May, a 25 
percent gain over the comparable 
period of last year, according to 
Roy Abernethy, automotive distri- 
bution and marketing vice-presi- 
dent, American Motors Corp. an- 
nounced. In the first 10 days 
of May, 11,207 Rambler sales were 
reported. 

So far in the fiscal-model year, 
sales are up 27 percent over the 
year-ago level to 266,339, compared 
with 209,479, he added. Since Jan. 
1, dealers have sold 173,399 new 
cars, against 133,686 in the com- 
parable period last year, he said. 

Dodge 

eras. sales of Dodge cars in 

the 1960 model year have pass- 
ed the 200,000 mark, according to 
W. J. Bird, assistant general man- 
ager. May 1-20 Dodge sales were 
23,926 units, versus 9,805 for the 
comparable period of 1959, he 
added. 

Bird said sales since the 1960- 
model introduction date total 203,- 
218—an increase of 133 percent 
over sales of 87,370 in the same pe- 
riod a year ago. 

Sales in the entire 1959 model 
year totalled only 148,781, Bird 
‘noted. During the 1958-model 
year, 149,017 Dodge cars were 
sold. 

Dodge retail sales in the second 
10 days of May were 128 percent 
higher than in the same period a 
year ago, he stated. May 11-20 sales 
totalled 12,636, compared with 5,530 
in the second 10 days of May, 1959, 
and 11,290 in the May 1-10 period 
this year. 


Studebaker 


PPASSENGER-CAR retail sales by 
Studebaker-Packard since 1960- 
model introduction were 81,631 at 
May 20, compared with 73,750 a 
year ago, according to Sydney A. 
Skillman, vice-president. 

He said that retail passenger-car 
sales in the second 10-day period 
of May were 3,412, a 16.1 percent 
increase over 2,938 retail sales in 
the first 10 days of May. Retail 
sales of Studebaker trucks, which 
began production Feb, 11, following 
the steel strike, totalled 1,428 at 
May 20. 
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For wheelcovers that stay new 
looking, car buyers count on steel 


Wheelcovers have to be strong to take the punishment of rubber 
hammers, flying gravel, high curbs. They have to be stainless steel to stay 
all-weather bright. Stainless steel’s corrosion resistance stands up even 
to harsh road salts; its strength resists dents and scratches. Its beauty 
is more than skin deep because stainless steel is solid. 





@ Over one hundred special steels give today’s cars durability and style. 
That’s why the public prefers steel throughout automobiles. People demand 
steel’s strength, dependability and quality . . . its protection of resale 
value. We know because continuing surveys by Alfred Politz, Inc. prove it. 
For automobiles, the public prefers steel over any other material. 


Wi Use steel as a strong selling feature. Talk up the durability of steel. 
We're doing it with a big national advertising program in magazines, 
billboards and network television. We're strengthening the public's 
preference for steel even more. Make this preference work for you. 
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Lawsuits Affecting Dealers ... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 


A FEW weeks ago the writer 
attended a convention of auto 
dealers, one of whom asked: “If no 
person witnesses a motor-vehicle 
collision, how will 
a court decide 
who is liable and 
responsible for 
the accident?” 

Recently a 
higher court 
clearly answered 
this legal ques- 
tion. See Gilder v. 
C &E, 90 N. W. 
(2d) 828. In this 

4 case the testi- 
L, f. Parker mony showed 
that one Gilder’s auto and a tractor 
were involved in a collision de- 
scribed as “head-on.” Gilder sued 
for resulting damages, During the 
trial, Gilder testified the tractor 
crossed over the center line of the 
highway and the crash occurred. 

There were no witnesses to the 
collision, and if Gilder’s testimony 
had been believed by the court, the 
tractor owner would have been lia- 
ble in heavy damages. 

However, the higher court re- 
fused to award Gilder any dam- 
ages because photographs show- 

ing the location of skid marks, 
debris and the two a ee 
mediately following the 
were inconsistent with Gilder’s 
theory that the accident happened 
on his side of highway, and that 
the tractor had crossed the center 
line of the highway. 

This higher court also held that, 
under the circumstances, a jury’s 
verdict against the tractor owner 
will not stand, saying: 

“Plaintiff (Gilder) has no consti- 
tutional right to have a determina- 
tion of facts by a jury inconsistent 
with the undisputed physical facts 


of the case.” 
= J * 


employes are obligated and duty 
bound to serve their employers 
faithfully, and not divulge trade 
secrets to a competing company. 
Another important point of law de- 
cided by this higher court is: A 
competing company which unfairly 
uses a competitor’s trade secrets 
is fully liable and must pay all 
profits earned to the competitor 
whose trade secrets it utilized. 

In Holl Co. v. Imperial, 66 Atl. 
(2d) 319, the testimony showed that 
one Sander accepted employment 
as manager of a branch plant of 
Holl Co. He was paid a salary of 
$7,500 a year. After working sev- 
eral years for Holl, Sander secretly 
organized a competing company, 
Imperial Corp. 

Sander kept in telephone com- 
munication with the latter company 
but did not appear at its plant for 
fear of disclosing his interest in 









































Demo Isn’t a New Car 


FEW weeks ago a higher court 

rendered an interesting deci- 
sion which clearly answers a legal 
question commonly asked by auto 
dealers: “Can an automobile which 
has been used by a dealer as a 
demonstrator lawfully be sold as a 
new car?” 

This court held definitely that 
a demonstrator is not a new car. 

In City Buick Co. v. David, 323 
S. W. (2d) 1, the testimony showed 
that City Buick Co. sold an auto 
to one David. 

Later David sued for rescission 
of the contract, and damage al- 
leging that the company had sold 
him a car which was represented 
to be an absolutely new car, and 
that after he had taken the car 
home, and started to using it, he 
began to discover indications that 
the car was either a ysed car, had 
been in a wreck, or had been badly 
abused. 

He found that the tires showed 
wear, and he found items of per- 
sonal nature under the seats, con- 
clusively showing that the car had 
been used by other persons. 

The lower court held that City 
Buick Co. must refund to David 
the sum of $764.95 to compensate 
him for prior use of the auto as a 
demonstrator. The higher court ap- 
proved the verdict. 

+ * 7” 


Trust Violator Liable 


_Recatxy, I located a leading 
higher court decision which 
clearly answers a legal question 
presented to the writer quite fre- 
quently in the past. This question 
is: “Can an ex-employe be penal- 
ized or prosecuted for dealing un- 
fairly with his past employer?” 

The answer to this legal ques- 
tion is, definitely yes. 

This higher court held that all 





Providence Dealer Gets 
100-Valiant Shipment 


PROVIDENCE.—A single ship- 
ment of 100 Valiants —20 trailer 
loads—was received in less than 
three hours by Harris Auto Sales 
(DeSoto-Plymouth - V a lian t), 
Providence, Harris’ president is 
Alfred Cerrone sr, 





the competing company at the time 
he was on Holl’s payroll. 
+ * * 
Sued After Resignation 
= Sander resigned his posi- 
tion with Holl, The latter com- 

pany sued both Sander and Impe- 
rial Corp., and asked the court to 
award it the profits earned by the 
latter company, and also compel 
Sander to repay $15,000 salary he 
received during the last two years. 
The higher court rendered a ver- 
dict in favor of Holl Co., and said: 

“Sander is not entitled to retain 
the salary paid to him amounting 
to $15,000.” 

Also this court held that Imperial 
Corp. must pay to the Holl Co. all 
its earned profits. 

* * * 


Muffler Firm, Distributor 


Are Sued for $375,000 


DETROIT.—Livernois Auto Parts 
Co. has filed a suit in Federal Dis- 
trict Court here asking a $375,000 
judgment against Goerlich’s, Inc., 
Toledo, manufacturer of auto muf- 
flers and tailpipes, and Irving 
Grand, Detroit distributor of the 
products. 


The defendants were accused of 





























from Grand Sales Co., which he 
headed. 

The plaintiff said that after it 
had begun free installation, it was 
warned that it would have to build 
an addition to its premises or face 
loss of its supplies. 

The addition was built, the firm 
continued, but its orders were not 
filed. Eventually, the plaintiff 
added, it had to go into the open 
market and buy mufflers and pipes 
at higher prices. 

Later, the suit said, Goerlich cut 


off the supplies entirely. 
* + * 
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Legal Assn. Sponsors Test 


Of ‘New-Car Guarantee’ 


BOSTON.—A test case sponsored 
by the Automobile Legal Assn. has 
been started in Plymouth District 
Court to recover damages under a 
“new-car guarantee” which was is- 
sued on the purchase of a used car. 
conspiring in restraint of trade and| The case involves a Massachusetts 
having an unlawful monopoly. motorist who purchased a used car 

Livernois Auto Parts said that| from a used-car dealer because of 
from 1948 to 1955 it sold Goerlich|a new-car guaranty “come-on,” an 
products, but that Grand then|ALA spokesman said. The dealer 
founded an association of muffler} refused to replace the pitted wind- 
distributors and all had to buy| shield. 


Bt 


“How did they decide that it 
was better to have your vision ob- 
scured back here instead of up 
where it used to be obscured?” 





TAILOR YOUR TRUCKS 


1106991 EXTRA-OUTPUT D.C. GENERATOR—12 volts 
e 55 amperes @ 12 amperes at idle—For cross-country trucks, 
school buses and other vehicles with extra electrical 
equipment. 


AMPERES OUTPUT 





GENERATOR SPEED, RPM 


1117070 SELF-RECTIFYING A.C. GENERATOR—12 
volts ¢ 60 amperes e 27 amperes at idle—For high-duty 
vehicles with heavy electrical loads . . . operating at ail 
speed ranges. Ideal for excessive low-speed operation and 
curb-idling. 


AMPERES OUTPUT 





2000 3000 4000 
GENERATOR SPEED, RPM 


5000 6000 7000 8000 


1106986 EXTRA-OUTPUT D.C. GENERATOR—12 volts 
e 50 amperes @ 14 amperes at idle—Short frame generator 
for difficult mounting applications. For vehicles in city and 
suburban use. Not for cross-country operation. 
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P-D-V Dealer Council Meets— 


The Plymouth-DeSoto-Valiant Dealer Council held its first national meeting in Detroit. 
Dealers in each of 18 regions elected one representative to comprise the council. In 
addition there are two delegates at large. From left, seated, are Max Pepper, Syracuse; 
W. R. Cox jr., Tulsa, Okla.; L. F. Johnson, Minneapolis; R. B. Knight, Medford, Ore.; 
Robert C. Hugli, Pittsburgh; Michael Schwartz, Chicago; Nelson K. Mintz, New Brighton, 
N. Y., council chairman; Paul Herpolsheimer, dealer relations director; George Lies- 
mann, Clayton, Mo.; R. H. Montana, Phoenix, Ariz.; Dalton Howard, Marion, Ind.; Wil- 
liam R. Moran, Baton Rouge, La. Standing: Dan O'Shaughnessey, Lansing; Gaston Periat 
sr., San Mateo, Calif.; F. W. Reading, Olympia, Wash.; Norman Ott, North Adams, 
Mass.; Nash Hancock, Santa Fe, N. M.; R. W. Banning, Hyattsville, Md.; Hubert S. 
Hawke, Tampa, Fia., and D. |. Rosser, Hampton, Va. 


McCall’s Panel Dissects Autos... 


11 


Housewives Like Compacts 


By William Uliman 
Washington Bureau Chief 


WASHINGTON. — One hundred 
homemakers from all parts of the 
United States who attended the 
McCall’s magazine Congress on 
Better Living, expressed a liking 
for the American-made compact 
car, although most felt that the 
foreign-made competitor had more 
prestige. 

The women, split into 10 tables 
of 10 women each with one mod- 
erator and surrounded by press 
and representatives of auto mak- 
ers, were highly articulate on 
likes and dislikes. 

The group was not presented as 
a typical cross-section, but it clear- 
ly represented intelligent consumer 
opinion and considerable buying 
power. 

The average delegate, according 
to McCall’s, is 33 years old and has 
2.4 children. Forty-one percent of 
the husbands are members of pro- 
fessions; 40 percent are managers, 


officials or proprietors of business 
firms, and 7 percent are salesmen. 

Ninety-two percent own their 
own homes — or at least have a 
mortgage. Most are full-time 
housewives—77 percent—with one- 
third of the remaining 23 percent 
holding full-time jobs and two- 
thirds of them engaged in part- 
time careers. McCall’s also noted 


seven years the number of women 
drivers has increased by 11 million. 
The consensus was that the 
car was a necessity—not a lux- 
ury. It was used daily, and about 
half the delegates had two cars. 
In general, the women thought 
of their cars as a mode of trang- 
portation, and they emphasized 
such features as safety, maneuver- 


that almost two out of very five! ability, ease of parking, ease in 
drivers are women, and in the last} getting into and out of the car aed 


Philadelphia Old Timers 


Name Hann President 


PHILADELPHIA.—Ira W. Hann, 
Hann & Co., Bridgeton, N. J., has 
been elected president of the Phil- 
adelphia Metropolitan Council Au- 
tomotive Old Timers. Other officers, 
all of Philadelphia, are: 

R, A, Harp, Auto Equipment & 
Service Co., and John B. White, 
John B, White, Inc., vice-presi- 
dents; Julie C. Driscoll, Philadel- 
phia Automobile Trade Assn., sec- 
retary-treasurer, 


TO JOB CONDITIONS 


AMPERES OUTPUT 


AMPERES OUTPUT 





GENERATOR SPEED, RPM 


GENERATOR SPEED, RPM 


1106986 EXTRA-OUTPUT D.C. GENERATOR—12 volts 
e 50 amperes e 20 amperes at idle—For metropolitan trucks 
and school buses, with extra electrical equipment .. . 
operating at low speeds and with engine idling most of 
the time. 





1117115 SELF-RECTIFYING A.C. GENERATOR—12 
volts e 105 amperes e 10 amperes at idle—For high-duty 
vehicles with extra-heavy electrical loads . . . operating at 
all speeds. A.C. voltage available for 110 V conversion. 





Delco-Remy offers a complete line of A.C. and 
A.C.-D.C. generators that are right for the job. 


Demands on the electrical systems of trucks vary with 
their use. For best performance, whether the vehicles 
be new or already in service, the electrical equipment 
should be job-matched to meet those demands. 


Do your trucks have extra electrical equipment? Operate 
cross-country, around town or off the road? Do they 
travel at sustained highway speeds, or with plenty of 


stop and go? Whatever their assignment, there are 
Delco-Remy extra-output generators and regulators 
job-matched to meet the electric power needs exactly. 


Delco -Remy ELECTRICAL SYSTEMS 


FROM THE HIGHWAY TO THE STARS 
AY DIVISION OF GENERAL MOTORS ¢ ANDERSON, INDIANA 


economy. On the other hand, they 
ascribed attitudes to their hus- 
bands, He thought of the car as a 
“second wife,” a “toy,” and he 
cared much more about appear- 
ance and styling. 

The ladies liked power steering 
and power brakes, but not enough 
to feature them on compact cars 
if they would cost more. Several 
complained about what happens to 
ee brakes when the engine goes 
off. 

Many women wanted safety belts 
and padding. Almost all had heard 
of these items and several thought 
they should be standard equipment. 
Only a few had them. The difficulty 
of using seat belts on small child- 
ren over long periods of time was 
discussed, but the tenor seemed to 
be to emphasize safety factors—es- 
pecially for women driving young 
children. 


In almost all cases, car pur- 
chasing was a joint venture. It 
was frequently postponed because 
the old car would last a little 
longer. There was a lot of shop- 
ping around, but there was usu- 
ally a decision to buy a particular 
size or type of car. 

The delegates were familiar with 
compact cars. They could and did 
name them, although they fre- 
quently included the Dodge Dart. 
More than half had either driven 
or ridden in a compact, They liked 
their maneuverability and their 
economy in operation. 


However, a number of women 
noted that the price of most com- 
pacts was comparable to a low- 
priced standard car. The compact 
was generally thought of as a 
“second” car. Although it wag usu- 
ally bought for the wife, the hus- 
band frequently took it over and 
left the bigger (and older) car for 
the wife’s carting of the children. 

The women thought the compact 
was the same quality as the stand- 
ard car, but they did not always 
feel that it was as safe. One ad- 
vantage cited was the compact’s 
performance in snow, 

They liked the styling of com- 
pact cars. As one woman put it, 
“They aren’t jazzed up with 
crummy chrome.” The objection to 
“frills” occurred throughout the 
discussions, There was strong criti- 
cism of fancy fins and gadgets that 
clutter and don’t work. 

The women also liked imported 
cars. Some felt the import s’ 
quality was higher and that they 
were a better buy. A few men- 
tioned service problems, but 
others protested that this diffi- 
culty no longer exists. 

Reaction to small cars was fav- 
orable except when it came to big 
families or to a price equalling that 
of standard-sized cars. They did 
not, however, think auto makers 
should make even smaller cars. 

As to quality, the women were 
not completely kind to American 
manufacturers. They thought the 
emphasis was on frills. They 
thought basic materials were ex- 
cellent and engineering generally 
good. The fault, they claimed, was 
“human error’ in assembling cars. 

One woman said the cost of a 
car—in terms of a percentage of 
the average annual income of about 
$5,000—was far too high, 

The women thought quality 
was not as high as it should be 
—nor as high as it had been—but 
most complaints involved rattles, 
squeaks and leftover bolts, 

Each delegate was asked what 
kind of car she would build if she 

were a manufacturer. Responses 
varied widely, but all emphasized 
safety and maneuverability. Such 
details as the ability to lock all 
four doors from the inside, adding 
trash containers and raising the 
roof to accommodate hats were 
volunteered. 
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¥ 3. Guard the precepts of individual freedom, which made the U, S. A. 


great and gave its citizens more of the better things of life than anywhere 
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Capsule Comment 


Aim for a 3 percent profit, Ohio dealers are urged by- Mich- 
igan’s Arthur E. Summerfield jr. 
What’s needed is a doubling of the first-quarter’s return 
of 11% percent. 
* * * 
National Automobile Dealers Assn. and Truck Body & 
pment Assn. agree to work out code of ethics for truck 
es. 


A joint effort to improve customer relations. 
* * * 
Detroit Chevrolet dealers win fight against Government 
price-fixing charges. 

Banishing the old myth that juries are automatically 
prejudiced against dealers. 
* * * 

Senator Joseph C. O’Mahoney, Wyoming Democrat and 
co-author of the good-faith law, announces plans to retire at 
end of his present term. 


Dealers will lose a good friend on Capitol Hill. 
* * * 


“Clean up for profits” is shop advice for dealers in 
spring season. 
How would a stranger regard your service department? 
* * * 
Benson Ford notes that a compact could become the best 
seller among new cars in future years. 


Dramatic evidence of the market’s unpredictability and 
the need for the industry always to be ready for change. 
* ” * 


Most factories are expected to continue announcing fac- 
tory list prices on new models this fall, leaving advertised- 
delivered sticker prices for dealers to publicize. 


Who’s kidding whom? 





Coming 
Events 


%& Eprror’s Nore: To facilitate 
recognition, new items in this 
column will be starred and will 
appear in boldface type the first 
time they are used. 


Dealer Conventions 


June 1-4— Automotive Engine Rebuilders 
$$n., annual convention, Netherland 
Hilton Hotel, Cincinnati. 

June 7— Delaware Automobile Dealers 
Assn., Brandywine Country Club, Wil- 
mington. 

June 7-9—New York State Automobile 
Dealers, Spring Meeting and Golf Tour- 
nament, Grossinger's, N. Y. 

June 8-9—Automobile Dealers Assn. of In- 
diana, Claypool Hotel, Indianapolis. 
June 9-12—Automobile Trade Assn. of 
awe Commander Hotel, Ocean 

ivy. 

June 12-14—New Mexico Automotive Deal- 
ers Assn., Western Skies Hotel, Albu- 
qerque. 

June 20-22—Pennsylvania Automotive Assn., 
Bedford Springs Hotel, Bedford, Pa. 
June 23-26—Michigan Automobile Dealers 
Assn., Grand Hotel, Mackinac Island. 
July 21-24—Automotive Trade Assn, Man- 
agers, Grand Hotel, Mackinac Island. 


Aug. 7-9—Georgia Independent Automo- 
Tan “gpg sn., Henry Grady Hotel, 
anta. 


Ang. 14-17—Automobile Dealers Assn. of 

est Virginia, Greenbrier Hotel, White 
Sulphur Springs. 

Aug. 21-23—Colorado Automobile Dealers 
Assn., Harvest House, Boulder, 

Aug. 28-29—Wyoming Automobile Dealers 

sn., Cody. 

Sept. 11-13—New Hampshire Automobile 
Dealers Assn., Farragut House, Rye 
Beach, N. H. 

Sept. 12-13—Minnesota Automobile Deal- 
ers Assn., Leamington Hotel, Minne- 
apolis, 

Sept. 16-18— Maine Automobile Dealers 
Assn., Samoset Hotel, Rockland. 

Sept. 18-19—Kentucky Automobile Dealers 
Assn., Sheraton Hotel, Louisville, 

7. 18-20—New York State Automobile 
ee The Concord, Kiamesha Lake, 

Sept. 19-20—Wisconsin Automotive Trades 
Assn., Hotel Schroeder, Milwaukee, 

Cogs. 30-Oct. | — Montana Automobile 
pues Assn., Rainbow Hotel, Great 
alls. 


Oct. 10-12— Automotive Parts Rebuilders 
Assn., annual convention, Conrad Hil- 
ton Hotel, Chicago. . 

Oct, 23-25—New Jersey Automotive Trade 
Cin Chalfonte-Haddon Hall, Atlantic 

ity. 

Oct. 28-Nov, 2—Florida Automobile Deal- 
ers Assn., Cruise to Montego Bay and 
Port-au-Prince. 
jov. 15—Connecticut Automotive Trades 
Assn., Hotel Statler-Hilton, Hartford. 


ie eee 
Auto Shows 
Oct. 15-23— National Automobile Show, 
abe Hall, Detroit. 


*%& Oct. 19-23 — International Foreign & 
Sports Car Show, Commonwealth Ar- 


mory, Boston. 

Nov. ae re Auto Show, National 
Guard Armory, Pittsburgh. 

Mey 20-22—Norfolk memories Car Show, 

orfolk Arena, Norfolk, Va. 

Nov. 23-27—Portland Auto Show, Memorial 
Coliseum, Portland, Ore. 

Nov. 25-Dec. 3—Indianapolis Auto Show. 
Indiana State Fairgrounds, Indianapolis. 

Jan. 14-21—Syracuse Auto Show, Syracuse 
War Memorial, Syracuse. 

Jan. 26-29—Birmingham Auto Show, Munic- 
ipal Auditorium, Birmingham, Ala. 

* Feb. 3-8—International oe & Sports 
Car Show, Dinner Key Auditorium, 


Miami. 
Feb. 18-26—53rd Chicago Auto Show, Chi- 
cago Exposition Center, Chicago. 
Continued on Page 44, Col, 5) 


General 


June 5-10—Society of Automotive Engi- 
neers, Edgewater Beach Hotel, Chicago. 
July 21-23—Automotive Trade Assn. Man- 
agers, summer meeting, Grand Hotel, 
ackinac Island, Mich. 
a 1960—Production Engineering 
ow, Na ier icago, 

Sept. 6-16, 1%0—Machine Fool Exposition, 
nternational Amphitheatre, Chicago, 
Oct. 16-2i—American Trucking Assn. an- 
nual convention, Waldorf-Astoria Hotel, 

New York City. 

% Dec. 2-9 — Automotive Electric Assn., 
Meeting and Manufacturers-Distributors 
Conference, Edgewater Beach Hotel, 
Chicago. 


The Big Stories 


34 Years Ago—1926 


According to General Motors Corp., American motor car manufac- 
turers employed 350,000 workmen in 1925 and made 3,500,000 cars or 
a production of 10 cars per man, while in one European country, 
100,000 workmen turned out 30,000 automobiles, or three-fourths of a 


20 Years Ago—1940 


Ford Motor Co.’s surplus account increased by $12,418,231.30 for the 
year Dec, 31, 1939, making the total surplus $601,239,506.20, according 
to a report filed with the Massachusetts commissioner of corporations 


10 Years Ago—1950 


General Motors Corp. and the United Auto Workers signed a 
history-making five-year contract. Among the binding financial com- 
mitments made by GM were a four-cents-an-hour raise every year for 
every employe, and payment of seven cents per hour per worker 


Car per man. 


and taxation. 


into a pension trust fund. 





Automotive Cartoon 


Of the Week 





“And when they say ‘I can buy it cheaper down the street,’ 
we try to aim them in that general direction." 


Letterbox 


‘NADA Can Be More... .’ 


This is an open forum for the discussion of any subject of interest to our 





readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address 


used if you so request. Editor, Automotive News, Detroit 7, Mich. 


dealers desperately need all of the 
brain power we have. If anti- 
quated methods of selling are to 
be discarded by dealers, surely 
there is no reason to hang on to 
antiquated thinking in our associ- 
ation. 

I am simply trying to point out 


For Self-Help 
When problems become too heavy 
for a dealer to carry alone, then 
he may look in only two directions, 
his factory and NADA. Let’s take 
a quick look at NADA. 
This marvelous in _ 
an a legisla- 
en pannel we Ecmgeay, es nl dealer we have a marvelous oppor- 
relations committee or even a| tunity through our national associ- 
watchdog over advertising. The op- ation to help ourselves. 


The next 10 years in this business 
portunity for service to dealers is) ia be just as productive with 


new programs and new plans of 
action in our association as is ex- 


ched | Pected in the individual dealership. 
tioned, there are many untou No one can deny the terrific value 


opportunities to help many ~ | we already receive from NADA and 


“Why not an intense effort to find| certainly, speaking from experience, 
new sources of revenue for dealers? |! 4° = gee to take one iota of 
If profits are thin and the outlook|CTedit from this great organization 
is not encouraging, why can’t we ad ~ _— accomplishments of 

’ > e 

“why a = ee cate, However, I want us all to go into 
dealers acceptance company? Why the new decade with our coats off, 
not an NADA insurance company? | 0Ur sleeves — up and oe minds 
And finally, my favorite, why not a — mt Base. Point . CosTLEY 
cooperative buying eee so OVE), ee See, SO 

urchase many items for dealers 
thus reducing their cost of opera- Demo Pushes Racers 
tion. Enclosed is a picture of one of 

Yes, there are many fields in|our demonstrators that is used as 
which NADA can be of tremendous|® push car in all our local racing 
help to dealers, such as the study|events. Recently J. C. Agajanian 
that they have made recently rela-| brought the big names in racing, 
tive to car rentals. We need much| Such as, Roger Ward and Johnnie 
more along this line, and others. a to Fresno for a major racing 

Is it enough for us to become a/|€vent. 
savings eal investment house or| Before the race started, the driv- 
real estate operator, however profit- | TS said that the Volvo could not 
able these ventures may have been| Possibly have the power to push 
in the past? these big cars. Before the event was 

The energy, time and money |°ver, the same drivers were meas- 


deal d |uring the Volvo engine to see if 
of BADE teeags © wien they could fit one into their own 


racing cars. 

The car is driven around town 
during the week, gathering 
crowds wherever it is parked. The 
publicity we get with the car is 
fantastic. We have at least three 
people a day in the showroom 
asking about the car they have 
seen at the races. The question 
most asked, “Is it stock?” (It is 
stock, save for a large push 
bumper.) 

In addition to this form of adver- 
tising, we are consistently using 
five local radio stations, two TV 
stations, and newspaper to push 
Volvo. Needless to say, business is 
good. Mr. Rontell has just an- 
nounced that he intends to make 
the necessary safety modifications 
to the car and enter it in all Cali- 
ifornia road racing events.—Roy 
GRUENWALD, Rontell’s Finer Auto- 
mobiles (V 01 v o-Borgward-Simca) 
Fresno, Calif. 
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of NADA in the fields just men- 
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Correspondent George L. Glaser Writes .. . 
Auto Letter from Europe 


| be TURIN, Italy, Fiat has an- 

nounced that it has decided to 
increase production and facilities 
by 100 percent by 1962. This may 
mean that the firm will be able to 
turn out about 800,000 vehicles a 
year. a ae 


* 
Buessing Eyes U. S. Market 


i BRAUNSCHWEIG, Germany, 
Buessing Nutzkraftwagen has 
reported that increased production 
of its buses, trucks and truck- 
tractors will make it possible to 
begin setting up a distribution or- 
ganization in the United States. 
* + * 


Egypt to Build Own Cars 


a is planning to build its 
own passenger cars and has set 
a goal of 12,000 units a year. 
Eighteen makers have offered to 
build a plant, and Borgward, Fiat, 
Renault and the Rootes Group have 
been invited to study the project 
and submit offers. 
*” * ca 


Engine Breakin Vital? 

7 AN engine breakin period nec- 
essary? More and more factories 

have revised their procedures for 

breaking in new power plants. 

In Europe, the Opel system is 
still considered tops. Opel cars 
require almost no breakin. Each 
engine runs for 30 minutes on a 


Cole Says Spurt 
Has Dissolved 


Pessimism for ’60 


YPSILANTI, Mich.—Unprece- 
dented opportunities for business 
growth and expansion during the 
next decade were predicted by Ed- 
ward N. Cole, 
Chevrolet general 
manager, before 
the annual meet- 
ing of the Ypsi- 
lanti Board of 
Commerce. 

Cole also be- 
lieves 1960 will be 
a good year for 
business gen- 
erally. 

“The pessimism 

« E. N. Cole about our eco- 
nomic health which prevailed just 
a few weeks ago — even among 
many level-headed business and 
government officials — has largely 
disappeared,” he said. 

“There now seems to be general 
agreement that while business ac- 
tivity will not experience the spec- 
tacular surge that some had pre- 
dicted for 1960, it will continue to 
improve slowly throughout the 
year, As a result, the experts be- 
lieve that 1960 overall will be a very 
good year for business.” 

Looking. ahead, he predicted fur- 
ther increases in population, pro- 
ductive capacity and purchasing 
power. He said this will boost con- 
Sumer demands in this country to 
record levels during the next dec- 
ade. 

“As a result,” Cole added, “op- 
portunities for business growth and 
expansion will be unlimited.” 


Heckethorn OK’s 
FTC Price Order 


WASHINGTON. — A consent 
order announced by the Federal 
Trade Commission forbids Hecke- 
thorn Mfg. & Supply Co., Dyers- 
burg, Tenn., to charge competing 
customers different prices for its 
automotive shock absorbers, seat 
covers and other products. 

The FTC affirmed a hearing ex- 
aminer’s initial decision based on 
an order agreed to both by the 
company and the FTC Bureau of 
Litigation. The order requires the 
company to charge the same net 
prices to customers who compete 
with each other in reselling its 
products. 

The agreement is for settlement 
purposes only and does not con- 
stitute an admission by the com- 
pany that it has violated the law, 
the FTC said. 








test stand, during which time 
more than 330 quarts of hot, light 
oil are pressed through the engine 
at high pressure in order to re- 
move every particle which may 


Renault Contest Offers 


Cars, Trips to Paris 


NEW YORK.— Twenty prizes — 
each consisting of a round trip to 
Paris for two, $250 expense money 
and a car, to be delivered abroad 
and returned to the United States 
after the trip—will be awarded by 
Renault, Inc., in its “Invitation to 
Paris” sweepstakes. The 30-day 
consumer contest closes May 28. 

Renault has furnished its 850 U. S. 
dealers with contest promotion kits 
that include display materials’ for 
window and showroom use. Win- 
ners will be determined by a draw- 
ing, in states so permitting. As a 
bonus prize, every winner who 
takes a demonstration ride in a 
Renault during the contest period 
will receive an additional $250. 


have been left behind in the man- 
ufacturing process. 

This system was introduced in 
1951, and Opel claims it has paid 
dividends. 

+ * ab 
German After-Burner 


RIEDRICH BOYSEN, German 
exhaust-system manufacturer, 
has obtained a patent on an after- 
burner to eliminate poisonous ex- 
haust gases. It is said to be effec- 
tive and low-priced. He also has 
patented an insulation method to 
cut down noise in the exhaust sys- 
tem. 


* * + 
BMC Cuts Accidents 


RITISH MOTOR CORP. has re- 

ported great success in a safety 
campaign it launched some time 
ago. The firm is preparing a book- 
let, “For Your Safety,” for each of 
its 58,000 employes. 

Accident rates have dropped from 
less than 2% percent per 100,000 
hours worked to .94 percent, the 
company said. 





| Paes 


Rover Dealers Meet— 


Rover Motor Co. of North America, Lid., held its first combined meeting of Rover 
and Land-Rover dealers at New York. In attendance was H. Gordon Munro, president 
(standing left in front of window). The one-day dealer meeting, coinciding with the 
International Automobile Show, was conducted by R. G. Newton, Eastern regional 
manager, standing, second from right, back row. In addition to Rover factory repre- 
sentatives, dealers attending included J. A. Duchoslav, Sewickley, Pa.; |. M. Buxbaum, 
Buffalo; Valmor E. Bergeron, Martha's Vineyard, Mass.; Arthur Berry, Philadelphia; 
Carl Boutwell, Jaffry, N. H.; Vincent S. Forte, Boston; Sam and Louis Vitale, Bound 
Brook, N. J.; David Fenton, Providence; Joseph C. Stothert and Leo Zick, Springfield, 
Mass.; T. W. Murray jr., Dover, Del.; E. J. Flood, Washington; Roger deBellefroid, White 
Plains, N. Y.; David Rosehein, Neptune, N. J.; Werner K. Wagner, Greenwich, Conn.; 
P. W. Hall, Arlington, Calif.; J. F. and Donald Polleski, William J. Pennea, Adams, 
Mass.; Lloyd Lippen, Linden, N. J.; Robert M. Magee, Chestertown, N. Y.; Arthur G. 
Milak, Downingtown, Pa.; E. R. Beaudoin and Nick Ciliberti, Kutztown, Pa.; Sid 
Trencher and L. Kulok, Great Neck, N. Y.; Henry Olmetti, Greenburg, Pa.; Stanley 
Stone jr., Cleveland; J. Elliott Defalco, Utica, N. Y.; W. W. Stillman, Englewood, N. J.; 
N. Dretson and Henry Jacoby, New York, and Leonard Potter, Nyack, N. Y. 


The 37th annual edition of The Milwaukee Journal's Consumer Analysis 


is now ready. It’s the First Consumer Analysis made by The Milwaukee Journal in consultation 
with the Advertising Research Foundation, an organization promoting greater effectiveness in advertis- 
ing through objective and impartial research. 


In addition to covering basic data on the Milwaukee market to help you do business effectively here, 


the following automotive classifications are included: Number owning automobiles . . 
. grade of gasoline used in summer and winter... 7 D 
motor oil... antifreeze... tires and automobile insurance. The automotive subjects 


more than one car 
credit cards... 


... gasoline... 


. number owning 
use of gasoline 


are based upon the full samples of 6,459 families selected according to scientific formula to truly rep- 
resent the Milwaukee area. 
Get your copy from The Milwaukee Journal general advertising department or Million Market News- 
papers, Inc., 529 5th Ave., New York 17, N. Y.; 333 N. Michigan, Chicago 1, Ill. ; 438 New Center Building, 
Detroit 2, Mich.; 3540 Wilshire Blvd., Los Angeles 5, Calif.; 111 Sutter, San Francisco 4, Calif. 


The new edition Covers: Automobiles bought in past 1 h 


new or used ... Automobile owner- 
ownership by model year 
. . « Ownership of singl® 
.. Te 
... Motor Oil... Automohtt 
Gasoline credit cards... Ag 
Number of adults in how 
travel ... Alcoholic bevera 
shortening . . . Aluminum 
junior or chopped, — 
Bottled and canned beer fc 

fluid... Boats... Brassieré 
... Hot breakfast cereals... 


ship of single cars . 


























... Automobiles bought 
by income . . . Automobile 
wnership of multiple cars 
multiple cars .. . Owner- 
Snow tires... Antifreeze 
rance ... Gasoline... 
head of household ... 
Jd... Commercial air line 
ome use... All-purpose 
. . Baby foods—cereals, 
... Packaged bacon... 
bleach . . . Bleaching 
Diet, rye, white bread 
— as Coke ait. s.- 
candy ... Candy bars 


Cameras .. . Packaged o 
... Catsup ... Number of @ hold ... Canned Chi- 
nese foods .. . Cigaret light h and and without filter 
tips .. . Women smoking & lothes dryers ... Instant 


and regular coffee . . 
. . » Canned corned beef ha 
odorant, men and women . 
. Dietetic fruits 
dog food ... Dry dog food 
of persons looking for jobs 
flour... FM radios... Foo@ 
... Amount of evening shoppl 
stores shopped ... Place of 
point fountain pens .. 
cocktail ... Canned, non-carB 
brandy ... Greater Milwaukéeg@rowen) 
... Hair tonic or dressing for men. . 


cleaners .. 

























. Co c f 


. Die 


. Home heating ... Home improvements .. 


pas cooking ranges... 
ers ... Underarm de- 
all - purpose detergent 
ers... Canned or loaf 
s working ... Number 
ish sticks ... Regular 
k groceries purchased 
hased . . . Number of 
xers ... Ink and ball 
pies ... Canned fruit 
Gi... Girdles...Grape 
. Hair spray in pressurized cans 
. Home owners... 


men. . 


Home renters ... Ice cream... Family income . .. Installment buying ... Amount life insurance carried 


... Amount group insurance and when purchased ... Power lawn mowers. . 
Sliced luncheon meats ... Dry macaroni or spaghetti . 


. Lipstick , . . Packaged, 
.. Margarine ... Mattresses ... Frozen meat or 


poultry ... Fresh milk at stores ... Fresh home delivered milk ... Powdered milk ... Nail polish... 


Paper napkins. . 


room painting ... Pancake or waffle mix .. 
Canned peas ... Home permanents ... Pipes and pipe tobacco. . 
. Movie and slide projectors... Rum. 
.. Scotch .. . Scouring cleansers, pads .. é 
. . Shaving cream in pressurized cans ...Men’s shoes ... Shopping 
. Soft drinks for home use . 


Instant potatoes. . 


winter recreation, men... 
. . Men’s electric shavers . 
. Soaps and cleaning agents. . 


shampoo . 
centers . . 


refrigerators . 


. Nylon hosiery .. . Frozen, canned orange juice ... Outboard motors ... Outside and 
. Paper napkins ... Paper towels.. 


. Peanut butter... 
. Pork sausage... Potatochips... 
.. FM and transistor radios . .. Summer and 
. Liquid and cream 


.. Dry soup mixes .. . Stereo 





sound system... Stocks and bonds... Sugar... Television sets bought in past 12 months ... Multiple, 
single and multiple and single television set owners ... Ten-year trend of soap buying .. . Ten-year 
trend of toiletry buying ... Ten-year trend of appliance ownership ... Ten-year trend of general sub- 
jects... Toasters... Toilet bowl cleaners... Toilet soap for bath... Toilet soap for hands and 
face... Toilet tissue... Tomato juice... Tooth brushes... Tooth paste... Bath towels... Tran- 
sistor radios ... Transportation to downtown, women...Canned tuna... Vacations... Vacuum cleaners 
... Frozen vegetables ... Dry and sweet vermouth ... Vodka... Wallpaper ... Washing machines 
... Water heaters... Water softeners... Floor wax... Waxpaper... Whiskey... Wieners... Wine. 











If you’ve got the experience and ability to run your own deal... 


This spot 1s reserved for you! 


The successful Dodge Dart has provided the openings 


The Dodge Dealer Enterprise Program will provide the means 


For top-level general managers and sales managers who 
are ready to move out on their own, the increasing success 
of the low-priced Dodge Dart holds special significance. 


With this dramatic full-scale entry into the fast-growing 
low-price field, Dodge has greatly expanded its market 
potential. (Already Dart has captured third place in 
many key markets and is adding new ones every day.) 


This rapid expansion has created an immediate need for 
additional Dodge Dealers to capitalize on this unusual 
growth opportunity. 

Currently a number of highly desirable openings are 
available. These openings include an excellent variety 
of dealership sizes and locations. They offer qualified 
men an immediate opportunity to establish a sound, 
profitable business of their own. 


The Dodge Dealer Enterprise Program 
Many men of unquestioned ability find it difficult to start 
their own dealership without some assistance. The Dodge 
Dealer Enterprise Program was designed specifically to 
provide this help. Here is what it offers: 
@ 75% of the capital required. 


@ Assistance in locating or building facilities. 


e Additional help in hiring and training your sales and 
service staff. 


@ An advisory service to help you with your advertising, 
financing, merchandising, and inventory development 
problems. 


Under the Dodge Dealer Enterprise Program you will be 
operating your own dealership, using your abilities and 
investing your time to build your own future. 


You'll be expanding with Dodge in the profitable, fast- 
growing low-price field—backed by the broadest single- 
line coverage in the industry. Working with the many 
unique advantages of the flexible Dodge Market-Pro- 
grammed Sales Agreement, Dodge Dealers are assured of 
a product alignment that will continue to capitalize 
on new opportunities and market changes as they occur. 


If you have the proper background, and are ready to move 
now, you owe it to yourself to investigate this proposal 
thoroughly. Full details can be had by sending a confi- 
dential inquiry to: 


John B. Naughton, General Sales Manager 
Dodge Division, 7900 Jos. Campau 
Detroit 11, Michigan 


In 1960 the big deal is 1) ()]) (G 





DODGE DART « LUXURIOUS '60 DODGE « DODGE TRUCKS 


Canadian inquiries should be directed to: A. L. Hancox, Director of Sales, Chrysler Corporation of Canada, Limited, Windsor, Ontario 





16 


AUTOMOTIVE NEWS, MAY 30, 1960 


Engineering - Production - Materials 


A Monthly Section Describing and Interpreting Technical Decelopments 








Independent Suspension 


In Rear Gaining in U. S.; 
Tempest to Join Corvair 


By Joseph M. Callahan 
Engineering Editor 


A®= the advantages of in- 
dependent rear suspen- 


sion worth the $60 million to 
$120 million that it would cost the 
American auto industry to switch 
to this type of rear springing? 

This question is again being de- 
bated behind the scenes at the Big 
Three auto companies where an 
amazing amount of development 
and research work is currently 
under way for a suitable independ- 
ent rear suspension, or IRS as it’s 
nicknamed, 

At the moment most of the en- 
thusiasm for IRS can be found 
GM car divisions, The 

after repeat- 


suspension are not 

worth what it would cost. 

However, there is a considerable 
group of suspension experts who 
are convinced that IRS igs bound 
to come and that GM will catapult 
the entire United States industry 
into independent rear suspension in 
a couple of years just as it led the 
industry into independent front 
suspension back in 1934. 


* * cs 


car that could well do this 

is Pontiac’s new small car. 

When introduced this fall, the 

Tempest will have a transaxle 

(rear transmission) and independ- 
ent rear suspension. 

Largely overlooked in the wel- 
ter of revolutionary U. S. features 
introduced by the Corvair last 
fall was the fact that this car 
also has an independent rear sus- 
pension. Of course, IRS is man- 
datory for a rear-engine car like 
the Corvair while it’s optional for 
other cars. 

IRS is also found on a number 
of European cars, including all or 
some models of the British A. C., 
Lagonda, Triumph Herald, Porsche, 
Volkswagen, Mercedes-Benz, NSU 
Prinz, Goggomobil, Renault, Citro- 
en, Fiat, Lancia, Alfa Romeo, Skoda 





Engineers 


auto com 


compacts. One 


unitized cars. 


@ Success of the compact cars has resulted in a rash 
of major policy changes and reorganizations at the 

panies. The principal result is expected to 
be felt in 1962, which will see more compact body 
styles and fewer standard-car body styles. 

@ Two ’61 higher-priced cars have no lube fittings, 
eliminating the need for lubrication. Teflon bearings 
will be used in place of the fittings. The front ball 
joints will consist of steel balls with Teflon caps. 
Plugs will be provided for periodical cleaning. 

@ There is slight but growing disenchantment with the 
unitized bodies that are being used for the new 

engineer said that his company has 

suddenly realized that the frame performed a num- 
ber of other functions which are unavailable to 


@ Recent work on the NSU-Wankel engine indicates 
that it’s more efficient in small sizes than in larger 
units. So, for large power plants, look for several 

small Wankel engines to be hooked up in series. 


and Tatra. Not included are several| pension differ from the suspension 


cars which have the de Dion sus-/| currently used 


pension (which is not considered 
truly independent) and several 
front-wheel-drive cars whose “‘dead” 
rear axles are independently 
sprung. 
How does independent rear sus- 
* * * 


7 





on U. S. cars? 
+ * * 


9 Different Types 
LTHOUGH there are at least 
nine different types of IRS, it 
can be generalized that this sus- 
(Continued on Page 22, Col, 1) 


Standard Swing Axle Suspension— 


The most common independent rear suspension is this swing axle arrangement. 
A major advantage of this suspension is that the differential is attached to the under- 


body, reducing the unsprung weight. 


TURNINGS ... 





Makers Exploring Use 
Of Explosive Forming 


| Merete hon forming, an 
increasingly popular and 
inexpensive method of 
stretching a piece of metal in three 
dimensions simultaneously is now 
being explored 
by the auto mak- 


ers. 

Although this 
process is pretty 
well limited to 
low volume oper- 
ations at present, 
it may have a 
place in the auto 
industry for the 
production of 
prototype cars 
and low volume 
manufacturing items. 

Most of the development effort, 
which is largely being expended by 
General Motors and Ford Motor, 
has been directed toward finding 
out exactly where the process fits 
in. One automotive division con- 
ducted a lengthy study some time 
ago and concluded that it couldn’t 
use explosive forming at all. 

However, the process’s backers 
feel that it may be suitable for pro- 
totype roofs, doors, floor pans, hoods 
and side trim pieces, as well as hub 
caps, clutch formsprags, gaskets 
and numerous other items where 
deep draws are not necessary. 

In a typical example of explo- 


Ez 
J. M. Callahan 





Many Benefits for Auto Industry... 





Uniform Specs for Plating Urged 


five United States auto 
makers may agree on standard 
specifications for chrome plating 
within a year, resulting in better 
and cheaper plating for all cars. 
This is the be- 
lief of Donald M. 
Bigge, managing 
engineer of 
Chrysler Corp.’s 
chemical engi- 
neering labora- 
tory and chair- 
man of plating 
subcommittee of 
the Society of 
Automotive Engi- 
: neers. 
D. M. Bigge “Uniform plat- 
ing specifications would have a lot 
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of benefits for the industry,” Bigge 
said. “We have uniform ‘specs’ now 
for steel—why shouldn’t we have 
them for plating. And the SAE is 
the only place where this uniformi- 
ty can be established. It may be 
another year before standard speci- 
fications can be set.” 

It’s believed that the specifica- 
tions for chrome plating zinc die 
castings is already pretty well 
standardized among the auto 
makers, The usual plating for 
zinc parts consists of a layer of 
copper, two layers of nickel and 
a light flash of chrome. 

The principal area of divergence 
is in the chrome plating of steel, 
with General Motors Corp. favor- 
ing the copper-nickel-nickel- 
chrome process, while the rest of 
the industry generally prefers the 
nickel-nickel-chrome system, Ford 
Motor Co, deviates from the latter 
pattern by using a white brass de- 
posit for parts plated at its Monroe 
(Mich.) plant. 

Standardization of plating proces- 
ses would be especially beneficial 
for those parts plated by outside 
suppliers. This includes about three 
fourths of Ford’s parts and all of 
Chrysler’s, American Motors 
Corp.’s and Studebaker-Packard 
Corp.’s plated parts. 

* ” * 


A Compromise Thickness 


A MAJOR advantage of stand- 
ardized plating specifications 
would be that an auto company 
would get a plating deposit exactly 
as thick as it ordered from the 
plating firm. 

Although plating thicknesses 
do not vary much these days, it 
doesn’t always work this way, If 
a plating company gets a plating 
order from two auto makers, it 
will set up its plating machines 
and line for a compromise de- 


posit — something between the 

two thicknesses ordered. 

An outsider might think that it 
would be an easy matter just to 
slow the plating process down for 
a maker that wants a thicker coat- 
ing of one metal, but this can’t be 
done. It would result in an undesir- 
able extra-heavy coating of an- 
other metal. 

“It’s a matter of ratios,” Bigge 
said. “You can’t solve the problem 
just by slowing the line down.” 

Thus, one company will get a 
thicker deposit than it desires, An- 
other will get a thinner deposit, 

(Continued on Page 18, Col, 3) 





sive forming, a piece of sheet 
metal is securely fastened over a 
female die. Then, a small piece of 
explosive is suspended a few 
inches above the metal. Attached 
to the explosive is a blasting cap, 
with electrical lead wires for set- 
ting off the cap. Air between the 
metal and the face of the die is 
pumped out, to prevent a rough 
or scorched metal surpace. 

Then, the whole setup is lowered 
into a water tank. When all was 
in readiness, electric current trig- 
gers the blasting cap which triggers 
the explosion. 

* * * 

N A fraction of a second, the 

piece can be formed, embossed 
and trimmed. If this part were 
made by stamping, it’s possible that 
six or eight dies would be needed, 
since both a male and female die 
would be required for each opera- 
tion. Explosive forming could do 
the job with one concrete, re- 
inforced plastic, kirksite or steel 
die, depending on the die life de- 
sired. 

Most explosive forming is done 
underwater because water re- 
duces the noise and increases the 
force of the explosive by 25 to 40 
fold. The vacuum is created under 
the metal to eliminate the prob- 
lem of the rapidly expanding air. 

The major advantages of explo- 
sive forming are that it: 

1, Is a very precise process, often 
achieving tolerances of a half thou- 
sandth of an inch. 

2. Permits the fabrication of parts 
which cannot be made hy other 
methods. Example: A tube expand- 
ed in the middle. 


* * * 


Lessens Need for Presses 


HREE. Holds down the need 
for presses and other capital 
equipment to a minimum. This is 
especially attractive for short run 
items. 
4. Reduces scrap to a minimum. 
5. Eliminates spring bac k—the 
tendency of a piece of metal to 
return partially to its former shape. 
In many metal working processes, 
it’s necessary to bend the part far- 
(Continued on Page 18, Col, 4) 





Most Members Are Technicians .. . 


Engineer Union Thrives 


rors to organize engineers 
into unions are made sporadic- 
ally around the country, but few 
people realize that a 3,400-man en- 
gineers union is thriving in the 
auto industry. 

This is United Auto Workers 
Local 412, the Amalgamated En- 
gineers, Technicians & Associ- 
ates, However, it must be ex- 
plained quickly that this union 
consists mostly of technicians 
and associates with relatively 
few engineers. 

Although a handful of Local 412’s 
membership comes from American 
Motors Corp. and Holley Carbure- 
tor, this union is essentially a 
Chrysler Corp. organization. 

It represents approximately 500 
in chassis design, 500 draftsmen, 
450 skilled tradesmen, 700 people 
who work on records, quality con- 
trol and tooling, 200 janitors and 
40 cafeteria workers, It reportedly 


has members in every Chrysler di- 
vision except Plymouth-DeSoto- 
Valiant and Amplex. 

*” of + 


(RORGE KLIX, president of the 

Amalgamated Engineers, Tech- 
nicians & Associates, said his union 
formerly represented a group in 
General Motors tool design, but 
that they “went hourly” and trans- 
ferred to another local. 

He said that although periodic 
efforts are made to organize en- 
gineers and technicians at the 
other auto companies, the union 
is hampered by the fact that GM 
and Ford plant executives seem 
to have more authority to han- 
dle local grievances, whereas the 

(Continued on Page 22, Col, 4) 
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Research News for AUTOMOTIVE EXECUTIVES 


RESEARCH READIES “CENTRAL” HYDRAULIC FLUID 


for over 300 degree temperature range 


Well on the way for passenger car use, the central hydraulic system 
has top priority at Dow’s Automotive Chemicals Laboratories these 
days. Dow’s goal: to develop for commercial use, a truly “universal” 
fluid to supply. hydraulic power to almost all the hydraulic, electric, 
and vacuum-operated equipment in today’s automobiles. This central 
system could increase reliability and safety, and also keep driver 
fatigue at a minimum. 


The biggest obstacle to date has been the development of a fluid that 
operates well at both ends of the thermometer. It must be fluid enough 
at —40°F. to provide fast-acting braking. Yet it must also be able to 
provide power steering equipment with high-temperature viscosity for 


good fluid. pumping at high temperatures. Possible transmission use 
requires excellent high temperature stability. The fluid that success- 
fully “marries” these critical applications will go a long way toward 
meeting the hydraulic power requirements of all the other equipment 
in the system. 


A years-ahead research project like this is but one of the many now 
in progress at the Dow Automotive Chemicals Laboratories. In close 
co-operation with automotive engineers, Dow research chemists are 
making strides toward new brake fluids, coolants, V.I. improvers, 
gasoline and oil additives that anticipate automobile operating con- 
ditions in the next decade. 


THE FULL FACILITIES OF DOW’S AUTOMOTIVE CHEMICALS LABORATORIES 
ARE AT THE SERVICE OF AUTOMOTIVE MANUFACTURERS. 


If you have a design, engineering, or manufacturing problem that might be solved chemically, let us work 
with you. Together with your automotive engineers, we are working to solve problems like those mentioned 
above ... just as we have worked in the past on some of the developments that go into today’s automobiles. 
Call us at the Fisher Building, TRinity 5-7200. Or write: Chemicals Merchandising Department 408U5-30. 


THE DOW CHEMICAL COMPANY ° 





MIDLAND, MICHIGAN 
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Many Benefits for Auto Industr 


Get Full Market Price Uniform Specs for Plating Urged 


for your late model used cars ® 
(Continued from Page 16) 


Brand new copyrighted idea will help quality dealers improve their used |} and neither are completely happy. 
car position. This is NOT a guaranty proposition. It is available ONLY [j]| The car makers are lenient in this 


to quality dealers. After first 50 cars the cost is only $1 per car on which |] | Matter, ——— pa 


it is used. Mail your letterhead to Fiske for details without obligation. [Nirorm plating specifications 

would also solve the problems 
of a new plating supplier to an 
auto company. Generally, a new 
supplier has trouble producing the 
precise plating desired for the first 
three or four months, This would 


IMPORTED CAR PARTS asked for the same plating. 


: Standardizati f platin - 
We SPECIALIZE in a full line of MUFFLERS 7 capenaston ago ong adtagy dag 
FOR: vantages for the plating equip- 
BORAWARD @ BENZ @ VOLKSWAGEN ment makers—and they’re for it, 


PORSCHE @ FIAT @ OPEL @ RENAULT according to Bigge. 
If the plating tanks and equip- 


Write for our Catalog on other : a were standardized, they could 

made cheaper and ‘the plating 
PARTS and ACCESSORIES. {fee tee| | companies would be more willing 
to buy new equipment, Less costly 
equipment could be produced be- 








that the SAE would adopt the | lem would occur if one of the auto 
ASTM specifications. makers wanted-to materially mod- 
Under the current plating setup|ify his plating specifications. Of 
in the auto industry, a major prob-| course, this also would occur if 
| uniform specifications were 
° adopted. 
Kirk Moves at Ford Bigge asserted, “It’s pretty well 
Appointment of Clem R. Kirk as| established that chrome corrosion 
engineering administration man-|is caused by stuff rained from the 
ager in Ford Division’s product | heavens. All cars are living in the 
engineering office has been an-|same atmosphere, so why shouldn’t 
nounced. He succeeds Philip Cald-| they all have the same chrome 
well, who recently was named Ford | plating. There’s a real value to all 
truck planning manager. Kirk has|of us in having all automotive 
been with Ford since March, 1953. | chrome look good.” 














EDWARD FISKE COMPANY 








































































Turnings eke % tS By fos Callahan 












































(Continued from Page 16) 


ther than actually desired to com-|ducers suddenly realized that the 
pensate for spring back. process was ideal for them since 


6. Hardens the metal, although| it could produce a limited number 
: of complicated parts with simple 


cause of potentially greater volume | *his is not always desirable. tooling. 
op arrarigg ee to disadvantages of the process Also, the emergence of super 
: are that it: metals and alloys in the past 


In some cases, the needless dupli- 
cation of almost identical equip- 
ment would be eliminated. Need- 


ele Nai LMP capital equipment ig reduced tne 
- per-piece cost of plating is also 
Installation Costs 


couple of ‘years have made the 
process attractive because it has 
the pressures for. working these 
metals. Theré has also been a na- 
tional psychological factor at 
work—a keener interest in any 


1. Requires considerable setup 
time at present. 

2. Has not yet been automated 
or even put on a mass-production 
basis. 

3. Requires experienced people to 
eliminate the safety problem. new and better method of work- 

4. Presents a noise problem, al-| img metal. 
though this can be almost entirely} Some of the aircraft companies 
controlled. employing explosive forming are 





reduced. 


* ” * 


SAE Studies Plating Specs 


‘‘PORT-A-WALL"’ 
PO = on ies ee — oo 5. Results in increased insurance| Ryan, Grumman, Boeing, Convair 
weal eae Sane = ‘the cost rates. and Lockheed. Also in the field are 
STONY |i ec en Sala a 
TD ier will be held this year. Theory is Disproved oy Chemical, Propellex and Aero- 


The American Society of Test- 
ing Materials, which draws mem- 
bers from the military as well as 
the automotive and other com- 
panies, already has agreed on a 
set of uniform plating specifica- 

tions. Bigge said that it’s possible 


FOr a time, some people main- ee 


tained that explosive forming ° + ° 
considerably improved the basic Nitroform Exclusive User 


characteristics of the metal, but | gpronenagreaecd the only U. S. com- 
this is no longer believed to be pany that coneentrates exclu- 
true. sively on explosive forming is Nitro- 
Ever since the invention of the | form, Inc., a small Birmingham 
first explosive, man has attempted | (Mich.) firm headed by Joseph L. 
to harness its use for productive | Bird, a retired Navy captain who 
purposes — especially between | left the service ‘in 1955 after 32 
wars. The first explosive forming | years. 
patent reportedly was granted in Bird told Automotive News that 
ae ie, little — oi en, = — ore = ee form- 
cla alue was om Ss. io gz is ge e costs own so 
cept in cases where an internal that it can be competitive with 
explosion would do a job that no | other processes. 
other process could. He asserted, “Somebody will 
; . y will work 
During World War II some vastly : : al : 
improved and versatile explosives Nongytnng thie See Gaon oe ? oo 
re aa amd, this, motivatea| new field for forming, high-volume 
small pieces for automotive an 
<i i cake the terrific en-| non-automotive uses. The setup 
Rs , time is no problem for small pieces. 
c eee = — a It can be reduced to a second. Con- 
top explosive producers, have done| the explosion would occur in an ar- 
extensive work on the development} mored tunnel.” — 
of suitable explosives and explosive Deckasing that th f th 
forming processes. Both of these| Seas Se i nt ee id ol 
companies now are placing greater oe veer oy me rr ble - ” 
emphasis on the development and| ?'88es naan cn 7 te "3 -” ~-4 
production of explosives, leaving the anae which ‘ cost le out ‘tie 
development of the process to com. |ench even in very large quantities 
panies in specific fields. DuPont method of initiating the explosion. 


produced disked ends of tank cars i 
with the process and Olin Mathie-| Taking advantage of the fact that 


son made some difficult sound sup-| the deformation in a piece of metal 
pressor tubes for jet planes. will closely resemble the shape of 
ae. on the explosive charge used, Bird has 
Interest is on Upturn produced some fairly uniform 
pieces without using a die, merely 
Wy os etx the past three years| confining the ends of a tube or a 
there has been a considerable! sheet, However, he said that this 
resurgence of interest in explosive | jgn’t too practical, since most cus- 
forming nationally. Aircraft pro-|tomers want a precise shape. 
re, In conclusion, Bird said the key 
to successful explosive forming is 
")» | to select the correct amount, shape 
and placement of. the explosive 
charge. 


2nd $50,000 Suit 
Faced by Dealer 


SANDUSKY, O. — Harold T. 
Hunter, operator of Hunter Motor 
Co., has been named defendant in 
a second $50,000 suit growing out 
of the fatal injury of two boys 
struck by a car driven by a Hunter 
prospect. 

Alice M, Moyer has accused 
Hunter of negligence in turning the 
car over to a prospect whose un- 
familiarity with power steering and 
power brakes allegedly caused him 
to lose control and strike her son, 
Dwight, who was riding a bicycle. 

J. Jene Denbow filed the first 
Explosive Forming Saves Time— $50,000 suit. His son, William, also 


The cone at left formerly took 10 hours to complete, but now it's explosively formed | Was riding a bicycle when he was 
from the rolled and welded cone at the right in a total of 15 minutes. killed in the same accident. 





Francis Chevrolet 


Enters Leasing, 
Sets Up New Firm 


ST. LOUIS.—Francis Chevrolet 
Co., 9191 St. Charles Rock Rd., has 
Bearfoot Airway Corporation entered the rental and leasing field 
e Automotive Division ® Wadsworth, Ohio — as gua ie cee 
Harry W. Shanks is general man- 
ager of the new firm, which is a 
member of Cars Rental System, 
Fort Lauderdale, Fla., a national 
network of new-car dealers in the 
leasing business. 
Francis Chevrolet also announced 
f it has purchased an interest in 
a) U re | a i | [ Y James Auto Rental Co., 4400 Hamp- 
ton Ave., acquiring lease accounts 
o involving 47 ve hicles—Cadillacs, 
Chevrolets, Oldsmobiles, Mercurys 
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7% its contracts with industrial clients. 
'e) i fee ; Shanks, who estimated that about 
; rs ' 5 50 percent of cars will be leased or 

2 ae ; rented in the future, said the new 
oa by a or ’ gd wy leasing firm is sending out promo- 
G rN E | iN eo IN G A S I i. \c NS tional material to 5,000 corporations 


and professional people. 
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and tailgate operation. Big wagon capacity, 
small car economy! A fast moving, high profit leader. 


new 1960 complete line of Toyota products... 


NOW AVAILABLE for immediate profits 


TOYOPRPET 


COME te [ME ous nso nae 
higher gross profits higher net profits 
G-MONTHS GOOO Mle eres: wis, eicen seserstinio rloontps 


a & 
nation al e regio nal © local promotion, publicity, merchandising and advertising campaigns. 


more pa rts per car available in the USA than any other import — warehoused nationally by Toyota. 


PLU PLUS many bonus programs, individual dealer advertising placed by the distributor, cost-free display 
materials and sales aids — continuous multi-phased dealership merchandising programs. 


qj lia auali ity D roducts manufactured and distributed by one of the world’s great automobile companies (our plants 


are the most advanced and modern automobile manufacturing facilities in the entire world), 


a complete line designed specially and expressly for the exploding Compact Car Market. 

As a reputable dealer in your area, you will be proud to join the hundreds of successful 
Toyopet dealers coast-to-coast — to become a part of the progressive team offering quality 
products priced for immediate selling ... priced for immediate dealer profits. 

Write or call now while choice franchise areas are still available, 


get full detarls LOS ANGELES (Mr. F. Mullen) 8701 Beverly Boulevard, OL 7-2700 


SAN FRANCISCO (Mr. 0. Dahli) Room 205, World Trade Center, SU 1-7452 
NEWARK (Mr. H. Lane) 231 Johnson Avenue, Bl 8-3450 

CHICAGO (Mr. E. Wehle) 2906 West Peterson Avenue, BR 4-6101 
SEATTLE (Mr. V. Petri) 11037 Fremont Avenue, EM 3-6502 

DALLAS (Mr. H. Holmes) 9795 Twin Creek Circle, DA 1-5659 

MIAMI (Mr. L. Grooms) 2955 N.E. 7th Avenue, FR 7-2106 


5 
coming Soon BONUS ADDITION TO TOYOPET LINE 


All new 4-passenger, 4-door quality economy sedan now in production. 
Competitively priced with the two import leaders — yet with 
incomparably more selling features — this high profit, high volume 
vehicle will be the hottest import ever offered in this country. 

You are invited to be a part of the fantastic nation-wide advertising 
and promotion which will introduce this newest Toyopet. 


135 HP 4-wheel-drive TOYOTA LANDCRUISER 
(available in hard or soft top models), most 
powerful — most saleable — sports/utility 
vehicle in the world. 


4-door, 6-passenger CROWN CUSTOM sedan, 
smartly styled and engineered for the American 
4-door CROWN CUSTOM station wagon, 2nd to buyer. Numerous selling features normally found 


none in style, comfort and sound/safe only in the world’s most luxurious automobiles. 
construction. 25% more load capacity than Heavy double-body construction—big car comfort 
any wagon in its class. One hand rear window —small car economy. 



















DuPont's Delrin Acetal Resin 
Used for Automotive Parts 


One of the first automotive parts made 
with duPont's plastic engineering material, 
“Delrin” acetal resin, is a tiny pump for 
the windshield washers, shown on the 1960 
Fords and Mercurys. The part shown above, 
was developed by Delman Co., Cookeville, 
Tenn. 

“Delrin” is said to be a tough, rigid ther- 
moplastic, possessing an unusual combina- 
tion of mechanical properties — strength, 
toughness, and dimensional stability. It 
recently went into full-scale commercial 
production at duPont's Washington Works, 
Parkersburg, W. Va., in natural color, 
weatherable black, and a line of standard 
colors. 





Kistler Spark Plug Pickup 
Tests Combustion Pressures 


A multi-cylinder pressure indicator for 
researching and road testing motor fuels 
has been developed by Kistler Instrument 
Corp., 15 Webster St., North Tonawanda, 
N. Y. 

With no mechanical modification to an 
engine required, the Kistler 601/640 spark 
plug pickup measures severe surface ig- 
nition and detonation pressure, detects 
borderline knocks in unmodified internal 
combustion engines. Combustion pressures 
in all cylinders of an engine can be shown 
on an oscilloscope or other recording de- 
vice, it is said, : 





Eaton Visco-Drive Improves 
Auto Cooling Systems 


A device is said to increase the effi- 
ciency of automobile cooling systems while 
at the same time saving engine horsepower 
and reducing fan noise has been an- 
nounced by the Pump Division, Eaton Mfg. 
Co., Marshall, Mich. 

The product is called Visco-Drive, a 
name derived from the fact that the device 
utilizes a silicone flvid coupling between 
the engine drive pulley and the fan. The 
unit is used with a high capacity, multiple 
blade fan mounted on the front part of an 


automobile engine. 
* + * 


DeVilbiss Co. Announces 


New Coolant Device 


DeVilbiss Co. announces a new mist 
coolant device, featuring an intermittent 
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spray, is now available for drill presses, 
saws and other cutting tools. 


The intermittent feature, previously 
available only in the most expensive 
equipment, eliminates waste of coolant 
and air and provides for cleaner operation 
because the mist is off during loading and 
unloading operations. 





Aerosol Spray Available 
For Safety Markings 


High visibility fluorescent enamel for 
emergency safety marking may be applied 
with a finger-tip spray dispenser an- 
nounced by Finishes Division, duPont Co., 
Wilmington, Del. 

Known as the ‘‘Jet-Pak,"’ the aerosol 
sprayer consists of three elements—a can 
of propellent, an unbreakable plastic spray 
head, and a glass jar which holds the 
thinned “Pyralux" fluorescent enamel. The 
hyper-intense fluorescent enamels reflect 
up to four times as much light energy as 
conventional colors of the same hue, it 
is said, 


Engineering and Production 
New Products 





Box Car Device Designed 


For Damage-Free Shipment 


An adjustable bulkhead device designed 
to insure damage-free box car shipment 
of merchandise of all kinds has been an- 
nounced by Anchor Steel & Conveyor Co., 
6906 Kingsley Ave., Dearborn, Mich. 

Designated the Anchor Hold Tight Bulk- 
head, the unit consists basically of a pair 
of non-removable steel bulkheads (one for 
each end of the box car) suspended from 
@ two-rail overhead trolley assembly. Over- 
head suspension from low-friction ball 
bearing trolley units makes the bulkhead 
assemblies free-wheeling for manual posi- 
tioning in connection with loading or un- 
loading operations. 

on oe .% 


Falcon Speedometer Has 


Danco Nylon Gear 


A Danco molded nylon gear helps meas- 
ure the economy miles of the Ford Falcon. 
Developed by the Danielson Mfg. Co., 
Danielson, Conn., this Speedo gear is in- 
stalled in the transmission of the Falcon 
and operates the speedometer through the 
cable assembly. 

Accurate mileage and mi |e s-per-hour 
readings for a car built to give road econ- 
omy are particularly important to both 
manufacturer and owner. Therefore, the 


Falcon's Speedo gear, Danco points out, 


Hard Sell Answers Rivals .. . 


Steel to Fight Back 


DETROIT.—The steel industry 
faces new competition and it will 
meet any competitive challenge 
head-on, Austin 
J, Paddock, presi- 
dent, American 
Bridge Division, 
United States 
Steel Corp., de- 
clared here last 
week. 

Referring 
to competi- 
tion from other 
materials and 
metals, as well as 
foreign steel pro- 
ducers, Paddock stated U. S. Steel 
is “selling in depth.” 

In an address to the Engineer- 
ing Society of Detroit, Paddock 
said that the company is making 
“every possible use” of its peo- 

ple in its efforts to sell steel. 

“In the automotive industry, for 
instance, we are contacting ad- 

vanced design, styling, engineering, 
research and operating people, with 
a penetration hardly dreamed of,” 
Paddock said. 

“We have learned that, if we are 
to win the fight against Brand X 
(aluminum), we must do it before 
the requisition is written to the 
purchasing department—even be- 
fore a new car is designed.” 

Paddock compared steel to peni- 
cillin, which lay on the shelf for 
14 years before it was ever put to 
use. 

“Similarly, the steel industry has 
discovered 10,000 steels, and a great 
many of them figuratively wait on 
the shelf for the right engineer, 
the right designer to touch them 
with his magic and give them life 
in stronger, safer and more eco- 
nomic shapes and applications,” he 
said. 

“As many of you automobile 
people know, we are working on 
getting sheet steel with better 
corrosion resistance, Because of 


A. J. Paddock 








the trend toward unitized body 
construction, there has to be 
more emphasis on keeping struc- 
tural integrity through improved 
resistance to corrosion. The au- 
tomobile people are testing our 
differentially coated galvanized 
sheets.” 

Paddock described U. S, Steel’s 
efforts to help engineers and other 
technical people combine various 
steels and designs in order to solve 
specific industry problems. 

“When our people come around, 
give them your unresolved equa- 
tions, and we'll try to factor them 
out,” he said. 

“What problems are coming up 
in turbine drives? We know they 
are going into terrific speeds. 
How are we going to resolve 
them? 

“Who knows what can’t be done? 
Who says a whole motor block 
can’t be pressed out of steel? 
Maybe we can use ‘T-1’ tubing for 
a cross bar in a car,” Paddock 
said. “Steel used with imagination 
and design will make a car lighter, 
more efficient, less costly than 
Brand X.” 





Detroit Police Testing 
Special Dodge Wagons 


DETROIT. — Four 1960 Dodge 
station wagons, specially equipped 
to double as ambulances, are 
being tested here by the Detroit 
Police Department, The wagons 
replace four patrol scout cars, 

If the pilot project is success- 
ful, department officials said, 
wagons eventually may be sub- 
stituted for half the scout cars 
now in use throughout the city. 
The eight-cylinder Seneca wag- 
ons are equipped with collapsi- 
ble-type cot stretchers and can 
carry two sick or injured persons 
at one time, 














is designed and molded for precise per- 
formance. 





Bendix Appointed Distributor 
For Ferranti Controls 


Appointment of Bendix Aviation Corp. 
as sole distributor and service representa- 
tive in the United States for machine tool 
numerical control systems manufactured by 
Ferranti, Ltd., has been announced by 
Bendix Industrial Controls Section, 21820 
Wyoming Ave., Detroit 37, Mich. 

Ferranti numerical control systems in- 
clude a punched tape positioning system, 
a magnetic tape contouring system and 
a coordinate inspection machine. 

ee 





Hydrocarbon Detector 
Developed by Carad 


A highly sensitive instrument for detect- 
ing and analyzing hydrocarbon gases in 
concentrations as low as parts-per-billion 
has been announced by Carad Corp., 2850 
Bay Rd., Redwood City, Calif. 

Called FIAD (Flame lonization Analyzer 
and Detector), the device may be used for 
continuous analysis of the total hydro- 
carbon content of a gas stream, or to de- 
termine the hydrocarbon content of small 
samples, it is said. In conjunction with 
gas chromatographic techniques it can 
resolve ethylene, methane, ethane, acety- 
lene, propylene, and many other hydro- 
carbon compounds. 


























Sheet Steel Separator 
Announced by Nielsin 


The problem of worker injury resulting 
from separating the sheets is said to be 
minimized by use of the Basco Sheet Steel 
Separator. Rather than requiring the 
worker to separate the steel sheets by 
means of impact, prying, or use of such 
crude and dangerous tools as “ice picks,” 
the Basco uses a magnetic force to sep- 
arate the sheets without any effort on the 
part of the worker. 

The permanent magnetic units of the 
separator set up a magnetic field which 
causes the sheets to repel each other and 
the top sheets to fan out with a uniform 
air space between them. As the top sheet 
is removed, the sheets below automatically 
move up, it is said. E. V. Nielsin, Inc., 575 
Hope St., Stomford, Conn. 





U. S. Steel Develops 
"Super Tough’ Alloy 


Light, flat-rolled sections of a super 
tough alloy steel, developed by United 
States Steel Corp., Pittsburgh 30, Pa., show 
bright promise for a host of uses where 
outstanding strength must be coupled with 
minimum weight, according to U. S. Steel. 

The light gages of USS “T-1"" construc- 
tional alloy steel were developed especi- 
ally for the Army's missile program. Heat 
treated at the mill to yield strength of 
100,000 pounds per square inch, they are 
said to have about three times the yield 
strength of structural carbon steel rolled 
to the same thickness and weight. More- 
over, the thin sections can be readily 
formed and welded without any loss of 
strength, it is said. When the products be- 
come commercially available later this 
year, corporation officials believe they 
will be a boom to designers of a wide 
range of transportation, industrial and 
military equipment. Ne 


Motometer Gauges 


A. R. Fisher Products, 21-21 44th Drive, 
Long Island City 1, N. Y., importer of 
Motometer, precision instruments, an- 
nounces two MotoMeter water temperature 
gauges for Fiat models 600, 1100 and 
1200, as well as all water-cooled cars. 





Wheel-Less Cars Seen 
Before Turn of Century 


THE HAGUE, Netherlands.—The 
next 40 years will produce automo- 
tive changes “so fundamental that 
the components of vehicles of the 
distant future will differ markedly 
from those we are familiar with 
today,” Dr. A. A. Kucher, Ford 
engineering and research vice-pres- 
ident, said in a prepared talk here. 

Dr. Kucher’s remarks were read 
by Victor G. Raviolo, engineering 
staff director, at the final session 
of the eighth International Auto- 
mobile Technical Congress of 
FISITA (Federation Internationale 
des Societes d’Ingenieurs des Tech- 
niques de |l’Automobile). 

By the turn of the century, Dr. 
Kucher forecast, there will be a 
wide variety of vehicles, not all 
wheeled. Among these vehicles, 
he noted, will be small urban 
commuter-c ars, intercontinental 
highway cruisers and miniature 
coaches for short-range city and 
suburban travel. 


There also will be a new form 
of transportation, he sai d—high- 
speed, multi-passenger, wheel-less 
vehicles, guided by rails and sliding 





on a thin film of air. This system, 
Dr. Kucher stated, would be devel- 
oped for public transportation be- 
tween cities, with the vehicles trav- 
elling at speeds of from 200 to 500 
miles per hour. 

Probably the greatest automotive 
changes to be seen by the 21st cen- 
tury, he pointed out, will come in 
three fields: Energy, its sources, its 
conversion and its transmission; 
materials, which will offer radically 
different substances for body and 
component construction, and con- 
trols, where electronics will provide 
major assistance to drivers of the 
future. 

Of the three, Dr. Kucher con- 
tinued, the field of energy promises 
the most revolutionary changes in 
the vehicle of the distant future. 

“I predict,” Dr. Kucher declared, 
“that we will develop by the end 
of the century fuels having a higher 
density of energy than gasoline, 
propulsion systems having higher 
power-to-weight ratios than our 
present engines, and sensing and 
control systems capable of instant 
observation, registration and re- 
sponse. 











Th 
(81 
It’s 
of 1 


fan 





These pleasure-loving families are always on the go 
(81% of them hold memberships in one or more clubs). 
It’s no wonder they buy so many new cars. In fact, one out 
of three Holiday families bought new cars during 1959! 
@ And, what’s more, there are more multiple-car-owning 
families than single-car families in the Holiday audience! 


HOLIDAY 


2 as. 
NOTHING MOVES PEOPLE 
LIKE THE HOLIDAY MOOD 


m@ More and more automotive advertisers are turning to 
this selective audience to sell their cars. They’ve discov- 
ered that, month after month, Holiday puts 900,000 fam- 
ilies in the mood to step out and enjoy all the best things 
in life — with both ideas and products. That’s why your 
advertising is not simply in Holiday—it’s a part of Holiday! 
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Suiell Penta’ t6 Join Corvair This Fall . . . 


Independent Rear Suspension Gaining 


(Continued from Page 16) 


pension features (1) rear wheels 
that bounce independently, (2) a 
nonrigid rear axle that flexes 
somewhere near the middle and 
(3) a differential and sometimes a 
drive shaft that is secured to the 
car’s body. 

Outwardly, the important differ- 
ence in the two systems is that, 
when an IRS car hits a bump, the 
shock is largely absorbed by the 


shock is transmitted through the 

rigid axle to the other wheel and 

spring and, thence, to the whole 

rear end of the car, resulting in 

the familiar jouncing of the 

whole rear end. 

A compromise between these two 
suspension systems is the de Dion 
system in which the differential 
is attached to the car's underbody 
and the rear axle flexes near the 
middle, but the suspension on both 
sides of the vehicle is linked by 








spring on the side where the bump} gq U-shaped member. 
was. * * «* 


In contrast, when a convention- Most suspension engineers feel 
al car’s wheel strikes a bump, the that the major advantage of 


* * * * x * 
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Only U. S. Independent Rear Suspension— 


This is the suspension of the Corvair, which is the only United States production car 
with independently sprung rear wheels. 





Daimler-Benz Swing Axle— 


This Daimler-Benz single-joint swing axle has the differential encased in one half- 
axle, which allows for longer half axles and reduces the amount of camber variation. 
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Conventional U. S. Rigid Axle— 


This arrangement, found on all U. S. cars except the Corvair, features the unsprung 
differential. Space must be allocated for the jouncing of the differential. 





DeDion Rear Suspension— 

The deDion arrangement is generally categorized as a semi-independent rear sus- 
pension. Half axles are used but the wheels are linked together by the rear struc- 
tural member. 









independent rear suspension is that 
it reduces the unsprung weight by 
about 100 pounds on a standard 
U. S. car, almost automatically im- 
proving the ride, This is accom- 
plished by attaching the differential 
to the body, Some engineers call 
IRS the “sprung differential” for 
this reason. 

Suspension engineers are con- 
stantly seeking a more favorable 
compromise between good ride 
and good handling. Generally, 
softer springing makes for more 
“shake” which causes the han- 
dling to worsen, A car with very 
good handling characteristics will 
have proportionally stiffer 
springs. 

But, a well-engineered independ- 
ent rear suspension will permit 
substantially softer springs without 
seriously deteriorating the handling, 
although it’s generally agreed that 
an IRS car does not handle quite 
as well as a car with a rigid axle. 


By “splitting” the rear axle, a 
car’s performance is also improved 
because the gyroscopic force of the 
car’s rear wheels is reduced, This 
force, which is the resistance of 
the axis of a rotating body to turn- 
ing, was the principal cause of the 
front-end “shimmy” which brought 
on independent front suspension 
26 years ago. 

* + * 


More Closely Linked 


Owaven, the impetus to IRS 
is not as great as it was for 
independent front suspension be- 
cause the driver is much more 
closely linked to his front suspen- 
sion through his steering wheel, 
Another factor clear to anyone 
riding in a Corvair or other IRS 
car is that the ride advantage of 
independent rear suspension only 
becomes really noticeable on 
rough roads. Some engineers feel 
that the continually improving 
U. S. roads make IRS unneces- 


sary. 

Describing the ride of an IRS 
car, one unimpressed writer recent- 
ly said, “You are also aware of a 
dipping, undulating sort of motion 
on an even slightly bumpy surface 
—not unnerving, but it does trans- 
mit a rolling-sea feeling to the 
passengers.” 

Another major benefit of IRS is 
that the driveshaft tunnel can be 
reduced 2% to 3% inches because 
the jouncing area for the rear axle 
and differential are not needed, 
being attached to the body. A re- 
lated advantage for the front-en- 
gine car with IRS is that the trunk 
can be built several inches deeper. 

* * 


B* REDUCING the tunnel hump, 
it’s also feasible to lower the 
entire car. 

On the negative side of the de- 
bate over independent rear suspen- 
sion is the major factor of cost— 
$10 to $20 per car, according to one 
top suspension engineer, or $60 to 
$120 million for the entire industry 
.in a six-million-car year. And this 
feature isn’t something for which 
the customer could openly be 
charged extra. 

Key fact is that IRS is most 
compatible with rear coil springs, 
although coils are not mandatory. 
This situation could make IRS 
considerably less expensive for 
most GM cars which already 
have rear coil springs, 

In contrast, engineers from the 
other companies which employ rear 
leaf springs for their cars say they 
are reluctant to go to IRS and coil 
springs because they would lose the 
damping ability inherent in leaf 
springs. 

*” * ok 


The Noise Problem 


A POTENTIAL noise problem is 
present with IRS due to the at- 
tachment of the differential to the 
body, providing a perfect channel 
for the transmission of engine 
noises into the passenger compart- 
ment. 

However, Heinz Gerth, an engi- 
neer for Daimler-Benz which has 
handled this problem particularly 
well, said the secret is to use high- 
quality, well-mated gears in the 
differential and to carefully select 
the mountings between the differ- 
ential and the. body. 

Before going into the handling 
problem that sometimes accom- 
panies IRS, it must be mentioned 


MOTIVE NEWS, MAY 30, 1960 





that there are two basic types of 
independent rear suspension. A 
fairly rare and costly type is the 

IRS in which the rear 
wheels are always parallel to 
each other, just as they are on 
the rigid-axle vehicles, The Re- 
nault Fregate and the A. C, use 
this suspension. 

By far the most common type of 
IRS is the swing axle which con- 
tinually causes the wheels of a 
moving car to change their camber 
—how perpendicular they are to 
the ground. One engineer said that 
whenever the wheels change their 
camber by more than four degrees, 
poor handling results, 

* cd * 

H® SAID that any car with ex- 
cessive camber on the rear 
wheels can easily “break loose” on 
a turn, especially at rather high 
speeds. A major factor here is what 
load the car is carrying because 
the load directly effects the rear 

wheels’ camber, 
changes can be mini- 

mized in a number of ways. Cor- 
vair employs special self-aligning 
Hyatt wheel bearings that can 
accommodate up to three degrees 
of camber variation, Chevrolet 
says the variations can be kept 
to % degree on a smooth surface 
and to one degree on a rough 
surface. 

Daimler-Benz, whose experience 
with IRS goes back more than 30 
years, has alleviated this potential 
camber problem by designing its 
own low-pivot, single-joint swing 
axle. 

* * oR 


Split in the Middle 

7 swing axle splits precisely 
in the middle, with the differ- 

ential being a part of one half axle. 


Although outsiders generally con- 
clude that this is an economy 
measure to eliminate one of the 
universal joints on the axles, Mer- 
cedes engineers say the real ad- 
vantage is that it makes for a 
longer half axle, thereby reducing 
the wheel camber changes. This is 
also accomplished by the low-pivot 
feature of the swing axle. 

Because the working area of 
a swing half-axle is constantly 
changing its length, it’s necessary 
to have a sliding spline to com- 
pensate for this. At heavy loads, 
these splines develop friction that 
stiffens the springing. One meth- 
od of overcoming this is to use 
a rolling spline developed by 
Dana Co: 


rp. 

Incidentally, although Dana has 
never produced any commercial 
IRS units, it has produced more 
than 25 different experimental 
units over the years, including one 
in cooperation with Willys shortly 
after World War II, This project 
was suddenly abandoned. 

* * cg 
EE rear suspension 

was also a feature of the ill- 
fated Tucker. 

Robert P. Lewis, a former en- 
gineering consultant to Dana 
Corp, who worked for a quarter 
of a century on independent rear 
suspensions, is on the positive 
side of the IRS debate. 

He told Automotive News, “The 
independent rear suspension axle is 
the one remaining major change to 
improve the ride, the handling and 
the safety of our American cars. 
It will come about as soon as one 
of the car manufacturers needs 
another important feature to boost 
sales. Others will follow in the 
usual pattern.” 

The Pontiac Tempest will not be 
alone among General Motors com- 
pacts in a major innovation. It al- 
ready has been revealed that 
Buick’s new Special and Oldsmo- 
bile’s new F-85 will have an alu- 
minum-block engine, also like Cor- 
vair. 





Most Members Are Technicians... 


Engineer Union Thrives 


(Continued from Page 16) 


Chrysler system of centralized 
authority causes more “hassles.” 
Klix said he was amazed at the 
number of engineers and techni- 
cians at GM who expect to be a 
part of management some day, and 
therefore are reluctant to join the 
union. 

Organizing engineers, he said, is 
also difficult because the engineer- 
ing colleges place so much em- 
phasis on individual initiative, 
while opposing collective action. 

Organized originally in 1934 as 
the Society of Designing Engineers, 
the union’s initial objective was 
simply the achievement of certain 
uniform wages for engineers. In 
1940 and 1941, it was affiliated with 
the Engineers, Chemical & Tech- 
nical Workers Union, where its 
efforts reportedly were _,hindered 
by Communist domination. 

A new tack was taken in 1943 
when Local 412’s members voted to 
affiliate with the United Auto 
Workers. 

+ * * 

Big Step Taken in ’58 

E union’s officers feel .it took 

its most important forward step 
in 1958 when Local 412 allied itself 
with the Chrysler office workers 
union, culminating in a one-week 
strike that year after the rest of 
the UAW had reached an agree- 
ment. 

“Prior to that,” Klix said, “We 
were just a tail on the UAW 
dog.” 

Commenting that the work of 
most of Local 412’s members is too 
far in advance to be an economic 
threat, he said his union’s alliance 
with the office worker’s union was 
very valuable, It’s likely that the 
alliance again will be revived in 
1961 when the current three-year 
pact expires. 

Klix, who is a design checker 
and who has been at Chrysler for 
15 years, said “the biggest advant- 
age of the union, both for the 
company and the individual, is that 
the union gives the engineer, clay 
modeler or draftsman a feeling of 
security, and he can do better 
work. 

“You don’t have to be a ‘yes’ man 


here, Of course, you don’t force the 
issue, either, because we realize 
that management has the authority 
and responsibility. Also, a lot of 
Chrysler people are being retired 
early, but our members don’t have 
to worry.” 
* * oo 

OWEVER, he mentioned later 

that the union is losing work 
and, consequently, people because 
more work at the plants is being 
transferred to the Car & Truck 
Assembly Group, which is not 
unionized. 

Klix said the union member- 
ship was also being reduced 
slightly by Chrysler’s recent man- 
power cuts in many departments. 
He added that the union realizes 
that the company must remain 
competitive, and therefore is not 
fighting the cuts. 

“We feel that ability is more im- 
portant than seniority,” he said, 
“but we ask that the management 
respect seniority when ability is 
about on a par.” 

Asked about salaries paid to his 
members, Klix said that the maxi- 
mum salary went to a fully-exper- 
ienced project model leader who 
earns $968 a month. 

Then he asserted: “We think this 
compares very favorably with the 
professional engineers at some of 
the auto plants whose salaries 
range from $550 to $800 a month.” 


Memphis CIT Branch 


Gets New Headquarters 


MEMPHIS. — A $65,000 building 
of glass and limestone has been 
constructed here for the Memphis 
branch and division offices of Uni- 
versal CIT Credit Corp., according 
to G. Lewis Schaffer, head of the 
Memphis Division. 

The 500,000-square-foot ai r-con- 
ditioned structure is of contempor- 
ary design and features floor-to- 
ceiling plate-glass windows, lumin- 
ous ceilings and an oak-paneled 
public area, Universal CIT will 
occupy the building under a long- 
term lease, Schaffer said. 


> 
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AUTOMOTIVE WASHINGTON 
One Finance Bill Dies, 


Another Under Fire 


: By William Ullman 
Washington Bureau Chief 
See to meddle with auto financing have taken a beating. 
The Senate Judiciary Committee gave the kiss of death 
to a couple of measures aimed at forcing General Motors 


to give Up General Motors Ac- problem himself, and came up with 
ceptance Corp. three different answers—94 percent, 

The committee -didn’t bother to|101 percent and 104 percent, He 
vote the measttre down; it simply | gave it to his staff economist, who 

- ““ postponed further| had to turn to the Library of Con- 
action indefinite-| gress for assistance. 

ly. The action) Finally, he came up with an an- 

ended the matter| swer of 129.5 percent. A professor 

for this session. | of marketing said the interest was 

Another finance} 118.9 percent, and the man who 
bill—the so-called| posed the problem couldn’t solve it 
“truth-in-lending”’ | at all. 
proposal — drew 
what might prove 
‘a’ crippling blast 
from Senator 

Wallace Bennett, 
William Uliman’ “© Utah Republican 
and chairman of Bennett Motor Co., 
a Ford dealership in Salt Lake City. 

The senator did his best to prove 
that the bill is‘unworkable. He may 
have done it. 

The first measures—S. 838 and 
S. 839—would prohibit auto makers 
from establishing their own com- 
panies to handle financing and in- 
surance of motor vehicles. 

One of them, S. 839, written by 
Senator Estes Kefauver, Tennes- 
see Democrat, would keep auto 
makers out of the insurance busi- 
ness as well as financing. The 
other measure, S. 838, which re- 
stricts itself to finance subsidi- 
aries like GMAC, was authored 
by Senator Joseph C. O’Mahoney, 
Wyoming Democrat. 

Senator O’Mahoney has announc- 
ed that he will retire at the end 
of this session, and it is probable 
that his anti-GMAC bill will retire 
with him. ' 

Similar proposals ‘may go down 
the drain, too, for there has been 
little enthusiasm for the bills on 
Capitol Hill since the auto makers 


testified against them last year. 
* a a 


Benneitt’s Blast 


| i resceeatay 1959 hearings, the testi- 
mony most damaging to the 
bills came from Ford Motor Co., 
which offered a brilliant defense of 
the way in which General Motors 
runs GMAC. 

Chief support for the bills had 
come from independent financing 
firms. Senate interest cooled after 
legislators began ‘to suspect that 
some finance company witnesses 
might have ulterior motives in 
wanting GMAC out of the way. 

As far as: “truth-in-lending” is 
concerned, Senator Bennett has 
questioned the motives of the bill’s 
author, Senator Paul Douglas, Illi- 
nois Democrat. 

In a speech to the Consumer 
Finance Assn., Bennett wondered 
whether the finance disclosure 
bill wasn’t “merely another poli- 
tical expression of the Democratic 
policy to make political hay of 
interest rates in general.” 

The bill would require sellers of 
auto installment contracts to trans- 
late charges into simple annual in- 
terest for customers. 

“‘Simple’ interest sounds simple, 
but it isn’t,” Bennett said. It might 
be, if all contracts were to run for 
an even year, with payments to be 
made in equal installments at equal 
time intervals. But few contracts 


are written that way.” 
* * + 





























































* * * 


3 More Answers 


received three more answers in 





How Much Interest? 


T HEARINGS, he said, a wit- 
ness presented the following 
situation: 


: ... POWER STEERING... 

GOOD MILEAGE... 
AUTOMATIC 

TRANSMISSION... 


the mail—125.33 percent, 117.7 per- 
cent and 80 percent. 

“In light of this variation among 
the experts as to the correct an- 
swer,” he asked, “how can an ordi- 
nary retail clerk possibly be ex- 
pected to find the correct answer?” 

It would mean that every re- 
tail merchant in the United 
States would need a book of in- 
terest tables “larger than a Sears- 

Roebuck catalog,” he added. 

The senator said that few men 
in Congress have had business ex- 
perience, adding “how much better 
it would be if there were more.” 

Businessmen can expect more 
bills like the Douglas measure, he 
warned, unless they elect more men 
with a business background to state 
and national office. 

aa + 


Exhaust Bill Advances 


HE Senate Labor Committee has 

OK’d a bill directing the sur- 
geon general to report on the con- 
sequences of exhaust fumes from 
motor vehicles “from the stand- 
point of public health.” He would 
have two years to make his report 


GINCE the hearings, Bennett has | to Congress. 


The bill passed the House last 


year. It reflects growing concern 
over air pollution, of which auto 
fumes are but one contributory 
cause. 

Also pending before the Senate 
is a tougher exhaust bill, introduced 
by the late Senator Richard L. Neu- 
berger, Oregon Democrat. It would 
authorize the surgeon general to 
determine safe standards for auto 
exhaust. 

+ + 


Employes First 


A HOUSE-APPROVED measure 
to permit self-employed per- 
sons to set aside certain income 
for retirement purposes without 
paying taxes on it now, is under- 
going major revision in Senate com- 
mittee. 
The Senate Finance Committee 
is expected to require bosses to 
set up retirement plans for their 
own employes before they can 
take advantage of the measure. 
The House bill would permit re- 
tailers and others to defer taxes on 
10 percent a year of income or 
$2,500, whichever is smaller. The 
businessman wouldn’t have to pay 
taxes on this amount until he re- 
tired and began drawing the money. 


The Senate version will require 


23 


him to contribute an amount equal 
to 10 percent of each employe’s an- 
nual salary to an employe retire- 
ment fund before he can defer any 
part of his own salary. 
* + * 
Export Licenses Rise 


ECRETARY OF COMMERCE 
Frederick H, Mueller hag re- 
ported that export licensing to the 
European Soviet bloc increased 
during the first quarter of 1960, but 
the advance was at a much less 
rapid pace than in the preceding 
quarters. 
Among applications turned down 
for export were those for trucks, 
tractors, trailers and synthetic 


rubber, 
> * om 


6 Dealers Get SBA Loans 


IX auto dealers and more than 
a score of auto parts suppliers 
and tire dealers shared in the 369 
loans approved by the Small Busi- 
ness Administration during April. 
Largest dealer loan by far went 
to a new-car retailer employing 30 
people in California. It was for 
$160,000. Next largest was for $75,- 
000, and went to a Maine dealer 
with 15 employes. 








Woman's eye view of an extra sales point... 


A man, caught in an emergency, 
wants to - a $20 battery = gas She might not know a cylinder from a carburetor but she knows style and value. That's why 
station and wants to pa or it : ; , ‘ P 7 
on time. The carrying den is $2. you're wise to feature the fabric when it contains Du Pont Upholstery Nylon. She knows 
He buys the battery on a Monday nylon as well as he knows his mechanics. She enjoys nylon in her home .. . is sold on 


and wants to begin payments on 
the following Friday—his payday. 
He is paid every other week, 
so he makes four biweekly pay- 
ments of $5 each, with a final 
payment two weeks later of $2. 
How much “simple annual inter- 
est” does the $2. represent? 
Bennett said he worked out the 





BETTER THINGS FOR BETTER 


LIVING. 


. THROUGH CHEMISTRY 


its performance, beauty, year-round comfort. Sell her first, and you're off to a great 
start. Remember, he makes the decisions . . 


DuPont upholstery nylon 


. but she’s his favorite deciding factor! 


RE6. U5. paT.OFF 





FORD FAMILY OF FINE CARS CLEARINGHOUSE e NO. 189 OF A SERIES 


orm THE INGREDIENTS OF PROGRESS | 
eee =TALENT...TEAMWORK...TOOLS | 





What is progress? Here, at Ford Motor 
Company, it’s a program of constant plan- 
ning and continuous action to improve 
working conditions, facilities and manu- 
facturing methods. 


Take facilities, for example. We are the 
only major manufacturer whose plants 
and buildings, and the equipment in them, 
are 90 per cent “‘new” since 1946. Today, 
Ford Motor Company has manufacturing 
and assembly operations in 40 different 


localities throughout the United States! 


Each location has been selected to improve 
distribution and offer better service to our 
dealers. We have a coast-to-coast network 
of 53 plants, 28 parts depots, 3 major 
vehicle testing locations, 15 engineering 
and research facilities, 61 sales offices and 
more than a dozen general offices and 
administration buildings. 


Talented people, however, are Ford Motor 
Company’s greatest asset. Right now, 


approximately 172,000 skilled men and 
women—office and factory workers, stylists 
and designers, production specialists, engi- 
neers and scientists—are working together 
to make our name synonymous with auto- 
motive quality everywhere. 


Talent .. . teamwork . . . tools—these are 
the ingredients of pragress at Ford Motor 
Company. And it’s why the decade of the 
sixties holds a promise of even better things 
to come for all of us—and all of you. 


FOR THE AMERICAN ROAD; THE FARM; AND INDUSTRY 
Ford e Faicon e Thunderbird e Comet e Mercury e Lincoln e 

Lincoln Continental e English Ford Line « Taunus e 

Ford Trucks e Farm and Industrial Tractors and Equipment e 
industrial Engines « Aeronutronic—Products for the Space Age ® 
American Road Insurance Company e Ford Motor Credit Company 


THE AMERICAN ROAD, DEARBORN, MICHIGAN 
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tom 300 (8) 4-dr., $800*, $695, 
"56 Custom (8) 4-dr., $720*; 2-dr. Vic- 
toria, $665*; Main (6) 2-dr., $510, 


$400. 
MERCURY—’'58 Monterey 2-dr. hardtop, 
$1,145*. 

’57 Monterey 4-dr. hardtop, $920* (ps); 
2-dr. hardtop, $880*; Montclair 4- 
dr., $910* (ps). 

*56 Custom 4-dr. hardtop, $650*. 

OLDSMOBILE—’58 (88) 4-dr., $1,385*; 2- 
dr., $1,375, 

"55 (98) 2-dr, Holiday, $515* (ps), 

PLYMOUTH—’60 Savoy (6) 4-dr., $1,- 
750. 
’58 Savoy (8) 4-dr., $1,000, 
‘ST Plaza (6) 4-dr., $595. 
PONTIAC—’'58 Chieftain 4-dr., $1,050*. 
’57 Star Chief 4-dr, Catalina, $1,050° 


Average Price of Used Cars Sold at Auction 


(Compiled by Automotive News from Auction Reports.) 


(ps). 

’56 Chieftain 4-dr., $670. 
RAMBLER—’59 Super (6) 4-dr., $1,475, 
$1,400*; American (6) 2-dr., $1,200. 

58 Super (6) 4-dr., $1,100*. 


ARMONK, N. Y. 


Banksville Auto Auction, Inc. Sale every 
Tuesday. Prices are for sale of May 17. 
Again this week, buyers were picking only 
those items they felt were good bargains. 
Only the clean ones found strong money. 
BUICK—’59 Invicta 4-dr. hardtop, $2,005* 

(ps). 

’56 Special 4-dr., $750° (ps). 

"55 Super conv., $475* (ps); 2-dr. Rivi- 

era, $450° (ps). 

’54 Super conv., $490* (ps). 
CHEVROLET—’59 Biscayne (8) 4-dr., $1,- 

315*. 

‘58 Biscayne (8) 4-dr., $1,125*. 

’57 Bel Air (8) station wagon, $1,130*. 

56 Two-ten (8) station wagon, $985*; 


"58 '59 "58 °59 "58 58°59 "58 59 "58 °59 "59 °60 "59 °60 "59 °60 "59 +=+°60 "59 60 
duly Aug. Sept. Oct. Nov. Dee. dan. Feb. March April May 
Prices of ’60s added and '52s dropped in Decembes, 1959. Prices of '59s added and '51s dropped in December, 1958. 
Figures alongsig@e bars represent dollars. (Copyright, 1960, by Automotive News) 





'56 Royal (8) 4-dr., $620*. 


consignments. 2-dr. hardtop, $1,395*; Bel Air (8) 
‘55 Custom Royal (8) 4-dr., $540* (ps). 


with an ast ke BUICK—’57 RM conv., $1,355* (ps); Spe- sport sedan, $1,375*; Biscayne (8) 4- 


indicate a unit equipped with an 2-dr.,. $635* 
cial 2-dr., $800. dr., $1,210°, $1,130°; 2-dr., $1,025*, | EDSEL—'59 Ranger 4-dr., $1.300°. pee it -» $635°*. 

automatic transmission or over- | °55 special 2-dr. Riviera, $475*. $925°. FORD—60 Thunderbird (8), $3,500* (ps); | "55 Twerten (8) 4-dr., $675", $570; Two- 

drive, and (ps) indicates power | CADILLAC—'54 (62) Coupe de Ville, $1,-| ‘57 Bel Air (8) 2-dr., $1,250; 4-dr., $1,-| | Ranch Wagon (8) 4-dr., $2,180, ae ee eee ee 

steering 000* (ps). 150° (ps); Two-ten (8) 4-dr., $1,155,| ‘59 Galaxie (8) 2-dr. Victoria, $1,885; ‘54 Bol Air 2-dr 


$1,040*, $1,000*; 2-dr., $900*, $850*. Fairlane 500 (8) 4-dr., $1,680* (ps); 

"56 Two-ten (8) 4-dr., $710*, Fairlane (8) 4-dr., 2 at $1,445*, $1,- ; > 
59 Impala (8) sport sedan, $1,985*;| ‘'55 Bel Air (8) 2-dr., $700* (ps); Bel 350°; Fairlane (6) 2-dr., $1,250. 56 Royal (8) 4-dr., 490°. . 
Parkwood (8) 4-dr., $1,645; Bel Air Air (6) 4-dr., $660. 58 Fairlane (8) 4-dr., $990* (ps); 2- | FORD—'60 Falcon (6) 4-dr., $1,765*, $1,- 


( -dr. ° -dr. , - . 640. 
6) 4-dr., $1,475; Bel Air (8) 2-dr.,| CHRYSLER—’58 Saratoga 4-dr. hardtop, dr., $950, $940*, ° '59 Galaxie (8) 2-dr. Victoria, $1,985° 


CHEVROLET—’'60 Impala (8) conv., $2,- 


$325. 
630*; Corvair 500 (6) 4-dr., $1,530. DODGE—’ 56 Coronet (8) 2-dr., $525* (ps). 


* 
MASON CITY, IA. 


Central States Auto Auction, Sale every 


Wednesday. Prices are for sale of May 18. $1,345. $1,560* (ps); Windsor 4-dr., $1,370* ’57 Country Sedan (8) 4-dr., $1,065*; 
Rain failed to dampen buyer’s spirits. Mar- '68 Nomad (8) 4-dr., $1,525*; Brook- (ps). Fairlane 500 (8) 4-dr. Victoria, $1,- (ps). 
ket very active. Sold 79 percent of 164 wood (8) 4-dr., $1,500*%; Impala (8) ' DODGE—’57 Coronet (8) 4-dr., $850*. 030* (ps), $950*; 4-dr., $930*%; Cus- (Continued on Page 30, Col. 1) 








i 


MARYLAND 


BEL AIR—Bel Air Auto Auction. Ti- 

Colorado Auto Auction tles, checks guaranteed. cass oo SAM GOODMAN'S 

4285 So. Santa Fe, Littleton, Colorado ed. Thur., 12 noon. Established 1947.| STATE FAIR AUTO AUCTION 
Phone: SU 1-782/ : 19745 Ralston in rear of 19600 Woodward, 


SALE EVERY M OND AY MICHIGAN Detroit 3. TOwnsend 9-4660-61-62, Same loca- 


tion—new facilities. 
11:00 A.M. 


PENNSYLVANIA 


COLORADO MICHIGAN NEW YORK 





NEW YORK STATE'S OLDEST 
NATIONALLY KNOWN 


TIM ANSPACH INC. 


Dealer Auto Auction 


Albany 5, N. Y. 
Every Monday — I! O'Clock 
180 car sale average 


EVERY TUES. & FRI. 12:00 NOON 





A Conveniently located in the heart’ of the 
George A. Lamb Norman Early iy t a O automobile center. -: All Titles and Checks Guaranteed 
Owners & Operators PSI reReRRRER aE 


DETROIT'S 
Oldest, Largest and Very Best 


MILL NACE, General Manager 
Dealers Only 


LAFAYETTE—Syracuse Auto Auction, 
Center of Empire State. Check and 





Need hard to get parts? Automotive News’ 











——= = - Wedacsday ef Neos ree ae eee Soe Title Protection. (Wed.) 
Aptco i 
NEW JERSEY NORTH CAROLINA 


Denver Auto Auction 


&% South Santa Fe Littleton, Colo. 
Phone: SU 1-6673, Ed. G. Smith 


19241 Dix—Toledo Highway—Route 25 
Just / mile from Detroit City Limits 


Auction Every Friday MELVINDALE, MICHIGAN 
at 11:00 A.M. PHONE: DUnkirk 3-0150 


ee o- ene ae eee 
es uara 
TWIN RING SELLING A ey tco 





RALEIGH — Mann’s Auto Auction * 
CR 5. Ph suses. Tides «| Manh A 
th ans  vlng 10° ‘A. M & n € i m u ft G 
° 3 
Auction’s 


Minutes from New York City 


OHIO 


AKRON—A-1 Auto Auction, U. S. 224, 
PL 3-6643, Titles, Checks guaran- 
teed. Ea. week, Tues., Thurs., 12:30. 








ae jum 


















CONNECTICUT 


t AND BEST 

: Dealers Auto Exchange in our 4th year 
i of continuous operation. 

Sale every Wednesday - 11:00 A.M. 
q SOUTHERN AUTO SALES, INC. 


| 


FLORIDA 


DAYTONA BEACH — Florida Auto 
Auction. City Airport. Tues., 
A.M. Dealer-owned. Dealers only. 








NEW ENGLAND'S OLDEST 


Werehouse Point, Conn. 





Flint Auto Auction, Inc. 
FLINT, MICHIGAN 
Exclusively for Dealers 


“DUAL RING" 2 lines running simultane- 
ously, 


Conveniently located in the heart of the 
automobile world. 


Ten acres of completely fenced parking 
area, 


Always a fine selection of sharp cars. 
Friendly relations prevail at all times. 
Congenial auctioneers. 
Fair management, 

MICHIGAN'S FINEST SALE 
12:00 SALE EVERY WEDNESDAY 12:00 


M, D. McCollum, Vice-President and Manager 
3711 Western Road Phone CEdar 2-3/8! 





Leading Used-Car Auctions 
Of the Nation 


If you want to keep 
in touch with the 


heart beat of the 
auto market, 


at the dealer 
used-car auctions 


watch the activity 


You'll find top auto auctions listed on this page every week. 











EXCLUSIVELY FOR AUTO DEALERS 


INSURED PICKUP AND 
DELIVERY SERVICE 


MINIMUM RATES 


We issue auction checks— 
Guarantee titles. 
Dual Lane Sale—4 Auctioneers 


Insured By 
AUCTION INSURANCE AGENCY, 
Birmingham, Alabama 


EVERY THURSDAY AT NOON! 


ON ROUTE 46 
CALDWELL TOWNSHIP, N. J. 


CApitol 8-0100 for Reservations 


MET STIRS UAE A138 B33 | 
NO HOUSE CARS! 


At the Crossroads of the East 


N-A D-E 
) A N nis 


Jual Lane Sale j 


Se md Se 


f 


NATIONAL AUTO 
DEALERS EXCHANGE 





TENNESSEE 





JOHNSON AUTO 
AUCTIONS 


Nashville, Tenn.—Tuesday 
Huntsville, Ala.—Friday 


100% Insured—No Registration Fee 





TEXAS 








AMARILLO AUTO 
AUCTION, INC. 
3202 E. 10TH Phone: DR 2-9503 
WE PICK UP AND SELL 
FOR LEASING COMPANIES ANYWHERE 
12 Years Fair Dealing 
Auction Checks Issued. 


SALE EVERY FRIDAY 


Reference: American National Bank 
Bobby Clark—OWNERS—Pat Patterson 











North-East-South-West 


Automotive News’ 
“Leading Used-Car Auction Direc- 


tory" gives the sale day and time 
of top Auto Auctions EVERY 
WEEK. 





2-DAY-A-WEEK 
SCHEDULE 


Tuesdays & Fridays 
beginning 


JUNE 7 


Now, in addition to Friday auctions, 
Manheim Auto Auction will be open 
on Tuesday of every week beginning 
June 7. Active buyers both days— 
hundreds of clean cars to choose from. 


$1750 
IN CASH PRIZES 


ON TUESDAY, JUNE 7 


Ist prize . .. . . $500 
2nd prize... . . $250 
10 prizes, each. . . $100 


Come to buy .. . come fo sell 
Biggest Auto Auction in the World 


MANHEIM AUTO 
AUCTION, INC. 


On Route 72, Manheim, Pa. 
MOhawk 5-2401 


















Rasy tig, (Corey & * 


‘“What’s the key point in your recommendation for using TV Guide?” 


“It gives us more Car-owning families per dollar than any other magazine.” 











AUTOMATIC 
TRANSMISSION 
LEAKS! 


“Smith-0-Matic Seal” 
...a new product 
stops all bad leaks. 


Car dealers 
throughout California 
and the Midwest 
swear by 
“Smith-0-Matic Seal” 


Sold exclusively 
through 
CAR DEALERS. 


Comes in handy 
plastic containers. 


$10.80 per dozen. 
Retails for $1.95 ea. 


ORDER TODAY! 


Sy TRA tele ee 
Box 444 
San Pedro, Calif. 


TATE WIDE 
FRANCHISE 
AVAILABLE 


We will show you how to build 
an income of $500 to $1,000 a 
week in an exclusive business 
within six months! 


If you are aggressive and like to 
sell, we have a tried and proved 
formula we will demonstrate to you 
in your own community, Here is an 
exciting business opportunity that 
will withstand the closest scrutiny. 
It is solid, practical, and is now in 
operation in some of America’s 
leading Shopping Centers, 


Your investment need never exceed 
an initial $12,000, Your net worth 
can grow to five times your invest- 
ment within six months, Your earn- 
ings, before taxes, can go to $500 
to $1000 weekly, and more within 
six months. 


If you can qualify with at least 
$12,000 in capital to finance your- 
self, have a good sales background, 
and can stand careful credit in- 
vestigation, then wire, write or 
phone for an appointment to. 


£&. L. Gennaro, 


GENNARO INDUSTRIES, INC. 
HAZLETON, PA, 
PHONE: GLadstone 5-5803 





OHIO 


DEFIANCE: 





Warranty Decision in S$ 


By L. H. Houck 


Travelling Correspondent 


ifs PREDELIVERY make-ready 
important to the dealer? 

Despite an apparent lessening of 
factory stress on this important 
part of new-car selling, a dealer 
can lose his shirt if an enlightened 
customer gets an auto that has not 
been properly serviced and inspect- 
ed before delivery. 

Just how much the factory will 
help the dealer if such a catastro- 
phe strikes is problematical, but 
the help will not exceed the limit 
of factory liability established in 
court. 

The New Jersey Supreme Court 
ruled recently that manufacturers 
and dealers are liable for defective 
cars, in spite of the loopholes in 
the standard warranty. The court 
held Chrysler Corp. and Bloomfield 
Motors liable in the case of a new 
car which was wrecked because of 
defective construction. 

*~ + + 
Ta writer has long advocated 
that dealers protect themselves 
with adequate inspection and pre- 
delivery service. 

Many dealers report that they do 

that. For instance, a Kansas City 


‘| dealer refuses to put a new or used 


car in the hands of the purchaser 
unless the front wheels have been 
removed, the bearings, spindles and 
steering linkage have been inspect- 
ed and lubricated and the brakes 
have been checked. 

He learned this the hard way 
when a defective wheel bearing 
on a new car caused an accident. 
He was able to settle the case 
without losing his business, but 
he said the owner had the deal- 
ership in the palm of his hand. 
The New Jersey Supreme Court 
sustained a judgment of $4,000 
damages and $26,000 for injuries to 
the wife of Claus H, Henningsen. 
He bought a new Plymouth in 
1955 as a Mother’s Day gift for his 
wife, and 10 days later the car 
swerved off the road and hit a 
brick wall. Mrs. Henningsen said 

something snapped and she had no 
control of the steering. 

The case was in litigation five 
years. 

” * “ 
F COURSE, all dealers will un- 
derstand that this can happen 
to any car—and no dealer or man- 
ufacturer can be sure it won't 
happen to him. 

But the point is that the public 
today is much more conversant 
with the possibilities of realizing 
huge sums of money from dealers, 
manufacturers and insurance com- 
panies. No one sues an insurance 
company for $10,000 any more. It’s 
more likely to be $50,000 or $100,000. 

Much more important to deal- 
ers is what the New Jersey Su- 
preme Court had to say about 
today’s standard warranty. 

Chrysler and Bloomfield Motors 
claimed that their warranty cov- 
ered only replacement of defective 
parts, if they were sent to the fac- 
tory by the buyer. The warranty 
was the standard one used by all 
major American car manufactur- 
ers. 

* * + 

ERE’S what the court’s opinion 

said: 

“The ingenuity of the Automo- 
bile Manufacturers Assn., by means 
of its standardized form, has meta- 
morphosed the warranty into a de- 
vice to limit the maker’s liability. 

“The buyer, Henningsen, sign- 
ed the warranty, and normally 
a person who signs a contract 
cannot later upset it on the 
grounds that he failed to read 
it. 

“But this applies only when there 
is a bona-fide contract, negotiated 
by both sides. The automobile war- 
ranty is imposed upon the buyer. 
He takes it or leaves it and he 
must take it to buy an automobile.” 

Justice John J, Francis said the 
warranty was contained in small 
print and that manufacturers is- 
sued warranties on their cars 
which were meant to sound like 
guarantees but actually were not 
guarantees but merely devices to 
limit the responsibility of the man- 
ufacturer. 

~ + * 

HE dealer is vulnerable in many 

areas of his service. As this 
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Make-Ready Still a Vital Job 





writer has pointed out from time 
to time, the sealed bearing is a par- 
ticularly vulnerable spot. 

Service engineers know that seal- 
ed bearings in driveshaft lines 
have presented dangerous condi- 
tions and, more particularly, sealed 
bearings in front wheels have pre- 
sented problems, In 1957 one man- 
ufacturer advised its customers 
that the front-wheel bearings need- 
ed no attention unless the wheels 
were pulled for brake work, 

Hundreds of these bearings 
wore out before their time, and 
dealers called the cars in for 
front-end alignment so they 
could pull front wheels and lub- 
ricate the bearings or replace 
them, The next year, the instruc- 
tions were c 

No one knows whether any law- 
suits resulted from this situation, 
but it is quite possible that many 
potential lawsuits never were filed 
because the owner was not aware 
of his chances to recover damages 
from manufacturer and dealer. 

* * * 


OW that some manufacturers 

are speaking of delivering new 
cars right off the line to the cus- 
tomer through the dealer, the deal- 
er can find himself in a tight spot 
unless he protects himself, 

Certainly the dealer who is 
haled into court in a damage suit 
can strengthen his defense if he 
can exhibit work tickets showing 
that every precaution was taken to 
insure that the car was delivered 
to the owner in safe operating con- 
dition. 

The day of the road-ready car 
off the end of the assembly line 
is not yet here, in the opinion of 
this reporter who has road-tested 
all domestic makes the last three 
years. 

One car, well remembered, with 
a loose feeling in the steering and 
500 miles on it when accepted for 
test, was taken to a service station 
for a look underneath. Steering 
members and the power cylinder 
were about ready to drop on the 
road. 

+ * + 

NOTHER new one with no 

miles blew its stoplight fuses 








in the first 50 miles. They were 
replaced and blew again. When 
the third fuse blew out, the car 
was taken to a dealer. 

The dealer spent a day and a 
half trying to find the trouble. 
Then a mechanic sat in the rear 
seat. The heavier fuse didn’t blow 
right away, but smoke started 
coming from under the seat, and 
a fire was in the making from 
the underseat short. 

Such incidents are numerous. 
The dealer, the factory rep or the 
test driver can compensate for 
these dangers and add the trouble 
to his fund of experience, but the 
owner has no desire to compensate. 
He wants a fat cash settlement 
when he learns about his rights 
and the many court decisions in his 
favor throughout the country. 














GM Dedicates Plants— 


Gordon E. Gable, center, president, Yp- 
silanti (Mich.) Board of Commerce, snips 
a blue ribbon to dedicate formally the 
new Corvair assembly facilities of Chev- 
rolet and Fisher Body at Willow Run, 
Mich. With Gable ct the dedication are 
L. J. Rausch, left, manager, Chevrolet-Wil- 
low Run, and J. C. Owens, right, manager, 
Fisher Body-Willow Run. 





Fleet Purchasers Split 
On Merit of Compacts 


By John E, Walsh 
Staff Writer 


OMPACT cars still are a sub- 

ject of considerable controversy 
with government agencies which 
handle fleet buying. Some are sold 
on them, others prefer to do a little 
experimenting before making a 
final decision, and some want no 
part of them at this time. 

In Little Rock, four of the 
small cars were acquired early in 
the year for test purposes. City 
officials liked what they saw and 
have decided to replace about 40 
vehicles with compacts, according 
to City Manager Dean Dauley. 

But Mack Sturgis, State of Ar- 
kansas purchasing agent, hasn’t 
been swayed by Little Rock’s ac- 
tion. He said earlier that until a 
compact’s resale value had been 
established and its performance 
proven, he “couldn’t experiment 
with the public’s money.” 

He said the state still is “getting 
some pretty good deals” on stand- 
ard models, and “with the price 


Big Seller at Hicks Chevrolet ... 


Accent on Seat Covers 


DECATUR, Ala.—There’s a lot of 
money in seat covers and trim 
work, according to Hicks Chevrolet 
Co. The dealership sells hundreds 
of sets of seat covers each year 
simply by advertising them and 
suggesting them to customers. 

Just inside the entrance to the 
service department is a peg 
board on which miniature sets of 
seat covers are displayed. The 
board is illuminated, and it’s hard 
to miss. 

W. A. Belew, service manager, 
said that seat covers are suggested 
to every customer who enters the 
shop—“whether he’s driving a new 
Cadillac or a Model T.” 

“We approach everyone about 
dolling up the inside of his car,” 
Belew said. “Women are our best 
customers.” 

Hicks has its own trim shop, 
manned by seat-cover experts. Yard 
goods in the various fabrics, nylons 
and plastics are displayed. 

The dealership also does the 
“tailoring” job for service stations 
and other concerns that sell seat 


o 

Low Price for GIs 
On Japanese Cars 

TOKYO.—The manufacturers of 
the Toyopet and the Prince Skyline 
have announced plans to sell cars 
to American servicemen in Japan 
at 40 percent below domestic prices. 

It was reported that the cars 
would be sold through post ex- 
changes at figures below the export 
price which averages about $1,000. 

In Los Angeles, Harold Johnson, 
general manager of Toyota Motor 
Distributors, Inc., said there would 
be no change in the U. S. price of 


the Toyopet. The Toyopet four-door 
sedan is $1,999 in Los Angeles. 





covers, making Hicks the city’s 
seat-cover headquarters. 

Hicks is set up to do a com- 
plete “appearance” job on the 
customer’s car, The dealership 
operates an automatic car wash 
and has a large paint business, 
While upholstery and seat-cover 
work is being done, owners are 
urged to have their engines 
cleaned, too. This also is done in 
the trim department. 

These facilities are used in re- 
conditioning used cars and they 
have contributed to Hicks’ success- 
ful used-car operation. 

“I guess we send out as little 
work as any dealer,” Belew said. 
“We have our own radiator shop 
and we do an extensive body and 
fender repair business. 

“When it comes to giving a car 
a ‘new look,’ we have what it takes, 
and we believe the public is more 
interested in appearance than ever 
before.” 





Veteran DeSoto Dealer— 


A 25-year DeSoto Dealer Award is pre- 
sented to Frenzel Pere, right, owner of 
Frenzel Motors, Abbeville, La. Shown here 
presenting the coveted platter, symbol of 
the award, is D. N. Jones, Plymouth-De- 
Soto-Valiant Memphis assistant regional 
manager. 





differential so small, I want to see 
more performance from the small 
car before accepting it.” 

* * * 


HIRTY-SIX more compacts are 

being purchased by the City of 
Pittsburgh, which began buying 
them two years ago. Twenty were 
slated to go to the police for use in 
patrol work, 

“They are the most economical 
cars the city has ever bought,” 
said Leo Gill, Bureau of Auto- 
motive Equipment director. “The 
gas mileage is good, they need 

less repair and parts are cheap- 
er. 

In Toledo, however, the compact 
was ruled unsuitable for police 
work. 

od * * 
SST. Thomas Prosser, police mo- 
torized equipment director, said 
five small cars were tested two 
years ago and were found to be not 
heavy enough for police duty and 
too expensive to service. 

Specifications for 18 new scout 
cars called for a minimum 115-inch 
wheelbase, which he said automa- 
tically disqualified the compact, 

The State of Washington, 
which bought its first compacts a 
year ago, has announced it will 
buy 33 more for use by various 
agencies. The state also is plan- 
ning to buy two station wagons, 
82 standard models and 14 pick- 
up trucks, 

Baltimore County is testing three 
small cars and, a spokesman said, 
if they prove satisfactory, the coun- 
ty eventually may replace all of its 
standard cars with compacts, There 
now are 260 cars in the motor pool, 
not counting police and fire ve- 
hicles. 

* * * 

i AUBURN, N. Y., the city pur- 

chased a Falcon from Hender- 
son & Lathrop for trial use by 
Welfare Department workers, City 
Manager George F.. Train noted he 
was following the lead of Onondaga 
County, which earlier bought 10 
Falcons. 

Columbia Gas System, Inc., vis- 
ualized savings of $340,000 in fleet 
acquisition and operating costs 
through the purchase of 800 domes- 
tic compact cars in the next four 
years. 

In Athens, Ga., the pros and 
cons of the use of compacts for 
municipal and county work were 
discussed by Georgia and South 
Carolina officials at the Univer- 

sity of Georgia’s Ninth Municipal 
Management Institute. 

No definite conclusions were 
reached. Some officials said they 
had found that the compacts were 
proving economical and satisfac- 
tory, while others disagreed en- 
tirely. 


It’s Auto Parts Center Now 


SALEM, Ore.—Capital Auto 
Parts, 446 Marion St., S.E., is under 
new management and has been re- 
named Auto Parts Center, Inc. Mil- 
ton G. Thomas is president, John 
Fullenwider, vice-president, and 
Rodney B. Terzenbach, secretary- 
treasurer. 


seen 
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$4 Million in Simca Parts. .°. 





Import-Car News Notes 


WNERS of the 65,000 Simca cars 

now on American roads and all 
future Simca buyers are assured 
of parts availability for their car 
comparable with American-built 
cars, according to S. J. Wall, sales 
manager of MoPar, Chrysler Motors 
Corp. 

“We have perfected our parts 
inventory and ordering system 
and have purchased $4 million 
worth of Simca parts which now 
are in the U. S.,” he said, “This 
means that no parts and service 
problem for Simca owners exists 
today.” 

“Backing up complete stocks of 
Simca parts in five Chrysler MoPar 
area parts plants strategically lo- 
cated from Newark, Del., to San 
Leandro, Calif., are 780 Simca deal- 
ers in every state who also have 
individual Simca parts stocks. 
Dealerships have factory-trained 
mechanics to provide the finest 
service for Simca owners.” 

Simca utilizes a three-phase parts 
order system, The new system in- 
cludes daily air-freight shipments 
of key parts from Paris as needed, 
weekly air freight delivery of Simca 
parts and regular monthly ocean 
freight shipments by ship to keep 
warehouse inventories filled. 

“Every Simca dealer knows he 
can step to the phone and order 
the part he needs directly from his 
MoPar area parts plant,” Wall said. 
“A special crew will give the order 
fast handling and the part will be 
on its way by air to the dealership.” 

* * * 
Fiat 
GROUP of 12 mechanics from 
Fiat dealers throughout Cali- 
fornia have begun a month-long 
training course at the Fiat Service 
Center, 7811 Lemona Ave., Van 
Nuys, Calif. 
ca - * 


Borgward 
7 Borgward Group ranked 

third among West German im- 
porters into the United States in 
1959 with a total of 16,409. 

This figure breaks down as fol- 
lows: Borgward, 8,573; Lloyd, 4,414, 
and Goliath, 3,422. 

In 1958, Borgward Group imports 
totalled 11,303 and in 1956 the total 
was only 4,446. 

Due to the construction of a 
new 107,000-square-foot extension 
and the transfer of commercial- 
car production to the Osterholz 
factory, total capacity at Bremen 
has been increased by 20 percent. 
Export figures for 1959, compared 
with 1958, show an increase of 62.9 
percent in the Common Market and 
14.4 percent to nations of the Free 


Trade Assn. 
+ oe * 


Lancia 
INAL sales for 1959 in the United 
States for Lancia Appia totalled 


852 units, according to Hoffman Mo- 
national dis- 


tors of California, 





Officers of Chrysler Council— 


tributors. In 1958, Lancia sales 
totalled 85. 
i 0 ae 


Volkswagen 


A CARGO of 885 Volkswagen 
sedans, trucks and station wag- 
ons arrived in the Port of Toledo 
via the St. Lawrence Seaway, May 
12, inaugurating the auto manufac- 
turer’s regular use of Toledo as an 
inland port of entry. 

C. H. Hahn, vice-president and 
general manager of Volkswagen of 
America, Inc., said utilization of 
Toledo as a deep-water port will 
effect savings of about $20 to future 
VW buyers in Ohio and Kentucky. 


The Toledo cargo, which ar- 
rived aboard the VW Motorship 
Johannes Russ, was the vanguard 
of some 8,000 VWs scheduled to 


Capsule Reports .. . 





enter the midwestern market 
through the Port of Toledo this 
year. 

Another 8,000 VW cars, trucks 
and station wagons are scheduled 
for delivery to other midwestern 
dealers this year via the Seaway 
and the Port of Chicago. 

* * * 


Canada Press Trials 


ORE than 120 Ontario and 

Montreal editors, newspaper 
columnists and radio and TV com- 
mentators test-drove 77 British cars 
in the British Motor Industry in 
Canada’s 1960 Press Trials Day at 
Jarvis, Ont. 

The trials included the first mass 
demonstrations of Britain’s new 
Austin and Morris 850s, Triumph 
Heralds and 1960 Hillman and 
Singers equipped with Smiths auto- 
matic transmission. 

Guests also drove the new Gen- 
eral Motors British-built Envoy, 
the Rover three-litre sedan and 
Jaguar 3.8-litre sedan, which were 
making their first appearance in a 
Press Trial. 


Auto News in Brief 


MIDLAND, Mich. — Participation 
in an extensive program of competi- 
tive racing designed to promote 
Dowgard coolant igs announced by 
Dow Chemical. 

Dow said race cars would be 
sponsored and prize money offered 
at top races throughout the United 
States and Europe. Heading the 
events will be sponsorship of the 
“Dowgard Special” at the 1960 In- 
dianapolis 500 race, May 30. Driver 
of the car will be Tony Betten- 
hausen. 

Dow also will offer prize money 
and participate in nine races spon- 
sored by the National Assn. of 
Stock Car Racing (NASCAR). 


a aa a 
Goodrich Tire’s L. A. Zone 


Split into 2 Sales Districts 
LOS ANGELES.—B. F. Goodrich 
Tire Co. has announced the forma- 
tion of two sales districts in the Los 
Angeles zone, which covers South- 
ern California, Arizona and three 
counties in Southwest Nevada. 


The Los Angeles district, com- 
prising only Los Angeles and 
Orange Counties, will be headed by 
R. W. Simpson, while V. J. Tucek 
will manage the Southwest district, 
which takes in the other zone ter- 
ritory. a 

* * 


New Calif. Antismog Law 


Hailed by College Scientist 
ANN ARBOR. —California’s 
new law requiring control of 
automotive exhaust products is a 
“significant step” in the fight 
against air pollution, according to 
Dr. John T. Middleton, head of 
the University of California’s De- 
partment of Plant Pathology. 
Asserting that all citizens 
“might begin to think about con- 
servation of air as a natural re- 
source,” he said. Control of auto- 
motive exhaust products — either 


These are the current officers of the National Chrysler Dealer Council, now meeting 
at Colorado Springs. Left to right are C. J. Thompson, Pittsburgh, secretary; E. J. Craigo, 
Jackson, Miss., chairman, and Clifton Dennard, Dallas, vice-chairman. A Council guest 


is President W. C. Newberg. 





through improved engineering or 
the addition of control devices 
such as afterburners—will lessen, 


not cure air pollution. 

* * of 
Buying Plans Lead ’59, 
Newsweek Survey Finds 

NEW YORK. — Most consumer 
buying plans are running ahead 
of a year ago and also are ahead 
of December, 1959, figures, ac- 
cording to Newsweek’s latest Sur- 
vey of Consumer Buying Plans 
conducted by the National Indus- 
trial Conference Board. 

The first-quarter report showed 
that consumers were slightly less 
optimistic about the 1960 business 
and financial outlook than they 
were in January, but consumer 
confidence was still running 
stronger than at this time last 
year. Buying plans for new autos 
were up 12.5 percent, and used- 
car plans were 16 percent over 
first-quarter levels last year. 

o* * * 


Goodyear Receives Award 


From Garden-Tool Maker 

AKRON.—Goodyear Tire & Rub- 
ber Co. has received the “Top Ten” 
Award for adherence to the high- 
est business standards, for out- 
standing manufacturer relation- 
ships and for integrity in consumer 
practices. 

Sponsored by Melnor Industries, 
Inc., Moonachie, N. J., manufac- 
turer of lawn sprinklers and garden 
accessories, the awards were estab- 
lished to improve buying and sell- 
ing practices of lawn and garden 
equipment, Goodyear said. 

+ cd o* 


Automotive Plant Capacity 


Being Expanded by Ruberoid 
NEW YORK.—Ruberoid Co. 
has announced it has launched a 
major expansion program in its 
Automotive Products Division. 
Henry B. Hutten, Automotive 
Division Manager, said additional 
equipment is being installed in 
the Joliet (IIL) plant for increased 
and more efficient production of 
sound-deadening materials. A new 
warehouse also will be construct- 
ed at Joliet to double the storage 
area for automotive products, he 
said. 
* * cd 


Garner, Tenn. U. C. Dealer, 


Files Bankruptcy Petition 

JACKSON, Tenn.— Buford Gar- 
ner, Dresden, one of West Tennes- 
see's largest used-car retailers, has 
filed a petition of voluntary bank- 
ruptcy in Federal Court here, He 
listed total debts of $531,778 and 
total assets of $285,858. 

Garner’s petition was filed both 
as an individual and as doing busi- 
ness as O. K. Motor Co. A bank- 
ruptcy referee said the United 
States district attorney's office and 
the FBI have been asked to help 
locate missing records in the case. 





STAINIESS STEEL 


for Maximum 
Weather-Resistance 


For something to be “cool” in beatnikese, it must be 
outstanding. Stainless steel? Outstanding in its 
resistance to the insidious effects of weathering. 


Stainless Steel's lustrous beauty will never fade 
from sun or weather. The reason? Stainless is solid 
metal all the way through. It needs no protective or 
decorative coatings. It has no applied surface coat- 
ing, or coloring to chip, peel, or fade away. Stainless 
depends upon nothing but its own toughness and 
inherent strength. 


You can warm up those cool prospects by pointing 
out the stainless steel parts and brightwork on your 
product. Simply check your manufacturer's parts list. 


This Stainless STEELMARK of the American 
Steel Industry identifies products made of 
stainless steel. Look for it on the product you 
buy. Place it on the product you sell. 







REPUBLIC STEEL 


GENERAL OFFICES e@ CLEVELAND 1, OHIO 
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Used-Car Auction Prices 


‘58 Fairlane 500 (8) conv., $1,390* (ps); 
4-dr. Victoria, Pe 
"57 Custom (8) 2-dr., 
’56 Country Sedan (8) 4-dr., $655*, 
"55 Fairlane (8) 2-dr, Victoria, $595*. 
‘53 Ranch Wagon (6) 2-dr., $105. 
MERCURY—’59 Monterey 2-dr. 
$1,870* (ps); 


‘58 Monterey conv., $1,185* (ps); Com- 


ps). 
’57 Montclair 2-dr. hardtop, $980* (ps); 
Turnpike Cruiser 2-dr, hardtop, $875* 
‘as Gaderey eanv., CHEVROLET—'58 Impala (8) conv., 
‘54 Monterey conv., 
a as, 


"54 (88) Dear, Holiday, $305* (ps). 


PACKARD—'55 Clipper 2-dr., $265* (ps). 
PLYMOUTH—’59 Fury (8) 4-dr., 
‘58 Savoy (8) 4-dr., $890* (ps), 
"57 Plaza (8) 4-dr., $685*. 
"56 Savoy (8) 4-dr., $635* (ps); Plaza 
(8) 2-dr., $525*. 
'55 Belvedere (6) 4-dr., 
‘54 Plaza 2-dr., F 
RAMBLER—’59 American (6) 2-dr., $1,- 


280. 
—_ Ford F-500 stake, 
15. 


DeSOTO—’57 Firedome 2-dr. 


DETROIT 


State Fuir Auto Auction. 
Tuesday. Prices are for sale of May 17. 
Buyers are very choosy but we still are 


Used Imported 


ALBANY 
Lioyd—'59 Alpine 2-dr., $450. 
Simea—'57 station wagon 2-dr., $350. 
Singer—'59 Gazelle 4-dr., $930. 
Volkswagen—'60 2-dr., $1,385. 


ARMONK, N. Y. 
MG—’57 MGA conv., $1,110. 
Triumph—'57 TR-3 conv., 


oe N. J. 


, $650. 

Ford (mnstioh) 68 4-dr., 
Triumph—’58 4-dr., $480. 
Vauxhall—’'58 4-dr., $585. 

’60 2-dr. hardtop, $2,100. 
., $1,195, $1,190 
57 Karmann-Ghia 2-dr, 

135. 


FORD—'59 Thunderbird 


LINCOLN — 


FL NTT” 


ST 


CHICAGO 
Alfa Romeo—’58 roadster, $1,750. 
Mercedes—’60 180D, $2,600. 
Renault—’'58 Dauphine, $800. 
Vauxhall—'59 4-dr., $1,050. 
"58 4-dr., $690. 


DANVILLE, VA. 
Vauxhall—'59 Super 4-dr., $810. 
Volkswagen—'58 2-dr., $710. 


DAYTONA BEACH, FLA, 
Ford (English)—’'59 2-dr., 


"S57 4-dr., $490. 
Hiliman—’58 station wagon 4-dr., $790. 
‘57 Husky 2-dr., $510. 
Mumber—'57 4-dr., 5, 
Renault—'59 Dauphine 4-dr., 
Simea—'59 4-dr., 50. 
*58 2-dr., $710. 
Triumph—’59 4-dr., $650. 


DETROIT 


Austin—’59 4-dr., 
MG—'56 conv., $825. 
Renault—’'59 Dauphine 4-dr., $810. 


LOS ANGELES 


Austin-Healey—'59 Sprite roadster, $1,20 
‘56 roadster, $1,000 
res 59 roadster, 


‘38 re roadster, m 
Hiliman—'59 Minx conv., 
MG—’59 MGA roadster, 

’58 2-dr., $1,285. 

'57 roadster, 5 
Mercedes-Benz—’'56 190 SL roadster, 

400 


Metropolitan—’'59 2-dr., 
Opel—’58 station wagon, $850. 
Peugeot—'59 sunroof 4-dr., 
Simea—’'58 Aronde 4-dr., $570. 
‘57 Aronde 4-dr., . 
Triumph—’60 TR-3 roadster, 
'659 TR-3 roadster, $1,525, 
Vauxhall—'58 4-dr., ; 
Volkswagen—’59 Karmann-Ghia conv., $1,- 
600; 2-dr., $1,360. 
’58 2-dr., $1,235; sunroof 2-dr., $1,185. 
56 sunroof 2-dr., 85, 


RAMBLER—'59 Super (8) 


CADILLAC— 


$1,600; 1200 4-dr., $1,- 


Sor qn 





Volvo—'59 2-dr., 


MASON CITY, IA, 
Vauxhall—'58, $710, 


PORTLAND, ORE. 


—'57 DS119 4-dr., $550* 
Morris—’'59 2-dr., $660. 

Renault—’'59 4-dr., 
Volvo—'60 544 2-dr., 


WEST PALM BEACH, FLA. 


"59 2-dr., $575. 
(English)—'59 4-dr., 
$825; Anglia 2-dr., 
‘68 Anglia 2-dr., 
’S4 station wagon, a8, 
Hillman—-'60 4-dr., 
Triumph—’58, $535. 
Volkswagen—' 57 2-dr., 


$700; Escort, 


FLINT 
Hiliman——'57 Minx 4-dr., $495. 
Lioya—'58 conv., 5 
Renault—'57 4-dr., $350. 
— 60 4-dr., $1,355. 
Volkswagen—'57 conv., 


wae 
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selling 50 percent. Sold 114 cars from 208 
consignments. 


BUICK—'59 LeSabre 4-dr. 


hardtop, $1,- 
975°. 

’57 RM 4-dr., $1,110* (ps); 
Riviera, $815*, $770*. 
56 Super 2-dr., $670* (ps); 
(ps); Special 4-dr. Riviera, 

, $500*; 2-dr., $510*; 


dr. 
$580*. 

55 Century 4-dr., $480*; Special 4-dr., 
$450; 2-dr. Riviera, $185*. 


’54 Century 2-dr., $325*. 


Special 4-dr. 


4-dr., $510* 
$600*; 4- 
Century 4-dr., 


$1,- 
660; Brookwood (8) 4-dr., $1,250*; 
Biscayne (6) 2-dr., $1,085*; 4-dr., $1,- 


‘eT. Bel Air (8) 4-dr., $1,105*; Two-ten 
(8) 4-dr. hardtop, $905; 2- dr. , $825. 
’56 Two-ten (8) 2-dr., $665, $545; 4-dr., 
$615; station wagon 4-dr., $535*; Bel 

Air (8) 2-dr., $475. 

'55 Two-ten (8) 2-dr., $485, $420, $410, 
$400; Bel Air (8) conv., $475. 

"54 Bel Air 2-dr. hardtop, $425*, $385; 
Two-ten 4-dr., $150. 

‘53 Bel Air 4-dr., $275, $200*, $140. 

hardtop, 

$800* (ps); 4-dr., $720, $620* (ps). 

’56 Fireflite 4-dr., $625* (ps), $525* 
(ps); Firedome 2-dr., $600* (ps). 


DODGE—’58 Coronet (8) 4-dr., $635. 


"56 Royal (8) 4-dr., $600* (ps). 


(8) 2-dr. hard- 

top, $2,810* (ps); Custom 300 (6) 2- 
dr., $1,350* (ps). 

’57 Fairlane (8) conv., $1,035* (ps), $1,- 
020* (ps); 4-dr., $725*; Fairlane 500 
(8) 4-dr. Victoria, $970* (ps); 2-dr. 
Victoria, $920* (ps), $875*; Custom 
(6) 2-dr., $870*, $820*, $500. 

"566 Parkliane (8) 2-dr., $700* (ps); 


Ranch Wagon (6) 2-dr., $515; Main 
(6) 2-dr., $500; Custom (6) 2-dr., 
$385, $295. 

‘55 Fairlane (8) 2-dr. Victoria, $585*; 2- 
dr., $510*, $415, $350, $235; Ranch 
Wagon (8) 2-dr., $475. 

"64 Country Sedan (8) 4-dr., $400*; 
Crest (8) conv., $275*; Custom (8) 2- 
r., $220*, 

’53 Custom (8) 4-dr., $360*; 2-dr., 
$200 (ps) 

HUDSON 56 Hornet 4-dr., $500* (ps). 


'59 Premiere 4-dr., $2,635* 
(ps). 

'58 Premiere 2-dr. hardtop, $1,725* (ps). 

'57 Premiere 2-dr. hardtop, $1,400* (ps). 

*56 Capri 4-dr., $720* (ps). 


MERCURY—’58 Park Lane 4-dr. hardtop, 


$1,410* (ps); 
(ps); Monterey 4-dr., 
’57 Monterey 2-dr., $875"; 
"56 Custom station wagon 4-dr., 
(ps); 2-dr. hardtop, $625*. 
°55 Monterey 4-dr., $375*. 


Commuter 4-dr., 
$1,200°, 
4-dr., $800*. 
$675* 


$1,380* 


OLDSMOBILE—’59 (88) 2-dr., $1,825*. 


"57 (88) 2-dr., $820* (ps). 
"56 (98) 2-dr. Holiday, $540* (ps). 
’54 (88) 2-dr, Holiday, $435*, $415*. 


PLYMOUTH—’59 Suburban (8) 4-dr., $1,- 


675*. 

‘57 Belvedere (8) 4-dr., $725*, $675*; 
2-dr. hardtop, $715*; Savoy (8) 4-dr., 
$660*; Plaza (6) 2-dr., $545*. 

56 Suburban (8) 4-dr., $625* (ps); Bel- 
vedere (8) 4-dr., $415; Plaza (6) 2-dr., 
$335*. 

'55 Belvedere (8) 4-dr., $340*; 
2-dr., $230. 


Plaza (6) 


PONTIAC—’55 Chieftain 2-dr., $375*. 


’54 Chieftain 2-dr., $115*. 


4-dr., $1,520*. 


‘58 Super (8) 4-dr., $1,000. 


PORTLAND, ORE. 


Portland Auto Auction. Sale every Tues- 


day. Prices are for sale of May 17. 
BUICK-—'59 Invicta Estate Wagon, $2,210* 


(ps). 

‘58 Century 4-dr. Riviera, $1,510* (ps). 
’57 Century 2-dr, Riviera, $1,400* (ps); 
Estate Wagon, $1,370* (ps). 
‘56 Special 2-dr., $620*; 2-dr. 

$620* (ps). 
‘55 Century 2-dr. Riviera, $550* (ps). 
'54 Special 2-dr., $200. 
‘57 (62) conv., $2,390* (ps). 
’52 (62) 4-dr., $420° (ps). 
‘48 (62) 4-dr., $290*. 


Riviera, 


0. CHEVROLET—’60 Impala (8) sport coupe, 


$2,550*. 

59 Impala (8) sport coupe, $2,275* (ps), 
$1,860* (ps); sport sedan, $1,925* (ps); 
Parkwood (8) 4-dr., $2,165* (ps), $2,- 
025, $1,880*; Brookwood (8) 4-dr., $2,- 
120* (ps); Bel Air (8) 4-dr., $1,650". 


’58 Impala (8) sport coupe,’ $1,790*; 
Brookwood (8) 4-dr., $1,500*, $1,415* 
(ps); Bel Air (8) 4-dr., $1,380*, $1,- 
370*; Biscayne (8) 4-dr., $1,300*, $1,- 
280*, $1,245*, $1,225*; Delray (8) 4-dr., 
$1,060. 

’57 Bel Air (8) 4-dr., $1,365*, $1,345*, 
$1,315* (ps); sport sedan, $1,350*; 


sport coupe, $1,320*; Two-ten (8) 4-dr., 


PLYMOUTH—’60 Suburban (8) 4-dr., 


PONTIAC—’59 Catalina Safari 4-dr., 


STUDEBAKER—’59 Lark 


CADILLAC—’'60 (62) 4-dr., 


$860; Two-ten (6) 4-dr., $850, $840, 
820. 

56 One-fifty (8) 4-dr., $875*; Two-ten 
(6) 4-dr., $605; Two-ten (8) 4-dr., 
$605. 

‘55 Two-ten (8) Delray, $735*; 4-dr., 
$520*; Two-ten (6) 4-dr., $665*; No- 
mad (8) 2-dr., $630*. 

’54 Bel Air 2-dr., $420*. 

’53 Bel Air 2-dr. hardtop, $400*; 2-dr., 
$240. 

’51 Deluxe 2-dr., $110. 

CHRYSLER — ’55 Windsor 4-dr., $610* 
(ps). 
DeSOTO—'56 Firedome 4-dr., $860* é@ps). 

55 Firedome 4-dr., $765* (ps); 2-dr. 
hardtop, $575* (ps), $455* (ps). 

'54 Firedome 4-dr., $385* (ps). 

DODGE — ’57 Coronet (8) 2-dr. hardtop, 
$1,225°, 

’55 Sierra (8) 4-dr., $830* (ps). 

FORD—’'60 Country Sedan (8) 4-dr., $2,- 


395". 


'59 Galaxie (8) 4-dr. Victoria, $2,070* 


(ps); 4-dr., $2,015* (ps); Fairlane 500 
(8) 2-dr. Victoria, $1,920* (ps), $1,- 
625; Custom 300 (8) 2-dr., $1,485, 
$1,425*; 4-dr., $1,295. 

58 Country Sedan (8) 4-dr., $1,875* 
(ps), $1,475*, $1,065* (ps); Fairlane 
500 (8) 4-dr. Victoria, $1,350* (ps), 


$1,270* (ps); 2-dr. Victoria, $1,310* 
(ps); 4-dr., $1,200* (ps); Custom 300 
(6) 4-dr., $1,145; 2-dr., $1,100; Custom 
300 (8) 4- dr., $990*; Fairlane (8) 2-dr., 
$1,145"; 4-dr., $1,090*. 

"57 Country Sedan (8) 4-dr., $1,280*, 
$1,130*; Fairlane (8) 2-dr. Victoria, 
$900* (ps); Fairlane 500 (8) 2-dr., 
$880; Custom 300 (8) 2-dr., $655*. 


’56 Country Sedan (8) 4-dr., $795*, 
(ps), $780* (ps); 
$720* (ps), $715* 
$655; Custom (8) 2-dr., $675 (ps), 
$675. 

‘55 Fairlane (8) 4-dr., $625*; 2-dr. Vic- 
toria, $520* (ps); Custom (8) 4-dr., 


$790* 
Fairlane (8) 4-dr., 
(ps), $670*; 2-dr., 


$550, $520*; Ranch Wagon (6) 2-dr., 
$150. 

’54 Custom (8) 2-dr., $375*; Ranch Wag- 
on (8) 2-dr., $375. 

’63 Ranch Wagon (8) 2-dr., $390*%; Cus- 
tom (8) 4-dr., $375, $225. 


MERCURY — '57 Montclair 2-dr. hardtop, 


$1,125* (ps); Monterey 2-dr., $1,055*. 
’56 Montclair station wagon, $870* (ps). 
‘55 Monterey 2-dr. hardtop, $450*. 


OLDSMOBILE—’59 (98) 2-dr. Scenic, $2,- 


490* (ps); (88) Super 4-dr., $2,210* 


(ps). 
'55 (88) 2-dr. Holiday, $645* (ps), 
(88) Super 4-dr., $510*. 
"53 (88) Super 4-dr., $195* 


$495* ; 


(ps). 

$2,- 
555* (ps). 

’59 Fury (8) 2-dr. hardtop, $2,170* (ps); 
Suburban (6) Custom _ dr., $1,835. 

’5S Savoy (8) 2-dr., $925 

’57 Fury (8) 2-dr. eaiiae $1,345* (ps); 


Suburban (8) Custom 4-dr., $1,165*; 
Savoy (6) 4-dr., $600*. 

'55 Plaza (6) 2-dr., $255. 

‘53 Cranbrook 2-dr. hardtop, $275*. 


$2,- 

200*. 
58 Super Chief 4-dr. Catalina, $1,450*; 
Chieftain 4-dr. Catalina, $1,295* (ps). 


’55 Chieftain Safari 4-dr., $770*; Star 
Chief 2-dr. Catalina, $625*; 4-dr., 
$595*. 


54 Chieftain 2-dr., $210. 


RAMBLER—’60 Custom (6) Cross Country, 


$2,140, 
’55 Custom Cross Country, $645*. 
(8) 4-dr., $1,- 
375. 
’56 President (8) 4-dr., 


55 Commuter (8) 4-dr., 


CHICAGO 


Greater Chicago Auto Auction. 


$710*. 
$395*. 


Sale 


every Thursday. Prices are for sale of 
May 19. 


BUICK—’59 LeSabre 4-dr. hardtop, §$2,- 
245* (ps), $1,900* (ps). 

58 Special conv., $1,580* (ps); 2-dr. 
Riviera, $1,390* (ps). 

'57 Special 2-dr. Riviera, $1,230*, $1,- 
030*, $980*; 4-dr. Riviera, $890*; 
Super conv., $1,200*, $1,130* (ps); 
RM 4-dr. Riviera, $1,150* (ps); Cen- 
tury 2-dr, Riviera, $1,130* (ps). 

'56 Special 2-dr. Riviera, $820*, $780* 
(ps), $510*; Century conv., $735*; 4- 
dr. Riviera, $645* (ps); Super 4-dr. 
Riviera, $570*. 

’55 Super 2-dr. Riviera, $625* (ps); 
Special 2-dr. Riviera, $405*, $260*; 
2-dr., $400*. 


$4,455* (ps). 


’59 Eldorado Seville, $4,215* (ps), $4,- 
205* (ps); (60) Special 4-dr., $3,950* 
(ps); de Ville 2-dr. hardtop, $3,675* 
(ps); (62) 4-dr., $3,450* (ps). 

’*5S8 (62) conv., $2,900* (ps); 4-dr., 
$2,725* (ps). 

’57 (62) conv., $1,670* (ps). 

’56 (62) 2-dr. hardtop, $1,290* (ps), 
$950* (ps); Sedan de Ville, $1,205* 
(ps). 

’5S (62) 2-dr. hardtop, $895* (ps). 

’54 (60) Special 4-dr., $525* (ps); (62) 


4-dr., $475* (ps). 


CHEVROLET—’59 Impala (8) conv., $2,- 


200*, $2,150* (ps), $2,085*; sport 
coupe, $2,050; Impala (6) sport coupe, 
$1,695*; Bel Air (8) 2-dr., $1,975; 





pe ae eee 





Newspaper Buys Rambler Fleet— 


The Greenville (S. C.) News Piedmont has purchased a fleet of 10 Ramblers for its 


circulation department from Burgin Motor Co., Greenville. Circulation personnel for- 
merly owned their own cars and received a mileage allowance. 





State Title Law Urged 


By Atlanta Grand Jury 


ATLANTA.—The Fulton Coun- 
ty Grand Jury has recommended 
that Georgia have an automobile 
title law. 


The jury suggested a law be 
passed “requiring title registra- 
tion of all new automobiles sold 
beginning June, 1961.” 





4-dr., $1,720*, $1,570*; Biscayne 
4-dr., $1,425; 2-dr., $1,290. 

’58 Impala (8) conv., £1,700* (ps); sport 
coupe, $1,675* (ps), $1,570* (ps), $1,- 
440* (ps), $1,425*; Bel Air (8) sport 
sedan, $1,360*; sport coupe, $1,325", 
$1,290*; Brookwood (8) 4-dr., $1,260*; 
Brookwood (6) 4-dr., $850; Biscayne 
(8) 2-dr., $1,250; 4-dr., $1,125*; Del- 
ray (6) 2-dr., $750. 

’57 Bel Air (8) conv., 
(ps), $1,300* (ps); sport sedan, $1,- 
370* (ps), $1,200* (ps); Bel Air (6) 
4-dr., $1,080*, $1,015; Two-ten (8) 
station wagon, $1,220*, $1,010*; sport 
coupe, $1,150* (ps); Two-ten (6) 4- 
dr., $955, $925; One-fifty (6) 2-dr., 


(8) 


$1,450*, $1,350* 


Air (8) sport sedan, $950*, 
$850*; 4-dr., $625*; Bel Air (6) sport 
$950*; conv., $840*; 4-dr., 
; Two-ten (6) station wagon, 
$825* (ps); Two-ten (8) 4-dr., $775*. 
’55 Bel Air (8) station wagon, $750*; 
4-dr., $490*; Two-ten (8) station wag- 
on, $605*, $590*; 2-dr., $435*, $330; 
, $385*; Two-ten (6) 2-dr., $545*, 
$425. 

’47 2-dr., $575. 

CHRYSLER—’57 Saratoga 4-dr. 
$1,110* (ps); Windsor 4-dr. 
$850*. 

"56 NY 4-dr., $700* (ps); 
hardtop, $520* (ps). 
DeSOTO — ’59 Firesweep station wagon, 

$1,800* (ps). 

’57 Firedome 2-dr. hardtop, $950*. 

'55 Firedome 4-dr., $220* (ps). 

DODGE—’60 Coronet (8) 4-dr., $2,100*. 

59 Custom Royal (8) conv., $1,900* 
(ps), $1,055* (ps). 

’57 Coronet (6) 2-dr., $520*. 

’55 Royal (8) 4-dr., $325*, $280*. 

EDSEL—’58 Ranger 4-dr., $495". 
FORD—’60 Custom 300 (6) 4-dr., 
Falcon (6) 2-dr., $1,550. 

’59 Thunderbird (8) conv., $3,160* (ps), 
$3,050* (ps), $3,000* (ps); Galaxie 
(8) Skyliner, $2,305* (ps); 4-dr. Vic- 
toria, $1,930* (ps), $1,825*, $1,810* 
(ps), $1,785* (ps); conv., $1,900* 
(ps); Country Sedan (8) 4-dr., $1,- 
650*; Fairlane 500 (8) 4-dr., $1,635*, 
$1,625*; Fairlane (8) 4-dr., $1,515*, 
$1,500*, $1,475*, $1,460*; 2-dr., $1,- 
435*; Custom 300 (8) 4-dr., $1,435", 
$1,400*; 2-dr., $1,350*, $1,300*; Cus- 
tom 300 (6) 4-dr., $905; Ranch Wag- 
on (6) 2-dr., $1,225. 


hardtop, 
hardtop, 


Windsor 2-dr. 


$1,810; 


’5S Fairlane 500 (8) Skyliner, $1,200; 
2-dr., $1,085*, $1,050*; 4-dr., $1,000* 
(ps), $865* (ps); Fairlane (8) 2-dr. 
Victoria, $975* (ps); 4-dr., $680*; 
Custom 300 (8) 4-dr., $775*. 

‘57 Thunderbird (8) conv., $2,000* (ps), 


$1,985* (ps); Fairlane 500 (8) 4-dr., 
$965* (ps); Custom 300 (8) 2-dr., 
$850, $750*; 4-dr.,, $720, $615*; Ranch 
Wagon (8) 2-dr., $725; Custom (6) 
2-dr., $400; Fairlane (6) 4-dr, Vic- 
toria, $325* (ps). 

’56 Country Sedan (8) 4-dr., $775* (ps), 
$710* (ps), $695*; Fairlane (8) 2-dr. 
Victoria, $590; 2-dr., $580*, $545*; 
conv., $575*; Custom (6) 4-dr., $385; 
2-dr., $315. 

’55 Thunderbird (8) conv., $1,100* (ps); 
Fairlane (8) 2-dr. Victoria, $590*, 
$570*. 

LINCOLN — ’56 Premiere 2-dr, hardtop, 
$915* (ps). 

'55 Capri 2-dr., $435* (ps). 

MERCURY—’60 Colony Park 4-dr., $3,- 
005* (ps). 

’58 Commuter 4-dr., $1,300* (ps); Mont- 
clair 4-dr. hardtop, $1,045* (ps). 

’57 Monterey conv., $1,090* (ps); 4-dr. 
hardtop, $760*; Montclair 4-dr, hard- 
top, $965*. 


‘56 Montclair 2-dr. hardtop, $675*; Med- 
alist 2-dr. hardtop, $410*. 
OLDSMOBILE — '59 (98) 4-dr. Holiday, 
$2,540* (ps), $2,405* (ps); 2-dr. 
Scenic, $2,355* (ps); (88) Super 4-dr. 
Holiday, $2,350* (ps); (88) 4-dr. Hol- 
iday, $2,175* (ps). 


58 (88) Super 2-dr. Holiday, $1,750* 
(ps), $1,590* (ps); (88) conv., $1,745* 
(ps); 2-dr. Holiday, $1,560* (ps); (98) 
4-dr., $1,305* (ps). 

’57 (98) conv., $1,450* (ps); (88) conv., 
$1,350* (ps); 2-dr. Holiday, $1,175* 
(ps), $880*; (88) Super 4-dr., $1,015* 
(ps). 


’56 (98) 4-dr. Holiday, $950* (ps); (88) 
4-dr. Holiday, $945* (ps), $430* (ps); 
2-dr. Holiday, $950* (ps); (88) Super 
4-dr. Holiday, $950* (ps). 

’55 (88) 2-dr. Holiday, $415* (ps), 

PLYMOUTH—’59 Belvedere (6) 2-dr. hard- 


top, $1,435*; Savoy (6) 2-dr., $1,235; 
4-dr., $1,150. 

"58 Plaza (8) 2-dr., $750, $685. 

’57 Belvedere (8) 4-dr. hardtop, $950* 
(ps); 2-dr., $835*; 4-dr., $665; 2-dr. 
hardtop, $600* (ps); Savoy (8) 4-dr., 
$600* (ps), $575*, $460*, $425; Savoy 
(6) 4-dr., $500*; Plaza (8) 2-dr., 
$575. 

'56 Savoy (8) 4-dr., $555*; Belvedere (8) 
4-dr., $295* (ps). 

55 Plaza (6) station wagon, $305*; 


Savoy (6) 4-dr., $275*. 
PONTIAC—'60 Bonneville 4-dr. Vista, $2,- 
900* (ps). 
'59 Bonneville sport coupe, $2,600* (ps); 


conv., $2,560* (ps); Catalina conv., 
$2,355* (ps); 2-dr., $1,950; 4-dr., $1,- 
800* (ps); Star Chief 4-dr., $1,830* 
(ps). 

58 Star Chief 4-dr, Catalina, $1,365* 
(ps), $1,330* (ps). 

‘57 Star Chief conv., $1,385, $1,275* 
(ps), $1,210*; 4-dr., $550* (ps); 


Chieftain 4-dr, Catalina, $935*, $500*. 
‘56 Chieftain Safari, $750*. 
'55 Chieftain 2-dr, Catalina, $385*; Star 
Chief 4-dr., $325*. 
RAMBLER — '59 Ambassador 
$1,620, $1,500*. 
"58 Custom (8) 4-dr., $1,155*. 
’57 Custom (8) Cross Country, 
$1,005*; Custom (6) Cross 
$700*. 
'56 Custom Cross Country, $600*. 
’55 Custom Cross Country, $320*. 
‘53 Super 2-dr. hardtop, $225. 
STUDEBAKER—'59 Lark (8) 2-dr. hard- 
top, $1,420*. 


(8) 4-dr., 


$1,100", 
Country, 


OLDSMOBILE—’58 (88) 


PONTIAC — '59 Catalina 4-dr., 


RAMBLER — 





| ’56 Champion (6) 2-dr., $330*. 
VALIANT—’60 Valiant (6) 4-dr., $1,775. 
MISCELLANEOUS—’'58 Ford %-ton pick- 


up, $760. 
’55 Chevrolet %-ton pickup, $300. 


DETROIT 


Motor City Auto Auction, Sale every 


Monday. Prices are for sale of May 16. 


BUICK—’59 LeSabre 4-dr. hardtop, $2,- 
000*, $1,900*, 
"58 Special 2-dr., $1,200*. 
57 Super 4-dr, Riviera, $1,000* (ps), 
$1,000. 
'56 Special 2-dr. Riviera, $700*, $480*; 
Century conv., $650*° (ps). 
‘54 Super 2-dr. Riviera, $340*. 
’53 Super 4-dr., $140*. 
CADILLAC—’'58 (62) 2-dr, hardtop, §$2,- 


700* (ps). 
’56 (62) 2-dr, hardtop, $1,300* (ps). 
’53 (62) conv., $150*. 

OCHEVROLET—’60 Impala (8) sport coupe, 
$2,300*. 

’59 Impala (8) sport coupe, .$2,000*; 
4-dr., $1,800*; Parkwood (8) 4-dr., 
$1,850* (ps), $1,700; Bel Air (8) 4-dr., 
$1,600*, $1,500*; 2-dr., $1,550", $1,- 
530*; Biscayne (8) 2-dr., $1,380*, $1,- 
250. 

’58 Impala (8) conv., $1,685* (ps); 2-dr. 
hardtop, $1,480*; Brookwood (8) 4-dr., 
$1,350*, $1,250, $1,200*; Bel Air (8) 
4-dr., $1,300*, $1,225*; Yeoman (8) 
2-dr., $1,125; Biscayne (8) 2-dr., $1,- 
100*, $1,100, 2 at $1,000; 4-dr., $975; 
Delray (8) 2-dr., $1,050*, $900. 

’57 Bel Air (8) conv., $1,150*; 2-dr., 2 
at $1,100*, $1,020*; 4-dr., $1,060; 
Two-ten (8) station wagon, $1,100*; 
2-dr., $800*, $780, $750*, $710, $650, 
$600*; One-fifty (8) station wagon, 
$870. 

56 Two-ten (8) sports coupe, $820; 2- 
dr., $675*, $580, $550, $530; 4-dr., 
$570*, $280; Bel Air (8) 4-dr., $730*; 
sport coupe, $700; 2-dr., $650; One- 
fifty (8) 2-dr., $365. 

'55 Two-ten (8) station wagon, $530; 
4-dr., $485*, $475, $375; Bel Air (8) 
2-dr., $385*, $385, $365, $345*; One- 
fifty (8) 2-dr., $275. 

’54 Bel Air sport coupe, 
$410*; Two-ten (8) 2-dr., 
$255. 

‘53 Bel Air sport coupe, $300*; 
4-dr., $140*, $130. 

CHRYSLER—’57 Windsor 2-dr, 
$950". 
DeSOTO—’58 Firedome conv., 

’56 Fireflite 2-dr, hardtop, 


$455*; 
$355", 


conv., 
$350, 


Two-ten 
hardtop, 


$1,350* (ps). 
$630* (ps). 


DODGE — ’60 Seneca (8) station wagon, 
$2,100. 

*58 Coronet (8) 4-dr., $1,000*; 2-dr., 
$990*, $950*. 

’57 Coronet (8) 2-dr, hardtop, $895* 
(ps). 

54 Royal (8) 4-dr., $140*. 

EDSEL—’58 Ranger 2-dr., $630*. 
FORD—’60 Galaxie (8) Starliner, $2,300*. 

"59 Galaxie (8) conv., $2,100*; Country 
Sedan (8) 4+dr., $1,800*; Ranch Wag- 
on (8) 4-dr., $1,800*; Custom 300 (8) 
2-dr., $1,300. 

’58 Thunderbird (8), $2,350* (ps), $2,- 
200* (ps); Fairlane 500 (8) 4-dr. Vic- 
toria, $1,200* (ps); 4-dr., 2 at $1,- 
150*; Country Sedan (8) 4-dr., $1,- 
175*. 

’57 Fairlane 500 (8) conv., $1,050* (ps); 
4-dr. Victoria, $950* (ps); 4-dr., 
$650*; Country Sedan (8) 4-dr., $1,- 
000*, $955*, $850*, $825*; Custom 300 
(8) 4-dr., $800*, $700; 2-dr., $590; 
Fairlane (8) 4-dr., $650*. 


’56 Fairlane (8) conv., $715; Custom (8) 
2-dr., $520; Country Sedan (8) 4-dr., 
$470, $435* (ps); Main (8) 2-dr., 

$365. 


(8) conv., $1,325 (ps); 
Fairlane (8) conv., $600*, $465; Cus- 
tom (8) 2-dr., $390*, $320*; 4-dr., 
$345*, $305*; Main (8) 2-dr., $250*. 

’54 Custom (8) 2-dr., $350, $320; 4-dr., 
$340*; Custom (6) 2-dr., $130; Ranch 
Wagon (6) 2-dr., $285*, $215; Main 
(6) 2-dr., $135. 


+58 Thunderbird 


IMPERIAL—’'50 Limousine, $350, 


LINCOLN — ’56 Premiere 2-dr. hardtop, 
$700* (ps). 

’53 Capri 4-dr., $115* (ps). 

MERCURY—’59 Monterey 4-dr., $1,900", 
$1,700*. 

’57 Monterey 4-dr. hardtop, $900*, $810*; 
2-dr, hardtop, $900* (ps), $800*; 
Montclair conv., $800*. 

’56 Custom 4-dr., $550*. 

‘55 Montclair conv., $485*. 

’54 Monterey 2-dr, hardtop, $245*. 


Super Fiesta, 


$2,000* (ps); 4-dr. Holiday, $1,875* 
(ps); (88) Fiesta, $1,950* (ps); 4-dr. 
Holiday,. $1,900* (ps), $1,600* (ps); 
2-dr., $1,200*; (98) 2-dr, Holiday, 
$1,800* (ps). 

’57 (98) conv., $1,200* (ps); (88) 4-dr. 
Holiday, $1,150* (ps); 2-dr., $1,055* 
(ps). 

"56 (98) conv., $860* (ps), $850*, 

"53 (88) 2-dr., $120*. 

PACKARD —’'56 Clipper 2-dr, hardtop, 
$270*. 

’55 Clipper 2-dr, hardtop, $250* (ps). 

’53 Clipper 4-dr., $115*. 

PLYMOUTH—’60 Fury (8) 2-dr. hardtop, 


$2,330* (ps). 
’59 Belvedere (8) 2-dr. hardtop, $1,500*; 
2-dr., $1,400*, $1,300* (ps); Suburban 
(8) 2-dr., $1,250, $1,175; Savoy (8) 
2-dr., $1,135; 4-dr., $1,100. 
’58 Belvedere (8) 4-dr, hardtop, 
(ps). 
’57 Belvedere (8) 


$1,140* 


conv., $930* (ps); 4- 
dr., $780* (ps); 2-dr., $600*; Savoy 
(8) 2-dr. hardtop, $600; 4-dr., $510*; 
Plaza (8) 2-dr., $510. 

’56 Savoy (8) 2-dr, hardtop, $520; 
vedere (8) 2-dr., $385*; conv., 


Bel- 
$365". 

$2,000* 
(ps). 


’58 Bonneville sport coupe, $1,500*, 

’57 Super Chief 2-dr, Catalina, $1, 100*. 

’56 Chieftain Safari, $765* (ps); 4-dr. 
Catalina, $600* (ps); Star Chief 2-dr. 
Catalina, $650*, $575*, $485* (ps). 

‘55 Star Chief 2-dr. Catalina, §425*; 
Chieftain 2-dr., $385*. 

"53 Chieftain 4-dr., $220*. 

'60 American 
wagon, $1,800. 

59 Ambassador 

'57 Deluxe 


(6) station 


(8) 
(6) 4-dr., 


4-dr., 
$575. 


$1,800. 


VALIANT—’60 Valiant (6) 4-dr., $1,795. 
MISCELLANEOUS — '55 Ford Ranchero, 


$415. 


DYER, IND. 


Dyer Auto Auction, Sale every Friday. 


Prices are for sale of May 20. Had a ter- 
rific sale. Lots of action all day. Sold 315 
cars from 421 consignments. 

BUICK—’'59 Invicta conv., 


$1,900* (ps). 
‘57 Super 4-dr. Riviera, $1,100* (ps). 
‘56 Special 4-dr. Riviera, $685* (ps). 
'55 Century 2-dr., $190* (ps). 


(Continued on Page 31, Col. 1) 
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’53 Special 2-dr. Riviera, $165*. 
CADILLAC—’'56 (62) Sedan de Ville, $1,- 
690* (ps), $1,390* (ps), $1,300* (ps). 
’55 (62) Coupe de Ville, $1,000* (ps). 
CHEVROLET—'60 Corvair (6) 4-dr., $1,- 
400°. 


‘59 Impala (8) 4-dr. hardtop, $1,850* 
(ps); Parkwood (6) 4-dr., $1,695*; 
Bel Air (8) 4-dr., $1,525* (ps), $1,- 


525* (ps), $1,500*; Biscayne (8) 4-dr., 
$1,305, $1,260*. 

’58 Bel Air (8) 4-dr., $1,195*, $1,150*; 
Biscayne (8) 4-dr., $1,180*; Delray (6) 
2-dr., $975*. 

’57 Bel Air (8) conv., $1,175*, $1,075*; 
4-dr., $800, $775*, $760. 


’56 Bel Air (8) 4-dr., $690* (ps); Bel 
Air (6) 2-dr., $650*. 
55 Two-ten (8) 2-dr., $525* 


54 Bel Air 2-dr. hardtop, $495; conv., 
$260. 


’53 Two-ten 2-dr., $250. 
CHRYSLER—’53 Windsor 4-dr. (8 pass.), 
$175". 
DODGE—’'57 Sierra (8) 4-dr., $775*. 
’55 Coronet (8) 2-dr., $200*, 
FORD—'60 Fairlane (8) 4-dr., $2,255*; 
Falcon (6) 4-dr., $1,600. 
’59 Galaxie (8) 2-dr. Victoria, $1,930* 


(ps), $1,840* (ps). 

’58 Fairlane 500 (8) 2-dr. Victoria, $1,- 
580* (ps); 4-dr., $1,035*; Custom 300 
(8) 2-dr., $850*; 4-dr., $840*. 

’57 Fairlane 500 (8) conv., $1,100* (ps); 
Fairlane (8) 4-dr., $875*; 2-dr., $460*; 
Country Sedan (8) 4-dr., $800* (ps); 
Ranch Wagon (8) 2-dr., $690*, $600*; 
Custom 300 (8) 2-dr., $665*; Custom 
300 (6) 2-dr., $585*; 4-dr., $475°*; 
Custom (6) 2-dr., $590; 4-dr., $380. 

56 Rameh Wagon (8) 2-dr., $630, $600* 
(ps), $590*; Custom (8) 2-dr., $475*, 
$410*°; 4-dr., , $200*, $140; Cus- 
tom (6) 4-dr., . 

’55 Fairlane (8) 2-dr. Victoria, $480*; 
4-dr., $350*, $280*; Custom (8) 2-dr., 


$325; Custom (6) 4-dr., $295. 
LINCOLN — ’58 Premiere 4-dr. hardtop, 
$2,000* (ps). 


’57 Premiere 2-dr. hardtop, $1,350* (ps). 


MERCURY—’58 Monterey 2-dr. hardtop, 
$1,310* (ps). 
OLDSMOBILE — '60 (88) 4-dr. Holiday, 





— Auctions in Brief — 
BORDENTOWN, N. J. 


National Auto Dealers Exchange, Sale 
every Wednesday (May 18). Once again a 
record breaking number of cars registered. 
Buyers being very selective; but willing to 
pay for desirable merchandise. Sold 71 per- 
cent of 648 consignments. 

* * * 
WEST PALM BEACH, FLA, 

West Palm Beach Auto Auction. Sale 
every Thursday (May 19). Market strong 
as 82 percent of good consignment changed 
hands. All good, healthy cars brought ac- 
tive bidding. 


$3,100* (ps). 
"59 (88) 4-dr., $1,900* (ps), 
"57 (88) Super 4-dr, Holiday, $1,050* 
56 (88) 4-dr., $810, $650*; 4-dr, Holi- 
day, $600* 


PLYMOUTH—’59 Suburban (6) 4-dr., $1,- 
430. 
’57 Savoy (8) 4-dr., $655°*. 
’56 Belvedere (8) 4-dr. 
(ps). 
'55 Savoy (8) 2-dr., $300*, 
PONTIAC—'59 Catalina 4-dr., 
(ps). 


hardtop, $440* 


$2,100* 


"58 Chieftain 2-dr, Catalina, $1,190* 
(ps). 

’57 Chieftain 4-dr. Catalina, $1,175* 
(ps), $1,105* (ps). 

’55 Chieftain 2-dr., $530*. 
RAMBLER—’60 Super (8) 4-dr., $1,550. 
‘55 Custom Cross Country 4-dr., $365. 
STUDEBAKER—’58 Scotsman (6) 4-dr., 

$570. 
VALIANT—'60 Valiant 4-dr., $1,850. 


FLINT 


Flint Auto Auction, Sale every Wednes- 
day, Prices are for sale of May 18. Drop 
in prices today was the main topic of 
discussion, 1960 and 1959 models took it 
on the chin along with rough '55 and '56 
models. Sold 182 cars from 422 consign- 
ments. 

BUICK—’60 LeSabre Estate Wagon 4-dr., 
$3,120* (ps); 4-dr, hardtop, $2,500*. 

’59 Invicta 4-dr, hardtop, $2,325* (ps); 

4-dr., $2,205*; LeSabre 4-dr. hardtop, 


$2,200* (ps), $1,875*; 2-dr., $1,925* 
(ps). 

"58 Special 4-dr., $1,615* (ps); 4-dr. 
Riviera, $1,600* (ps), $1,425* (ps). 
‘57 Special conv., $1,165* (ps); 4-dr., 
$960* (ps); 2-dr. Riviera, $890*; 2- 


dr., $760*; Estate Wagon 4-dr., $800*; 
Century 4-dr., $960*, $880*. 

"56 Century conv., $745* (ps); Special 
2-dr. Riviera, $580*; 4-dr., $555* (ps); 


4-dr, Riviera, $540*. 

55 Super 4-dr., $555* (ps); 2-dr, Riv- 
iera, $355* (ps); Special 4-dr., $510", 
$510* (ps). 


OHEVROLET—’60 Impala (8) 2-dr. hard- 
top, $2,375*, $2,200* (ps); Bel Air (6) 


2-dr., $1,825. 

’59 Impala (8) conv., $2,175* (ps), $2,- 
155* (ps); 4-dr., $1,990* (ps), $1,- 
975*; Parkwood (8) 4-dr., $1,725*; 
Biscayne (6) 2-dr., $1,490, $1,375*, 
$1,295; Biscayne (8) 2-dr., $1,390", 
$1,390; Bel Air (6) 2-dr., $1,450; Bel 
Air (8) 4-dr., $1,420. 

’58 Impala (8) conv., $1,650* (ps), $1,- 
615* (ps); Biscayne (8) 2-dr, hard- 
top, $1,550* (ps); 2-dr., $1,185* (ps), 
$1,140"; Biscayne (6) 4-dr., $1,290* 
(ps), $1,230*; 2-dr., $1,005; Bel Air 
(8) 4-dr, hardtop, $1,450* (ps); 2-dr., 
$1,310*, $1,275* (ps); Brookwood (8) 
4-dr., $1,275*, $1,100*; Yeoman (6) 
4-dr., $1,200. 

‘57 Bel Air (8) 2-dr. hardtop, $1,275* 





(ps); 2-dr., $935*; 4-dr. hardtop, 
$915* (ps); Two-ten (8) 4-dr., $1,000", 
$770*; One-fifty (6) 2-dr., $720*. 


56 Two-ten (8) station wagon 4-dr., 
$845* (ps); 4-dr., $715*, 0410*; Two- 
ten (6) 2-dr., $710, $655, $605, $560; 
sport coupe, $595; 4-dr. hardtop, 
$530*; 4-dr., $500, $280; Bel Air (8) 
4-dr., $790*, $675* (ps). 

"55 Bel Air (8) 2-dr., $600; station 
wagon 4-dr., $290*; Two-ten (6) sta- 


tion wagon 4-dr., $585, $550*; Delray, 
$545; 2-dr., $500*, $375*, $375* (ps); 
Nomad (6) 2-dr., $550; One-fifty (6) 
4-dr., $175. 

'54 Two-ten 4-dr., $385; Bel Air 4-dr., 
$295*, $175*; One-fifty 2-dr., $105. 
CHRYSLER—’59 NY 4-dr. hardtop, §2,- 

140* (ps). 
’56 Windsor 4-dr., $590*. 
DODGE—’58 Coronet (8) 
$1,295* (ps). 
’55 Royal (8) 2-dr. hardtop, $375*. 
FORD—’'60 Thunderbird (8) 2-dr. 
top, $3,495* (ps). 
’59 Ranch Wagon (6) 4-dr., $1,600, $1,- 


2-dr. hardtop, 


hard- 


550*; Custom 300 (8) 2-dr., $1,500; 
Fairlane 500 (8) 4-dr., $1,460*. 
58 Country Sedan (8) 4-dr., $1,275*; 


Fairlane (8) 4-dr., $1,175* (ps); 2-dr., 
$1,010*, $895*; Custom 300 (6) 4-dr., 
$1,000". 

’57 Fairlane 500 (8) conv., $1,100*; 2-dr. 
Victoria, $975*; 4-dr., $680*; Fairlane 


(6) 2-dr., $715*; Country Sedan (8) 
4-dr., $1,010* (ps), $990; Custom 300 
(8) 4-dr., $§850*%; Custom (6) 4-dr., 


$725; Ranch Wagon (6) 2-dr., $625. 

’56 Custom (6) 2-dr., $455; Custom (8) 
4-dr., $400; station wagon 4-dr., $350; 
Country Sedan (6) 4-dr., $380; Coun- 
try Sedan (8) 4-dr., $180*; Main (8) 
2-dr., $375. 

’55 Fairlane (8) 2-dr, Victoria, $445, 
$400*; 2-dr., $275*; Ranch Wagon (6) 
2-dr., $365, $345*; Custom (8) 4-dr., 
$270*. 

’54 Crest (8) 2-dr. Victoria, $310*, $250. 


MERCURY— 59 Monterey 2-dr., $1,925* 
(ps). 
’58 Monterey 2-dr., $1,025*. 
’57 Montclair 2-dr, hardtop, $655*. 


‘56 Montclair 4-dr, hardtop, $605*. 
"55 Monterey 2-dr., $465*; 4-dr., $350*. 


OLDSMOBILE—’59 (88) Fiesta 4-dr., $2,- 
430* (ps); 4-dr. Holiday, $2,125* 
(ps). 

"5S (98) 4-dr. Holiday, $1,720* (ps); 
4-dr., $1,530* (ps), $1,425* (ps); (88) 
2-dr. Holiday, $1,615* (ps); 2-dr., 
$1,600* (ps), $1,250* (ps). 

'57 (88) Super 4-dr, Holiday, $1,285* 
(ps). 

"56 (88) 2-dr., $725*, $590*. 

"55 (88) 4-dr., $415*. 

PLYMOUTH — ‘57 Belvedere (8) 4-dr., 
$730* (ps), $665*. 

'54 Suburban 4-dr., $125. 

PONTIAC—'59 Catalina Safari 4-dr. (9 
pass.), $2,125* (ps). 

'57 Chieftain 4-dr, Catalina, $895*; 2- 
dr., $845*. 


’56 Chieftain station wagon 2-dr., $675*. 
55 Star Chief conv., $575*; 4-dr., $520*. 


RAMBLER—’60 Super (8) 4-dr., $2,300* 
(ps). 

’59 Super (6) 4-dr., $1,570*; Cross Coun- 
try 4-dr., $1,550*; Deluxe (6) 4-dr., 
$1,330. 

’57 Custom (6) Cross Country 4-dr., 
$905. 


MISCELLANEOUS—’59 Ford (6) %-ton 





Your opportunity 
to move up into the 
“big” money with 








Model Breakdown 
Of Auction Averages 











May., Apr., Mar., 
Model 1960 1960 1960 
BOD. .cccccesies $2,357 $2,393 $2,408 
A 1,897 1,971 2,103 
Be ciiscssivs 1,339 1,352 1,374 
1957............ 946 956 962 
1956............ 636 666 655 
1966............ 461 494 486 
1964............ 282 314 309 
Bs srscctekes 188 215 217 
Overall ——— 
Average $1,013 $1,045 $1,064 
pickup, $1,160. 
’52 Ford Wrecker, $350. 
DETROIT 


Aptco Auto Auction, Sale every Wednes- 
day. Prices are for sale of May 18. 
BUICK—’59 LeSabre 2-dr., $1,750*. 

’58 Special 4-dr. Riviera, $1,400* (ps). 

56 RM 2-dr. Riviera, $715* (ps); 4-dr. 
Riviera, $715* (ps), $705* (ps); Spe- 
cial 4-dr. Riviera, $575*; 2-dr. Riviera, 
$450*; Century 4-dr., §350*. 

’55 Super 2-dr., $450* (ps). 
CADILLAC—’58 (62) Sedan de Ville, $2,- 
500* (ps). 

’57T (60) Special 
(ps). 

5S (62) 2-dr. hardtop, $1,000* (ps). 
CHEVROLET—’60 Impala (8) sport coupe, 

$2,360*; Bel Air (8) sport sedan, $2,- 
225*; Corvair (6) 4-dr., $1,600. 

59 Impala (8) conv., $2,200, $2,185*; 
sport coupe, $2,000*; Nomad (8) 4-dr., 
$1,850* (ps); Bel Air (8) 4-dr., $1,675" 
(ps); Brookwood (8) 4-dr., $1,665". 


4-dr. hardtop, $1,865* 


’58 Impala (8) conv., $1,620* (ps); Bel 
Air (8) sport coupe, $1,425*; 4-dr., 
$1,287*, $1,160* (ps); Delray (8) 2-dr., 
$1,040*; Brookwood (8) 4-dr., $890* 
(ps). 

’57 Bel Air (8) sport coupe, $1,120*; 
Two-ten (8) 4-dr., $970, $730; station 


wagon, $830; 2-dr., $600°*. 
’56 Bel Air (8) 4-dr., $715*; sport coupe, 


$675*; Two-ten (8) Delray, $590"; 
Two-ten (6) 2-dr., $450*; One-fifty (6) 
2-dr., $535. 

'55 Two-ten (8) 4-dr., $560*; station 


wagon, $450; Bel Air (8) 4-dr., $400*. 
CHRYSLER—’58 (300) 2-dr. hardtop, $2,- 
150* (ps). 

’57 NY 4-dr., $1,325* (ps). 
DeSOTO—’58 Firedome 4-dr., $1,250* (ps). 
‘S57 Fireflite 2-dr. hardtop, $900° (ps). 

’56 Firedome conv., $780* (ps); Fireflite 
4-dr., $600* (ps). 

DODGE—’57 Royal (8) 4-dr., $875*, $665*; 
2-dr. hardtop, $850* (ps). 

’56 Coronet (8) 2-dr., $525", $515*. 

EDSEL—’58 Pacer 4-dr., $600* (ps). 
FORD—’'60 Falcon (6) 4-dr., $1,800*. 

’59 Galaxie (8) conv., $2,125* (ps), $2,- 
050* (ps), $2,025*; 4-dr. Victoria, $1,- 
875*; 2-dr. Victoria, $1,830*; Ranch 
Wagon (8) 4-dr., $1,710*, $1,575, $1,- 
475: Fairlane (8) 4-dr., $1,390*; 2-dr., 
$1,350*; Custom 300 (6) 2-dr., $1,140. 





’58 Fairlane 500 (8) conv., $1,525* (ps), 
$1,475*, $1,450*; 2-dr. Victoria, $1,- 
320°; 4-dr., $1,300*; 4-dr. Victoria, 
$1,255*; Ranch Wagon (8) 4-dr., $1,- 
240°, $1,210*; Fairlane (8) 4-dr., $1,- 
O75* (ps); 2-dr., $1,045; Custom 300 
(8) 4-dr., $985*. 

'57 Country Sedan (8) 4-dr., $1,100* 
(ps); Fairlane 500 (8) 2-dr., $1,000* 
(ps), $850*; 2-dr. Victoria, $950*; 
Fairlane (8) 2-dr., $975*, $960°; Cus- 
tom 300 (8) 2-dr., $725, $675. 

’56 Fairlane (8) 2-dr., $825*; 2-dr. Vic- 
toria, $700*; Country Sedan (8) 4-dr., 
$800*; Custom (8) 2-dr., $545, $470*; 
4-dr., $425°*. 

’55 Ranch Wagon (8) 2-dr., $425*, $405*; 
Country Sedan (6) 4-dr., $310; Fair- 
lane (6) 2-dr., $290; Main (6) 2-dr., 
$190. 

MERCURY—'59 Monterey 4-dr., $1,850*. 

’58 Commuter 2-dr., $1,410*; Monterey 
4-dr., $1,170* (ps). 

’57 Turnpike Cruiser 4-dr., $1,225* (ps); 
Montclair 2-dr., $850°*. 

’55 Montclair 2-dr. hardtop, $850*, $585°*; 
Monterey 2-dr. hardtop, $525*, $200*; 
2-dr., $380*. 

OLDSMOBILE—’58 (88) Super 2-dr. Holi- 
day, $1,560* (ps); (88) 4-dr. Holiday, 
$1,450* (ps). 

’56 (88) Super 4-dr. Holiday, $635* (ps). 
‘55 (88) Super 4-dr. Holiday, $660* (ps); 
4-dr., $550 (ps); (88) 2-dr., $290*. 
PLYMOUTH—'59 Suburban (8) Custom 4- 
dr., $1,750* (ps); Belvedere (8) 4-dr., 

$1,400* (ps); 2-dr., $1,370*. 

’S7 Belvedere (8) 2-dr. hardtop, $825*; 
Plaza (8) 2-dr., $575; Plaza (6) 4-dr., 
$425. 

’56 Suburban (8) 4-dr., $525; Savoy (6) 
2-dr., $100. 

‘55 Plaza (6) Suburban, $410; Savoy (8) 
2-dr., $300*. 

PONTIAC—’'60 Catalina 2-dr., $2,160*. 

‘59 Bonneville 4-dr. Vista; $2,610* (ps). 

’58 Chieftain conv., $1,725* (ps). 

’56 Chieftain 4-dr., $450°. 

RAMBLER —'59 Ambassador (8) Cross 
Country, $1,735; Custom (6) 4-dr., $1,- 
680°. 

’58 American (6) 2-dr., $715. 

’57 Super (8) Cross Country, $775. 


ALBANY 


Tim Anspach Dealer’s Auto Auction, Sale 
every Monday, Prices are for sale of May 
16. Used car prices were trimmed down 
just a shade at my auction here today, 
especially on the seedy looking and not 
ready to sell units, Cars that. showed class 
were not 


still held their price level and 

difficult to sell, Sold 159 cars from 200 
consignments. 

BUICK—’'56 RM conv., $650* (ps). 

’55 Special Estate Wagon, $700* (ps); 
2-dr., $285*; Century 2-dr. Riviera, 
$480*; 4-dr., $450° (ps); Super 2-dr. 
Riviera, $450° (ps). 

CADILLAC—’57 (62) 4-dr., $2,150* (ps). 


CHEVROLET—’'60 Bel Air (8) 4-dr., $2,- 


125°. 

59 Parkwood (8) 4-dr., $1,770*, $1,- 
625°. 

58 Impala (8) 2-dr, hardtop, $1,540* 
(ps); conv., $1,515*; Bel Air (8) 4- 
dr., $1,470* (ps); 2-dr., $1,250°; 
Brookwood (6) 4-dr., $1,300%; Bis- 


cayne (6) 4-dr., $1,150, $1,100; 2-dr., 
(Continued on Page 35, Col. 1) 





ATTENTION, AUTOMOBILE MERCHANTS! 


Pride of the entire Japanese nation . . . Datsun is the best built and 


best value of any import car and truck on the American market today. 


GOOD LOCATIONS OPEN ALL OVER THE U.S.A. 


Wire or write right away for the sensational Datsun proposition. You’ll find that 
Datsun’s Profit Protected Franchise is the most attractive arrangement in the 
industry. It assures you a good mark-up on each vehicle, requires only a small 
investment, gives you an extra income with almost no overhead. And remember, 
you can have a full line from Datsun—the exciting new Bluebird, the Sports 
Convertible, the 4-door and 2-door Station Wagon, the Pickup Truck. Don’t 


wait. Address the nearest Datsun distributor. 


DATSUN New ’60 
Pickup Truck 
An economizer every way 


$1588 
p.o.e,. West Coast 


DATSUN New ’60 
4-Door Station Wagon 


Roomy, rugged, handsome $1969 
p.o.e.West Coast 


DISTRIBUTORS — HAWAII: Von Hamm-Young Co., Ltd., P.O. Box 2630, Honolulu 3. WEST: Woolverton 






Motors, 5967 Lankershim Bivd., No. Hollywood, Cal. MID-SOUTH: Southern Datsun Dist. Co., 1501 Clay St., 


Houston, Tex. 


CENTRAL & EAST: Luby Datsun Dist., Ltd., 107-36 Queens Bivd., Forest Hills 75, N.Y.C, 


NISSAN MOTOR COMPANY, LTD. « TOKYO, JAPAN « SINCE 1926, 
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DATSUN New '60 
4-Door Bluebird Sedan 


Tops in style and economy $1696 
p.o.e. West Coast 








DATSUN New '’60 
Sports Convertible 


A thrilling eyeful $1996 
p.o.e. West Coast 
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By Martin L. Whitmyer 
Staff Writer 


Advertising is going to have to 
sell itself to the youth of America 
if it is to keep pace with progress 
during the next few years, says 
E. A. Jones, president of Mac- 
Manus, John & Adams, Inc., adver- 
tising agency, Bloomfield Hills, 
Mich. 

Speaking before the Detroit 
Adcraft Club, Jones said that 
“just to maintain advertising’s 
present rate of efficiency as a 
sales tool space will have to be 
filled with a message so compel- 
ling, so dramatic, so convincing 
that it produces 75 percent more 
sales in 1969 than in 1959. People 
will want more better things and 
have the money to satisfy their 
discontent.” 

“All of which points the gun 
right at us. For, if the products 
and money and people and discon- 
tent are there we have no excuse 
for failure save our own inability 
to produce efficient advertising,” 
said Jones. New blood, however, 
will be needed to bring it off. 

Advertising with its fixed rate 

of return cannot hope to compete 
moneywise With the missile and 
electronic people, the great manu- 
facturing corporation, said Jones. 
“We cannot compete, that is, un- 
less the college graduate, through 
an interest in advertising, meets 
us part way. 

“We can no longer depend on 
the traditional old school tie re- 
cruitment methods with the Ivy 
Leaguers using our mail rooms 
as downtown clubs, Twenty years 
ago, yes; today, no. We can’t 
navigate today by the social reg- 
ister. 

“Nor can we expect to fill our 
needs by drawing men from the 
smaller agencies. This cannibalism 
is self-defeating. And enticing them 
from other large agencies or from 
corporations can be a ruinously 
expensive merry-go-round.” 

Jones said he would like to see 
a sprinkling of college or high 
school students interested in adver- 
tising at every meeting of the Ad- 
craft Club. 

“I should like to see them al- 
lowed to sit as equals in the fra- 
ternity of one of America’s great 
advertising clubs, to view us as 
human beings rather than char- 
acters in a play or novel. To 
make them feel wanted and re- 
spected and encouraged as neo- 
phytes aspiring to an honorable 
calling. 

“If such acceptance and involv- 
ment were practiced by every ad- 
vertising club in America, the 
problem of the businesses’ future 
might be very close to solution. 

“And each of us personally can 
do his part whether he be in 
agency, in industry, business or a 
representative of media. By open- 
ing our doors to youth—not on: the 
basis of an organized tour, but in 
the friendly acceptance shown by 
any good club to the holder of a 
guest card. Let them see your 
newspapers, your radio and tele- 
vision stations, let them see the 
way you make your living in the 
best of all possible businesses. 

“Let's not operate behind closed 
doors and then complain when 
youth does not break them down.’ 

* * on 


Delco Appoints Brother 
Deleo Appliance Division of 
General Motors Corp. has ap- 
pointed D, P. Brother & Co. as its 
nationel advertising agency. 
* a 


Daimler Picks. Agency 

Dean & Herr, Inc., Providence, 
R. L, has been appointed advertis- 
ing agency for all United States ad- 


vertising of Daimler, Ltd., Coven-| 


try, England. 

Edward Turner, managing direc- 
tor of the British Small Arms 
Group, manufacturer of the Daim- 
ler, stated that the firm’s first ef- 
forts will be the introduction of the 
Daimler SP-250, 

“We plan to use quality and 
sports car magazines as well as 
newspapers to open the campaign,” 
said J. Robert Herr of the agency. 


New Recruiting Asked .. . 


Auto Advertising 








“Many dealerships have already 
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been set up across the country for 
this new line,” he continued, “and | 
the first dealer promotional efforts 
will be concentrated on the East 
and West Coasts.” 


* * * 


Standard-Triumph Campaign 

Standard-Triumph Motor Co., 
Inc., is emphasizing engineering in- 
novations, includin u minimum 
greasing requirements, in the new! 
Triumph Herald advertising cam- | 
paign, 


On the schedule are seven mag-|- - . 


azines and 75 newspapers. Doherty, 

Clifford, Steers & Shenfield, Inc., 

handles advertising for Standard- 

Triumph, United States subsidiary 

> Standard-Triumph International, 
td. 


x * * 


‘Put a Hat in the Ring’ 


Gulf Oil Corp. has announced a}! 


contest which aims at stimulating 
public understanding of the office! 
of the United States Presidency and | 
public study of the qualifications 
which aspirants for the office 
should possess. 


The contest is nonpartisan and 


not concerned with political views} 


—only as to what makes a good 
candidate, officials said. 

Customers of Gulf service sta- 
tions will be offered contest blanks 
enabling them to participate in the 
“Put A Hat In The Ring” contest 
running through July 10. The 
awards which total more than half 
a million dollars in retail value, are 
headed by 10 two-week, all expense 
Mediterranean vacations for two. 


Participants are asked to select 
a candidate and describe in 25 
words or less why he has nominated 
him for President in 1960. 


* * * 


‘Voyager’ to Hit Press 

- Publication of a new external 
magazine, titled “Voyager,” has 
been announced by North Amer- 
ican Van Lines, Inc. It will be 
issued quarterly. Initial circula- 
tion will be 10,000. 


+ * * 


The Big Ones Pay Off 

If you run a single advertisement 
in the country’s four big general 
magazines— Reader’s Digest, Life, 
Look and Saturday Evening Post— 
you reach one out of every two peo- 
ple over nine years old. 

This comes out of a new Politz 
report just published by Reader’s 
Digest--the second such report is- 


sued as a result of the advertising | 


page exposure study it sponsored 
jointly with Saturday Evening Post. 


The new volume deals with com- 





binations of the four magazines— 
showing the total audience, along 
with issue exposures and advertis- 
ing page exposures for all combina- 


‘tions of two, three and for all four. 
cl * og 


Media Notes 

Redbook magazine reports the 
highest first-quarter circulation in 
|its history, and the 32nd consecu- 
| tive quarter to show a gain over 
| the same period in the previous 
|year. First-quarter circulation this 
year is 2,970,000, a gain of 4.6 per- 
cent over the first quarter a year 
ago. A new monthly magazine 
called Kart will be launched in 
|July by Petersen Publishing Co. 
|Initial print order for the 96-page 
| rotogravure publication is 300,000 
Sports Cars Illustrated reports 
a gain of 44.4 percent in advertis- 
ing linage for the first six months 
of 1960. The percentage represents 
a cumulative increase of 69.74 
| pages of advertising over the num- 
ber of pages carried in the same 
period of last year... Playboy ad- 
| vertising billings for the first half 
|of this year totalled $729,159, a 62.2 
percent increase over the $449,472 
of a year ago. Linage also is up 
19.6 percent over the first six 
months of 1959. 


* * * 


Personnel Changes 


Peter W. Allport from vice-pres- 
ident and secretary to the newly 


president of the Assn. of National 
Advertisers ... Richard Actis- 





Grande from editor of Motor Guide|... 


magazine to staff of Zachary & 


created position of executive vice-|. 


| 





Pian Lancer Ad Campaign— 





Officials of Dodge and its new advertising agency, Batten, Barton, Durstine & 


Osborn, 


look over preliminary ad layouts for the 1961 Lancer, 


Dodge's entry in 


the compact car field. From left are Charles Brower, BBDO president; M. C. Patterson, 


Dodge general manager; W. D. Moore, 


director, and Robert E. Anderson, BBDO vice- 


|Liss, Inc., New York public rela- 
tions firm ... T. L. Ford from art 
director of Nelson Associates, Inc., 
Detroit, to sales promotion staff of 
Champion Spark Plug Co., Toledo 
. . Carter M. Smith jr. from 
Family Weekly to Chicago sales 
staff of American Home magazine 
G. W. Fleming from business 
manager of the Sports Car Club of 


Dodge advertising and sales promotion 
president. 


America to Eastern advertising 
staff of Sports Cars Illustrated... 
Richard P. Findlater from Ross 
Roy, Inc., advertising agency to as- 
sistant advertising manager for 
Rambler ... George M. Foster from 
executive director of the Indiana 
State Highway Department to ex- 
ecutive director of the Better High- 
ways Information Foundation. 


New Commercial-Car Registrations, 
10 States for April, 1960-1959 


——— by states are 
weekly, as compiled 
representatives 
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Technical 


Frank M. Weinhold jr. has been 
promoted from assistant manager 
to general manager of the Unit 
Drop Forge Division, Fuller Mfg. 
Co., a subsidiary of Eaton Mfg. 
Co. 

Weinhold, a veteran of 25 years 
with Unit Drop Forge, succeeds 
Edward L, Block, who has retired. 

*~ * * 


Hartmeyer, Seidl Join 
AMC; Brown Is Promoted 


Joseph J, Hartmeyer has been 
named to the newly created posi- 
tion of assistant body engineer of 
American Motors. Donald C. Brown 
and Joseph A. Seidl have been 
named body engineers in charge of 
Milwaukee and Kenosha Rambler 
operations, respectively. 

Hartmeyer had been assistant 
engineering manager of body in- 
terior design for Chrysler Corp. for 


Engineering Briefs 


MUSKEGON, Mich.—Arling H. 
Jensen, chief service engineer for 
Sealed Power, will be one of the 
speakers at the June 2 session of 
the Automotive Engine Rebuilders 
Assn. convention in Cincinnati. 

Jensen’s topic will be “Abrasive 
Wear—lIdentification and Preven- 
tion.” His talk will deal with piston 
and piston ring wear and the upper 
part of the automotive engine. 

The rebuilders convention will be 
held June 1-4 in the Netherland- 
Hilton Hotel. | 





+ 
Chrysler Names Brennan 


To New Corporate Post 


John E, Brennan, vice-president 
and group executive in Chrysler 
Corp.’s stamping and chassis parts 
group, has been appointed director 
of the corporate manufacturing 
staff and services. 

Brennan succeeds L. I. Woolson, 
corporate vice-president, who has 
been named general manager of the 
company’s newly formed service 
parts and accessory division within 
the automotive sales group. 

* * * 


Gray Iron Founders 


Slate Cost-Cutting Clinics 


CLEVELAND.—How to cut costs 
in designing and purchasing gray 
iron castings will be the subject 
of one-day clinics sponsored in 
seven cities by the Gray Iron Foun- 
ders’ Society. 

The schedule is: Berkeley, Calif., 
March 28; Chicago, Apr. 4; Milwau- 
kee, Apr. 7; Newark, N. J., Apr. 12; 
Toronto, Apr. 14; Cleveland, Apr. 18, 
and Cincinnati, Apr. 21. Further in- 
formation is available from the 
Gray Iron Founders’ Society, Na- 
tional—East Sixth Building, Cleve- 
land 14, O. 


* * * 


Delco Radio Breaks Ground 
For Engineering Building 

KOKOMO, Ind.—An “electronic” 
ground breaking, in which a 23 
ounce, handheld portable garage 
door operating device was adapted 
to control a 25-ton bulldozer, was 
featured here by Delco Radio Divi- 
sion, General Motors Corp., in 
ground breaking ceremonies for its 
new engineering building. 

The ceremony was held on, an 
185-acre tract on the southeast 
edge of Kokomo, Delco will con- 
struct an ultra-modern 12§,000- 
square-foot engineering building 
which will house its more than 
300 engineers and scientists work- 
ing in the electronic and solid state 
physics fields. 

* * + 


14 Pct. Gain Noted in Output 


Of Vinyl-Metal Laminates 


NEW YORK.—Production of 
vinyl-metal laminates amounted to 
approximately 12 million square 
feet in 1959, a 14 percent increase 
over the previous year despite the 
recent steel strike, according to the 
Vinyl-Metal Laminators Institute of 
the Society of the Plastics Industry. 

Vinyl-metal laminates are used 
in such products ag table tops, au- 
tomobile interior parts, trays, air 
conditioners, radio and TV cabi- 
nets, wall panels, luggage, ice 
chests and coolers. 
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Personnel 





the last five years. Seidl had been 
with A. O, Smith Co. since 1951 


pointed manager of the Ypsilanti 
(Mich.) plant of Ford Motor Co.’s 
Hardware and Accessories Division. 
He succeeds J. L. Bauchett, who re- 
signed. Schulz joined Ford in 1939. 


* * * 


Vergara Promoted 
Ricardo H. Vergara has been 


as experimental engineer, design | named chief engineer of Ward La- 
engineer and assistant chief prod-| France Truck Corp., Elmira, N. Y. 
uct engineer. Brown joined Amer-* He joined the company in Febru- 


ican Motors in 1958. 
* * *~ 


Oldsmobile Reassigns 


Mooney and Knight 


Robert H. Mooney jr. has been 
appointed director of methods en- 
gineering and plant layout at Olds- 
mobile and Kendall O. Knight has 
been named general supervisor of 
methods engineering. 

Mooney, 30, joined Oldsmobile as 
a junior methods engineer in 1952 
upon his graduation with honors 
from Notre Dame as a mechanical 
engineer. Knight, 31, joined Olds- 
mobile’s plant layout department 
in 1949 upon graduation from Gen- 
eral Motors Institute, 

* ~*~ * 


Ford Division Promotes 


Hooven and Richards 
Frederick J. Hooven, former ex- 
ecutive engineer — advanced car, 
has been named to the new post of 
technical assistant to chief engi- 





F. J. Hooven d. W. Richards 


neer of Ford Division, Ford Motor 
Co., Dearborn. 

Before joining Ford in 1956, 
Hooven was an independent con- 
sulting engineer in Dayton, He is 
succeeded by Jesse W. Richards, 
former manager of the advanced 
car package development depart- 
ment. 

* * * 
Five Engineering Changes 
Announced by Dana Corp. 


Five changes have been announc- 
ed in the engineering department 
at Dana Corp., Toledo. 

R. E. Fletcher is now chief engi- 
neer of the mechanical transmis- 


R. E. Fletcher John A, Kayser 


sion division, while assistant chief 
engineers will be Norman Reve- 
naugh (production engineering), 
and Louis Stuckey (advanced en- 
gineering). John A, Kayser has 
been named chief engineer of the 
Universal joint division, and James 
Lyons is the assistant chief engi- 
neer. 





+. * 7 
Hansen Succeeds McCuen 


As Chassis Design Engineer 


Kai H. Hansen, who played a 
major role in the development of 
the rear-engine Corvair, has been 





N. H. MeCuen Kal jansen 


placed in charge of chassis design 
of all cars for Chevrolet. 

Newell H. McCuen, who has di- 
rected car chassis and transmission 
design for Chevrolet since 1956, has 
been selected for an important as- 
signment in the engineering head- 
quarters of the General Motors 
Overseas Operations located in De- 
troit. 


Ford Boosts Schulz 
Ralph C. Schulz has been ap- 


ary, 1959, as a project engineer. 
* * * 


Hall, Featherstone Promoted 
In Manufacturing at GM 


Harry D. Hall hag been ap- 
pointed director of manufactur- 
ing development on General Mo- 
tors’ manufacturing staff, Ronald 
Featherstone has succeeded Hall 
as chief engineer of manufactur- 
ing development, 

Hall was graduated from Gen- 
eral Motors Institute and was 
with the Ternstedt and New De- 
parture Divisions before joining 
the manufacturing development 
staff three years ago, Feather- 
stone, a British engineer, joined 
GM in 1948, 


* * + 


Brandt Joins Hall Lamp 


Ray Brandt has been named pro- 





duction-control manager of C, M. 
Hall Lamp Co.’s Detroit plant. He 
had been production-control super- 
visor with Bulldog Electric Co. 


Gabriel Electronics Names 
Engineering Vice-President 


The appointment of John B, Suo- 
mala as engineering vice-president 
of the Gabriel Electronics Division, 
Gabriel Co. Millis, Mass., has 
been announced 
by Stanton L. 
Yarbrough, presi- 
dent. 

Suomala, for- 
merly with the 
Instrumen- 
tation Laboratory 
at Massachusetts 
Institute of Tech- 
nology, has had 
over 15 years en- 
gineering and 
managerial expe- 
rience in his field. In this new posi- 
tion, he will be in charge of all 
matters in the engineering depart- 
ment of this division. 

* * * 


Cross Promotes Opel 
Walter R. Opel has been named 





cs 


J. B. Suomala 


33 


troit. He will supervise the design 
teams creating Cross special-pur- 
pose machine tools. Opel formerly 
was engineering manager. 

* * cd 


Truck Engineer Plexico 
Retires from Chevrolet 


Robert S. Plexico has retired 
after 26 years with Chevrolet, He 
has been chief truck design engi- 
neer since 1957. 

Plexico entered the auto indus- 
try in 1917 with Anderson Motor 
Co, He was with Warner Gear Co. 
and Willys-Overland before joining 
Chevrolet in 1934 as a project en- 
gineer on clutches and transmis- 
sions. 

ok * a 


AC Names Briner, Stratton, 
Gahan to Reliability Staff 


Three executive appointments to 
the reliability staff of AC Spark 
Plug in Milwaukee have been an- 
nounced, They are: 

Jack Briner, from director of 
field service to director of quality 
assurance and field service; Milton 
L. Stratton, chief inspector of sup- 
plier products, and William Gahan, 


chief engineer for Cross Co., De-' field service manager. 


- "7 
L to help you sell... | 


Feature Durable Beauty 
of Stainiess Wheel Covers 


Car buyers respect stainless. 
Labels and tags with the 





where it’s used. 


Lustrous life of wheel covers made from Armco 
Stainless Steel spans years, not months. No need 
for special precautions. Normal care keeps them 


bright and attractive. 


Wheel covers of Armco Stainless are made to 
fight corrosion. They withstand effects of rain, 
snow, street chemicals, strong detergents, and 


white wall cleaners. 


Tough stainless also resists denting and scratch- 


STEELMARK quickly tell them 


modern metal. 
Curtis Street, Middletown, Ohio. 





ing—stays in shape under impacts that easily 
damage softer metals, Because Armco Stainless is 
exceptionally strong, wheel covers stay rigid, need 
no reinforcement, hold their “spring.” 

It pays off in profitable sales to let car buyers 
know that wheel covers are stainless, because no 
other metal can match the durable beauty of this 


Armco Steel Corporation, 2140 


ARMCO STEEL 





Armco Division * Sheffield Division * The National Supply Company * Armco Drainage & 
Metal Products, Inc. « The Armco International Corporation * Union Wire Rope Corporation 
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Fleetside Called Solid Performer— 


Top performance plus excellent riding comfort are features of the 1960 Chevrolet 
Fleetside pickup, according to Jack Weed, Automotive News truck editor, who sales- 


tested the vehicle. 


5 Holdovers Are Among 22 


On New AMC 


DETROIT.—Five of the 22 mem- 
bers of the American Motors Deal- 
er Advisory Board have been re- 
elected to another year’s term. 

The new members replace those 
who became ineligible because of 
having served two terms. The 
members, one for each of the com- 
pany’s zones, are dealer-elected. 

AMC’s board normally meets 
twice a year in Detroit with top 
company officials. Meeting topics 
include advertising, styling, en- 
gineering, parts and service, sales 
policies and many others sug- 
gested by board members. 

Those reelected include: Boston 
Zone—N, Atamian, Boston Nash 
Co., Boston; Houston — W. D. 
Moyer, Bill Moyer Rambler Co., 
Corpus Christi, Tex.; Kansas City— 
M. J. Calovich, Kansas Rambler, 
Kansas City, Kans.; Los Angeles— 
W. M. Ricker, Ricker Motors, 





Switches to Democrats 

FERGUS FALLS, Minn.—August 
J. Duren (Mercury) hag announced 
his candidacy for the Democratic- 
Farmer-Labor nomination for ninth 
district Congressman from Minne- 
sota. He previously had been an un- 
successful candidate for the Repub- 
lican nomination for Congress from 
the same district. 


Dealer Board 


Whittier, Calif., and Philadelphia— 
D. G. Reese, Dave Reese Rambler, 
Drexel Hill, Pa. 


Other zones and their delegates 
are: Atlanta—T, R. Mitchell, Tom 
Mitchell Rambler, Atlanta; Buffalo 
—G. Burdick, Glen Burdick Ram- 
bler, North Syracuse, N. Y.; Chi- 
cago—Sam Treeze, Ed-N-Sam Mo- 
tors, Chicago; Cincinnati—Roy A. 
Cruze, Knoxville Motor Co., Knox- 
ville, Tenn.; Cleveland — G. F. 
Scheffler, Scheffler Rambler, 
Cleveland; Dallas—Jay E. Batten- 
— Battenfield Motors, Amarillo, 

‘ex. 


Denver—L, C. Bosse, Bosse 
Motors, Salt Lake City; Detroit— 
Art Post, Art Post Rambler, Kal- 
amazoo, Mich.; Memphis—M, C. 
Bledsoe III, Bledsoe Motor Co., 
Shreveport, La.; Milwaukee— 
zi case Wis. Minneapo ~—es 

orn, ; lis — 
H, A. Billion, Billion Motors, 
Sioux Falls, 8S. D.; New York— 
Richard Crosta, Richard’s Ram- 
bler of Union, Union, N. J. 
Pittsburgh—Edward Wein, Wein 
Motor Co., Sharon, Pa.; Portland— 
C. W. Wentworth jr., Wentworth & 
Irwin, Portland, Ore.; St. Louis— 
W. A, Fritz jr., Anheuser Motors, 
St. Louis; San Francisco—R. J. 
Parker, Parker Nash Co., Fresno, 
Calif., and Washington—W. P. Wil- 
a Williams & Baker, Washing- 


_ The Man Behind the Wheel .. . 





Sales Testing Chevy's Fleetside 


By Jack Weed 
Truck Editor 
Eprror’s Nore: This is one of a 
series of articles designed to ex- 
plore the selling features of 
American cars and trucks. 
+ » * 


HEVROLET salesmen are miss- 
ing a big bet when they don’t 
drive one of the Fleetside pickups 
on their daily sales calls. At least 
I had enough sales “visibility” to 
realize this with the one I put 
through its paces. 

It’s a good-looking job and at- 
tracts attention wherever you go, 
and my experience demonstrated 
that all you have to do to make 


over some rough ground, 

I wanted to see what this truck 
would do on a job requiring a wide 
variety of hauling, so I went to a 
friend of mine who is an excavat- 
ing contractor in a small town near 
Detroit, I told him he had just 
hired a truck driver, at no cost, for 
the day and to put me to work, 

And he didn’t fool. He assigned a 
man to me and told us to go out to 
a job he had just completed, and 
bring back the tools and other 
equipment that had been left be- 
hind. 

Our first cargo was a full load of 
shoring blocks, 12 by 12-inch pieces 
from four to 10 feet long that had 
been used to hold up a building 
while a foundation was built under 
it. The load weighed an estimated 
1,200 to 1,500 pounds, The rear 
tires nearly disappeared under the 
fenders because of a number of 
longer pieces overhanging the 
eight-foot box. 

* * * 


Passes First Test Easily 


Caan out of this place, we 
had to pull a hill that rose 
about ten feet in 150 feet with no 
chance for a running start. Yet the 
160-horse, 283-cubic-inch, V-8 en- 
gine with automatic transmission 
lugged this load up that hill with 
no trouble. I figured this was a 
pretty good test for a job that had 
a GVW rating of only 4,300 pounds. 

The man assigned to me drove 
a 1959 Chevrolet pickup to and 








SLASH ROCKER PANEL RECONDITIONING COSTS IN HALF ! 


Now, In 30 Minutes Or Less Your Least Experienced Mechanic 
Can Install New, Universal Rocker Panel Repair Kits 


Cut Costly Delays .. . Displa 


Are rusty, pitted rocker sills a 
on trade-ins tying up your re- 
ere partment, caus- 
ing costly delays in getting sal- 
able units on the lot? 

Now, with the new Univer- 
sal Rocker Panel Repair Kit, 
you can slash rocker panel re- 
conditioning costs in half! 
You can display trade-ins 
sooner, sell them faster. 

Your least experienced me- 
chanic can install these kits in 
30 minutes or less! A drill and 
screwdriver are the only tools 
he needs. 


Rust-proof back plates fit underneath gleaming stainless 
steel moulding to cover rusted out holes. Screws fasten 
out-of-sight on the bottom of the rocker panel. No weld- 


ing. No painting. No color matching. 
How many rocker panel jobs tied 


month? This month, order an assortment of Universal 
Rocker Panel Repair Kits. See for yourself how you can 
cut rocker panel reconditioning costs in half. 
ORDER TODAY! WE PAY TRANSPORTATION 
CHARGES. FULL MONEY BACK GUARANTEE. 


BUY FROM YOUR LOCAL JOBBER 














By attr. 


y Trade-ins Sooner ... Sell Them Faster . . . At Better Prices 





STOCK ONLY FOUR PAIR TO FIT 9 OUT OF 10 TRADE-INS 


Stock No. Dealer's Cost 
RP-21 21/9" width . $10.56 a pair 
RP-31, Be. IGOR eter eS vi Wied es AS Oe 
up your shop last RP-4 A VW Sy Sal ek iy, Ses ie pale 
RP-4C 4” width . . 13.65 a pair 





OR, MAIL THIS COUPON TODAY ——— 
eT ° OPEL-VAUXHALL 
| Groboski industries, inc., 4344 Seuth Western Avenve | CADILLAC 
| Dept. ANS30, Chicage 9, Illinois loon a 
} immediately send following pairs of Universal Rocker Panels: | MERCURY 
j Steck No. Noe. Pairs Stock No. No. Pairs | FALCON 

mo R ENGLISH FORD 
| pp-3' . RP-4C ——_—— | | THUNDERBIRD 
| Terms: 2% 10th Prox—n 30 da. We pay shipping charges. =| CHRYSLER & 
| Money returned in full if you are not fully satisfied. | ae 
| Name_ ee | PLYMOUTH 
| | VALIANT 

Company eee eden. 9 RAMBLER 
| I cision nentectaintilaceihimetiptantaiingetely NASH 
PCR ner ONS PB crtnctinins || STUDEBAKER 
' 


Use This Handy Chart to Select Panels for Your Specific Needs 





1958 ww} 
960 

1950-53 RP-2'/2 
1954-60 RP-4 
1959-60 RP-3'/, 
1959-60 RP-4 
1958-59 RP-21/, 
1951-56 RP-31/, 
1957-60 RP-2'/2 

1960 RP-21/, 
1959-60 RP-3'/ 
1958-60 RP-31/, 
1957-59 RP-4C 
1953-56 RP-21/2 
1957-59 RP-4C 

1960 RP-4C 
1951-56 RP-4C 
1951-56 RP-31/2 
1959-60 RP-2'/, 
1959-60 RP-2'/, 


Truck Tested: 


CHEVROLET 
FLEETSIDE 


Model: C1543. 

Wheelbase: 127 inches; overall 
length, 206 inches; box length, 98 
inches. 

Engine: V-8 Trademaster; dis- 
placement, 283 cubic inches; 


gross horsepower, 160; gross 
torque, 270 foot pounds; cooling 
capacity, 1744-18 quarts. 

Transmission: Powerglide. 
—o Front, torsion; rear, 

Fuel tank: 17% gallons. 

Gross weight ratings: 4,300 
pounds. 

Axles: Front, independent sus- 
pension, 2,500-pound rating; 
a rating, 3.90 to 
1 0. 





from work, and before we got 
back he started 
cushions 


But I was convinced that it 
wasn’t the cushion that made the 
ride so soft. I had driven to the 
place over a worn-out macadam 
road that was full of chuck holes 
and had made much better time 
than one could make with the 
average passenger car. 


In fact, I had not slowed up for 
a hole or bump all the way out and 
was constantly passing passenger 
cars that had to slow down to take 
these same holes and bumps, I 
made them at a sustained 60 to 65 
miles per hour and the truck rode 
like a baby buggy. 


To prove to this driver that the 
difference was in the torsion-bar 
springing, we took out the seat 
that went with the cab and sub- 
stituted the seat in the ’59 Chevy. 
While his seat didn’t have any 
foam-rubber padding, I couldn’t 
notice any perceptible difference in 
the ride. And neither could he. 


I GUESS I had the ’59 Chevy 
owner’s heart in his mouth on 
the way back to the storage yard, 
because I pushed the test vehicle 
along at about 50 miles an hour 
with the full load and over that 
worn-out road. But nothing hap- 
pened, except that we got there in 
a hurry. ; 
Our next load consisted of 46 
green, eight-inch cement blocks, 
two 15-ton manual jacks and a 
lot of tools, This load wag about 
the same dead weight, I would 
guess, but we were able to load 
the blocks in the center of the 
box so that it didn’t bring the 
rear end of the box down so low. 
At lunch that day I was talking 
to the manager of the local co-op, 
which includes a feed mill, coal 


=\yard and grain elevator, and he 


was complaining about the “drum- 
ming” he was experiencing in his 
pickup cab and its hard riding. 

So I drove him back to his office 
over the roughest road I could 
find, and then around his own mill- 
yard, which was full of deep chuck 
holes. ‘ 

When he got out, he said: “I’m 
sorry that I let you drive me back. 
Now I’m going to be more dissatis- 
fied with my job than ever. I never 
knew a pickup truck could be so 
quiet and ride so comfortable. I 
guess I’ll have to get me one of 
those.” 

And because I was having so 
much fun confounding these guys 
who ride trucks all day in their 
work, I offered to take my friend, 
the contractor, out to look at an- 
other job he had men working on. 

ot * * 


Takes Field in Stride 


Not only was the road there 
rough but we had to go across 
a field with no road to get to where 
his drag line was working. I swung 
into that field as if we had been 
on pavement and it wasn’t until we 
went over a spot where there had 
been a back-furrow that there was 
any bounce in the cab at all. And 
that wasn’t bad. 

The only noise in that cab oc- 


curred when you stepped on the 
brake and the Hydrovac brake 
booster groaned as it let out air. 
There wasn’t a rattle, whine or 
groan of the terrain 
we drove over. It’s unbelieveable 
until one experiences it. 

This job was equipped with tor- 
sion-bar, independently sprung 
front wheels and coil springs on 
the rear. It has shock absorbers 
on all four wheels that eliminate 
the “bounce” when going Over rough 
roads. 

These pickups come with both 
straight-side bodies, as in the Fleet- 
side and the narrower body with 
the wheel housing on the outside of 
the body. This latter style is pre- 
ferred by some, I found, when they 
want the step between the cab and 
body so as to reach things in the 
body easier. 

* - 

the wide cabs, three full- 

sized men can sit in the cab in 
comfort. This wide-cab design en- 
ables a wide windshield that per- 
mits “glass house” vision in every 
direction. Controls are within easy 
reach and all are clustered in good 
position before the driver’s eyes. 

Cab doors are wide and solid. 
They permit easy entrance and 
exit, The lowness of the cab seat 
permits a normal man to swing 
out directly to the ground. The 
latches on the doors are solid 
and do not permit door rattle 
when the doors are closed, 

The only change I would make 
if I were to buy one of these trucks 
for general light carting, would be 
to have it equipped with power 
steering. Then I know that even 
my wife would be as happy to drive 
the truck to town as she is her 


own car. 





REMOVES TAR-FAST! 









ag" 
TAR REMOVER 










Patented formula. 
Quickly absorbs 
oils and tar. No 
hard rubbing. 
Leaves no oily film. 
Won't harm any 
car finish. 16-0z. 
can, Also gallon 
can. If jobber 
can’t supply, order 
direct. 


The LAS-STIK Mfg. Co., 
HAMILTON, OHIO 
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SPEED 


Lubricants Put 
NEW LIFE’ 
Every Automobile 









into 

Used - Proved - Accepted 
‘ROUND THE WORLD 
RETAIL 


PRICE... $1 95 


Normal Trade Discounts 
Dealer inquiries invited 





ROCOL CORP. OF AMERICA 
Bloomfield Ave., Clifton, N. J. 





Swiss Watches For Premiums 


Mens | J sport watch 

Mens | J water resistant . . . . $4.25 each. 

. . +» $4.75 each. 
$3.80 each. 


Mens | J rhinestone dial 


Ladies | J sport watch 
Ladies | J water resistant . . . $5.00 each. 


Min, | dozen, leather straps . . . 25¢ each. 
Expansion bracelets, 60c ea. Free catalog. 
TRANSWORLD, 565 5th Ave., N. Y. C. 17 











Send for 
free folder. 


AMER-STAGE 
805 East 134 St. 
Bronx 54, N. Y. 
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Used-Car Auction Prices 





(Continued from Page 31) 


$990; Biscayne (8) 4-dr., $1,150*; 2- 


dr., $1,100*; Delray (6) 2-dr., $990*. 

’57 Bel Air (8) conv., $1,300*; 4-dr., 
$1,100*, $1,060*; Bel Air (6) 4-dr., 
$1,250; Nomad (8) 4-dr., $1,260*; 
Two-ten (8) station wagon, $1,050*, 
$850*; 2-dr., $1,000*%; Two-ten (6) 4- 
dr., $800*. 

*56 Bel Air (8) 4-dr., $960* (ps), $775*, 
$700; 2-dr., $835* (ps); Bel Air (6) 
2-dr., $700*; Two-ten (6) station wag- 
on, $770; sport coupe, $725*; Delray, 
$690, $600; 2-dr., $680; 4-dr., $675, 
$630*. 


‘55 Bel Air (8) conv., $650; 4-dr., $610*, 
$580*; 2-dr., $575, $530*; sport coupe, 
$575*; Bel Air (6) 2-dr., $420*%; Two- 
ten (6) 4-dr., $575*, $430; 2-dr., $575, 
$475*; Two-ten (8) 4-dr., $575*; Del- 
ray, $530*; 2-dr., $450°; One-fifty (6) 
4-dr., $470. 

"54 Two-ten 4-dr., $360, §185*; One- 
fifty station wagon, $320; 2-dr., $150; 
Bel Air 4-dr., $275. 

CHRYSLER — ’57 Windsor 4-dr., $710* 
(ps), $400* (ps). 
DeSOTO—’56 Firedome 2-dr, hardtop, 


$600* (ps). 
DODGE—’58 Royal (8) 4-dr., $1,325* 


(ps). 
"55 Custom Royal (8) 4-dr., $225*, 
EDSEL—’59 Villager station wagon, 


500. 
’58 Citation conv., $1,210* (ps). 


FORD—’60 Falcon 2-dr., $1,625, $1,560. 
"59 Ranch Wagon (6) 4-dr., $1,660*. 
58 Thunderbird (8) conv., $2,410* (ps); 

Country Sedan (8) 4-dr., $1,240*, $1,- 
000*; Custom 300 (8) 2-dr., $1,025*; 
Fairlane (6) 2-dr., $780*, 

’57 DelRio (8) 2-dr., $975*; Fairlane 
500 (8) 2-dr., $850*, $790; Country 
Sedan (8) 4-dr., $820*. 

56 Custom (8) 2-dr, Victoria, $710*; 2- 
dr., $635*; 4-dr., $475; Country Sedan 
(8) 4-dr., $700*, $630*; Fairlane (8) 
4-dr., $700* (ps); 2-dr., $650, $610*; 


conv., $625. . 
’55 Fairlane (8) 2-dr, Victoria, $690*; 


conv., $575, $560; 4-dr., $490*; 2-dr., 
$475*, $410*; Country Sedan (8) 4-dr., 
$530, $410*; Custom (8) 4-dr., $510*; 
2-dr., $300; Ranch Wagon (6) 2-dr., 


$460. 
LINCOLN—’55 Capri 4-dr., $380*, $220*. 
$2,070* 


MERCURY—’59 Commuter 4-dr., 
(ps); Monterey 4-dr., $1,835* (ps). 
’58 Monterey 4-dr., $1,275*, $1,245°. 
’57 Montclair 4-dr, hardtop, $1,050*; 
Monterey 2-dr., $850*. 
’56 Montclair 2-dr, hardtop, $760*; Cus- 


3-Wheeled Truck 
Announced by 


Maryland Firm 


ROCKVILLE, Md, — A small, 
three-wheeled utility truck, design- 
ed to retail at about $1,400, is going 
into production here. 

The vehicle, which departs from 
most other three-wheel-truck de- 
signs in that its single wheel is in 
the rear, is the brainchild of 
Charles H. Payne, who heads 
Roustabout Truck Mfg. Co., Thur- 
mont, Md. 

Called the Roustabout, the truck 
will be built by Lofstrand Co, here. 
J. Slater McHugh, general man- 
ager, said the firm plans to pro- 
duce 25 units in the next five 
months. 

A 30-horsepower, air-cooled en- 
gine drives the single rear wheel 
of the vehicle. The truck weighs 
1,625 pounds and is rated to carry 
a 750-pound payload. 


Electric Truck 
To Be Displayed 


NEW YORK.—A British-built 
battery-powered delivery truck will 
be shown here at the British Ex- 
hibition June 10-26 at the Coliseum. 

Built by Smith’s Delivery Ve- 
hicles, Ltd., the “Commuter” truck 
is a stand/sit drive model, with 
walk-through cab. Absence of a 
drive shaft makes a flat floor pos- 
sible. 

The model to be displayed is de- 
signed for a 1%-ton payload. Bat- 
tery and charging equipment pro- 
vided enables it to cover rounds 
up to 30 miles per day at a top 
speed of 25 miles per hour, the firm 
said. 


$1,- 




















L. A. Schools to Drop 


Behind-W heel Training 


LOS ANGELES.—Eventual dis- 
continuance of the “behind-the- 
wheel” phase of the school driver- 
training program hag been voted 
by the Los Angeles Board of Ed- 
ucation. 

This segment of the program, 
which was started in 1953, has 
“diluted school time,” the board 
ruled. More than 53,600 pupils 
have completed the training 
course in dual-control cars since 
1953. 





tom station wagon, $575, 
"55 Monterey station wagon, $505*. 
’54 Monterey 4-dr., $410, 
'53 Monterey 2-dr, hardtop, $140, 


OLDSMOBILE—’58 (98) 4-dr., 
(ps). 
’57 (98) 4-dr., $920* (ps). 
’56 (88) 2-dr, Holiday, $800*; (88) Super 
2-dr. Holiday, $730* (ps). 
'55 (88) Super 4-dr., $680*, $390*; 2-dr., 


$1,450° 


$510* (ps). 
’54 (88) Super 4-dr., $390°*, 
PACKARD — ’'55 Patrician 4-dr., $300* 
(ps). 
PLYMOUTH—’58 Suburban (6) Custom 4- 
dr., $1,030, 
"57 Suburban (6) 4-dr., $800; Savoy (8) 
2-dr., $735, 


*56 Savoy (8) 4-dr., $510*, $500°, 
"55 Belvedere (8) 4-dr., $420; Belvedere 
(6) 4-dr., $420; Savoy (6) 2-dr., $340*. 
"54 Belvedere 4-dr., $250; 2-dr., $150*. 
PONTIAC— 57 Chieftain 2-dr., $725*, 
’56 Star Chief 4-dr., $750* (ps); Chief- 


tain 2-dr, Catalina, $600* (ps). 
'55 Chieftain 2-dr, Catalina, $500*; 2- 
dr., $390* 


’54 Chieftain Safari 4-dr., $280*; Star 
Chief 4-dr., $160*, 


RAMBLER—’56 Custom 4-dr, hardtop, 
$560°*. 
MISCELLANEOUS—’59 Chevrolet %-ton 
pickup, $1,175, 
'57 Chevrolet %-ton pickup, $685, 


LOS ANGELES 


Harold Henry’s Los Angeles Dealer Auto 
Auction, Sale every Tuesday, Prices are 
for sale of May 17, 


BUIOK—’58 Special 2-dr. Riviera, $1,425* 
(ps), $1,395* (ps), $1,250*; 4-dr. Rivi- 
era, $1,260*; Super 2-dr, Riviera, $1,- 
330* (ps), 

’57 Special 4-dr, Riviera, $1,065*, $885*; 
2-dr. Riviera, $885*, $835* (ps); RM 
conv., $1,010* (ps), 

56 Century 2-dr, Riviera, $840* (ps); 
RM 2-dr. Riviera, $760* (ps); Super 
2-dr, Riviera, $730* (ps); conv., $635* 
(ps); 4-dr., $515* (ps); Special 2-dr., 
$405* (ps), 

’55 Century 2-dr. Riviera, $635* (ps), 
$575* (ps); Super 2-dr, Riviera, $500* 


(ps). 
’54 RM 2-dr. Riviera, $410* (ps); Spe- 
cial 2-dr., $230. 

CADILLAC—’59 de Ville 4-dr, hardtop, 
$4,150° (ps), $3,900* (ps); 2-dr, hard- 
top, $4,085* (ps); (62) 2-dr, hardtop, 
$3,700* (ps). 


"57 (62) Sedan de Ville, $2,145* (ps); 
4-dr., $2,065* (ps), $2,000* (ps), $1,- 
800* (ps); Eldorado Seville, $1,985* 
(ps). 


’56 (62) Sedan de Ville, $1,510* (ps); 2- 
dr, hardtop, $1,350* (ps). 

’55 (62) 4-dr., $1,050* (ps); conv., $1,- 
030* (ps); Coupe de Ville, $985* (ps). 

’54 (62) Coupe de Ville, $1,030* (ps); 
2-dr, hardtop, $925* (ps); conv., $885* 


(ps). 
CHEVROLET—’60 Impala (8) sport coupe, 
$2,520, $2,450; Corvair 700 (6) 4-dr., 


$1,750. 

‘59 Impala (8) sport coupe, $2,250, $2,- 
150* (ps), $2,145* (ps); sport sedan, 
$2,125* (ps), $2,110* (ps), $2,080* 
(ps), $2,000* (ps), $1,870*; Bel Air 
(8) 2-dr., $1,775* (ps); 4-dr., $1,660* 
(ps); Biscayne (6) 4-dr., $1,475*; 2- 
dr., $1,200, 

58 Impala (8) 2-dr, hardtup, $1,750* 
(ps), $1,735* (ps), $1,535* (ps), $1,- 
500; conv., $1,685* (ps), $1,680* (ps), 
$1,505* (ps); Bel Air (8) sport coupe, 


$1,280*; 4-dr., $1,185*; Biscayne (8) 
4-dr., $1,275*, $1,235* (ps), $1,205*, 
$1,185*, $1,175*; 2-dr., $1,190*; Bis- 


cayne (6) 2-dr., $1,060*, $975; Delray 
(8) 2-dr., $675. 
°57 Bel Air (8) sport coupe, $1,315*, $1,- 


265*, $1,160*; 4-dr., $1,150*, $1,035*; 
Station wagon, $1,095* (ps); Two-ten 
(8) station wagon, $1,000*; sport se- 


dan, $1,000*; 2-dr., $995, $915*; 4-dr., 
$985*, $970*; One-fifty (6) station 
wagon, $850; 2-dr., $800. 

'56 Bel Air (8) sport coupe, $960 (ps), 
$780* (ps), $725*, $705*; conv., $725*; 
sport sedan, $635*; Two-ten (8) 4-dr., 
$650*; Two-ten (6) 4-dr., $625, $515*; 
One-fifty (6) 2-dr., $585; 4-dr., $550. 

‘55 Bel Air (8) sport coupe, $875* (ps), 
$745*, $725*; station wagon, $530*; 
4-dr., $500; Bel Air (6) 4-dr., $485*; 
Two-ten (8) station wagon, $745*; 2- 
dr., $520*; Two-ten (6) 2-dr., $600, 
$500*; 4-dr., $575, $450; One-fifty (6) 
2-dr., $405, $385; One-fifty (8) 2-dr., 


Air sport coupe, $500* (ps); 
$335*, $220*; Two-ten Delray, 
$410; 2-dr., $375, $325*, 
CHRYSLER—’58 NY 4-dr., $1,560* (ps). 
’57 NY 4-dr. hardtop, $1,305* (ps); Sar- 
atoga 2-dr, hardtop, $1,080* (ps). 


'55 NY 2-dr, hardtop, $510*; Windsor 
2-dr. hardtop, $490*, $385* (ps), 
‘52 Windsor 2-dr., $100, 
DeSOTO—’58 Fireflite 4-dr. hardtop, $1,- 
525* (ps). 
'54 Firedome 4-dr., $160*, 
’53 Firedome 4-dr., $220* (ps) 


DODGE—'58 Sierra (8) 4-dr., $1,470* 


(ps). 

'57 Coronet (8) 4-dr., $840*%; 2-dr., 
$690*; Custom Royal (8) 4-dr., $830* 
(ps). 


55 Royal (8) 2-dr, hardtop, $495*, 
’54 Coronet (8) 2-dr., $235*, 
’53 Coronet (6) 4-dr., $110. 
FORD—’60 Thunderbird (8), $4,150* (ps), 


$3,850* (ps), $3,620* (ps), $3,500* 
(ps); Galaxie (8) conv., $2,575* (ps); 
starliner, $2,400* (ps); Fairlane (8) 
business coupe, $1,700; Falcon 2-dr., 
$1,675. 

’59 Galaxie (8) skyliner, $2,225* (ps); 
2-dr. Victoria, $2,150* (ps), $1,915, 


$1,880* (ps); Country Sedan (8) 4-dr., 
$1,965* (ps); Fairlane 500 (8) 2-dr. 
Victoria, $1,840* (ps); Custom 300 (8) 
4-dr., $1,475* (ps), $1,380*; 2-dr., $1,- 
400. 

"58 Thunderbird (8), $2,450* (ps); Fair- 
lane 500 (8) skyliner, $1,525* (ps); 
2-dr. Victoria, $1,350* (ps), $1,185* 
(ps); conv., $1,340* (ps); 4-dr, Vic- 
toria, $1,250* (ps), $1,235* (ps); 4- 
dr., $1,075* (ps); Country Sedan (8), 
4-dr., $1,335* (ps), $1,245* (ps); 
Ranch Wagon (8) 2-dr., $1,030; Cus- 
tom 300 (8) 4-dr., $1,000*, $900; 2-dr., 
$980* (ps); Custom 300 (6) 2-dr., 


$825; Fairlane (8) 4-dr., $990*, $985*, 
$985* (ps). 

"57 Thunderbird (8), $2,250*, $2,235* 
(ps); Fairlane 500 (8) skyliner, $1,- 
380° (ps); 2-dr. Victoria, $1,135* (ps), 
$1,015* (ps); Country Sedan (8) 4-dr., 
$1,050* (ps), $1,045*; Custom (8) 2- 
dr., $715; Custom 300 (6) 4-dr., $695°*. 

'56 Country Sedan (8) 4-dr., $795* (ps), 
$600*; Country Squire (8) 4-dr., 
$760*; Fairlane (8) 2-dr, Victoria, 
$720* (ps), $640* (ps); 2-dr., $635*; 
Custom (8) 2-dr, Victoria, $575*; 
dr., $460*. 

"565 Fairlane (8) 2-dr, Victoria, $465*; 
2-dr., $460*; Custom (8) 2-dr., $400*; 
4-dr., $385*, $375°. 

54 Ranch Wagon (8) 2-dr., $380* (ps); 
Ranch Wagon (6) 2-dr., $285* (ps); 
Crest (8) 2-dr, Victoria, $225*; Cus- 
tom (8) 4-dr., $215*, 

HUDSON—’55 Wasp (6) 2-dr. hardtop, 
$350*. 

LINCOLN — ’58 Premiere 2-dr, hardtop, 
$2,400* (ps), $1,845* (ps). 

’54 Capri 2-dr, hardtop, $365* (ps). 

MERCURY—’59 Colony Park 4-dr., $2,425* 
(ps); Monterey 4-dr., $1,985* (ps). 

’57 Montclair 2-dr., $995* (ps); Mon- 
terey 4-dr., $970* (ps), 

56 Monterey station wagon, $825* (ps), 


$780* (ps); 2-dr., $730*; 4-dr., $570° 
(ps); Montclair 2-dr, hardtop, $715* 
(ps). 


55 Montclair 2-dr, hardtop, $680* (ps), 
$505*, $485*; Monterey 2-dr., $420*. 
’54 Monterey 2-dr, hardtop, $400*; sta- 

tion wagon, $385". 

'53 Monterey 4-dr., $285. 
OLDSMOBILE—’58 (88) Fiesta, $1,785* 
(ps); 2-dr, Holiday, $1,635* (ps), 

’57 (98) 2-dr. Holiday, $1,335* (ps); 
4-dr., $1,145* (ps); (88) 4-dr, Holi- 
day, $1,265* (ps); 2-dr, Holiday, $1,- 
230* (ps). 

56 (88) Super 2-dr. Holiday, $1,000* 
(ps); (88) 2-dr, Holiday, $875* (ps); 
(98) 4-dr, Holiday, $750* (ps). 

’55 (88) Super 2-dr. Holiday, $735* (ps); 


conv., $670* (ps); 4-dr., $495* (ps); 
(98) 4-dr. Holiday, $600* (ps). 

’54 (98) 2-dr. Holiday, $505*, $495° 
(ps). 


’53 (98) 2-dr. Holiday, $255* (ps); (88) 
Super 2-dr., $145*. 
’51 (88) Super 2-dr., $120*, 
PACKARD—’'56 (400) 2-dr. hardtop, $475* 
(ps). 








J&L Expansion— 


Jones & Laughlin Steel Corp.'s Stainless 
and Strip Division begins a $1-million ex- 
pansion program in line with a program 
to set up a network of steel service centers 
for steel dealers. Pictured is work on an 
addition to the stainless cold-finishing 
building in Detroit. 


PLYMOUTH—’60 Suburban (8) 4-dr., $2,- 
550° (ps). 

‘59 Sport Fury (8) 2-dr, hardtop, $1,- 
925*; Fury (8) 2-dr, hardtop, $1,920* 
(ps), $1,800* (ps); Savoy (6) 2-dr., 
$1,215; Belvedere (8) 4-dr, hardtop, 
$1,115* (ps), 

’58 Belvedere (8) conv., $1,185* (ps); 
2-dr. hardtop, $1,030*; Savoy (8) 4-dr. 
hardtop, $950* (ps); 4-dr., $775". 

’57 Suburban (8) Custom 4-dr., $1,030*, 
$985*, $960*; Custom 2-dr., $940*; 
Suburban (6) 4-dr., $800; Belvedere 
(8) 4-dr., $850* (ps); Savoy (8) 2-dr. 
hardtop, $755* (ps); Savoy (6) 2-dr., 
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$530; Plaza (6) 4-dr., $505°*, 
’56 Savoy (8) 2-dr., $585*; Plaza (6) 2- 


dr., $385. 

'55 Plaza (6) Suburban 2-dr., $485*; 
Belvedere (8) 4-dr., $430*, $360*, 

’54 Plaza Suburban, $330. 

PONTIAC—’59 Catalina Safari 4-dr., $2,- 

305° (ps), $1,850* (ps). 

‘58 Bonneville conv., $1,830* (ps); sport 
coupe, $1,535* (ps). 

’S7 Super Chief 2-dr, Catalina, $1,065*; 
Chieftain 4-dr, Catalina, $1,000* (ps). 


'56 Chieftain Safari 4-dr., $700* (ps), 
$540*; 4-dr., $600*° (ps); 2-dr, Cata- 
lina, $575*, $450°; 2-dr., $410; Star 
Chief 4-dr., jo 


‘SS Chieftain 2-dr., $435°; 4-dr., $400°; 
Star Chief 2-dr, Catalina, $410*, 

’54 Star Chief 4-dr., $275* (ps); Chief- 
tain 2-dr., $200* (ps). 

’53 Chieftain station wagon, $245*; 2-dr. 
Catalina, $165*. 

"40 Chieftain 4-dr., $140, 

RAMBLER—'60 Ambassador (8) 
$1,900° (ps). 

‘59 Ambassador (8) Cross Country, $1,- 
685; 4-dr., $1,650°. 

’55 Rebel (8) 4-dr., $1,325° (ps). 

’54 Super 2-dr., ‘e 

*52 Super Cross Country, $150, 

STUDEBAKER—’59 Lark (6) 2-dr. hard- 
top, $1,485. 

'56 Sky Hawk (8) 2-dr, hardtop, $625. 

’53 Champion (6) 2-dr, hardtop, $115°. 

VALIANT—’'60 Valiant 200 (6) 4-dr., $2,- 
300°. 

MISCELLANEOUS—'59 Chevrolet (8) El 
Camino, $1,860* (ps), $1,600; El Ca- 
mino (6), $1,505, $1,445; Ford (8) 
Ranchero, $1,650*, 

’58 Ford (8) Ranchero, $1,285*, 

’57 Chevrolet (8) %-ton pickup, $1,000; 
(6) %-ton pickup, $920; Ford (8) %- 
ton pickup, $885; (8) Ranchero, $785; 
(8) Courier, $675. 

’56 Ford (8) %-ton pickup, $650; (8) 
F-100 %-ton pickup, $650, 

55 GMC (6) %-ton LWB pickup, $630; 
(6) %-ton, $485*; Ford (8) %-ton 
pickup, $600*; (6) %-ton pickup, 
$350; International (6) %-ton pickup, 
$515. 

’54 Ford (8) F-100 pickup, $325. 

’52 Chevrolet %-ton pickup, $365, 

‘51 Ford (6) F-2 \%-ton, $205, 

*50 Chevrolet %-ton pickup, $260; GMC 
(6) %-ton pickup, $175, 

46 GMC (6) %-ton pickup, $150, 


4-dr., 





EXTRA PROFITS 


will go in your 
pocket if you sell 


and install the Prior “LOAD-STER” Helper Spring. Warehouses nearby mean lower 
inventories. The 12 models of the “LOAD-STER’” will fit any make or model passenger 
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car, %-ton or %-ton pick-up truck. Passenger cars pulling utility 
trailers or mobile homes, salesmen with heavy sample cases, 
pick-up trucks, in fact, anyone with an overloaded vehicle 
is a mighty good prospect for a “LOAD-STER” Helper Spring 
to increase capacity by 1,000 to 1,500 pounds. The ease of 
installation and complete absence of maintenance will make 
the “LOAD-STER” Helper Spring one of the most profitable, 
sellable items you carry. For further information, write: 


PRIOR PRODUCTS, INC./>. 0. ox 7608 


DALLAS, TEXAS 
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Withie Views... 


Two Sets of Brothers 


By DAVID J. WILKIE 

A SMALL MACHINE shop in a 
little southwestern Michigan com- 
munity in the early 1880s; a black- 
smith and carriage shop in north- 
eastern Ohio a 
decade later... 

There began 
two of the most 
romantic and 
amazing chapters 
in the history of 
t he automobile 
industry — the 
story of two 
noted sets of 
brothers who fig- 
ured in the build- 

D. 3. Wilkie ing of the gigan- 
tic industry that rates second only 
to steel. 

It was in a machine shop at 
Niles, Mich., that the famed Dodge 
brothers—John F. and Horace E.— 
opened their careers in poverty 
and toil, 

A blacksmith shop in Norwalk, 
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O., was the starting point for the 
greatest of all the automotive 
brother groups, the seven Fish- 
ers. 

There were other brothers who 
helped build the motor industry, 
notably the Duryeas, the Apper- 
sons, the Packards, the Stanleys, 
the Grahams and many of lesser 
prominence, but none whose genius 
took them to greater financial 
heights than the Dodges and the 
Fishers. 

a * ae 

NOWHERE in industry history 
was the “family spirit” as clearly 
exemplified as in the case of the 
Fishers. They never talked about 
themselves, but their associates 
used to say that “if there had been 
no Fisher body, there could have 
been no General Motors, as it is 
known today.” 

However accurate that may be, 


where in modern American indus- 
trial history. 

Out of the early training they re- 
ceived in the Norwalk blacksmith 
shop grew the great Fisher Body 
company they organized in 1909 
with a $50,000 capitalization. Less 
than two decades later, they sold 
it to General Motors for $208,000,- 
000, Huge stock market operations 
subsequently added to that great 
wealth, 

The Dodge brothers were 
rough, hard-headed and plain- 
spoken individuals whose fortune 
came out of contracts to manu- 
facture engines and other parts 
for early Ford automobiles, They 
were among the original 12 

stockholders of the Ford Motor 

Co. Each had 50 shares, which 
they paid for with $7,000 in ma- 
terials and $3,000 in cash, 

It was with the earnings of this 
investment that they built their 
own automobile company. The 
anomaly of owning one big auto 
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“Stop using my place as a 
shortcut—I’m getting a reputa- 
tion as a low tradein.” 





company and collecting huge divi-| business the two brothers had 


dends from another ended when , built. 


they sold their Ford holdings to 
Henry Ford in 1919 for $25,000,000. 


* * * 


ELDEST of the Fisher brothers 


In 1925, five years after the|was Fred J.; youngest was How- 
deaths of the two Dodge brothers,| ard. Between them were Charles 


there is no exact parallel to the life|a New York banking syndicate 


story of the Fisher brothers any- 
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T., William A., Edward F., Lawr- 
ence P., and Alfred J, They were 
born to the blacksmith and car- 
riage business, their father, grand- 
father and several uncles having 
engaged in that occupation, 

An expert carriage builder at 
25, Fred Fisher went to Detroit 


At UAW Request asi 





from Norwalk in 1902 and obtained 
a draftsman’s job. He was follow- 
ed soon afterward by his brother, 
Charles, and the trek of the Fish- 
ers was under way. It was a year 
after Fred and Charles Fisher or- 
ganized the Fisher Body Co, that 
the company obtained an order for 
150 closed bodies from the Cadillac 
company. 

From that point on, Fred 
Fisher ushered his other broth- 
ers, One by one, into the motor- 
car body building business, The 
youngest brother, Howard, was 
an infant in arms when Fred 
Fisher moved from Norwalk to 
Detroit, Had there been other 
Fisher brothers, they, too, would 
have been chaperoned into the 
motorcar business by the elder 
brother, 

But the other children of the 
elder Lawrence and Margaret 
Fisher were four girls. 

Amid a multiplicity of business 
activities, the brothers found time 
to show more than ordinary de- 
votion to their mother, It often 
was said that from the time they 
took her from Norwalk to Detroit 
until she died, near her 80th birth- 
day in 1936, at least one of them 
had visited her every day. 

The Fisher brothers contributed 
liberally to charitable undertak- 
ings. Millions went into construc- 
tion of a nurses home in Detroit, 
a Y.M.C.A building, a parochial 
school, a home for a parish priest 
and a convent for sisters who 
taught in the school. 





Ford to Review Hiring 


By Francis J. Gawronski 
Staff Writer 


DETROIT.—Ford Motor Co, has 
promised to investigate United 
Auto Workers complaints about 
uneven employment at Ford plants 
and report back to the union, 

This was learned after Henry 
Ford Il, company president; Ern- 
est R. Breech, board chairman; 
K. C. Cassidy, industrial relations 
vice-president, and Malcolm L. 
Denise, labor relations vice-presi- 
dent, held a two-hour conference 
with Walter P. Reuther, UAW 
president, and Kenneth Bannon, 
UAW Ford department director. 

In a report for UAW Local 600’s 

newspaper on the meeting, Bannon 
said, “President Reuther spent con- 
siderable time outlining the overall 
problem in assembly and manufac- 
turing plants. 

“At the present time, some as- 
sembly plants are hiring new em- 
ployes while in other locations, 
layoffs are taking place. 

“To better distribute the work, 
the union asked that assembly op- 
erations be integrated, This would 
mean that Fords, Mercurys, Fal- 
cons and Comets would be assem- 
bled in the same plant and there- 
fore employment would be better 
stabilized.” 

Bannon said the “union be- 
lieves that a smaller car should 
be introduced in order to com- 
pete with imports, such as Volks- 
wagen, and that when and if 
such a car is introduced, its as- 
sembly and manufacture be done 
in plants where unemployment 
has been a problem.” 

It has been rumored that Ford 
is preparing a four-cylinder “com- 
pact compact” for production, 

“At the conclusion of the meet- 
ing, Mr. Ford said the company 
would look further into the prob- 
lem and within a short period of 
time, would forward its conclusion 
to the union,” Bannon said. 

The Ford-Reuther meeting had 
been urged by Carl Stellato, presi- 
dent, Local 600, who has seen em- 
ployment drop sharply at Ford’s 
Dearborn plant. 

The primary reason for the Dear- 
born drop is the popularity of the 
Falcon and Comet—not manufac- 
tured there—and the corresponding 
drop in sales of the standard 
Fords, which are. 

In other labor news, Mack 
Trucks, Inc., has announced that 
it would continue to operate the 
Allentown (Pa.) plant under 
terms of a new labor agreement. 
Last October, the company an- 
nounced plans to combine the Al- 

lentown plant with the one in 
Plainfield, N. J., and to run the 
consolidated operation at a new 
site. The move was dictated, the 





company said, by a need to in- 
crease efficiency and improve the 
company’s competitive position. 

The announcement followed a 
two-day meeting of the company’s 
board. The meeting was called to 
consider contract proposals made 
by UAW Local 677 and the union’s 
international officers. 

The board’s announcement said a 
new site for the Plainfield opera- 
tion had not been determined. 
Local 677 represents about 3,000 
Allentown workers, and Local 343 
represents 2,800 workeis at Mack’s 
Plainfield plant. 

Mack also announced the elec- 
tion of Ellsworth A. Lewis as in- 
dustrial relations vice-president. 
He has been industrial relations 
director since 1956. 

Meanwhile, General Motors Corp. 
announced settlement of a 46-day 
strike at its Fisher Body Division 
plant in Kansas City. 

The strike over work loads idled 
2,200 workers at the Fisher plant, 
and 1,000 at a nearby Chevrolet- 
Corvair assembly plant. 


Goodyear to Build 
Plant in Texas 
For 2 Synthetics 


AKRON, — Two new synthetic 
rubbers which offer advantages 
over natural rubber will be pro- 
duced in a multimillion-dollar plant 
to be constructed near Beaumont, 
Tex., according to Goodyear Tire 
& Rubber Co. 

The two rubbers were identified 
by Chairman E. J. Thomas as 
Natsyn, made from isoprene, and 
Budene, made from butadiene, both 
derivatives of petroleum. 

Natsyn, according to Thomas, 
has a physical structure which du- 
plicates the natural rubber mole- 
cule and can be used both as an 
extender and replacement for the 
natural product. It has exception- 
ally high flex and heat resistance, 
he explained. 

Budene is an extender for nat- 
ural rubber and has many out- 
standing applications, Thomas 
pointed out. Both rubbers, he said, 
will be used in tires, industrial 
products such as conveyor belts, 
and in other products requiring 
their unique properties, He said the 
new synthetics will outperform 
natural rubber in many applica- 
tions. 

To date, Budene and Natsyn 
have been produced in limited 
quantities in pilot plants at Akron. 
The Beaumont plant will be the 
company’s first production opera- 
tion engineered for commercial 
output, Thomas said. 
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Prterve and Pretec 


Auto Dealer Changes 


WEST HARTFORD, Conn.—wW. 
Hart Volkswagen celebrated the 
opening of its new $175,000 sales 
and service facilities by taking 
orders for 49 new VW’s within two 
days, G. Wilbur Hart, corporation 
president, said. 

* * 


Ford Deal for Aclin 


JACKSONVILLE, Ark. — Aclin 
Ford Co., Inc., has opened at 800 
S. First St. Lloyd B. Aclin is presi- 
dent and manager, and Frank A. 
Bailey is secretary-treasurer. 

+ ok * 


Another U. C. Lot 


SALEM, Ore.— Mansfield Ram- 
bler has added to a second used- 
car lot at 340 Church. 

* * 


* 


Middlebury Combine 


MIDDLEBURY, Vt. — Middle- 
bury Motors, Inc. (Chevrolet), 
has beex purchased by Millikin 
Motors, Inc. (Pontiac-Vauxhall), 
says owner W. E. Millikin. 

+ * * 


Kaye Takes on Triumph 


ALBANY.—Kaye Chrysler, 949 
Central Ave., has been appointed 
exclusive Triumph dealer in the 
Albany area, according to M. H. 
and Carl Kaplan, co-owners. 

ak * 


20 Join Renault 


In Midwest Towns 


CHICAGO. — Appointment of 20 
new Renault dealers in five Mid- 
west states is announced by Lakes 
States Imports, Inc., distributor for 
Renault. The 20 appointments in- 
clude eight in Ohio, five in Illinois, 
four in Indiana and three in Michi- 


gan. 
New Renault dealers in Ohio 
are Eastern Hills, Inc., Norwood; 
Huron Motor Sales, Inc., Huron; 
European Motors, Ravenna; 
Jones Buick Co., Athens; Latham 
Motor Sales, Findlay; Sports Car 
Development Co., Inc., South 
Euclid; Corson Buick, Inc., Leba- 
non; Gary Imports, Inc., Lorain. 

Illinois — Egolf Motors, Peoria; 
Kewanee Auto Imports, Kewanee; 
Drone Imported Cars, Springfield; 
Heide Implement Co., Inc., DeKalb; 
Roy Fitzgerald Buick, Inc., Mt. 
Vernon. 

Indiana — Trigg Buick-Pontiac, 
Inc., LaPorte; Dutch Hurst Motors, 
Inc., Muncie; Everroad’s Garage, 
Columbus; Klinger Motor Sales, 
Elkhart. 

Michigan—Perry Sales Co., Petos- 
key; Tansky Motors, Jackson; Oli- 
ver Motor Sales, Inc., Pontiac. 

* * + 


DeMann Heads GM Deal 


SILVER BAY, Minn.—Charles 
DeMann, who has been in the 
auto business at Dundas and 
Lonsdale, Minn., since 1946, has 
taken over operation of Luedin 
Chevrolet, Inc., here. The dealer- 
ship also handles Oldsmobile. 


* * * 


New Daniels Showroom 


HARTFORD.—The new and en- 
larged showroom of Daniels Cad- 
illac-Oldsmobile, Inc., 530 Albany 
Ave., has been opened, The show- 
room provides over 10,000 square 
feet of display and office area and 
has been wood panelled. 

+ + a 


Compton, Gragg Buy in Deal 

PORTALES, N. M.—E, P. Comp- 
ton and Morton Gragg have pur- 
chased one-third interests in Kin- 
sey Motor Co, (Ford), which has 
been renamed Kinsey Motors, Inc. 
D. C. Kinsey also has a dealership 
in Hereford, Tex. Compton has 
been named manager of the Por- 
tales outlet. 

* * 
Pontiac Sale to Buick 


GRAND RAPIDS, Minn.—Lin- 
der Motor Sales (Pontiac-Cadil- 
lac) here, headed by John Linder, 
has sold out to Danielson Motors 
(Buick), operated by E, O. Dan- 
ielson. 


” ~ Ed 
Guider, Panaro Buy Deal 
WILLIAMSVILLE, N_ Y. — Mid- 
town Motors, Inc, (Plymouth-Val- 
iant), 5479 Main St., has been pur- 
chased by Clement G, Guider and 
Donald M. Panaro who will operate 


as Guider & Panaro Motors, Inc. 
The firm formerly was owned by 
Harold Marks, who has retired. 

* * * 


Welcome Pontiac 


WILLISTON, N. D.—Lund Motor 
Sales (Oldsmobile-Cadillac-GMC) 
has added Pontiac to its lines, ac- 
cording to Vernice Lund, president. 

* * * 


Caringe Buys Buick Site 


Bernie Caringe, Chevrolet deal- 
er for the past 20 years, has pur- 
chased the former Farhart Buick 
building in Gloversville, N. Y. 
The building is one block long 
and has 36,000 square feet of 
service and display area. 

* * * 


Highland Motors (VW) 


SPARTANBURG, S. C.—The new 
Volkswagen-Porsche dealership 
here is Highland Motors, Inc., 
owned by Howard H. Gombe 
president, and Calvin H, Vittum, 
secretary and treasurer, Gombert 





Throughout the entire field 





for the last five years was a district 
service manager for the VW distri- 
butor in the Southeast. 

a * * 


Haberer Quits 


PARK RAPIDS, Minn.—The 
dealership of John Haberer & 
Sons (Pontiac) here has been 
terminated. 


10 Dadiars Added 
To DKW Roster 


SOUTH BEND.—Mercedes-B e nz 
Sales has signed 10 new Auto 
Union-DKW dealerships, They are: 

Pitcher Motors, Poughkeepsie, N. 
Y.; Rust Motor Sales, Inc., Lexing- 
ton, Ky.; James Motor Center, 
Long Beach, Calif.; Bill Hoffman 
Pontiac, Tucson, Ariz.; Burnham 
Motor Sales, Inc., West Allis, Wis, 

Mark Motors, Inc., Arlington 
Heights, Ill.; Byrl S. Kline, Read- 
ing, Pa.; Teddy’s Service, Bergen- 
field, N. J.; Stahl Motor Co., Mon- 
terey, Calif., and O. K. Morton, San 
Jose, Calif. 

* * * 
Winston (VW) Opens 
WINSTON-SALEM, N. C.—Win- 


rt, | ston Motors, Inc. (Volkswagen), has 


held its opening at 1017-29 N. Lib- 
erty St. Bill Powers is president. 


of liquid-cooled engine design... 
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with a BLUE CORAL Treatment 
the “Chromaphylactic” treat- 
ment known the world over 

for its enduring protection of 
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DOLE THERMOSTAT ENGINEERING 
ASSURES POSITIVE TEMPERATURE CONTROL 









Every manufacturer knows that engine performance will 
be improved if it operates at the most desirable temperature 
during every season of the year. That’s why designers have 
been specifying Dole Thermostats for accurate, dependable 
temperature control ever since liquid-cooled engines were 
proved to operate at optimum efficiency when equipped 
with thermostatic heat control devices. 


For every internal combustion engine, from the smallest 
marine inboard or outboard to the most complex passenger 
car or truck engine, regardless of design, there’s likely a Dole 
Thermostat now keeping it running at peak effectiveness. 
But, what’s more important, if a Dole Thermostat is not 
presently available to meet your specs—Dole will design and 
build one for you. 


Dole has been doing just that for years—engineering ther- 
mostats as component parts for every type of engine across 
the field. Possibly we could help improve your product— 
we'd like to try. Write to: Automotive O.E.M. Products 
Sales Dept. 636, New Center Bldg., Detroit 2, Mich. 





Dole Automotive 
Thermostat 
Dole Marine 
Thermostat 


Contro/ with 


DOLE 


Automotive OEM Products Sales Department 
The Dole Valve Company 
6201 Oakton St., Morton Grove, Ill. (Chicago Suburb) 
© D.V. Co. 1960 
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Dealer Is Loser 
In Warranty Suit 


CHARLESTON, W. Va—A jury 
awarded Russel] C. Hudnall, Cedar 
Springs, a $700 judgment against 
Brown Chevrolet Co, in a suit 
charging breach of warranty. 

Hudnall contended that the deal- 
er refused to make repairs he said 
were necessary. 

The jury verdict was not unanim- 
ous. After the jurors had failed to 
reach a decision after several hours 
of deliberation, counsel for both 
sides agreed to accept a majority 
vote. 


AUTOMOTIVE NEWS, MAY 30, 1960 
Sales Conditions in Various Areas ... 





Auto Market Reports 


Denver 

Denver dealers sold 1,878 new cars 
in April, compared with 1,520 in 
March:and 1,742 in April a year ago. 

New-car sales in the first four 
months of this year numbered 6,913, 
compared with 6,470 in the com- 
parable 1959 period. 

By makes, registrations in 





To the 


AUTOMOBILE DEALERS 
who are participating 
in and promoting safety 
through 
NATIONAL VEHICLE 
SAFETY-CHECK 


Shank Yor 


Your owners and customers 
should be grateful to you for 
your constant efforts to 
protect their driving safety. 


MODERN DISPLAYS, INC. 
DETROIT 


Ny 
MONTH 


1 ae he 





“Our biggest month in two years of operation — 28 units signed up,” 
is the report from Jack G. Kiefer, CARS Rental member and leading 
Chevrolet dealer of Baltimore, Maryland. Here's proof positive of the 
effectiveness of CARS method of leasing, renting and financing. 

“lam really tickled with the national advertising program as well as 
the success of our own local tie-in with your national ads,” Mr. Kiefer 
continues. Why not get the CARS Rental System story yourself? “Semi- 
nars in the Sun” are conducted weekly in Fort Lauderdale under the 
joint sponsorship of the University of Miami and CARS Rental System. 
Small, selective classes on Tuesday, Wednesday and Thursday permit 
personal attention to your individual problems—and show you the way 
fo new profits through the only leasing group in the nation made up of 


new car dealers. 


Write or Phone TODAY 
For Your Reservation 





CARS RENTAL SYSTEM 

DEPT. AN, DRAWER 7126, SUNRISE STATION 
FT. LAUDERDALE, FLORIDA 

Please send me full information concern- 
ing CARS “‘Seminars in the Sun”, 


NAME 
CARS RENTAL COMPANY 
SYSTEM 
Logan 64321 STREET. 
938 SUNRISE 


LA 
FT. LAUDERDALE, FLORIDA CITY 





April were: Chevrolet, 425; Ford, 
251; Rambler, 149; Pontiac, 116; 
Dodge, 108; Oldsmobile, 108; Fal- 
con, 132; Valiant, 79; Corvair, 73; 
Buick, 62; Volkswagen, 56; Plym- 
outh, 48; Comet, 46; Cadillac, 41; 
Mercury, 34; Studebaker, 30; 
Chrysler, 19; Lincoln, 12; Austin- 
Healey, 8; English Ford, 8; Volvo, 
8; Taunus, 7; MG, 5; Alfa Romeo, 
4; DeSoto, 4; Metropolitan, 4; 
Sunbeam, 4; Hillman, 3; Imperial, 


3; Checker, 2; Fiat, 2; ‘Saaear, 2; 
Opel, 2, and > 

New-truck sales totalled 312 in 
April, compared with 216 a month 
earlier and 306 a year earlier. The 
four-month total was 982 in 1960 
and 976 in 1959. 

By makes, registrations were: 
Ford, 109; Chevrolet, 104; GMC, 27; 
International, 20; Willys, 15; Mack, 
10; Dodge, 7; Volkswagen, 4; Ken- 
worth, 2; Divco, 1; White, 1, and 
miscellaneous, 12. 


—Ira ALEXANDER 
* a7 * 


Indianapolis 

New-car registrations in Marion 
County (Indianapolis) in April to- 
talled 3,794, compared with 3,866 in 
March. 

Volume of domestics was off 1.2 
percent and imports were down 12.0 
percent. 

By makes, registrations were: 
Chevrolet, 918; Ford, 614; Pontiac, 
274; Falcon, 261; Oldsmobile, 261; 
Dodge, 253; Rambler, 153; Plym- 
outh, 144; Buick, 137; Valiant, 123; 
Corvair, 101; Volkswagen, 91; Cad- 
illac, 87; Comet, 83; Mercury, 69; 
Studebaker, 49; Chrysler, 25, and 
Renault, 23. 

Lincoln, 10; Triumph, 10; Im- 
perial, 9; Simca, 9; Mercedes- 
Benz, 8; Metropolitan, 8; MG, 8; 
Opel, 8; DeSoto, 7; English Ford, 
7; Vespa, 7; Austin-Healey, 5; 
Jaguar, 5; Volvo, 5; Hillman, 4; 
Fiat, 3; Morris, 3; Lancia, 2; 
Willys, 2; Edsel, 1, and miscel- 
laneous, 7. 

New-truck registrations totalled 
558 in April, compared with 381 in 
March, By makes, registrations 
were: International, 218; Chevrolet, 
129; Ford, 115; Dodge, 27; GMC, 25; 
Volkswagen, 13; Willys, 13; White, 
8; Mack, 6; Diamond T, 2; Divco, 
1, and miscellaneous, 1. 


—C. L. Kern 
* * * 
Akron 


New-car buying in Summit 
County (Akron) is continuing at a 
sizzling pace. In the first four 
months of the year, deliveries were 
32 percent higher than in the same 
period in 1959, and 21 percent above 
1955, when the industry had its big- 
gest year. 

Dealers said the record-breaking 
volume reflects the ever growing 
popularity of the compact cars and 
the increasing number of two-car 
families. 

Up to May 1, registrations 
reached an alltime high of 10,141, 
compared with 7,664 in the com- 
parable months of last year, In 
booming 1955, deliveries in this 
period totalled 8,412. April sales 
totalled 3,056; March, 3,084. 

Chevrolet, Ford and Plymouth— 
together with their compacts—ac- 
counted for 1,763 of April sales, or 
nearly 58 percent. 

Chevy tightened its hold on the 
No. 1 spot in April and at the end 
of four months topped Ford, 2,804 
to 2,264. 

There were 534 Plymouths sold 
in the four months and 456 Valiants 
to give this combination a 990 total. 
Dodge was fourth with 639 and 
Pontiac had 590; Rambler 500; 
Oldsmobile, 467, and Buick, 438. 

April’s big sales push was achiev- 
ed with minimum help from im- 
ported cars. Only 83 of these models 
were sold, one of the lowest 
monthly totals in several years. 


— J of KUEBLER 
* 


Boise, Id. 

New-car registrations in Ada 
County (Boise), Id., numbered 223 
in April, compared with 302 in 
March. Domestic-car volume de- 
clined 249 percent and imports 
went down 35.1 percent. 

By makes, April registrations 


were: Ford, 56; Chevrolet, 34; 
Rambler, 26; Oldsmobile, 18; 
Dodge, 13; Mercury, 11; Pontiac, 
11; Buick, 8; Chrysler, 8; Cadillac, 
6; Volkswagen, 6; Plymouth, 5; 
Austin, 3; Renault, 3; Mercedes- 
Benz, 2; Studebaker, 2; Triumph, 
2; Lincoln, 1, and miscellaneous, 8. 
New-truck registrations totalled 
91, compared with 102 the previous 
month. By makes, they were: Ford, 
28; International, 27; Chevrolet, 20; 
GMC, 5; Kenworth, 5; Dodge, 3; 
Mack, 1; White, 1, and miscellane- 


ous, 1. 
* ¢ *# 


Columbus, O. 

April new-car registrations in 
Franklin County (Columbus), O., 
totalled 3,011, compared with 2,950 
a month earlier. 

By makes, registrations were: 
Chevrolet, 706; Ford, 464; Dodge, 
258; Falcon, 218; Pontiac, 201; Ram- 
bler, 169; Oldsmobile, 129; Plym- 
outh, 122; Valiant, 105; Volkswagen, 
87; Buick, 78; Comet, 73; Corvair, 
53; Mercury, 53; Cadillac, 50; 


Financial 


The first-quarter report of Com- 
mercial Credit Co, and its subsidi- 
aries showed that consolidated net 
income from operations was $6,419,- 
335, compared with $6,391,033 in the 
like period of 1959. 

Gross receivables acquired by the 
finance companies in the first quar- 
ter were in excess of $1,128 million, 
compared with acquisitions in the 
first quarter of 1959 which totalled 
in excess of $955 million. 

Receivables outstanding on 
March 31 totalled $1,873,240,065, 
compared with, on a similar date 
of 1959, $1,450,321,155. The increase 
in receivables outstanding is fairly 
well distributed throughout all 
lines of activity. 

First quarter net earnings of 
the finance companies amounted 
to $3,529,801, compared with $3,400,- 
444 for 1959. The finance companies 
did about 18 percent more business 
in the first quarter of 1960, com- 
pared to the first quarter of 1959, 
but most of the increase in earn- 
ings was absorbed in the increased 
cost of money, Commercial Credit 
said. 

The amount of cash employed in 
the finance operations on March 31 
was $1,713,301,000, which is $392,- 
160,000 more than on March 31, 
1959, and $141,292,000 more than on 
Dec, 31, 1959. 

This increased cash employed 
has brought about a substantial in- 
crease in the reserves for unearned 
income on receivables, unearned 
premiums of the insurance com- 


Royal Rolls-Royce— 


This Rolls-Royce Phantom V limousine 
was delivered to Queen Elizabeth. Pro- 
duced by Park Ward & Co., Ltd., the car 
is painted in the royal colors: Maroon and 
black. The roof is fitted with a glass center 
and plastic side panels and the rear sec- 
tion of the roof is made in one piece of 
moulded plastic. The interior of the car 
can be illuminated when required. The 
center roof glass can be covered from 
inside the car by an electrically-operated 
sliding panel. The center armrest contains 
the controls for the radio and air-condi- 
tioning system. 








Studebaker, 29; Chrysler, 22, and 
Renault, 14. 

Opel, 9; V-olvo, 9; Austin, 7; 
English Ford, 7; Imperial, 7; 
Simca, 6; Lincoln, 5; Mercedes- 
Benz, 5; Saab, 5; Willys, 5; Borg- 
ward, 4; Fiat, 4; Goliath, 4; Hill- 
man, 4; MG, 4; Triumph, 4; 
Metropolitan, 3; Peugeot, 3; Jag- 
uar, 2; Vauxhall, 2, and miscel- 
laneous, 6. 

New-truck registrations, mean- 
while, fell to 217 from 244. By 
makes, they were: Ford, 69; Chev- 
rolet, 49; International, 31; GMC, 
27; Volkswagen, 15; Dodge, 8; Reo, 
5; White, 4; Willys, 4; Mack, 3; 
Divco, 1, and FWD, 1. 

x * * 


Omaha 


Showing what good weather can 
do, 1,656 new-car sales were re- 
corded in the Omaha market for 
April, as contrasted to blustery 
March’s total of 1,250. 

Chevrolet again led with 443. 
Ford came second with 363 and 
Rambler was third with 134. 

Dodge and Oldsmobile shared 
fourth spot, tied with 103, and Pon- 
tiac had 82 to force Plymouth down 
to sixth position. 

In truck sales, the April total was 
279, compared with March’s total 
of 146. Ford showed 89 sales, Chev- 
rolet, 82 and International, 52. 

—ARTHUR R. OLESON 


Front 





panies and losses on receivables, 
which totalled $164,706,097 on 
March 31, compared with $128,534,- 
612 at March $1, 1968. 


White Reports 
Dip in Sales, Net 


In First Quarter 


Net earnings and sales of White 
Motor Co. in the first quarter al- 
most equalled the record-breaking 
pace of the comparable 1959 period, 
according to President J. N. Bau- 
man. 

Unaudited net earnings were $2,- 
656,717, a decline of 3.3 percent from 
the $2,748,169 a year ago, he said. 
Net sales dropped 3.6 percent to 
$79,909,295, compared with $82,868,- 
129 in 1959, he added. 

New commercial trucks sold dur- 
ing the first three months totalled 
5,440, Bauman said, compared with 
5,143 in the previous year, partially 
offsetting a decline in government 
business. 

Meanwhile, the White Diesel En- 
gine Division said that the order 
for 109 engines placed last month 
by the Corps of Engineers, Kansas 
City, represents the largest single 
engine order ever placed with the 
division. 

Valued at $4.5 million, the order 
also carries an option for 72 more 
engines at a future date, White said. 


The engines will drive generators 
and furnish prime power at Atlas 
missile launching sites throughout 
the United States, White added. 


Profit Tapers Off 


At Pacific Finance 


Pacific Finance Corp. reported a 
net profit of $1,485,257 in the first 
quarter, off from the $1,711,515 
earned in the like period of 1959. 

The volume of total finance busi- 
ness acquired in the first quarter 
was $173,078,685, compared to $189,- 
896,145 in last year’s first quarter. 
The volume of retail auto paper 
acquired in the first quarter was 
$45,603,821, off from the $56,768,836 
acquired in the first quarter of last 
year. 

Retail auto paper outstanding on 
March 31 was $246,281,383, com- 
pared with $199,662,414 a year ear- 


lier. 
* * cam 


General Finance Ups Profit 
As Auto Volume Slips 


General Finance Corp. reached 
a record high in first quarter earn- 
ings at $943,371, an increase of 10.2 
percent over net income of $855,854 
for the similar period of 1959. 

Retail automobile financing vol- 
ume for the first quarter amounted 
to $27,502,000, a decrease of approx- 
imately 7 percent from the $29,462,- 
000 for the similar period last year. 
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Highway & Safety News... 
States Act to Tighten 


Controls on Drivers 


New legislative and administra- 
tive action relating to driver licens- 
ing, training and regulation, and 
other aspects of highway safety 
laws and enforcement includes the 
following: 

Colorado: A ruling handed 
down by Colorado State Attorney 
General Duke W. Dunbar held 
that State Revenue Director Rob- 
ert A. Theobald has the power to 
require that any motorist who 
has three traffic violation points 
must take a written test when 
seeking renewal of his driver’s 
license. 

Dunbar had been asked to rule 
on the question after Rep. Lela 
Gilbert asserted that Theobald had 
exceeded his authority in putting 
the regulation into effect. 

Under a regulation put into ef- 
fect May 2 by Theobald, all persons 
who have accumulated three viola- 
tion points during the past three 
years must pass a written test 
before earning renewal of their 
driver’s license. All moving viola- 
tions carry at least three points in 
Colorado’s statutory point system. 

The system permits the State 
Revenue Department to suspend 
a driver's license if he has 12 points 
in one year, 18 in two years, or 24 
in three years. 

CoNNEcTicuT: Letters have been 
sent by the Connecticut State Motor 
Vehicles Department to “problem 
drivers” seeking their voluntary co- 
operation in a new study that may 
link driver habits and health to 
traffic accidents. 

The letters went for the most 
part to drivers scheduled for 
hearings on restoration of sus- 
pended licenses. Others were sent 
to drivers involved in one-car ac- 
cidents. 

Letters also are to be mailed to 
drivers involved in accidents re- 
ported to the department in the 
future and as new hearings are 
scheduled during the expected 12 
to 18-month period of the study. 

These drivers, in addition to 
others the department may ask to 
volunteer in the future, will com- 
prise most of the 15,000 to 25,000 
who will be given physical and psy- 
chological examinations. 

Dr. James P. Shortal, a physician 
of the United States Public Health 
Service directing the study, said the 
rest of the drivers will come from 
what he described as “normal con- 
trol” drivers. These drivers, he said, 
will be volunteers with better driv- 
ing records, who will be compared 
with the problem drivers. 

Some of the “normal control” 
drivers will be state employes who 
have volunteered, including depart- 
ment inspectors. Shortal also said 
truck drivers had been asked to vol- 
unteer as part of this control group. 

Shortal said the project, also be- 
ing sponsored by the Connecticut 
State Health Department, would in- 
clude follow-up studies on the driv- 
ers for a period of from five to eight 
years following the original study. 
Virainia: Traffic court reform was 
urged by Norfolk Traffic Judge 
Vernon D. Hitchings in addressing 
an accident prevention session of 
the annual Virginia Safety Confer- 
ence in Richmond. 

Hitchings has won two awards 
presented by the American Bar 
Assn. for his court. He said the 
traffic court system in rural 
areas of the state is “antiquated 
—there are no full-time courts in 
any state rural area.” 

With local lawyers in these areas 
appointed judges, Hitchings said 
“some lawyer who represents 
Farmer Brown on water rights one 
day is a poor man to judge the 
same man on a traffic offense.” 

He said Virginia should setup a 
circuit pool system where a full- 
time judge would sit for one or two 
days a week in each county in the 


S-P Fights Smog 

SOUTH BEN D.—Studebaker- 
Packard and duPont are working 
on an anti-smog exhaust filter for 
automobiles. An S-P spokesman 
denied reports that it would be in 
production this fall and would be 
original equipment on some ’61 
models. 


circuit. This, he said, would permit 
a “much better and most needed 
excellence.” 

Hitchings also called for a state 
relicensing law, similar to a North 
Carolina law he said requires driv- 
ers to undergo physical and mental 
examinations every four years. 


Safety Official 
Urges Uniform 
Accident Reports 


Lack of uniform rules on collect- 
ing and reporting accident informa- 
tion prevent a more effective attack 
on traffic mishaps, and high insur- 
ance costs, according to Robert I. 
Catlin, member of the Connecticut 
Safety Commission. 


The only reliable figures on a na- 


tional and state level cover traffic 
fatalities, he said. 

Six states require reporting of ac- 
cidents in which property damage 
totals $25 or more, Catlin added, 
while 15 make it $50 and 24 have 
a ceiling of $100 or more. 

“As to personal liability injuries, 
there are two estimates and they 
are miles apart,” he said. “The Na- 
tional Safety Council estimated 1.4 
million accidents occurred in 1959. 
Travelers Insurance Co. estimated 
2,825,000. 

Catlin said he thinks the Trav- 
elers estimate is more accurate. 

He recommended that all state 
motor-vehicle departments recheck 
and analyze the 1959 figures, and 
urged all states to adopt a uniform 
system of collecting and releasing 
the information. 


Dealer Provides 13th Car 


For School’s Driver Classes 


For the 13th year, Travis Brem, 
owner of Brem Chevrolet Co., 
Deming, N. M., has provided a new 
ear for use by driver-education 





45 Years in Ford Sales— 


Climaxing a 45-year sales career with Ford Motor Co., Robert F. Leonard, left, 
who retired recently as Central regional sales manager for Ford division at Kansas 
City, is shown at a reception given in his honor by executives of Ford's general sales 
office in Dearborn. Talking with Leonard at ihe reception are C. R. Beacham, center, 
classes at Deming High School, Ford assistant general manager, and M. S. McLaughlin, Ford general sales manager. 

Nearly 1,000 students have re-| Leonard, who now resides at West Falmouth, Mass., joined Ford in 1915. He took 
ceived driver training during the| over the managership of Ford's Central region in 1956 and directed the activities 
school year in the 13-year period, | of five Ford district sales offices, with jurisdiction over 1,000 Ford dealerships in an 
Brem said. 11-state area, 


















DEALERS TALK “ABOUT 





Up and down the country, dealers are making money on the new, o- 5 





WHAT’S NEWS IN RUBBER 





UTYLTIRES 
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That last dealer comment points a lesson — one short demonstration ride 
proves the unique advantages you claim for tires of Enjay Butyl... no screech 
on any curve, up to 30% faster stopping, much less shock, vibration and road 
noise. Ask your supplier for profitable tires of Butyl. 


EXCITING NEW PRODUCTS THROUGH PETRO-CHEMISTRY 


Akron ¢ Boston * Charlotte * Chicago * Detroit « Los Angeles * New Orleans * Tulsa 








ENJAY COMPANY, INC. 
15 West 51st Street, New York 19, N.Y. 
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NEW PRODUCTS 


being marketed by Instant Valet 
Corp., Philadelphia. The product is 
called “Kwik-Wash.” 


+ * * 











Los Angeles 23, Calif., has intro- 
duced the Sutone Duo-Matic Curb 


Feeler. The device has two feeler ' 
arms to warn drivers of high and ae 
low curbs, walls and narrow alleys. 


* * * 




































TORQUE WRENCH—Apco Mossberg Co., 
1010 Lamb St., Attleboro, Mass., has an- 
nounced a double handle torque wrench 
for one-man tightening. The tool is ex- 
cellent for use in confined spaces as less 
than %-inch rotary travel gives a total 
torque range of 100 inch-pounds, it is 
said. A dial-indicator type torque tool, 
model TDF-100 torques both left and right. 
Overall length of the tool is 20 inches 
and weight is three pounds. Dial range 
is plus and minus O to 100 foot-pounds 
with minimum graduation equal to 5 

BATTERY MAINTAINERS—A line of sili- | foot-pounds. Smaller grads upon request. 
con full-charge battery maintainers has|A '%-inch square drive with spring ball 
been introduced by Hughes Electronics Co., | lock fits all standard wrench attachments. 
5343 Crenshaw Bivd., los Angeles 43,/A larger size torque tool, model TDF-600 
Calif. According to the manufacturer the | for heavy-duty torquing, is also available. 
battery maintainer is miniaturized for lo- wes oe 
cating in small areas. The operating tem- 
perature of the unit is from —55 degrees 
centrigrade to +55 degrees centrigrade. 
There are no moving parts, no relays, 
tubes or delicate semi-conductor elements. 
The manufacturer states that the Main- 
tainer can be left on indefinitely without 
overcharge, overheat or damage to the 
battery. The units operate from standard 
115-volt power outlets and are adaptable 
to battery systems of 6, 12, 24, 32, 36, 48 
and 72 volts. 





AIR CONDITIONER TOOL — Milbar 
Corp., 1900 Euclid Ave., Cleveland, O., 
has introduced a combination tool, called 
the “Reeferench,"’ for servicing automobile 
air conditioning units. It is said to be a 
complete tool-kit in one. This five-in-one 
service tool has wrench openings for all 
service valve stem and gauge port caps, 
plus a standard 14-inch reversible ratchet 
wrench. It also provides for operating the 
¥%-inch square refrigerent drum valve, it 
is said. 





CATALYST HOSE—The plastic-lined hose 
used for conveying catalysts and additive 
materials to the spray gun is said to be 
one feature of a condensed catalogue cov- 
ering hose available from DeVilbiss Co., 
Toledo 1, O. The polyethelene tubing is 
said to be resistant to the action of chem- 
icals present in ‘catalysts and additive 
materials. The line of hose includes, in 
addition to specially lined hose which is 
solvent and paint resistant, medium and 
high pressure air hose with smooth and 
corrugated covers in a variety of sizes. 
There also is an air hose with a static 
wire for use where static electricity must 
be dissipated. All hose is available in bulk 
or in a full range of lengths complete 
with connections. The catalogue also covers 
all standard hose connections, the quick 
detachable connections for both air and 
fluid, and special threaded or quick de- 
tachable connections for twin hoses. All 
available types of air and fluid valves, 
coupling and adapters are included in the 
catalogue. 


































ALTIMETER—An auto baro-altimeter, in- 
dicating altitude and barometric pressure, 
has been announced by Lafayette Prod- 
ducts Sales Corp., 104-46 Dunkirk St., 
Jamaica 12, N. Y. The baro-altimeter is 
said to forecast the weather (by baro- 
metric pressure) and indicates the exact 
altitude while driving. Altitude meter from 


400 feet to 10,000 feet above sea level. 
* * * 


























ADAPTERS FOR LIFTS — Weaver Mfg. 
Co., 2171 S. Ninth St., Springfield, Ill., of- 
fers adapters designed to fit into the rear 
saddles of Weaver twin post lifts equipped 
with adjustable rear adapters, to make 
possible the lifting of cars with a conven- 
tional rear suspension system, or an un- 
usual one. The Universal Rear Wheel 
Adapters were specifically designed to 
bring up to date even the oldest Weaver 
Twin post Lifts and to prevent obsolescence 
of equipment resulting from changing au- 
tomotive design, it is said. Rated at 4,000 
pounds per pair, the adapters lie flat on 
the floor for drive-on positioning. They 
are available for all models of Weaver 
twin post lifts. Models EC-100 and EC-101 
also require AS-16150 special rear saddle 


and adjustable adapters kits. 
ey 


FILTERS—A new line of automotive fil- 
ters has been introduced by Judd-Lederer 
Mfg. Co., 7681 Beechmont Ave., Cincin- 
nati, O. A feature of the oil filters is said 
to be the fullfiow element, which the com- 
pany states is fabricated from heat-treated 
and cured filter paper by J/L's own ‘‘Uni- 
fold" pleating process. J/L filters are said 
to have 25 percent or more greater filter- 


TIMING LIGHT—A timing light that | ing capacity than other comparable filters. 
incorporates “controlled output” has been | Cross-reference charts provided, plus re- 
announced by Herbrand Equipment, Her- | placement information imprinted directly 
brand Division of Bingham-Herbrand | on the cartons, are said to simplify sub- 
Corp., Fremont, O. It is identified as the | csisution of the new filters. 

HT-800. According to the company, the 4 @ “e 
light’s “controlled output" is made pos- 
sible because of its voltage matching 
switch, which completely locks out the 
incorrect voltage. It is impossible to burn 
the light out and it flashes only when 
the battery voltage and the switch posi- 
tion match, it is said. The light is equally 
as brilliant on either six or twelve volt 
systems, and has an optically-ground lens. 
Another exclusive feature of the HT-800 is 
said to be its underload circuit, which 
more than doubles its service life. VALIANT LUGGAGE RACK—MoPar Parts 
C2 ee 8 . as 

& Accessories Division, Chrysler Cor p., 
P. O. Box 1718, Detroit 31, Mich., has an- 
nounced an adjustable luggage rack de- 
signed exclusively for the Valiant Subur- 
ban. Five stainless steel mouldings can be 
attached to the roof panel, since roof 
panel reinforcements are not required for 
the installation. Formed rubber stripping 
between the roof panel and mouldings is 
said to prevent damage to the paint. The 
front and rear chrome-plated seamless tub- 
ing rails can be adjusted toward the cen- 
ter to accommodate various sized luggage. 
When desired, all chrome rails can be re- 


moved to handle extra long articles. 
Ss 


Shock Tool 


Herbrand Division, Bingham- 
Herbrand Corp., Fremont, O., has 
developed a tool to remove and in- 
stall bayonet type shock absorbers. 
It is called the No. 2200 shock ab- 
sorber tool and it is designed for 

SMALL PARTS BIN—This small parts bin| servicing General Motors, Ford 
has been designed to hold a maximum | Motor Co. and Chrysler Corp. cars. 
number of bulk parts in a minimum space.| The “T’”’ end of the tool fits over 
Measuring 33% inches wide by 34% /| the bayonet of the shock, and holds 
inches high by 9 inches deep, it contains|its while the retaining nut is re- 
a total of 56 compartments each 4 inches| moved or replaced. The threaded 
wide by 4% inches high by 8% inches| stem end screws on the shock over 
deep. The vertical partitions between bins | the bayonet so that new shocks can 
are adjustable with snap clips so that the| be pulled up through the coil spring. 
width of each bin can be arranged to suit} This permits easy installation of 
the particular material being stored. A| the grommet, cap and retaining 
full width labelholder ‘one inch high is|nut, it is said. 
placed across the front of each shelf to + * * 


act as a stop for loose material and to ° 
provide instant identification of contents. Washup Kit Offered 


Construction is all steel with gray baked A “no-rinse” ‘washup kit that can 
enamel finish. Bay Products, 1801 W.| be kept in a desk drawer or the 
Cambria St., Philadelphia 32, Pa. glove compartment of a car is 






STORAGE RACK—Space Methods Inter- 
national, 12752 Foothill Bivd., Etiwanda, 
Calif., has announced the Wagon Wallet, 
inside storage rack for station wagons. 
Constructed of aluminum tubing, the unit 
installs in the ceiling of station wagons. 
Universal brackets are furnished for in- 
stallation. Two sizes of Wagon Wallet will 
fit all station wagons, it is said. Special 
sizes are available for foreign and com- 
pact cars. 














* * * 


Cleaner Put on Market 

A three-in-one automotive clean- 
er, designed to “launder” whitewall 
tires, chrome bumpers, and leather 
as well as plastic interior uphol- 
stery, has been developed by Triple 
Threat Co., 6568 N. Sheridan Rd., 
Chicago 26, Ill. 
+ 








BELT SANDERS—wMillers Falls Co., Green- 
field, Mass., has announced two versatile 
belt sanders. Features include a MF drive 
mechanism that is said to eliminate drive 
wheel wobble. The sanders are available 
in two models. The No. 830 sander is 
powered by a % horsepower motor and 
uses a 3 by 21-inch belt. The No. 840 is 
specially designed to permit flush sand- 
ing up against right-angle surfaces. It 
is powered by a one horsepower motor 
and uses 4 by 21-inch belt. 

ers @ 










* * 





Liquid Plastic Sealer 


Rubba-Seal, a transparent liquid 
plastic said to have excellent ad- 
hesion to metal, wood, fabric, cork, 
leather and other surfaces, has been 
announced by Rubba, Inc., 1015 E. 
1738rd St., New York 60, N. Y. 

















GENERATOR WRENCH — A generator 
wrench for use on all Ford cars has been 
announced by Owatonna Tool Co., Owa- 
tonna, Minn. The wrench, No. 434, is de- 
signed for removing the generator from 
difficult to reach mounting brackets by 
removing the mounting bolts quickly and 
easily, it is said. 

a ee 


Virtually No Fade Claimed 


For Nagel Brake Lining 


Nagel Engineering, 3013 W. 95th 
St., Evergreen Park, Ill., has intro- 
duced a brake lining it claims has 
virtually no fade regardless of 
pedal presure or outside tempera- 
ture. 

The lining has a longer life and 
features a high fade point which 
permits the use of any standard 
bonding agent, the firm reported. 





BLEEDER CAP—Barrett Equipment Co., 
2101 Cass Ave., St. Louis, Mo., offers the 
No. 349 Pressure-Flo Bleeder Cap for 1960 
Ford Motor Co. cars. Design features in- 
clude a neoprene sealing disc that is said 
fo cover the entire inner surface of the 
cap—providing for full pressure sealing 
of the master cylinder and tends to pre- 
vent fluid leakage caused by twisting of 
conventional ring type gaskets. Serrated 
gripping edges permit firm seating of 
adapter without the assistance of a wrench 
or pliers. Long fluid extension tube tends 
to prevent fluid overflow when cap is re- 
moved from master cylinder after bleeding 


hydraulic system. 
“8 


Sutone Curb Feeler 
Sutone Corp., 3001 E. 12th St., 








CARRIER——-Market Forge Co., Everett 49, 
Mass., has announced a basket-type car- 
rier. Unlike any other carrier, the Futur- 
amic Baskets, as they are called, are said 
to feature radically high styling. Each of 
the four new baskets for sedans and sta- 
tion wagons features a sculptured ‘basic 
line” frame constructed of embossed 
pressed steel. A specially prepared paint 
finish enables the customer to color-match 
the carrier to his car. 






















To Take The Federal Government 


OUT OF YOUR BUSINESS 
NADA Sponsors and Vigorously 


Supports Congressional Enactment of 


SENATE BILL 2151 


Designed to Remove Government Interference 
From Manufacturer-Dealer Relationships 





S. 2151 is permissive legislation. It does not require any factory or its dealer body to do anything. If 
they choose to avail themselves of its benefits they may do so. If not, they are not required to do so. 


“I am of the opinion that the maximum penetration of the market within any community can only be 
made possible, with stability and equity, by establishing a definite relationship between the number 
of dealers and the potential of the market for the product that those dealers are to sell... 


“,.. Therefore, any group of dealers within any area must operate under a plan that, in a reasonable 
way and without prejudicing the position of the customer as to WHERE he should trade, or WHEN, 
or HOW, serves to confine the trading within the area—protected territory, in other words. That be- 
comes an essential step. It is to the interest of both the customer and the dealer... It makes possible 
the QUALITY dealer. It insures stability. Further, it is equitable from the standpoint of all dealers be- 
cause the overhead within our large metropolitan areas is greater than that of the smaller communities.” 


Remarks by Alfred P. Sloan, Jr., 
former President of 

General Motors 

at the NADA 1938 Convention. 


DO YOU NEED FURTHER ARGUMENT FOR SUPPORT OF S.2151 WHICH IS DE- 
SIGNED TO REMOVE GOVERNMENT INTERFERENCE FROM MANUFACTURER-DEALER 


RELATIONS??? 


National Automobile Dealers Association 
2000 K Street, N. W. Washington 6, D.C. 





\ 
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85 Percent Unhappy with System ‘ss 


Dealers Blast Buildout Bonuses 


(Continued from Page 1) 


is selling at cost or below. But the 


factory makes a tidy profit even 
after paying the bonus.” 


He recommended that a rebate 


be given on every unit in stock 
after a certain date. 
* 


up for the new models so grosses 
are affected for several months,” 
said-a Louisiana Ford dealer. 

He added: “The factory should 
allow a discount on all cars in 
stock or built after a certain 
date. This would make the model 
closeout more orderly.” 

An Arkansas L-M retailer called 


GM dealer in the Deep South factory bonus plans “too complicat- 
A wanted a program based on | eq—too many ‘ifs.’” He thought the 
total sales from the beginning of| factory should decide upon the dol- 


the model year. 

He recommended that the first 
bonus payment be made six months 
after model introduction and that 
the final payment accompany the 
holdback and carryover checks. 


lar amount of the rebate and leave 
the execution of the program to the 
dealer. 

July 30 was the cutoff date rec- 
ommended by a Plymouth-DeSoto- 
Valiant dealer in Arizona. He urged 


A New York Dodge dealer | bonuses on all cars on hand or on 
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make to dispose of his stock. He 
felt that, instead of a buildout cam- 
paign, the “incentive” should be de- 
ducted from the cost of vehicles 
throughout the year. 

A New York Ford dealer sug- 
gested that the factory increase the 
dealer discount 5 to 8 percent some 
45 to 60 days before the end of 
the mode] run. He said the added 
discount should vary, depending on 
the models which need a push. 

* * 7 


A NEW JERSEY Buick dealer 
and Pontiac men in Indiana 
and Maryland were among several 
dealers who wanted rebate pro- 
grams extended to demonstrators 
and company cars. 





Experimenting with Carburetors— 


thought the rebate should be tied | order after that date,.with a top 

to a man’s performance for the | payment of $200 per unit. 

full model year—“or else pay no ee eS 

buildout bonus at all. CALIFORNIA Rambler dealer 
The buildout-bonus period should opposed buildout bonuses and 

last four months, according to an/ observed that they wouldn’t be nec- 

Oklahoma Lincoln-Mercury dealer,| essary if the factories didn’t load 

and a Chevrolet man in Nebraska | dealers with cars at the end of the 


Final adjustments are given this experimental carburetor by Arthur F. Gerst, engi- 
neer, Carter Carburetor Division, ACF Industries, Inc., before starting flow test to de- 
termine exact amounts of air and fuel that will pass through the carburetor under 
various operating conditions. Installed in Carter's Engineering, Research and Develop- 
ment Laboratory, this delicate calibrator simulates every accelerator stage from curb 
idle to floorboard Position, | under varying altitude conditions. | 


In North Carolina, a Ford re- 
tailer favored larger bonuses dur- 
ing the last. 10 weeks of the 
model year, rather than the pres- 
ent carryover rebate.» 
Conversely, a Rocky Mountain 
Dodge dealer wanted a larger car- 
ryover rebate — and forget the 

buildout bonus. He suggested that 






* 


complained that the current} model run. 


bonuses are “not enough and not 
early enough.” 
The Nebraskan suggested “a slid- 


“The factory’s attempt to prove 
that it is giving us a deal is hog- 
wash and has been for years,” 


ing discount as the model run| according to a Nevada retailer. 


progresses.” 


In Virginia, a Chrysler Corp. 
merchant declared that the build- 


“PRESENT buildout bonuses| out bonus isn’t enough to offset the 
force the market and soften it! overallowances the dealer must 


Idaho Parley Examines 
Misleading Ads, Credit 


BOISE, Id.—‘Misleading” adver- 
tising, credit and collections, sales- 
man selection and financing were 
the problems discussed ag the 
Idaho Automobile Dealers Assn. 
held its 26th annual convention 
here. 

The Idaho dealers, with “Run- 
ning an Auto Dealership Profit- 
ably” as their theme, rolled up 
their sleeves for two days of 
sparring with some of the indus- 
try’s most pressing problems, 

Walter B. Cooper, Fort Collins, 
Colo., first vice-president, National 
Automobile Dealers Assn., told the 
dealers that as sellers of “the 
world’s most wanted product,” they 
should “accept the responsibility of 
handling that type of product.” 

A handful of “unscrupulous deal- 
ers,” he warned, can damage the 
entire industry by false and mis- 


Ceramic Exhaust 
To Be Offered 
On 61 Ramblers 


(Continued from Page 8) 


Los Angeles area by the end of this 
calendar year. 

“Standard cars are on their 
way out ag volume cars, and the 
general levelling off of import- 
car sales bears out that introduc- 
tion of compacts means imports 
have passed their peak.” 

Romney indicated that American 
Motors has no immediate plans for 
a Los Angeles assembly plant, He 
said that some 10 years ago, when 
Nash cars were assembled in El 
Segundo, Calif., there was a $60 
saving in freight costs. Today, there 
would be a $60 penalty on a Cali- 
fornia assembled car, compared to 
a Kenosha-built car trucked to 
California, 

Compact cars already are ac- 
counting for more than 25 percent 
of all new-car sales, even though it 
was only last fall that the Big 
Three followed American Motors 
into that area of the market, Rom- 
ney told the National Assn, of Pur- 
chasing Agents. 

He said compact cars will dom- 
inate the auto market by the end 
of 1961 by taking more than 50 
percent of sales, and “then will 
climb to from 65 to 75 percent of 
the total U. S. sales by the end of 
1963.” 

He said present evaluation of 
compact-car growth trims a year 
or two from previous estimates be- 
cause “public demand has induced 
the industry in general to move 
from reluctance to enthusiasm 
about compacts.” 





leading advertising. Cooper is in his 
second year as chairman of 
NADA’s advertising ethics com- 
mittee. 

Making his fourth speaking ap- 
pearance at a dealers convention, 
he was named an “honorary past 
president” of IADA., 

Other convention speakers in- 
cluded M, R. Darlington, man- 
aging director, Auto Industries 
Highway Safety Committee, 
Washington; C, Ed Flandro, 
Pocatello, Idaho’s NADA direc- 
tor; Donald E. Speer, vice-presi- 
dent, Pacific Finance Corp., Los 
Angeles; Harold D. Draper 

(Chevrolet), Saginaw, Mich., and 
Robert N. Atwater, Burlington, 
N, C., chairman, NADA Industry 
Relations Committee. 

Draper and Atwater took part 
in an NADA-sponsored manage- 
ment conference moderated by 
John E, Binns, NADA management 
service director. 

Draper’s address ranged over the 
subjects of profit-and-loss and 
credit and collections. Its title was, 
“Profit Is Where You Find It— 
and Where Is That?” 

Atwater dissected the field of 
employes and sales in a talk titled 
“Penetration with Profit, or Good- 
bye Old Days.” He gave the dealers 
his ideas on picking good salesmen 
and paying salesmen. 

As new IADA president, the 
dealers tapped Fred Lillge, Boise. 
Lillge had filled out the term of 
Clare A, Walker, Kellogg, who 
died last November, 

Charles C. Adams jr., Lewiston, 
was named vice-president; C, Ed 
Flandro, Pocatello, was reelected 
NADA director, and Leon L. 
Weeks, Boise, was picked for an- 
other term ag secretary. 

Another highlight of the meet- 
ing came when the Saturday Hve- 
ning Post Benjamin Franklin Qual- 
ity Dealer Award was presented to 
Jack Blair (Pontiac-Cadillac-GMC- 
Willys), Pocatello, Presenting the 
award, one of 12 given to dealers 
across the nation, was Kenneth 
Sells, vice-president, Curtis Pub- 
lishing Co., San Francisco. 

Darlington urged the Idaho deal- 
ers to throw their support behind 
the interstate highway program. 

This is the first time, he said, 
that funds “have been made 
available for adequate highways 
to move your product.” 

Compulsory motor vehicle inspec- 
tions, one-way streets and off- 
street parking also gained his en- 
dorsement, 

Cooper also told the dealers they 
have a responsibility to their com- 
munities and should take active 
parts in organizations, and church 
and political activities. 


the carryover payment be hiked to 
10 percent. 

An Oldsmobile dealer in Illinois 
thought the buildout bonus should 
vary with the “salability of the 
model.” 


- ~ + 

= an Indiana Chevrolet mer- 

chant came the comment that 
bonuses should start ag early as 
May 1 “if production has caused 
a stockpile in dealers’ hands that 
is greater than the rate of sales 
in foreseeable market conditions.” 

A P-D-V dealer in Vermont 
urged that quotas be based on the 
previous year’s sales, 

He said the present quota sys- 
tem “discriminates against an 
aggressive dealer and patronizes 
one who was doing nothing in 
the months selected as a basis of 
com — 

Another New Englander summed 
it up this way: “As a rule the poor 
dealer gets the most benefit from 
the setup. It also tends to disrupt 
the market.” 

His solution: “Eliminate it, and 
give us better distribution through- 
out the year.” 


Hayes Heads 
Brooklyn Assn. 


BROOKLYN.—John J. Hayes has 
been elected president of the 
Brooklyn & Long Island Automo- 
bile Dealers Assn. Other officers 
are: 

Joseph Schneider, first vice-presi- 
dent; Mortimer Bock, second vice- 
president; Victor J. Booth, third 
vice-president; Harold Perfit, sec- 
retary, and Daniel G. Croasdale, 
treasurer. 


Hall Joins S-P Board 

SOUTH BEND.—Election of D. 
Ray Hall to the board of Stude- 
baker-Packard is announced by 
President Harold E. Churchill. Hall 
is manager of the recently acquired 
Gravely Tractors, Inc., Dunbar, 
W. Va., manufacturer of gasoline- 
powered utility tractors. 


oy 






Carter Opens 


T. LOUIS.—A new research, de- 

velopment and engineering lab- 
oratory said to be the most advanc- 
ed facility of its type in the 
automotive and small gasoline 
engine equipment industries has 
been opened here by the Carter 
Carburetor Division, ACF Indus- 
tries, Inc. 

Kennard F. Miller, Carter gen- 
eral manager, said the laboratory 
was laid out by Carter engineers 
and that they designed much of 
its equipment. 

“Our purpose in planning and 
constructing this laboratory is to 
investigate and develop the fuel 
systems of the future, to improve 
existing design and to supply our 
customers with more and better 
services,” Miller said. 

He added that the functions of 
the new laboratory include design; 
carburetor experimental engineer- 
ing; chemical and metallurgical 
testing; carburetor flow calibra- 
tion; hot and cold climate testing; 
mechanical and electrical pump ex- 
perimental engineering, and ad- 
vanced research and development 
projects. 

A carburetor experimental en- 
gineering laboratory in support of 
Carter’s small gasoline engine fuel 
systems department also is includ- 
ed in the consolidated laboratory 
operation. 

An “indoor desert” has been 
Carter-designed and built for 
carburetor and fuel-pump re- 
search in temperatures up to 125 
degrees. Cars can “travel” up to 
100 miles an hour in the hot 
room on special rolls that simu- 
late actual road load. Ambient 
temperature control and wind 
velocities of all speeds are pro- 
duced to simulate actual driving 
conditions. 

A 200 and an advanced 500-horse- 
‘power dynamometer are used to 





Arty Touch at Dealer Opening— 


The blending of fine arts and commercial art of the automotive stylist was demon- 
strated at the official opening of Sutton Ford, Inc., on Park Ave. in New York. Opening 
of the showroom marks the start of the first Ford dealership in Manhattan in the past 
10 years. Herbert Swanson, stylist from Ford Motor Co.'s styling studio, Dearborn, works 
on a three-eighths scale model of a futuristic car, while Carol Barber of the Art Student 
League, New York, models a portrait in clay. Lynn Wertz, formerly general manager, 
Don McCullagh (Chevrolet), Detroit, is president of Sutton Ford. 


Laboratory 


For Fuel System Study 


test and develop procedures for 
carburetors, fuel pumps and filters. 
At the consoles of this equipment 
all the conditions inherent in the 
actual operation of the engine 
under varying operating loads can 
be simulated and performance data 
recorded for study and education, 
according to Miller. 

In an Arctic testing room in 
which engineers conduct start and 
warmup tests at temperatures as 
low as minus 20 degrees, icing tests 
at various temperatures are made 
by raising the relative humidity 
to 100 percent, 

Applied research efforts are in 
the areas of new concepts of fuel 
and air induction for automotive 
engines, establishment of design 
parameters and empirical formulas 
for Carter products and the gen- 
eral exploration of Carter’s poten- 
tial with relation to fuel systems 
required for future automotive, 
marine and industrial engines, Mil- 
ler said. 


Indiana Dealers 
To Hear Panels on 
Licensing, Costs 


INDIANAPOLIS, — Dr. Charles 
M. Hewitt, Indiana University law 
professor and author of the good- 
faith law, will moderate a panel 
discussion on “Dealer Licensing 
and a Review of Other Current 
and Imminent Legislation” at the 
23rd annual meeting of the Auto- 
mobile Dealers Assn, of Indiana 
here June 8-9, 

Panel members include John 
Earnshaw, chairman, ADAI Legis- 
lative Committee, and Elson G. 
Sims, National Automobile Dealers 
Assn. director. This panel will con- 
vene June 8, 

William Conner (Chevrolet) will 
moderate a panel June 9 on “Cost 
and Expense of Every Item That 
Appears on the Financia] State- 
ment in Relation to Dollars and 
Units.” 

Members of the panel include 
Mike Rendaci (Chrysler), James 
Wells (Pontiac), Keith Morris 
(Chevrolet), Robert Mahan (Ford) 
and William Julian (Dodge). 


Stanley A, Pressler, ADAI presi- 
dent, will preside at the business 
session the morning of June 9. 
William Grawemeyer is the con- 
vention chairman. 


Closing Hours Changed 


On 2 Days in Muskegon 


MUSKEGON, Mich, — New 
Wednesday and Saturday closing 
hours have been adopted by mem- 
bers of the Greater Muskegon new 
and used-car dealers associations, 
most of whom had been open six 
nights previously. 

Under the new hours, used-car 
dealers will close at noon Wednes- 
day and at 6 p.m, Saturday. New- 
car outlets will shut their doors at 
6 p.m, on both days. , 
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2 Cooke Dealerships 
Shut in Louisville 


(Continued from Page 1) 


company and a finance company. 
Others were in other fields—oil and 
real estate, for example. 

The dealerships closed their 
doors and Cooke’s assets were as- 
signed to the Louisville Credit 
Men’s Assn. The association ap- 
parently moved into the case as 
a sort of a referee to protect all 
creditors, 

The cars in the dealerships were 
tagged as the property of Universal 
CIT Credit Corp. However, there 
was no charge that CIT pulled the 
rug from under Cooke, 

+. *~ Oe 


7 Louisville papers carried 
spotty accounts of just what 
Cooke owed to whom, There was 
no account of the dealer’s assets or 
those of his companies. 

The papers mentioned that floor- 
plan notes with CIT on the stock of 
the dealership ran to more than $1 
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For Further Information Contact: 


million. A debt of $550,000 to $650,000 
to a bank was noted, but it was not 
certain whether the money was a 
business loan or an advance to 
carry a number of trucks. 

There was also reports of a 
$70,000 mortgage on Cooke’s 
home in one of the Louisville 


Wreckers Plan Parley 


June 92 in Toronto 


SAN MATEO, Calif—The Na- 
tional Auto & Truck Wreckers 
Assn. will hold its 17th annual 
mid-year meeting, June 9-12, at the 
Royal York Hotel in Toronto, 

NATWA is the only trade associ- 
ation representing the auto and 
truck wrecking industry at the na- 
tional level. Its membership covers 
the continental United States, Can- 
ada and Hawaii. 
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area’s better sections, a $20,000 





mortgage on some lots owned by | Qne Pct. Income Tax 
trucks 


Cooke and a lien on some 
for outside repairs. 

Reports on Cooke’s other busi- 
ness interests were even less clear. 
A paper said that an oil-producing 
venture, in which Cooke had in- 
vested, had met a production set- 
back, 

* * * 

OUGH all of this, it was not 

clear just what was going on. 

No one said that Cooke was broke 

and there was no talk of bank- 

ruptcy. In fact, at press time last 

week, there wag some doubt that 

Cooke would have to liquidate his 
interests. 


There was no comment on the 
case from most of those involved, 
directly or indirectly, Cooke could 
not be reached for comment and 
his lawyer would say little except 
that reports on Cooke’s debts 
were exaggerated. There wag no 
comment from CIT, Ford Divi- 
sion or Lincoln-Mercury. 

However, a CIT attorney who 
was on the scene, Joseph Meyer- 
son, said every effort would be 
made to pay all of Cooke’s debts 
from the assets of his companies. 
He indicated that there would be 
no losses, if all creditors went along 
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Approved in Detroit 

DETROIT.—The Common 
Council last week voted 7 to 1 to 
override Mayor Louis C. Miriani’s 
veto and levy a one percent in- 
come tax, starting in 1961, on 
resident workers and businesses 
and nonresident workers, 

The tax apparently applies to 
operations of General Motors, 
Chevrolet and Cadillac, but not of 
Ford Motor (Dearborn) and 
Chrysler Corp. (Highland Park). 
However, suburban communities 
planned a court test and a pos- 
sible reprisal tax if Detroit’s new 
levy is upheld. 





with the assignment process rather 
than moving into bankruptcy court. 
* * * 


A= why Cooke’s companies 
were closed if his assets were 
sufficient to cover his debts, Meyer- 
son said the assets were not liquid 
enough and that Cooke did not 
have enough ready cash to keep his 
businesses operating. The lawyer 
added: 

“If he could have gotten 
enough money to operate, it 
would have paid us to have him 
stay open. This was a voluntary 
action on his part, Why he did 
it, where the pressure came from, 
I don’t know. It did not come 
from our company.” 

Alarm was expressed by dealers 
in the Louisville area about what 
might become of the Cooke inven- 

tory. CIT took no immediate action 
to move the cars. 


Generally, factories work with 
finance companies to redistribute 
new-car stocks, in cases where a 
finance company is left holding an 
inventory. Finance companies us- 
ually try to spread used units 
around in much the same manner 
to avoid loading any market. 

*~ * * 


OOKE came here from Butler 
County in 1929, trained as a 
school teacher, He started as an 
auto salesman in 1931, became a 
used-car dealer in 1941 and received 
a Nash franchise just after World 
War II. 

In 1953, he sold the Nash deal- 
ership to a group of employes for 
@ reported $500,000 and became a 
Ford dealer, In 1957, he received 
an Edsel franchise, The next 
year, he added the Mercury line 
through the purchase of Down- 
town Mercury, 

The immediate cause of Cooke’s 
troubles appears to have been a 
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combination of politics, trucks and 
leasing. 
* * 


* 
HE Louisville Courier Journal 
made an issue of the truck deal. 
The paper reported this account of 
the case: 

Cooke sold 35 tandem dump 
trucks to three hauling contractors 
in 1958. For reasons unexplained, 
the deal did not work out. The 
trucks passed first into the hands 
of one contractor and then to what 
was said to be a Cooke company. 
Cooke later denied any interest in 
the company, 


newspaper implied were unusual. 
‘paper charged that the 
trucks were not in good repair 
and that, if the trucks were in 
normal condition, they were 
worth $115,000 less than the $346,- 
800 the state was paying on them. 

Cooke served ag financial chair- 
man for Bert T. Combs in hig suc- 
cessful campaign for governor in 
1959. As the storm over the truck 
deal grew, the same Combs can- 
celled the contract on leasing the 
trucks in April. 

The dealerships were closed a 
month later. 

* + 


FBI Probes Bankruptcy 


Of Tenn. Used-Car Dealer 

MEMPHIS.—The FBI has been 
called in to investigate the bank- 
ruptcy case of Buford F. (Boots) 
Garner, who was a used-car dealer 
in Dresden, Tenn, 

After 3% years in which his op- 
erations grossed more than $10 
million, Garner filed a bankruptcy 
petition showing assets of $280,000 
and debts of $590,000. 

Press reports of the collapse said 
300 to 400 cars were involved, al- 
though some of them cannot be 
located. Charges of check floating, 
worthless checks, “home-made” 
titles and selling cars to more than 
one buyer were made and an FBI 
probe was asked. 

Garner commented: “I just can’t 
figure out what happened, I did $5 
million worth of business last year. 
And then, all of a sudden, I’m 
bankrupt.” 

Garner gave these details on his 
operations: He had a large inven- 
tory and sold for a small profit—- 
about $25 a car, depending on high 
volume and quick turnover to carry 
the business. He said his cost of 
doing business proved to be greater 
than his gross profit, adding: 

“I don’t have very much educa- 
tion and I didn’t keep a very good 
set of books, I just assumed my 
business was doing fine.” 

A sale to liquidate the business 
was ordered. 


New York Salesmen Win 
First Pension Program 


(Continued from Page 3) 


period, 19 cents for partsmen, and 
16 cents for unskilled workers. 

The union had turned down an 
earlier contract proposal in a mem- 
bership vote, The contract called 
for 5-cent hourly pay increase for 
journeymen in each of the three 
years. Other employes were offered 
increases of 3.3 and 4 cents for the 
three-year pact. 

In the Pittsburgh area, the Al- 
legheny County Automobile Deal- 
ers Assn, and two unions have 
reached an agreement on new con- 
tracts covering four dealerships. 

The pact with Machinists Lodge 
1060 runs one year and calls for a 
6-cent hourly pay hike and paid 
hospital and surgical benefits. 

+ * ok 


EMBERS of Teamsters Local 

926 get the Teamsters welfare 
program the first year and a 7-cent 
hourly pay increase the second 
year. 

The contracts cover 150 em- 
ployes at Pankopf Ford, Miller 
Chevrolet, Joe Hoebler Chevrolet 
and Hill Top Motors (Ford). 

In Honolulu, workers at Hono- 
lulu Ford Auto Center have author- 
ized their union, Local 142 of the 
International Longshoremen’s and 
Warehousemen’s Union, to call a 
strike if necessary to gain demands 
in current contract talks. 

The union is demanding a 25- 
cent-an-hour across-the-board wage 
increase plus another 25 cents for 


journeymen who now make $2.05 
an hour. 

The company has offered 20 cents 
for journeymen, 10 cents for others, 
and improvements in the incentive 
program. 

* * * 
Auto Workers Receive 


Two-Cent Pay Hike 


DETROIT.—Wages of close to a 
million members of the United 
Auto Workers Union in the auto- 
mobile and farm equipment indus- 
tries will go up 2 cents an hour 
Wednesday (June 1) as the result 
of a spurt in living costs to a rec- 
ord high. 

In addition, cost-of-living al- 
lowances of more than 175,000 
salaried employes in the auto in- 
dustry will go to $75, an increase 
of $10 for the June-July-August 
quarter. 

The Bureau of Labor Statistics 
said the living-cost index rose four- 
tenths of one percent from March 
15 to April 15, reaching 126.2 per- 
cent of the 1947-49 base. 

Under UAW contracts with the 
auto companies, wages are review- 
ed quarterly and adjusted accord- 
ing to the rise and fall in the index, 
Between Jan. 15, the last review 
date, and April 15, the index rose 
eight-tenths of one percent. 

Currently, UAW members are 
drawing a 15-cent hourly cost-of- 
living allowance. 
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Computers Aid Warranty Study rr 


A Field Look at Factory Program 


By L. H. Houck 
Travelling Correspondent 

KANSAS CITY.—Few Pontiac 
owners are aware of the efforts 
Pontiac makes to insure trouble- 
free operation of ’60 models, and 
much of the industry is unaware 
of the scope of the Pontiac pro- 
gram, 

The fact was brought to light 
in a visit with C, K, Overholster, 
Pontiac zone manager; R. L. 
Murray, the division’s assistant 


High Court Voids 
Award of $2,000 
In Wrong-Car Repo 


KANSAS CITY.—The Federal 
Court of Appeals here has rejected 
an award of $2,000 punitive dam- 
ages in the case of Norval Thomas, 
Jackson County sheriff's deputy, 
against Commercial Credit Corp., 
involving the repossession of the 
wrong car. 

Thomas was awarded $2,000 pu- 
nitive damages and $500 actual 

es in a default judgment in 
circuit court, Thomas said a CCC 
employe towed away a Buick from 
in front of his home. He added that 
police later informed him the fi- 
nance company had taken it by 
mistake, having intended to take 
another Buick allegedly two pay- 
ments in arrears. 

Thomas said the car was return- 
ed in a damaged condition, and 
that a set of golf clubs and a baby 
carriage were missing. 

Thomas said the car on which 
the payments were in arrears had 
been paid for and was financed for 
a friend who had insufficient credit 
rating. The appellate court noted 
that the terms of the mortgage 
gave the finance company permis- 
sion to repossess in the event of 
default. 

In its opinion, the court said in 
order for punitive damages to be 
awarded in civil suits, “,.. the act 
complained of must have been done 
wilfully, wantonly or maliciously.” 


Chrysler Names 
Amplex Head 


DETROIT.—Appointment of Wil- 
liam P. Balthrop as president of 
Chrysler Corp.’s Amplex Division 
has been announced by C. B. 
Gorey jr. group 
executive — spe- 
cial products. He 
succeeds C. J. 
Demrick, who has 
resigned. 

Balthrop joined 
Chrysler in 1944 
as a student en- 
gineer and held 
various engineer- 
ing assignments é 
until 1955, at vd 
which time he W. P. Balthrop 
joined the corporate manufacturing 
staff in charge of quality control. 
In 1957, he was transferred to the 
engine division and most recently 
has been manufacturing manager 
of the Trenton (Mich.) engine 
plant. 


Lingg Named Sales Chief 


By Rochester Products 


ROCHESTER, N. Y.— Kenneth 
F. Lingg hag been appointed sales 
manager of the Rochester Prod- 
ucts Division, General Motors, re- 
placing Harold 
E, Stahl, who has 
been awarded a 
one-year Sloan 
Fellowship at 
the Massachu- 
setts Institute of 
Technology. 

Lingg has been 
assistant sales 
Manager since 
1957, He joined 
Rochester Prod- 

K. F, Lingg ucts in 1943 as a 
student at General Motors Insti- 
tute. He then served as a junior 
product engineer, junior service en- 
gineer, advertising and sales pro- 
motion manager and division serv- 
ice manager. 











general service manager, and 
J. J. Shoup, zone service man- 
ager. 

Murray travels from zone to zone 
to confer with zone service man- 
agers and also makes field visits 
to dealers. He told Avtomorive 
News Pontiac now has a system 
that makes it possible to know al- 
most immediately when a _ war- 
ranty service operation goes above 
the national percentage. 

When this happens, factory serv- 


ice personnel in the zone visit the 


dealer to see where the fault lies. 

Each warranty service operation 
by each dealer in each zone is car- 
ried on large IBM sheets which 


show the type, frequency and cost 


of the operation and a dozen other 
items of information, These sheets 
are completed each month but they 
are in a constant state of compila- 
tion, 

“With this type of IBM compila- 
tion we can spot a trend almost 
gy it becomes a trend,” Murray 


“We not only get all the details 
and make local corrections but, 
if necessary, we carry the cor- 
rection all the way back to the 
factory and the assembly line so 
that the need for the service will 
not arise again.” 

“While the owner satisfaction 
enjoyed by Pontiac is high,” Over- 
holster said, “we’re making so 
many conquest sales that our new 
owners need to be aware of the 
sincere efforts made to give them 
a trouble-free car.” 

He continued, “We keep a rec- 
ord of all the makes taken in trade 


why a car taken off the assembly 
line should not be ready for the 
customer without any predelivery,” 
Murray said. 

“Mr. Knudsen (S, E,. Knudsen, 
Pontiac general manager) takes all 
his cars just as they come off the 
line, and most all other official cars 
are taken off the line without any 
predelivery service, so we are all 
pretty familiar with the quality of 
our cars, 


“We not only do not stress the 
importance of dealer predelivery 
service, but we see the day at 
hand now when no dealer prede- 
livery service will be necessary,” 
Murray continued. 

“The dealer in the future, as far 
as predelivery service is concerned, 
will be mostly occupied with paint 
touchup caused from haulaway in- 
cidents.” 


Ford Speeds 


DEARBORN. — Ford Motor Co.| furnace had a capacity of 200 tons, 
has been experimenting with a/and thus produced steel at a rate 
process for making open-hearth | of about 20 tons per hour.” 


steel that could reduce by one-half 
or more the time required to make 
a ton of steel by conventional 
methods in the same furnaces. 

Henry Ford II, president, made 
the announcement at the com- 
pany’s annual meeting of stock- 
holders in Detroit. 


He emphasized that the process 


New Open-Hearth Process Described . . . 






















Code of Ethies 
Hailed in St. Louis 


Public Commends 
Dealer Program 


ST. LOUIS.—The Greater St. 
Louis Automotive Assn., Inc., with 
a membership of 81 new-car deal- 
ers, has reported a favorable re- 
ception to its “Code of Ethics.” 

The campaign, symbolized by a 
“Seal of Integrity,” has just finish- 
ed its first month of operation and 
was instituted “to establish and 
maintain ethical business practices 
in the public interest.” 

Ed Hayward, executive vice- 
president, said while the associa~ 
tion has had a few complaints, 
most dealer members have sup- 
ported the program enthusiastic- 
ally. 

Dealers display the seal in their 
advertising and on the cars they 
sell, but more importantly, live up 
to the “code” in all their relations 
with the buying public, Hayward 
added. 

He asserted that the associa- 
tion has received quite a few let- 
ters and telephone calls from the 
public commending the program 
and congratulating the dealers 
for undertaking something that 
was “long overdue.” 

Automobile dealers in other 
cities have expressed much inter- 
est and have written for detailed 
information about how the pro- 
gram operates and was set up, 
according to Hayward. 

An extensive advertising pro- 
gram was launched in an effort to 
introduce the code to the public. In 
addition, the seals appeared in the 





Dealer Freed Honored— 


Charles C. Freed, left, Salt Lake City 
DeSoto-Plymouth dealer, receives his re- 
gional Benjamin Franklin Quality Dealer 
Award from Milton L. Peek, vice-president 
of Curtis Publishing Co., which publishes 
Saturday Evening Post, sponsor of the 
awards, 





Steel Making 











With newly developed equip- 
ment, Reilly said additional oxy- 
gen was used to speed oxidation 
and purification in the furnace. 
It increased the rate of output in 
the 200-ton furnace from about 
20 tons an hour to approximately 
30 tons an hour, he said. 


by Pontiac dealers, When a dealer 
is not making enough conquests, 
we try to help him with his sales 
program, 

“We don’t want our dealers to 






applies only to the production of 
steel ingots by open-hearth fur- 
naces, noting that it does not af- 
fect the cost of scrap steel or hot 


“As we gained experience with 
oxygen during the past several 
years, we began to experiment with 
oxygen-fuel ‘lances’ through which 


members’ daily ads. 

“Before you buy any car. , . be 
sure the dealer displays this seal 
of integrity,” the ads said. “Why? 
Because where you see this seal... 


concentrate on Pontiac owners. 
We've got one of the best automo- 
biles that has ever been built, and 
we're going to get it into the hands 
of as many people ag we can. 

“We have prepared charts and 
easy reference tables so that our 
dealers can compare prices, specifi- 
cations and features of Pontiac 






iron, two of the basic ingredients 

in steel making, and does not 
alter the cost of rolling and 
shaping steel for use in autos or 
any other product. 

William J. Reilly, Steel Division 
general manager, said “the Ford 
process is essentially a revision of 
the conventional open-hearth meth- 


both the fuel and oxygen are in- 
troduced to produce extremely high 
temperatures. To the best of our 
knowledge, no other steel maker 
has installed these ‘lances’ in the 
process, 

“These developments led George 
Ferris, manager of our open-hearth 
furnaces, to consider how the en- 










“Advertising is truthful, reli- 
able and free from deceptive 
statements or implications .. . 
advertised selling prices are com- 
plete, without tradein included 
in the price . . , misleading, un- 
realistic trade allowances offers 
are taboo... 












od, making use of a combination 
of fuel and oxygen and substituting 
burned lime for limestone in order 
to hasten the chemical and thermal 
reactions that convert the ingredi- 
ents into molten steel, 

“The traditional open-hearth 
process begins with the charging 
of the furnace with limestone and 
the addition of scrap steel,” he said. 
“Heat is then applied through ‘end- 
firing’ burners until the furnace 
has reached a high temperature. 

“Several hours later, after the 
scrap has attained a satisfactory 
state of liquidity, molten iron is 
added. All the ingredients are then 
‘cooked’ in the furnace to remove 


models with other models and with 
all other makes of cars almost in- 
stantly,” Overholster said, 

“In the final analysis, custom- 
er satisfaction stems from satis- 
factory performance after the 
sale,” he said, “and that is why 
the IBM sheets on service under 
warranty are so important and 
why we are placing emphasis on 
getting to the bottom of com- 
plaints and knowing exactly 
what service operations were 
performed.” 

Murray and Shoup reported that 
the Kansas City zone was free 
from any service abnormalities and 
that the dealers so far in the model 


tire process might be hastened 
even more with the extra heat 
available,” Reilly said. 

“A critical consideration is that 
if the molten iron is added too 
quickly, the entire mass ‘freezes,’ 
retarding the process, Mr. Ferris 
reasoned that if burned lime were 
used instead of limestone, it to- 
gether with the oxygen should 
make even more heat available and 
hurry the process along without the 
risk of the mass ‘freezing’ in the 
furnace. 

“Mr. Ferris decided to give his 
idea a try. He charged our 200-ton 
furnace with burned lime and scrap 
with the oxygen fuel ‘lance’ in op- 
eration, As soon as the initial 


offers ... 


“You are never intentionally 


quoted a lower cost figure nor a 


higher tradein appraisal than 
you'll actually receive, nor is the 
selling price or cash difference in- 
creased after you’ve made an ini- 
tial cash or tradein payment... 
‘free’ offers are honestly defined, as 
are any ‘strings’ attached to such 
payments are not pad- 
ded, and finance rates are reason- 
able, competitive with current con- 


ditions... 


“Your payments, per item costs 
and guarantee details are listed in 
writing for you at the time of the 
sale ,. , . offered ‘demonstrator, 
executive’s and official’s,’ cars are 
precisely that . . . advertised cars 


year are operating below the na- 
tional average for corrections of 
defects. 

Murray said that instead of plac- 
ing heavier emphasis on dealer 
predelivery service, Pontiac wants 
to have a perfect car come off the 
end of the assembly line. 

“There is no reason whatever 


carbon, silicon and other impuri- 
ties, ultimately yielding molten 
steel. 

“In one of the furnaces used in 
our experiments,” he added, “the 
conventional process formerly re- 
quired about 10 hours from the 
time the furnace was charged until 
the molten steel wag tapped. This 









are not used as decoys to permit 
the dealer to switch the customer 
to a different car he’s anxious to 
sell . . . ‘driving trials’ are specifi- 
cally defined in writing .. . show- 
room, lots and all new and used- 
car departments are closed on 
Sundays and legal holidays.” 


charging process was completed, 
he added the molten iron. 

“This was done about one-half 
hour after the start, rather than 
two or more hours later. He then 
shut off the fuel in the oxygen-fuel 
‘lances, allowing the conventional 
‘end-firing’ burners, the heat-pro- 











Mansfield Opens Automated Tire Plant— 


Mansfield Tire & Rubber Co.'s new automated plant at Tupelo, Miss., produces tires 
50 percent faster than was possible some years ago with the “modern” equipment 
then existing. Shown is a bank of automatic curing presses, with crane-borne “green” 
tire dispatcher which places tires at proper curing stations, ready for automatic loading 
into curing presses. Vulcanized tires are seen, center, moving on a conveyor after 
being automatically ejected from the presses. The plant is operated by Pennsylvania 
Tire & Rubber Co., wholly owned subsidiary of Mansfield. 





ducing chemical reaction of the in- 
gredients and the continuous flow 
of oxygen to refine the steel. 


“In less than three hours, 200 
tons of steel were tapped,” he 
continued. “In this and subse- 
quent experiments, the furnace 
has averaged more than 60 tons 
an hour, compared with 30 tons 
per hour previously.” 

Irving A. Duffy, body group vice- 
president, said, “the new Ford 
process greatly enhances the com- 
petitive position of open-hearth 
furnaces.” 

The Steel Division last year em- 
barked on a modernization and 
quality-improvement program 
which will cost an estimated $35 
million in three years, he said. 

Even if future experiments con- 
firm the promise of the new proc- 
ess, Ford plans to buy the greater 
portion of its steel requirements 
from outside suppliers, as it hag in 
the past, Duffy said. 

Ford Motor Co. now is the 13th 
largest steel producer in the United 
States, he said. The company began 
making steel in 1923 and its 1960 
annual ingot capacity is listed as 
1,940,000 tons, he added. 





Displays or use of the seal will 
be denied to any dealer-member 
who, after proper investigation 
and hearing by the association’s 
Judiciary Committee, is found 
guilty of the violation of the 
Code of Ethics and is suspended 
from the association for such 
violation. 

Ben Lindenbusch (Studebaker), 
is president of the association, 
which also includes several used- 
car dealers. 


Two-Ply Auto Tires 


Tested by Mansfield 


MANSFIELD, O.—Mansfield Tire 
& Rubber Co. is testing two-ply 
auto tires, according to James H. 
Hoffman, president, 

He claimed that tests have 
shown that two-ply tires give bet- 
ter performance than four-ply 
units, Tests have been conducted 
with both nylon and rayon, he said. 


Norman Takes Skoda 
HARTFORD. — Norman Motors, 
headed by Norman Kurtz, has been 

appointed a Skoda dealership. 
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Month’s Total Near 615,000... 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Car Output Declines; 
Compacts’ Share Cut 


Week Week dan. 1 Jan. 1 
Ended Same Ended Output, To To 
May 28, Week, May2i, May, 30, May 28, 
1960 1959* 1960* To Date 1950* 1960 (Continued from Page 1) 
Rambler anne ec 9,600 8,093 11,618 44,320 178,943 223,914| Cars last week, compared with | business has been placed with it 
onaraene ‘canoe on 138 853 2,528 3,401 | 10,632 assemblies she week earlier. | for —_ of 4 a cab io ones 
Comet, reducing daily sched- | as well as a onal major truc 
CHRYSLER CORP. .... 23,600 17,175 25,158 92,303 356,363 499,897 ules, skidded from its record | assemblies. 











Cadillac 
Chevrolet Division .... 42,100 44,402 166,356 737,429 938,516 Studebaker was to return to opera- TTENDANCE was off but sales 
ED isccacsdibeisshiiiveste GaP ems 4,856 18,364 ........... 131,609 tion May 31. were up at the Central States 
Chevrolet (Stand.).. “carn 30,007 eo ae 137,429 180,268 Compact car production for May Import, Sports and Small Car Show 
ae evceoccoccccoovceese 1 284 van or nee a1eed 201,069 213,055 is estimated at 167,100 units, or in the St. Louis Arena, according 
a2 oe Wobivcnnedeelvaredinpreds 0,400 5 | BS 27.2 percent of total industry output to Charles Schults, chairman, 
Studebaker «0.0.0.0... 40 2,671 2,623 3,076 77,361 53,2644 “he month, | More than 40,000 persons at- 
See O standards showed output| tended the “all auto” display, said 
Total Cars, U. S.** «+-143,427 117,539 154,964 586,817 2,728,580 3,174,516 gains last week, while two others Schultz, general manager of John 
*Revised. declined from the previous week’s| Barry Motors (Volkswagen). The 
**Totals for 1959 include Edsel production. level. firm said it sold 12 cars during 
Plymouth boosted its = the six-day run. 
from 4,099 cars a week earlier 
SS danseneanee an estimated 4100 assemblies Inst | ,,0-aeer or the show, sofa all but 
(U. 8. DUCTION ONLY) week, while ¢ xhibi , ' 
Week Week Jan. 1 Jan. 1 209 to 225. ae - ne 50 e ; tors — om 
Same =. Ended = Ontipat, ze se Biggest decline was suffered by | C4 ey want space in n 
“ieee” oust meeee” 6 TeDets | 1eeer” Mey e” |the standard Chevrolet, which| year’s show. “That’s about the best 
8.288 8,332 33,301 175,332 009 | dropped from 39,546 to 38,000 as-| tangible indicator of the success of 
128 65 i 2,878 iste semblies. Ford Division’s “big car”’| this year’s event,” he said. 
61 54 307 1,418 1,869 | output was of from 18,170 to 18,100.| ti. added that some salesmen re- 
1540 1,789 5,487 36,243 34,574 ‘ ported they got more orders on 
6,948 8,130 $1,182 145,492 165,719| JN THE medium price feld, only’ tie show floor than in their show- 
1,600 2,317 9,147 38,760 50,016 Chrysler and ercury show 
3,331 2,628 10,572 61,718 58,422 output gains over the previous | TOoms. 
366 "851 1,380 7,516 6,302 week, Chrysler rising from 1,843 or ee 
213 516 =—-:1,397 5,851 6,568 = Fr and Mercury from 3,074 to ABOUT 7,000 persons viewed auto 
MIE: * vnrscosneensceevenderoeceenne 405 451 - 406 1 8,294 65 | ory. exhibits at a one-day outdoor 
WILLYS sdediahedainesatanisiai 3,650 2,339 3,513 sans 51,108 ones Off from the previous week | show in Farmington, N, M., which 
MISCELLANEOUS ...... 380 80 81 321 1711 1,887| Were Dodge from a record 11,373 | was staged by the community’s 
uiiiunanee ae en ot anes a eight dealers in connection with 
400; Oldsmobile from | their observance of National New 
Total Trucks, U. S. .... 27,865 25,345 28,182 110,058 536,321 602,753 8,757 to 7,284; Buick from 7,349 to | Gar Dealer Wook. 
































10,887 


10,818 40,996 197,532 207,889 





Cars and Trucks, 


U. S. and Canada....179,984 153,771 193,964 737,871 3,462,433 3,985,158 





*Revised. 





Multi-Car Survey Notes 
Trend Against Used Units 


NEW YORK, — Owners of im- 
ported, compact and sports cars 
are now signalling a pronounced 
trend in buying a second or third 
family car, according to a survey 
by Benson & Benson for Sports 
Car Illustrated. 

The survey revealed a trend by 
buyers toward new cars and away 
from used automobiles. 

The survey showed that a ma- 
jority of readers—some 61 per- 
cen live in a multi-car- 
owning household. It also showed 
that 56.5 percent of all those poll- 
ed planned to buy a car in the 


Ford Is Absolved 
In Negligence Suit 


ROCHESTER, N. Y.—Ford Mo- 
tor Co. has been absolved by a 
Supreme Court jury of negligence 
in an accident involving a truck it 
manufactured. 

The jury ruled that William 
Guagliardo, a produce trucker, had 
no cause of action in his $20,000 
negligence suit. Ford denied Guag- 
liardo’s claim that the steering 
mechanism wag made defectively. 

Guagliardo contended that the 
steering-sector shaft snapped, caus- 
ing him to lose control of the truck 
he had bought three months before. 
Ford maintained that the steering 
mechanism broke in the accident, 
when the truck plunged through 
concrete guard rails. 


next 12 months, And of those 
planning to buy who have only 
one car, 41 percent will become a 
multi-car-owning household. 

Of all persons who plan to buy 
a car within the next 12 months, 
the survey showed, only 18.6 per- 
cent of single-car owning house- 
holds and 18.9 percent of multi-car- 
owning households said they would 
consider buying a used car. This is 
a sharp reversal of the post-World 
War II trend. 

Another significant fact confirm- 
ed by the survey was that car buy- 
ers now purchase less in accord- 
ance with brand loyalty or habit. 
Imported and sports car owners 
particularly showed a lack of a 
brand pattern in car buying. 

Of all sports and imported car 
owners surveyed, only 4.6 percent 
said they own the same make 
today that they previously owned. 
Some 17.2 percent said they 
own the same make and other 
makes. But a majority—58 per- 
cent — reported that they own 
only other makes. 

More than 90 percent of the 
readers of Sports Car Illustrated 
claimed that articles in automotive 
magazines influenced their auto- 
motive purchases, while more than 
64 percent reported that advertis- 
ing in these magazines influenced 
their purchases. In contrast, only 

30.7 percent claimed to read auto- 
motive advertising in general] in- 
terest magazines. 


5,516 assemblies a week earlier to 
an estimated 5,000 assemblies last 
week. 

Valiant, working five days, turn- 
ed out an estimated 7,500 cars last 
week, compared with its record 
7,576 assemblies the previous week. 
Corvair, cutting to three days at 
Willow Run, was off from 4,856 to 
4,100, Rambler, departing from its 
six-day scheduling to give its em- 
ployes a long holiday weekend, 
turned out 9,600 cars in five days 
last week, compared with 11,618 
units over six days a week earlier. 

Lark, down all week except for 
exports to Mexico, saw its output 
decline from 2,623 assemblies a 
week earlier to 40 units last week. 


6,833; Thunderbird from a record 
2,663 to 2,225, and DeSoto from 
267 to 250. 

In the highest priced class, Ca- 
dillac was off from 3,434 assem- 
blies a week earlier to 3,360 last 
week; Lincoln declined from 346 to 
295, and Imperial] checked in with 
400 cars last week after having 
been down for inventory adjust- 
ments a week earlier. 

os * 


(CORRAL CO output to- 
talled an estimated 27,865 units 
last week, compared with 28,182 as- 
semblies a week earlier, and 25,345 
trucks turned out during the week 
ended May 30 last year. 

A holiday also affected assem- 
bly operations in Canada last 
week as the industry closed down 
Monday in observance of Queen 
Victoria’s birthday. 

The Canadian makers turned out 
an estimated 7,428 cars and 1,264 
trucks last week, compared with 
8,835 cars and 1,983 trucks a week 
earlier, During the week ended 
May 30 last year, the makers turn- 
ed out 10,887 cars and trucks, 

Output in Canada for May is es- 
timated at 43,156 units, compared 
with 42,034 cars and trucks in April. 
During May last year, Canada 
built 40,455 vehicles. s 


Ford to Take Over 
Output of T-Bird Bodies 


BUFFALO.—Ford Division last 
week confirmed reports that it will 
assume production of Thunderbird 
bodies and the majority of its con- 
ventional truck cab units with the 
opening of the 1961 model run. 
Budd Co. will continue to produce 
the bodies through the current 
model run, officials said. 

The stampings for Thunderbird 
will be made at Ford’s Metal 
Stamping Division plants in 
Dearborn, Chicago, Cleveland and 
Buffalo, and the bodies assembled 
at the Lincoln-Thunderbird as- 
sembly plant at Wixom, Mich. 

As a result of the change, Budd 
will take over all major stampings 
for Lincoln bodies, and new Ford 





Budd also will continue to man- 
ufacture a substantial portion of 
hubs, drums, brakes and other 
parts for the standard-sized Ford, 
Mercury, Falcon and Comet. Budd 
also manufactures steel disc wheels 
for Ford’s truck line. 

Budd shortly will move its 
wheel rim man equip- 
ment, recently purchased from 


A spokesman said the Buffalo 
plant already has started tool and 
die work for Thunderbird stamp- 
ings. He noted that it is too soon 
to tell whether this additional work 
will mean any appreciable increase 
in the plant’s work force. 

* * * 


Reynolds Hikes Capacity 
At St. Lawrence Plant 


MASSENA, N. Y.—Reynolds Met- 
als Co.’s St. Lawrence reduction 
plant has put the second of three 
new aluminum potlines into opera- 
tion, 

The production from the second 
potline raises the annual produc- 
tion capacity now to 67,000 tons a 
year, an increase of 33,000 tons. 


Crowds Slip but Sales Rise 
At Central States Show 


The dealers said they had sold 
more than 100 new and used cars 
during the seven-day period. 

In Denver, Paul Seifert was 
named general chairman of the 
Nov. 9-12 show at which members 


of the Metropolitan Denver Auto- 
mobile Dealers Assn. will exhibit 
the 1961 models. W. W. White is 


vice-chairman. 

Committee chairmen include Wil- 
liam Mahoney, advertising; Carl 
Bartz, decorations; Donald David- 
son, entertainment; Richard Deane, 
finance; Florian Barth, space, and 
Joe Luby, ticket. 


It will be the first Denver show 


in 39 years not directed by Tom 
Braden, who retired early this 
spring as executive vice-president 
of the association. 

+ + + 


More than 750 new cars were 
displayed at the fourth annual 
Spring Open Air Sale conducted 
by five dealers last week in the 
Minneapolis suburb of Hopkins. 
A two-day “Dodge-Armory Fac- 
tory Driveaway Sale” in Portland, 
Ore., resulted in the movement of 
125 cars, according to Clare Craw- 


House Unit OK’s 


Excise Extension 


WASHINGTON.—tThe House 
Ways and Means Committee last 
week voted to extend the automo- 
tive excise taxes until June 30, 1961. 
The House ig expected to vote on 
the measure this week. 

The committee also extended for 
another year the 52 percent corpo- 
rate tax rate and the excise taxes 
on liquor, tobacco, local telephone 
calls and passenger transportation. 

A temporary ceiling of $293 bil- 
lion for the federal debt wags ap- 
proved by the committee. The fig- 
ure would replace the temporary 
limit of $295 billion which expires 
June 30. The permanent ceiling re- 
mains at $285 billion. 



































ford, Dodge merchandising man- 
ager in the Portland region, 

Similar sales will be held in the 
near future, said Crawford. 


Pontiac Makes 
Eleven Changes 
In Sales Staff 


PONTIAC. — Eleven changes in 
Pontiac’s sales organization have 
been announced by Frank V. 


& 








ont Sythe 










W. W. Harris J. G. Vorhes 
Bridge, general sales manager. The 
changes were: 

W. W. Harris, from Newark zone 
manager to New York zone man- 





E. C. Fullmer W. H, Ross 
ager. He succeeds W. E. Schoon, 
who has resigned to enter private 
business. 

J. G. Vorhes, from Jacksonville 
(Fla.) zone manager to Newark 
zone manager, succeeding Harris. 

W. H. Ross, 

is from Portland 

(Ore.) zone man- 

ager to Jackson- 

vile zone man- 

ager, succeeding 
Vorhes. 

E. C. Fullmer, 
from Chicago as- 
sistant zone man- 
ager to Portland 
zone manager, 
succeeding Ross. 

R. D. Coulter, 
from St. Louis assistant zone man- 
ager to organization and analysis 
manager at the home office in Pon- 
tiac, succeeding H. C. Pratt, who 
has been named dealer organiza- 
tion and field analysis director. 

K. L. Delashaw, from 
City assistant zone manager to 
Chicago assistant zone manager, 
succeeding Fullmer. 

C. M. Martin, from Dallas assist- 
ant zone manager to Kansag City 
assistant zone Manager, succeeding 
Delashaw. 

J. M. Wagner, from office man- 
ager and car distributor in the 
Chicago zone to Dallas assistant 
zone manager, succeeding Martin. 

J, P. Ware, from Charlotte (N. C). 
assistant zone manager to St. Louis 
assistant zone manager, succeeding 
Coulter, 

O. K. Zamzow, from business 
management manager in St. Louis 
to Charlotte assistant zone man- 
ager, succeeding Ware. 





R. D. Coulter 
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gines with two-throat carburetors 





breaker points to .025 inches which 
makes the engine sound as though 














In Plymouth Contest on Coast... 


and automatic transmissions. A 
Plymouth service crew, varying 
from six to 18 men, worked a full 





Quick Trouble Shooting 


By William 
West Coast Editor 
LOS ANGELES.—Less than 40 
minutes were needed for winning 
student mechanics to correct all 
the “bugs” in one of 79 test cars 
lined up for Plymouth’s Trouble 
Shooting Contest at Los Angeles 
Trade Technical College. 
Inglewood High School stu- 


Costley Predicts 
Better Methods 
Of Distribution 


(Continued from Page 3) 
the American automobile owner 
speak out... 

“It is sickening to see some of 
the things that are being done 
for the purpose of another sale. 
Now that less 


are involved in 
practices, still they muddy the 
water for all of us.” 

Costley warned the Georgia deal- 
ers to expect an increase in ag- 
gressive promotions, which he said 
are not necessarily unethical, How- 
ever, he said an ad cleanup would 
remove a “dark cloud” from over 
dealerships. He then asked these 
questions: 

“If approximately one-half of the 
dealers decide to drift, which is 
normal, and 10 percent retire be- 
cause of health or death, and 10 
percent retire because of success, 
won't the other 30 percent find this 
an excellent climate for self-im- 
provement? 

“Won't the sick and rich and the 
lazy make them sitting duck tar- 
gets for the 30 percent aggressive, 
intelligent, determined dealers who 
are really willing to work for what 
they want?” 


Obituaries 
Ralph D. Jones, 67; 


Ex-Head of Mass. Assn. 


LONGMEADOW, Mass.—Ralph 
D. Jones, 67, a founder and former 
president of the Massachusetts 
State Automobile Dealers Assn., 
died May 19. He also formerly 
headed the Springfield Automobile 
Dealers Assn. 

He wag president and treasurer 
of Ralph D., Jones, Inc., and Car- 
ports, Inc., and was a delegate-at- 
large to the Chrysler Corp. Motor 
Parts Wholesalers Advisory Coun- 
cil. 








,. 2 i 
William H. Hartman 
SHELBY, Mich.—William H, Hartman, 


75, former Chevrolet dealer here, died 


May 15, 
* * * 
Jess Cogbill 
STAR CITY, Ark.—Jess Cogbill, 70, re- 
tired auto dealer, died May 13, 
. * * 


George W. Frazier 
FALLS CHURCH, Va.—George W. Fraz- 
fer, 56, owner of Frazier Motors, died 
May 15. He operated the motor company 
for 27 years. 
* 7 * 
Franklin A, Miller 
FORT LAUDERDALE, Fila. — Franklin 
A, Miller, 72, retired former marketing 
and merchandising director, Raybestos- 
Manhattan, Inc., died here May 18 while 
on vacation. His home was in Detroit. 
* * * 
Paul B, Hilleboe 
ALBANY.—Paul B. Hilleboe, 51, owner 
of Hilleboe Motors, died May 15 in Sara- 
toga Springs, e ‘ 


Robert E. Phelps 
WASHINGTON.—Robert E, Phelps, 50, 
who represented the Washington Board of 
Trade as a management member of the 
D, C. Apprenticeship Council since it was 
formed in 1946, died May 12. He suffered 
a heart attack while flying to Chicago to 
address an automotive research organiza- 
tion, Mr. Phelps had been a member of 
the Washington Board of Trade 25 years. 
He was general manager of Phelps-Roberts 
Corp. 
* * . 
James A. Callan 
NEW YORK.—James A, Callan, 
former executive vice-president of General 
Motors Acceptance Corp., died of a stroke 
May 25. He had been with GM since 1919, 
and had retired May 1. 
* * - 
Hosea Ballou Phillips 
TUCSON, — Hosea Ballou Phillips, 
who retired two years ago as executive 
assistant to the General Motors Corp, non- 
vehicle products general manager in New 
York, died May i, 


* * 
Richard T. Smith 
SUNBURY, Pa.—Richard T, Smith, 46, 


president of Smith Motor Co, (Ford-Mer- 
cury-Lincoin), died May 19, 


65, 


dents Richard Marlin and George 
Blosser, working as a team, fin- 
ished repairing their car first. 
They were followed by a second 

Inglewood team, Dan Horan and 
Hershel Keylon. 

A total of 79 two-man teams vied 
against each other and the clock 
in the “Trouble Shooting” contest, 
which was sponsored by Los An- 


geles city and county schools, the 


Southern California Plymouth 
Dealers Assn. and Chrysler Corp. 


Nearly 1,000 boys entered similar 


contests in 16 cities throughout the 
country this spring. 


day putting malfunctions into the 


79 cars. 


* There were 40 “Industrial Arts” 
teams which had been given one 
hour of automotive training 
daily. The 32 “Vocational Arts” 
teams have two hours of automo- 
tive training each day. “Junior 
College” teams on the remaining 
seven cars take an extended 
automotive service course. 

Malfunctions placed on the cars 
by Plymouth mechanics included: 
Closing the idle speed, opening idle 
mixture needles, winding the choke 
spring backward, plugging fuel-line 
hoses, disconnecting the fuel line 
at the gas tank, disconnecting both 
transmission safety wires and hid- 



































Cc. T. McClure, serviee director, 
Chrysler and Imperial Division, 
told Automotive News, “The real 
purpose of this contest is to elimi- 
nate the shortage of good mechan- 
ics by getting schools interested in 
teaching basic auto mechanics. 

“We want to arouse the interest 
of young men in the many career 
opportunities in the automotive 
service field.” 

The 79 two-man teams lined up 
five feet from their cars. Noise 
of the starting gun was still echo- 
ing from surrounding school 
buildings as fender covers were 

tossed over sheet metal and 316 

hands began working on engines. 

A stopwatch showed all 79 hoods 
were open within 10 seconds after 
the starting gun. All boys had their 
tools spread out for ready use. 
Some had built clip trays fitting 
over the radiator. Shop manuals, 
dwell meters, pressure gauges, 
“hot” coils and spare wiring were 


ing disconnected starter solenoid 


HELP WANTED 








Branch Parts 


in evidence. ead 
One boy, in the rush to repair a > 

transmission wire, became stuck 

under a car, which had to be lifted Service Manager 

so he could crawl out and return fe Major 


to work on the engine. 

‘The first car repaired, from Van 
Nuys High School, was thought to 
be a winner. But. judges discovered 
the boys had missed a grounded 
spark plug and the engine was run- 
ning on seven cylinders. The car 
was disqualified. 

All the Plymouths had V-8 en- 


Armco Offering 
New Line of Prefab 
Steel Buildings 


MIDDLETOWN, O.—Armco 
Drainage & Metal Products, Inc., 
has introduced a new line of pre- 
engineered steel buildings, 

Armco said it now offers the 
widest range of steel-building types 
and sizes for industry, commerce 
and farming. 


Clear-span widths range from 
5 feet 4 inches up to 120 feet; side- 
walls up to 40 feet. In addition, the 
firm said, there is a new series of 
buildings with a single slope roof 
and in widths up to 24 feet. 

A new choice of roof slopes is 
offered in the self-framing and 
rigid-frame buildings from eight to 
120 feet wide. Buyers have an op- 
tion between the new low silhouette 
roof (2:12 pitch) or the more tra- 
ditional 4:12 pitch. The single-slope 
roof is said to offer more variety— 
starting with a nearly flat-roof de- 
sign. 

Another feature is described as a 
“revolutionary roof structure”’—a 
continuous beam-type purlin sys- 
tem in the roof of rigid frame and 
truss-type buildings. Roof frame- 
work is lighter and more rigid, 
Armco said. 

Purlins are above the rafters, out 
of the way of wiring, sprinklers, 
ductwork, insulation and other 
equipment, the firm added. Finish- 
ing is said to be faster, easier and 
more economical] than the conven- 
tional roofing system, 


50-Year Dealer Feted 


BUFFALO.—W. A. Kelver, of 
East Aurora, who is marking his 
50th year as a Studebaker dealer, 
was guest of honor at a surprise 
luncheon. Civic and political lead- 
ers joined Studebaker-Packard ex- 
ecutives in the tribute to Kelver. 


Automobile Manufacturer 


To Contact and Counsel Selected Dealers 
in the Midwest. 


Retail parts and/or service experience re- 
quired. Wholesale experience desirable. 
Travel necessary. Car furnished. Must lo- 
cate in Chicago area. 


Write giving full details in first let- 
ter to Box 1510, c/o Automotive 
News, Detroit 7. 





SERVICE MANAGER —- Southern Califor- 
nia, 100,000 population, Buick dealership. 
A successful operation needs a first rate 
manager to replace man taking a dealer- 
ship. Write all about yourself. Box 1511, 
c/o Automotive News, Detroit 7, 


SALES MANAGER — Large Midwestern 
dealer needs a reliable man capable of 
supervising and training hard-hitting 
sales force. Must be experienced with 
proven record, Salary, over-ride, bonus. 
Will earn $15,000 to $18,000 yearly. 
Permanent position for man who can do 
an aggressive sales job. Send full resume 
of experience, Box 1499, c/o Automotive 
News, Detroit 7. 


VOLKSWAGEN PARTS MANAGER: Ex- 
cellent starting salary, compensations 
and employe benefits. Located in Los 
Angeles area. Reply fully giving age and 
full details of experience and references. 
Box eas c/o Automotive News, De- 
troit 7. 


MEN WANTED: Are you making over 
$20,000 per year? We want men to 
demonstrate and sell simple device that 
stops shimmy and shake in cars—elimi- 
nates all wheel balancing and most front 
end work. Requires less than 30 minutes 
per car, Instrument costs dealer $159.00 
complete. Write for details to J, Lav- 
inger, B & B Manufacturing Co., Box 
816, Sioux City, Iowa. 


ACCOUNTANT - OFFICE MANAGER. 
Neat, aggressive, age 35 to 45, Ford 
experience, Daily operating controls, 
credit and collections, and complete office 
management experience necessary, Sales 
new and used 1,000 units, parts and 
service sales $250,000 annually, Good 
facilities, working conditions, company 
benefits, Capital city in Middlewest. 
Apply handwritten letter, Position avail- 
able June 1. Box 1492, c/o Automotive 
News, Detroit 7. 


PARTS MANAGER—Ford dealership cen- 
tral Missouri. Sales in excess of $10,000 
monthly. Experience necessary, stock 

control and good merchandising prac- 

tices. Excellent future with good income, 

salary and commission, Apply Box 1494, 

c/o Automotive News, Detroit 7. 





EXCESS SHOP EQUIPMENT? 
Why not sell thot extra equipment now 
standing idle in your shop? 

An advertisement in this section is the 
answer! 


AUTOMOTIVE NEWS 





93 More ’60 Cabs Added 


In N. Y.; 39 Are Dodges 


NEW YORK.—Dodge was the 
big leader ag cab operators here 
added 93 new units to their fleets 
in a seven-day period, according 
to Taxi Weekly. Dodge accounted 
for 39 of the ’60 models put into 
service, Studebaker, 18; Ford, 17; 
Checker, 16, and Plymouth, three. 

However, Ford held a wide lead 
over Dodge in the total number 
of ’°60 models now in use—1,401 
to 600. Checker had 453; Stude- 
baker, 366; Chevrolet, 247, and 
Plymouth, 34. 





primary wires under the voltage 
regulator, 

Other faults included putting an 
insulator between the starter cable 
and starter, installing a dummy 
wire on the ignition coil, opening 





SERVICE MANAGER with demonstrated 
ability for improving all phases of dealer 
service operation, Age 35, married, ex- 


cellent physical condition, better than 
average education, high rating on voca- 
tional tests, technical and modern man- 
agement practices training. Ability to 
analyze, organize, deputize and super- 
vise proved and supported by references. 
Operation with large potential monthly 
sales in South or Southwest area pre- 
ferred, Box 1488, c/o Automotive News, 
Detroit 7. 


GENERAL OR GENERAL SALES MAN- 
AGER with thorough knowledge of the 
automobile business, If you need a man- 
ager who will assume full responsibility 
for the entire dealership, one who can 
supervise all departments, a manager 
who will meet your requirements in every 
respect, I would like to exchange infor- 
mation with such a dealership. Box 1479, 
c/o Automotive News, Detroit 7. 


ACCOUNTANT—One of the best—With 
references to prove it. Age 44, 26 years’ 
automobile experience, desires change. 
Box 1481, c/o Automotive News, De- 
troit 7. 


SALES MANAGER OR GENERAL—If 
your ulcers are bothering you don’t hesi- 
tate, call me now; will furnish the finest 
references and achievements known, Box 
1487, c/o Automotive News, Detroit 7. 


EXPERIENCED PONTIAC SERVICE 
MANAGER wishes connection with going 
dealer. Will relocate. Excellent refer- 
ences. Box 1517, c/o Automotive News, 
Detroit 7. 


PARTS MANAGER, Ford or Mercury, nine 
years’ experience. Age 32, family man. 
Prefer to locate with medium-sized deal- 
er in or near Southeast. Box 1500, c/o 
Automotive News, Detroit 7. 


DEALERSHIPS AVAILABLE 


DEALERSHIP AVAILABLE — Established 
dealership handling Ford-Mercury in 
Ozark region. Modern facilities, air con- 
ditioned showroom, 200 unit potential. 
Lease or buy building, excellent oppor- 
tunity. Box 1512, c/o Automotive News, 
Detroit 7. 


WELL ESTABLISHED DEALERSHIP 


handling Oldsmobile, located in western 
New York, 150-200 new units per year, 
suburban location, low overhead, profit- 
able operation, Owner leaving state. 
$29,000 will handle. Box 1513, c/o Auto- 
motive News, Detroit 7. 


SOUTHERN CALIFORNIA DEALERSHIP 


handling Rambler—300 cars per year 
(new cars) in town of 38,000 and shop- 
ping area of over 200,000, Only parts in- 
ventory, equipment, new cars and some 
blue sky to buy, Box 1505, c/o Automo- 
tive News, Detroit 7. 





PROFITABLE DEAL HANDLING RAM- 


BLER, western New York, 100,000 draw 
population, 200 new car deal, Will lease 
showroom, service department and body 
shop with jlubritorium—fully equipped, 
also fine used car lot and office, with 
customer parking for cars. Complete 
service tools, equipment, signs and parts 
$18,000. Reason for selling is illness. 
Write Box 1515, c/o Automotive News, 
Detroit 7. 


DEALERSHIP HANDLING OLDSMOBILE 


in Southern California, located in town 
of 78,000 people, surrounding shopping 
area of at least 250,000. One of the 
finest agencies in Southern California— 
300 to 400 new cars. Want to sell the 
Corporation—requirements $175,000, Must 
have factory approval, Box 1507, c/o 
Automotive News, Detroit 7, 


the float level is high, mixing spark 
plug wires at the distributor cap 
and grounding gaps of spark plugs 
“one” and “seven.” 

In addition the “Industrial Arts” 
teams were faced with a distribu- 
tor shaft that had been rotated 180 
degrees out of time and a carbure- 
tor which had one throat blocked 
off with a wooden plug. 


As if this weren’t enough, 
“Junior College” teams had all 
the above repairs to make, plus 
a fuel line that was plugged at 
a connection under the car and 
a grounded distributor rotor. 

Five of the seven “Junior Col- 
lege” cars were never repaired, as 
the teams failed to notice that the 
distributor drive gear had been re- 
moved from the distributor well. 
The “Junior College” teams fought 
their cars for hours, without find- 
ing this unusual “trouble.” 





DEALERSHIPS AVAILABLE 


FLORIDA—fast growing central citrus sec- 
tion—handling Rambler and Jeep. All 
new facilities, potential 200-plus units. 
Buy building, equipment, supplies, tools 
and parts—no used cars or receivables. 
Assume no recourse liabilities—will quote 
only to those interested enough to come 
and see the deal. Owner's other interests 
make this fine operation available. Reply 
to 4 1518, c/o Automotive News, De- 
troit 7. 


DEALERSHIP HANDLING “Big Three’ 
line, located in large metropolitan area 
in Rocky Mountain region, Best location 
in city with most modern sales, service 
and parts facilities—all in one location. 
Long established, excellent following, 
fine clientele, 1,000 to 1,200 new car po- 
tential per year. Will lease or sell—prin- 
cipals only, Honest opportunity for sin- 
cere group. Box 1489, c/o Automotive 
News, Detroit 7. 


HANDLING POPULAR GM CAR, only 45 
minutes from Pittsburgh, Reasonably 
priced for inventory, real estate not in- 
cluded, Suitable lease can be arranged. 
Reply to Box 1503, c/o Automotive 
News, Detroit 7, 

FLORIDA, handling Renault and Peugeot 
in central Florida coastal, 300,000 trade 
area. $25,000 will buy inventory. No used 
cars to buy. Bonafide buyers only reply. 
Box 1504, c/o Automotive News, De- 
troit 7. 

DEALERSHIP HANDLING DeSoto-Plym- 
outh-Valiant, northwest Ohio, Large 
trading area. Will sell for inventory, Nice 
building—will sell or lease. Box 1514, 
c/o Automotive News, Detroit 7. 


FLORIDA — Handling Plymouth-Valiant, 
350 new units. Owner wishes to retire. 
Box 1506, c/o Automotive News, De- 
troit 7. 

DEALERSHIP HANDLING PONTIAC in 
central Michigan town, with all expense- 
paying gas station. $12,000 required, Buy 
or rent building. Box 1442, c/o Automo- 
tive News, Detroit 7. 


BEAUTIFUL DEALERSHIP handling Re- 
nault-Peugeot, California, best climate. 
Low rent, new location, No used cars to 
buy, no accounts receivable, Selling rea- 
son, health. Price: Inventory and equip- 
ment. All replies confidential, Box 1508, 
c/o Automotive News, Detroit 7, 


HANDLING DODGE — Downtown dealer- 
ship available in Portland, Oregon—the 
Northwest's most prosperous city. 
$10,000 down, rest in easy installments— 
total price $35,000 for all parts, ma- 
chinery, tools, office equipment, etc, If 
you pass this one, you are not in the 
market. Box 1509, c/o Automotive News, 
Detroit 7, 








Used Car Dealers 
Sales Managers 


DEALERSHIP HANDLING 


FORD 
In Central New Jersey 


250-car potential shows 40% yearly return 
on investment. Buy only parts, shop tools 
and equipment und office equipment. No 
used cars or accounts receivable. Must be 
able to meet factory requirements. Present 
dealer buying larger agency. 


This is a good proposition—aAct fast. 


Write Box 1519, c/o Automotive News, 
Detroit 7. 
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DEALERSHIPS AVAILABLE OARS FOR SALE CARS FOR SALE 


DEALERSHIP HANDLING CHEVROLET 
—Over 200 planning potential, richest 
(and resort) section of Georgia. Terms if 
desired, Box 1501, c/o Automotive News, 
Detroit 7. 

DEALERSHIP HANDLING VALIANT, 
Plymouth and DeSoto, Southern Califor- 
nia’s finest business town of more than 
375,000 people, Well located dealership 
now selling 450 to 500 new cars per year. 
Only equipment, parts inventory and new 
cars to buy, A very fine organization 
which we are interested in keeping em- 
ployed. Box 1502, c/o Automotive News, 
Detroit 7. 


DEALERSHIP WANTED 


CHEVROLET, FORD OR GM DUAL in 
California, selling 350 or more units per 
year, Will pay top cash price, Factory 
approval assured, All replies will defi- 
nitely be kept confidential, Box 1453, 
c/o Automotive News, Detroit 7. 

GM, FORD, RAMBLER — Midwest, Pay 
your price, some blue sky, for profitable 
deal or Cadillac dual, Factory approval. 
Cash, Box 1478, c/o Automotive News, 
Detroit 7. 


DEALER SERVICES 












DEALERS ATTENZIONE !! 
BRAND NEW 


1960 MORETTIS 
“Virtually a Legal Steal" 


Present Dealers’ Cost 
$2,217.60 






sharp 
used 
cars! 


HERTZ 


has ’em! 





Your Price 


$1,400.00 
f.o.b. Chicago 
For Tourisimo coupes or 4-door 







sedans. 4-cylinder, 750 c.c. en- 
gine, up to 120 m.p.h, Custom 
body construction, 20 coats 
hand rubbed paint. 


Also Moretti Spyder Converts 
at slightly higher prices. 


Delivery arranged anywhere 
in U. S. A. for a 10% deposit. 


Choice Imports 
Wholesalers of Imported Cars 


3052 N. Cicero Chicago 41, Ill. 
SPring 7-9221 

















TURN 
NET LOSS 
into 
NET PROFIT 
in 
30 DAYS 


Skilled automotive management group 
with proven record of success will re- 
organize “your dealership into a smooth 
running, profitable enterprise in 30 days 
through a refined program of system sell- 
ing and accounting (factory conforming). 
You keep full control, realize immediate 
increased investment return. Flat fee or 
contingency basis, Prefer big three lines, 
large or small, domestic or imports. Far 
Western States only. Principals write: 
Management Consultant, Dealer Develop- 
ment Company, 2062 Forest Avenue, Suite 
A, San Jose 28, California. 


















AVIS OF TEXAS 


1958-59 Chevrolets, Fords 
and Ramblers 
Best Cars—Lowest Prices 




















Dallas RI 8-701! 









1959 models are now 
available at Hertz offices 
across the country. All 
cars in top shape, clean 
and sharp! 
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1960’s 

Priced Under Dealer's Cost 
Most under 4,500 miles. 

Corvairs PGR & H 
Cadillac Sedan De Villes 
Cadillac Coupe De Villes 
Cadillac 62 sedan Air 
Rambler Super 4-drs. A/T 
Thunderbird HTs 
Thunderbird Convertibles 


1959’s 


Ford Convertibles A/T 
Ford 4-drs. HT A/T 
Olds 4-drs. HT A/T 
Rambler Super 4-drs. 
Chevrolets 1839 Air 
19 Chevrolets 1639 Air 
Olin's U. Drive 


2830 N. E. 2nd Avenue 
Florida 
Gene Brett FRanklin 1-6591 






TWO ESSENTIAL SERVICES 


INVENTORY SERVICE 


Parts, accessories and similar goods. 
APPRAISAL SERVICE 


For /Sell Agreements, Annual Fiscal 
Routt, Tax, Banking and Insurance 
Write for free 
“Hidden Earning Power" booklet. 
AUTOMOTIVE INVENTORY & APPRAISAL CO. 


10040 Freeland Ave. Detroit 27, Michigan 
WeEbster 3-6445 


Chevys, Fords, Plym- 
ouths, Buicks, Cadillacs, 
Pontiacs. Sedans, hard- 
tops, wagons and con- 
verts — you name it, 
we've got it! 








¥v 






Good colors — power 
steering, R & H, auto- 
matic transmission, 
many with power 
brakes —the works! 


CALL 

YOUR LOCAL 

~ HERTZ OFFICE 
TODAY 


or contact: Mr. I. E. Spatig 
Hertz Car Leasing Division 
125 N. Wabash, Chicago 4, Ill. 


















1960 Auto Costs! 


Discover how much your competitors’ cars 
really cost. The book, "AUTO COSTS," gives 
you the factory invoice prices of all 1960 
American cars, 25 foreign cars, 4 American 
trucks, and all their equipment. Used by 
dealers and banks nationwide. Order your 
"60 edition today for only $i0—three year 
subscription $18 (including all supplements). 


AUTO COSTS, Spencer Publishing Company, 
Liberty, N. Y. 







PARTS FOR SALE 


LLOYD PARTS for all models LLOYD 
cars and trucks in stock for immediate 
shipment by U. S8.’s oldest authorized 
Lloyd importer. Our three years’ experi- 
ence in maintaining a large Lloyd parts 
depot has enabled us to anticipate the 
needs of your Lloyd customers. If car is 
down, we ship same day, Prices by air- 
mail, For fast, dependable service try 
Foreign Cars Corporation, 1812 So. An- 
drews Ave., Fort Lauderdale, Florida. 
JA 2-9942. 

AUTOMOTIVE BULB #1034 price $14.00 
per C; #67 and #89 $7.00; #1154 and 
#1158 $15.00; #1073 $13.00; #57 $5.50. 
Plastic electrical tape 4%” x 33 ft. $4.80 














NEW AND USED CAR DEALERS! Avoid 
the frustration of constant turnover in 
your sales organization, A_ positive 
‘*plan-tool’’ to establish and retain ca- 
pable salesmen is now available to the 
auto dealer who has vision, A total in- 








vestment of $200.00 delivers to you this Tel. DE 2-042 rs ~ 
proven plan with personalized materials 0 ae , 7 an. cote. 
to master 18 to 20 sales per month per Serecy , , ’ 


man on any quality automobile, Write 
for complete details today, Irving Silver, 
1710 Dunwoody Trail, N, E., Atlanta, 
Georgia. 


REBUILT 32 PACKARD ENGINE—Super- 
eig ht—transmission drive-shafts, new 
clutch — assembly — pistons — rings — 
rod-cam—main  bearings—lifter-rollers— 
pins — timing chain — guides — springs, 
$550.00, New Winona Intheblok crank- 
shaft grinder, never used, extra grinder 
wheels, $350. Crankshaft Grinder, 103 
Century Rd., Buffalo 15, New York, 


NSU PRINZ and Sport Prinz parts and 
accessories, Contact your nearest dis- 
tributor or sole U, 8S, importer, Fadex 
Commercial Corp., National Parts Cen- 
ter, 421 East 9ist St., New York 28, 
N, Y. TRafalgar 6-7010. General West- 
ern Distributor: Earle C, Anthony, Inc., 
1000 South Hope St., Los Angeles 15, 
Calif. Richmond 9-4044. 

LLOYD PARTS—complete stock, Prompt 
shipment, Greene County Motors, Cat- 
skill, New York, Phone: 2000. 

CHEVROLET PARTS, antique or classic. 
Louis Chevrolet, Box 51, Thompsonville, 
Connecticut. 








MILITARY ACCEPTANCE 
WILL HELP YOU SELL MORE 
MILITARY PERSONNEL 


* Worldwide financing and refinancing up 
to 36 months . . . for officers and non- 
coms of pay grades E5 and above... 
on simplified, non-recourse basis. 


1960 VOLKSWAGENS 
Immediate Delivery 
America's Largest 


© 
TODD TRADING CORP. 


ALL AMERICANIZED 


* 
On Hand at Two Locations: 
1417 HAINES STREET, PHILADELPHIA 26, PA. 
PHONE: WaAverly 7-3500 
DARLINGTON, SOUTH CAROLINA 


CLANTON’S AUTO AUCTION 
PHONE: EXpress 3-2861 


* Cars may be taken overseas without re- 
financing. 


Military Acceptance Corp. 
Dept. D, P. O. Box 2166, 800 Broadway 
San Antonio, Texas—CApitol 5-6756 








Import Directly from Germany 
SPARE PARTS FOR 


VOLKSWAGENS 


Schluter & Co., Box 1494, Hamburg, Germany 
Ask for price lists. 











CARS FOR SALE 


DEALER'S OPPORTUNITY — German 
Wartburg imports, new 1959 station 
wagons, sedans—$500 off list—lots of 
five, $600. Titles guaranteed by CIT. 
Contact George Cundento, 18 Ricord 8t., 
Newark, N. J. 


AVIS OF TEXAS 


Cadillac Limousines 
Clean—Fully Equipped—Low Mileage 
Don Housewright 





Dallas Ri 8-701! 





PARTS WANTED 


WANTED: NEW FORD and Chevrolet ob- 
solete blocks, engines and transmissions 
for all models from 1937 to 1952. No 
automatics, Contact: Louis Feldman, 
40-05 30th Ave., Astoria, L, I., New 
York, AStoria 8-4646. 





"60" VOLKSWAGENS 


Latest models, serials #3,000,000 and up. 
Immediate delivery — All colors— Alli types. 


All Commerce & Trading Corp. 
120 Wall St. New York 5, N. Y. 
BOwling Green 9-0636 TWX-NY 1-121! 





SEE PAGE 26 
for the nation's 
TOP AUTO AUCTIONS 


price to: Wheels, Box 15, Wadsworth, 


Ohio, 








PARTS WANTED MISCELLANEOUS 


The NEW ana 
SUPERIOR 


BLUE ® CHIP 
TOW-PILOT 


WITH LUBRICATED 
AUTOMATIC BRAKE 
& BRAKE CABLE 


LEADS IN SALES... 
VALUE AND... 
PERFORMANCE 


Dealers’ List Price............$69.80 
Dealers’ Special Discount 25%. 17.45 


Dealers’ Net with 4 Standard 


plus 2 Large Adapter Clamps. $52.35 
Federal Suche Tox eens 


e 
THE FAMOUS 
MOTO-MATIC 


TOW . GUIDE 


With Universal Swivel 


Action 
Four Clamp Hook-Up 
Dealers’ List Price............$59.80 
Dealers’ Special Discount 25%. 14.95 


Dealers’ Net with 4 Standard 





WANTED 


Automatic Transmission Planetary 
Gear Band Cores 





All types except Borg-Warner and early mod- 
els. g or crate and ship—freight collect. 
Ship in quantities of 100 or more, via truck. 
We will pay 25 cents each for undamaged 
—. When shipping describe as "Brake 
arts. 


Jones Bonding & Mfg. Co. 
124 East Ten Mile Rd. Hazel Park, Michigan 




















TRUCKS FOR SALE 


1954 GMC CABOVER auto transport, haul 
up to eight imports, New short block, 
$2,700.00, 2102 Cinderella, Springfield, 
Missouri. TU 1-1051. 


OFFICE EQUIPMENT FOR SALE 


BURROUGHS SENSIMATIC — Model 501 
Burroughs Sensimatic, 19 totals, three 
brain panels, set up for Ford or Mercury 
system. Perfect condition, $1,990.00. 
Terms to suit responsible buyer. Flint 
Northern Corporation, 5412 N, Saginaw 
St., Flint, Michigan. SU 9-6261, 


BOOKKEEPING MACHINE — Burroughs 
500 Systematic, Drury Van Lines, 1038 
Lakeview, Detroit. VAlley 2-9250. 


SHOP EQUIPMENT FOR SALE 


J, H, BENDER front end pit machine. 
Two years old — excellent condition. 
$400.00, Still Oldsmobile Pontiac, Inc., 
795 Broad Street, Southern Pines, N, C. 



















JOHN BEAN VISUALINER—Fair condi- 
tion with floor rack and stub pit sup- 
ports. $700 FOB Barron Motor Supply, 
Cedar Rapids, Iowa. 







IDEAS plus 2 Large Adapter Clamps. $44.85 

WHATE-YOUR Tor -YourR-Tuxan || ——_ federal Gacteo Tax included 
QUOTIENT? Let us help you spread a 

coe cake tee aus Liberal Quantity Discounts 


your 
asset, Write: Edward Fiske Co., 2 Depot 
Plaza, White Plains, N, Y. 


MISCELLANEOUS 


PONIES FOR SALE—Several choice se- 
lected small grade Shetland ponies, Sor- 
rells, Bays and Dapples, Most of these 
ponies heavy in foal or have colt by 
side and rebred to nice Sorrell stallion. 
Attractive prices. Fox Motor Co., Eugene 





To Distributors 
Write for Illustrated Catalog 
Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 
Phone WO. 2-5257 All Depts 















Fox, Owner, Clinton, Tennessee—Ph. “ 
155, Residence: Lake City, Tennessee, Leaders in the Industry 
Ph, 3306. Since 1939" 
Canadian Distributors 
Eastern: Western: 
The “ORIGINAL BRAKE BAR" we Waeele ted. five Wheels, 
' estern 
Toronto, 525 Main St. 





Automatic BraKinG 


Only Bar Manufactured Today 


“manitoba” 











WANTED: Quantities of new and used 14” 
wheels to fit all makes. Write makes and 


WITH THE UNIVERSAL ¢ 45 
“WRIST ACTION" 51 
Incldg. BRAKE HOOK-UP 
Assures Full Floating Tow 
No Strain on Bumpers or Car 


TowKinG eit; $45°° 
TRAIL 33 Point $3750 


KING Hook-up 
YOUR 


STEEL (Tow Bar) CARRYING 
CASE with Wheels & Handles CHOICE 
Only 


BROWNIE CARRY-ALL 
$13.95 


BAG Mounted ON 

Rubber-Tired WHEELS 

SAFETY CHAINS, set of 2, only. 
CLOSING OUT RED ARROW 
PARTS AT 50% DISCOUNT 

WE STOCK ALL MAKES 
TOWING EQUIPMENT and PARTS 
FOR AUTOMOBILES and TRUCKS 


Tow Bar Sales Co. 


Exclusive Factory Distributors 
DE 2-0700 AN 38888" Nites: BA 1-8717 


Call Collect ."$odco nue 
40 So. Clinton St., Chicago 6, Ill. 








BEAUTIFUL LAKE BLOCK home in West 
Palm Beach, Florida—with everything, 
plus extra lot, two outside rentals, priv- 
ate beach. Sacrifice or trade for property 
in Georgia, Alabama, South Carolina. 
P. O. Box 6383, West Palm Beach, 





WANT TO LOCATE—Man known as War- 


ren J. Sykes, W, 37, 5/11”, 185 lbs., alias 
Tim Marlin, Marvin Sykes, Marlin Sykes, 
formerly of Atlanta, Hapeville, East 
Point, Georgia, New Orleans. Bond skip 
warrants in Hapeville, New Orleans, Val- 
dosta, Georgia issued January 6; and 
to recover 1957 Mercury 4-door Monterey 
hardtop, green bottom, ivory top, serial 
#57ME23080M. Bore 1959 Georgia tag 
8-J-7018. Notify Home Detective Co., 
Inc., 24-hour phone BR 2-2034, or wire 
collect Greensboro, North Carolina. 


— 
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New Subscription Order 
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U. S. PAT. NO. 2,789,872 STAINLESS STEEL OIL RING 


> _ 


nee 
LOVE THAT A | rf qk PIKE 
| 


...and that stainless steel oil ring* in all 
Studebaker-Packard KromeX Piston Ring Sets 







KromeX ring sets deliver preferred performance 


Tested and 
Approved for all for these 5 reasons... 
Studebaker-Packard 
Kromex stainless steel maintains its original, built-in tension 


replacement sets stainless steel resists sludging and clogging 


Ww 


chrome-plated side rails for extra life 
seat instantly 


© FeO 8 © 


easy to install 


For outstanding performance, every KromeX set also has 
chrome-plated top compression rings. They are factory-lapped 
for instant seating; assure positive blow-by control, long life. 


* Manufactured by Sealed Power Corporation, Muskegon, Michigan 
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